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ANNUAL MESSAGE 


TO WEBSTER DEALERS 


In looking back over my annual messages of the past to Webster dealers, I am 
struck by one thing: in war or peace, in depression or prosperity, one simple 


truth remains an unfailing guide to profitable business relationships. 





Under all economic conditions, friendship is the most powerful and trust- 





worthy sales force in the world. There is, for example, the friendship that exists 





between the F. S. Webster Company and its dealer organization. It is based on 





mutual confidence and trust. A spirit of helpfulness is also a factor. In all our 





thinking and in all our promotional planning, profits for our dealers are a first 





consideration. This kind of friendship has spelled good business — for you and 





for us. 





On your part, you have also found that Webster products have helped you win 
the friendship of your customers. MultiKopy, Star, Micrometric — these and 


the other names in the Webster line have earned through the years a friendship 





which brings your customers back for more and more. This, too, is a friendship 





based on the integrity of the manufacturer. 





Friendships based on such firm foundations do not change with the turn of the 





year. But at this season, it is fitting to remember those friendships and be thank- 





ful for them. May I wish each one of you continued success and a new year filled 





with progress. We look forward to working wholeheartedly with you towards 


Treasurer and General Manager 





this end. 








F.S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Mass. 







































{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
{COPYRIGHT. Contents 
covered by copyright, 1948, 
by the Office Appliance 
Company. 
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one 
year, $3.50; two years, $6.00; 
three years, $7.50. Other 
countries—one year, $4.00; 
two years, $7.00; three years, 
$9.00. Remittances may be 
made by personal checks, 
drafts on New York ur Chi- 
cago, post office or express 
money orders, or in Ameri- 
can postage stamps or cur- 


rency, if sent by registered 
mail. Single copies, thirty- 
five cents. 


{ CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 


{ CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates, Un- 
accepted manuscripts will 


publication if requested. 


fTADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 


eligible. 
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1 “Office A ” is regis- 
tered in the United States Pat- 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 
hey do, however, offer their services in resolving any disagre:ments which result from relations established 
through the journal 


customers. 

A 
Able Products Co. 228, : 
Acco Products, Inc. 


Ace Fastener Corp. 
Acme Visible Records, 
Addison Specialty Mfe. 
Adirondack Chair Co. 
Advance Industries 
Advanco Prod. Div. Adv. S.B. 
Aigner, G. J., Co. 

All-Steel Equipment, Inc. 
Allen & Co. 

Allen, R. C., Bus. Mch., Inc. 


Ine. 
Co. 


Allen-Wales Addg. Mch. Div. 
N.C.R. 

Allied Carbon & Ribbon Mfg. 
Corp. 


Alma Desk Co. 
Amberg File & Index Co. 


Amer. Dictating Machine Co. 
Amer. Hair & Felt Co. 
Amer. Map Company 

Amer. Number. Machine Co. 
Ames Supply Co. 


Anderson-Hickey Co. 

Art Metal Construction Co. 
Associated Industrial Des. 
Atlas Specialty Mfg. Co 
Autocopy, Ine. 


Bainbridge, Kimpton & Haupt 
Bankers Box Co. 
Barkley, C. L., & Co. 
Barrett Add. Mach. Div. 
Bassick Co. 

Beach Publishing Co. 
Berger Mfg. Div. Republic 
Blackbourn Systems, Inc. 
Blotter-Kuff Co. 

Bolta Products Sales 
Bright Chair Co. 
Browne-Morse Co. 
Brush-Punnett Co. 


C 


C-Thru Ruler Co. 
Canvas Products Co. 
Cardinal Sales, Inc. 
Gardinell Corp. 
Cel-U-Dex Corp. 
Central Can Co. 
Chicago Cash Reg. Parts Co. 
Chicago Saddlery Co 
Clark Steel Co. 
Clemco Desk Mfg. Co. 
Codo Mfg. Corp. 
Cole Steel Equipment Co...137, 
Collier-Keyworth Co. 
Columbia Ribbon & 
Mfg. Co., Ine. 
Columbia Steel Equip. 
Commercial Institute 
Consolidated Stamp Mfg. Co. 
Consolidated Wire Prod. Co. 
Corona Typewriter 
Corry-Jamestown Mfg. Corp. 
Cotterman, I. D. 
Cramer Posture Chair Co. 
Crofoot, Nielsen & Co. 
Cushman & Denison Mfg. Co 


130, 


Carbon 


Co. 


D 


Daco Card & Index Co. 
Darnell Corp., Ltd. 
Dayton Stencil Works 
Dennison Mfg. Co. 

Dick, A. B., Co. 

Dixie Chrome Products 
Dolin Metal Products, Ine 
Dome Publishing Co 
Domore Chair Co., Inc. 
Doro Mfg. Co. 


Downey, C. L., & Co 
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226 
195 
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Ehrn M. I & Co 211 Ledgerole C« 
Enr i & Salesbook ( 107 Leopold Company 
F William, Ir 24 Lexington Metal Prod Ine 
Lightnir Addg. Mch. Co 
F Litth a. Bee Ea 
oe , 168 Loners ur Manufact ring Co 
Farber, Louis H 191 Long, Seorge 5., & Sons 
Ferris Products, In 22 Lyon Metal Products, Ince 
F Mfg. © 248 
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et Steuber Metal Prod. Co 192 Manhattan Off. Equip. Co 
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Graff, George B., Co 225 Mayfair Co., The 
Grand Filing Supply Co 207 McLeod & Co. 
Grand Rapids Leather Meier, Joshua, Co 
Furniture Co 179 Meilicke Systems, In« 
Guide System & Supply Meilink Steel Safe Co 
Co 144, 145 Metal Office Furn. Co 
G 0 ke W H Ch Co 151 Metal Specialties Mfg. Co 
Meyer & Wenthe, Inc 
H Midwest Metal Mfg. Co 
Midwest Naturlite Co 
Hall-Welter Co., In¢ 110 Miller, C. H.. Co 
Hano, Philip, Co 194 Mitchell Corp. 
Hanson Scale Co 198 Mittag and Volger, In 
Hart, Harold D Lo 245 Monroe Calculating Mch. Co 
Harter Corp 135 Mosler Safe Co., Th 
Hectographia Cort 240 = Murphy-Miller, Inc 
Herring-Hall-Marvin Safe Co...113 Myrtle Desk Co 
Heyer Corp., The 253 
High Point Bend. & Chair Co...185 : 
Hileo Mfg. Co 224 N 
Huntir Roberts © 122 National Blank Book Co 
Nat'l Brief Case Mfg. Co 
IJ National Cash Register Co 
Ideal System (x 158 National Desk Co., In« 
Impe1 Desk (« 210 Nat’l Engraving Co 
Imperial Lthr. Furn. Co 14g Nestler-Fields Mfg. Co 
lusperial Methods ©: 231 New Indiana Chair Co 
Indi Cash Drawer Co 176 Norta Distributing Co 
indiana Desk C: 162 Northern States Enve Lo 
Ink Specialties Co., In 22 Nu-Craft Products ( 
Int'l Bus. Machines Cort 161 
Invincible Metal Furn. Co 19 oO 
Jasp< Chair Co 170 
Jasper Desk Co 178 Off. Furr Wholesale D 
Jasper Office Furniture Co......128 Ohio Chair Co 
Jasper Seatir C 112 Old Town Ribbon & Carb. Co 
ie Cie ‘ 130, 1381 Oxford Filing Supply Ce 
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Keystor Steel Eq 116, 
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ll THE SERVICE BUREAU 


of Office Appliances is maintained for the 
exclusive use of subscribers and adver- 
tisers. It amswers by personal letters all 
inquiries upon matters germane to the 
field, supplies names of manufacturers of 
any office article wanted, puts man and job 
together, furnishes lists of desirable agents 
and dealers in nearly every country, aids 
foreign dealers in securing U.S.A. lines, 
and in many other ways performs useful 
services, all without charge. Subscribers 
in every land have made, and are mak- 
ing, good use of this bureau. Manufactur- 
ers in every field have evidence of its 
proved value. 
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Phillips Process Co 233 
Photo Materials Co 241 
Pittsburgh Cut Wire Co 247 
Precisa Distributors, Inc 172 
Princeton Upholstery Co 196 
Pronto File Corp 137, 138 
Protectal!l Mfg. Corp. 111 
Quality Park Envelope Co 186 
Queen Ribbon & Carbon Co 141 
R 
Regal Typewriter Co 223 
Remington Rand, Inc 165, 201 
Rice Brothers 219 
Riteform Chair Co 167 
Rite-Rite Mfg. Co 220 
Rivet-O Mfg. Co 231 
Roberts, Weldon, Rubber Co.....250 
Roberts Numbering Mch. Co.....251 
Rockwell-Barnes Co. 13 
Rose Ribbon & Carbon Mfg 
Co. 234 
Roto-Shear Co. Div. N.W.P.....200 
Royal Metal Mfg. Co. 252 
Royal Typewriter Co., Inc 61 
Ss 
St. Marks Metal Prod., Inc 243 
Security Steel Equip. Corp 146 
Seng Company, The 184 
Sengbusch-Self Cl. Inkstand 
Co. 164 
Service Prod. Div. Woodall 23 
Shaw-Walker Co., The 73 
Sheboygan Desk Co. 206 
Shelbyville Desk Co. 227 
Sheppard, C. E., Co. 154 
Sikes Co., Inc., The 246 
Smead Mfg. Co 155, 156 
Smith, L. C., & Corona Tws 59 
Sorvall, Ivan, Inc. 241 
Speed Key Corp 244 
Speed-O-Print Corp. 97 
Speed Products Co., Inc 173 
Staedtler, J. S., Inc. 244 
Stewart, R. A., & Co 136, 222 
Storms, H. M., Co. 183 
Sturgis Posture Chair Co 126 
Superior Marking Equip. Co 136 
Swan Pencil Co 232 
T 
Taylor Chair Co., The 239 
Technygraph Co., The 246 
Thomas Furniture Co. 77 
Tiffany Stand Co. 194 
Toledo Guild Products, In« 218 
Toledo Metal Furniture Co 188 
U V 
Underwood Cort Back cove 
U. S. Type. Ribbon Mfg. Co...223 
Universal Desk Co 221 
Vail Manufacturing Co 229 
Van Dyke Industries 193 
Victor Adding Machine (« 149 
Victor Safe & Equip. C 124 
Vogel-Peterson Co 22% 
w Y 
Wabash Filing Supplies, Inc...171 
Walz Mfg. Co 243 
Wansco Paper Products Co.....235 
Warshaw Mfg. Co 193 
Watson Mfg. Co 16€ 
Webster, F. S., Co 2 
Weis Mfg. Co 99, 100, 101, 102 
Wells Furniture Mfg. Co 12 
Wells Office Furniture Co 914 
Westcott Rule Co., Inc 24¢ 
Western Mfg. Co 156 
Wilson Jones Company 79 
Wolber Dupictr. & Sup. Co 139 
Wood Processors, Inc. 241 
Wright Co., The 251 
Write, In 187 
Yawman & Erbe Mfg. ‘ 90, 91 
December, 1948 








LASSIFICATIONS 





For the benefit of the subscribers the lines advertised are here classified. Many of 4 on fy ommag gz the modern businss office 
are represented. Should subscribers be interested in any article of office t listed here are cordially invited to 

communicate with the service bureau, through which the information will be porno and ‘ncomhills Me) ached by letter, sth 
obligation. 


— Systems Equipment 
BI s ms 
ae P ning ¢ Ine 
Ideal System Company, The 
Adding Machines 
Allen, R. ¢ B ness Mecha, Inc 
Allen-Wales Add. Mch. Div. 
Barrett A Mach. Dis 
Monroe ( Machine Co 
National Cash Register Co 
Precisa Distril rs, Ine 
Remington Rar Ine 
Smith, L. C., & Corona Tws 
Sorvall, Ivan, Ir 
tl nderwood Corp 
Victor Adding Machine (« 
Addressing Machines 
Master Addresser ( 
Adhesives 
See Inks, A s, ete 
Air Circulators & Conditioners 
Van Dyke Ir ries 
Albums 
Amberg F & Index ( 
Kingsbacher- Murphy Ce 
Arch & Clipboard Files 
Cushman & Der mn Mfg. Co 
Globe-Wernicke ¢ The 
Service Prod. D Woodall! 
Shaw-Walker ( 
Yawman ar Erbe Mfg. Co 
Ash Trays & Stands 
Dixie Chrome Pr 
Fair Furniture ¢ 
Wells Office Furniture C 
Autographic Registers 
Hano, P? p. Company, Inc 
Bank Supplies 
Downey, L., & Ce 
Exline, Wil r Ir 
Bankers Notecases 
General Fireproofing Co 
Globe- Wer ke (« The 
V or Safe & ft p. C« 
Billing Machines 
Remington R Ine 
Underwood Cort 
Binder Roller Back Fenders 
Ledger ( 


Binders, Catalog & Periodical 


Acco Prod s. Im 
Amberg I & Index (« 
Master-Craft Cort Di s.W 
Na mal Blank Book Co 
Sheppard. C. E.. ¢ 
Binders. Permanent Storage 
Rankers B ‘ 
Master-Craft Corp., Div. S-W 
Sheppa C. £., ¢ 
Wilsor . ( 
Blackboards 
Service Prod. D Woodal 
Blankbooks 
Ideal System Compar The 
National Blank Book Co 
Wilson Jones ( 
Blue Print & Plan File Cabinets 
\ St I 
Ander Hick ‘ Ir 
4 Me ( ‘ 
Berger Mf K ' 
Browr M ( 
Cardir Sa Im 
( s + t ‘ ( 
i Ss } nt 
‘ r n Mf Cort 
( I wofir ( 
( ' W iv ‘ T he 
I i M I n. 
Peerless S I ent ¢ 
Shaw-W ( 
Yawma k e Mfg. Co 
Bond Boxes 
See ('a | 
Bookeases 
\ Ste h Ine 
Art Me n Ce 
Berger Mf Republic 
Browne-} ‘ 
Cor Mfg. Cory 
‘ " } ne « 
( W ke ( The 
! ~ ! t ‘ 
s w-Walk ( 
Wabash | g Supplies, Inc 
Weis Mfg. ¢ 
Yawma I Mfg. Co 
Book Ends 
Browne-M 


Bookkeeping Machines 
Int B ‘ M es Cory 
I nderwu ( 

Box Letter Flies 
Amberg I &!I x ( 
Cole Ste t ‘ 
Globe-W r? 
\\ M 


Brief & Zipper Cases 
Chicago Saddlery Co 
Master-Craft Corp., Div. S-W 
Meler, Joshua, Co. 

National Brief Case Mfg. Co 

Built te Order Office Furniture 
Watson Manufacturing Company, Inc 

Business Forms 
Exline, William, Inc 
Grand Filing Supp. Co 
Ideal System Company, The 

Calculating Devices 
Lightning Adding Machine 
Meilicke Systems, Inc 
Victor Safe & Equipment Co 

Calculating Machines 
Allen, R. C., Bus. Machines 
Allen-Wales Add. Mch. Div 
Barrett Add. Mach. Div 
Monroe Cale. Machine Co 
National Cash Register Co 
Precisa Distributors, Ine 
Smith, L. C., & Corona Typws 
Sorvall, Ivan, Ine 
Victor Adding Machine Co 

Carbon Papers 
(See Ribbons & C arbons) 

Card Index Boxes & Trays 
All-Steel Equipment, Inc 
Amberg File & Index Co 
Art Metal Construction Co 
Berger Mfg. Div. Republic 
Cole Steel Equip. Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
Farber, Louis H 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Goodfrend Metal Products Co 
Guide System & Supply Co 
Imperial Methods Co 
Invincible Metal Furniture Co 
Metal Office Furniture Co 
Peerless Steel Equipment Co 
Rockwell-Barnes Co 
Shaw-Walker Co 
Weis Mfg. Company 
Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 

Cash Boxes 
Central Can Co 
Cole Steel Equipment Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Co 
Invineible Metal Furn. Co 
Metal Office Furn. Co 
Peerless Steel Equipment Co 
Shaw-Walker Co. 

Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 

Cash Register Parts 
Chgo. Cash Register Parts ( 

Cash Tills 
Indiana Cash Drawer Co 

Casters, Caster Bearings, Slides 
Bassick Company 
Darnell Corp., Ltd 
Flooreraft Company, The 
Rice Brothers, Inc 

Celluloid Envelopes 
See Envelopes, Plastic 

Center Drawer Desk Trays 
Addison Specialty Mfg. Co 

Goodfrend Metal Products Co 

Chair trons 

Bassick Company 
Collier-Keyworth Co 
Seng Co., The 

Chair Mats 

Floorcraft Company, The 
Office Furniture Wholesale Distr 
Service Prod. Div. Woodall 

Chairs, Folding 
Adirondack Chair C« 

Farber, Louis H. 
Lyon Metal Prod., Inc 
Manhattan Office Equip. Co 
Royal Metal Mfg. Co 
Wells Office Furniture Co 


Chairs, Office 
tright Chair Co. 
Cramer Posture Chair Cc 
Dixie Chrome Products 
Domore Chair Co 
Fritz-Cross Company 
General Fireproofing Co 
Grand Rapids Leather Furn. ¢ 
Gunlocke, W. H., Chair Co 
Harter Corp 
High Point Bending & (hair ( 
Jasper Chair Co. 
Jasper Seating Co 
Johnson Chair Co 
Metal Office Furn. Co 
Murphy- Miller, Ine 
New Indiana Chair Co 


Princeton Upholstery Co., In 
Riteform Chair Co 
Security Steel Equipment Corp 


Shaw-Walker Co 
Sikes Co., Inc., The 
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Security Steel Equipment Corp. 

Shaw- Walker Co. 

Sikes Co., Ine., The 

Sturgis Posture Chair Co. 

Taylor Chair Co. 

Toledo Metal Furn. Co 

Wells Office Furniture Co 
Chairs, Posture 

Bright Chair Co 

Cramer Posture Chair Co. 

Dixie Chrome Products 

Domore Chair Co. 

Fritz-Cross Company 

General Fireproofing Company 

Gunlocke, W. H., Chair Co, 

Harter Corp. 

High Point Bending & Chair Co. 

Jasper Chair Co. 

Johnson Chair Co. 

Metal Office Furniture Co 

New Indiana Chair Co 

Ohio Chair Co. 

Riteform Chair Co 

Royal Metal Mfg. Co 

Security Steel Equip See. 

Sikes Co., Ine., 

Sturgis Posture Chair: Company 

Taylor Chair Co. 

Wells Office Furniture Co. 
Chairs, Tablet Arm 

Jasper Chair Co 

New Indiana Chair Co. 

Wells Office Furniture Co 
Cheeks, Stamped Metal 

Dayton Stencil Works 

Meyer & Wenthe, Inc 
Cheekwriters & Signers 

Hall-Welter Company 
Clipboards 

(See Arch & Clipboard Files) 
Coat and Hat Racks 

Vogel-Peterson Co 
Coin Bags, Trays, Wrappers 

Downey, Cc. Il, & Co 

Exline, William, Ine 
Continuous Forms 

Hano, Philip, Company 
Copyholders 

Acco Products, Inc 

Bankers Box Co. 

Hall-Weiter Co 

Wells Office Furniture Co 
Correspondence Trays 

Able Products Co., Ine. 

Art Metal Construction Co 

Corry-Jamestown Mfg. Corp 

General Fireproofing Co 

Globe-Wernicke Co 

Imperial Methods Co 

Maso Steel Products 

Nu-Craft Products Co. 

Peerless Steel Equipment Co 

SengbuschSelf-Cl. Inkstand Co 

Service Prod. Div. Woodall 

Shaw-Walker Co 

Wells Office Furn. Company 

Yawman and Erbe Mfg. Co 
Cestumers 

Fair Furniture Co 

Fixtures Mfg. Corp 

Globe-Wernicke Co., The 

Mclaed & Company 

Peerless Steel Equipment Co 

Vogel-Peterson Co. 

Wells Office Furniture C« 
Cushions & Pads, Chair 

Fair Furniture Co 

Perfect Rubber Seat Cushion Co 
Dating Stamps 

American Numbering Mach. Co 

Consolidated Stamp Mfg. Co 

Fulton Specialty Co 

Meyer & Wenthe, Ince 

Rivet-O Mfg. Co 

Stewart, R. A... & Co 

Superior Marking Equipment Co 
Desk Lamps 

Bainbridge, Kimpton & Haupt, Inc 

Dixie Chrome Products 

Mayfair Company, The 

Midwest Naturalite Co 

Wells Office Furniture Co 
Desk Pad Protectors 

Blotter-Kuff Co 
Desk Pads & Tops 

Aigner, G. J., Co 

Fair Furniture Co. 

Meter, Joshua, Co 

Office Furniture Wholesale Distr 
Desk Pen & Ink Sets 

Sengbusch Self-Cl. Inkstand Co 
Desk Side Files 

Amberg File & Index Co 

Cole Steel Equinment Co 

Farber, Louis ° 

Northwest Metal Prod. Co 

Western Mfg. Company 
Desk Trays 

Dore Mfe. Co 

Weis Mfg. Co 
Desk Work Distributors 

Advanco Prod. Div. Adv. 8. B 

Globe-Wernicke Co., The 

Lyon Metal Products, Ine 

Victor Safe & Equipment Co 


Desks 
Alma Desk Co. 
Art Metal Construction Co. 
Browne- Morse 
Cardinal Sales, Ine. 
Clemco Desk Co. 
Corry-Jamestown Mfg. Corp 

Product 


Imperial Desk A ng 

Indiana Desk Co. 

Invincible Metal: Furs. Co, 
Jasper Desk Co 

Jasper Office Furniture Co. 
Leopold Co. 

MeLoed & Company 

Metal Office Furniture Co. 
Myrtle Desk Co, 

National Desk Co., Ine. 
Peerless Steel Equipment Co. 
Royal Metal Mfg. Co. 
Security Steel Equip. Corp. 
Shaw-Walker Co. 
Sheboygan Desk Company 
Shelbyville Desk Co, 
Universal Desk Co. 

Victor Safe & Equip. Co. 
Wells Furniture Mfg. Co. 
Wells Office Furniture Co. 
Yawman and Erbe Mfg. Co. 

Diaries 
(See Memo Books) 

Diectating Machines, Used 
American Dictating Machife Co. 

Drafting Instruments & Equipment 
C-Thru Ruler Co. 

Cardinell Corp. 

Duplicating Machines & Supplies 
Ames Supply Company 
Autocopy, Inc. 

Bainbridge, Kimpton & Haupt, Inc. 
Codo Mfg. Co. 

Columbia Rib. & Carb. Mfg. Co. 
Dick, A .. Company 
Hectographia Corp. 

Heyer Corp., The 

Ink Specialties Co., Ine. 
Manifold Supplies Co, 

Mittag & Volger, Inc. 

Old Town Ribbon & Carb. Co. 
Queen Ribbon & Carbon Co 
Rose Ribbon & Carb. Mfg. Co. 
Smith, L. C., & Corona Tws. 
Speed-O-Print Corp. 

Technygraph Co., The 

Victor Safe & Equipment Co. 
Wolber Dupl. & Supply Co 
Wright Co., The 

Engraving. Social 
National Engraving Co. 

Envelope Sealers—Envelope Openers 
L Shear Company 


opes 

Hobe-Wernicke Co., The 
Northern States Envelope Co, 
Quality Park Envelope Co. 
Smead Mfg. Co, 
Wilson Jones Co. 

Envelopes, Plastic 
Aigner, G. J., Co 
Ames Supply Co 
Cel-U-Dex Corp. 

Markilo Company 

Erasers, Rubber 
Ames Supply Co 
Roberts, Weldon, Rubber Co 

Expense 
Beach Publishing Co. - 

Eyelets & Eyelet Fasteners 
Rivet-O Mfg. Company 

Fanfold Continuous Forms 
Hano, Philip, Company, Inc 

File Boxes, Collapsible Corrugated 
Weis Mfg. Co. 

File Boxes, Fibre 
Bankers Box Co 
Barkley, C. L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Oxford Filing Supply Co. 

File Boxes, Metal 
Advanco Prod. Div. Ady. 8. B. 
Art Metal Construction Co. 
Berger Mfg. Div. Republic 
Cole Steel Equipment Co. 
Corry-Jamestown Mfg. Corp. 
Giobe-Wernicke Co., The 
Goodfrend Metal Products Co. 
Keystone Steel Equipment Co 
Lonergan Manufacturing Co. 
Peerless Steel Equipment Co. 
Shaw-Walker Co. 

Victor Safe & Equipment Co 
Weis Mfg. Co. 

File Drawer Dividers 
Cel-U-Dex Corp. 

Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co. 
Meilink Steel Safe Co. 
Shaw-Walker Co. 

Victor Safe & Equipment Co. 
(Continued on page 6) 
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(Continued from page 5S) Globe-Wernicke Co., The Little, A. P., Ine. Globe-Wernicke Co., The 
Filing Cabinets, Metal Invincible Metal Furn. Co. Manifold Supplies Co Guide System & Supply Co 
Advanco Prod. Div. Adv. 8. B Keystone Steel Equipment Co. Mittag & Volger, Inc Herring-Hall-Marvin Safe Co. 
All-Steel Equipment, Inc Lyon Metal Prod., Inc Old Town Ribbon & Carbon Cx Imperial Methods Co. 
Art Metal Construction Co Security Steel Equipment Corp Peerless Imperial Co., Inc Invincible Metal Furn. Co. 
Berger Mfg. Div. Republic Shaw-Walker Co Phillips Process Cd., Inc. Lonergan Manufacturing Co 
Browne-Morse Co Yawman and Erbe Mfg. Co Queen Ribbon & Carbon Cx Metal Office Furniture Co 
Cardinal Sales, Inc. Loose Leaf Books & Systems Regal Typewriter Co Oxford Filing Supply Co 
Cole Steel Equipment Co. Amberg File & Index Cx Remington Rand, Inc Peerless Steel Equipment Co 
Columbia Steel Equipment Co. Ideal System Company, The Rose Ribbon & Carbon Mfg. Co Rockwell-Barnes Co 
Corry-Jamestowm Mfg. Corp. Master-Craft Corp., D S-W Royal Typewriter Co Security Steel Equipment Cort 
Ehrman, M. E., & Co. National Blank Book Ce Underwood Corp Shaw-Walker Co 
General Fireproofing Co. Sheppard, C. E., ¢ U. 8S. Typewriter Ribbon Mfg. Co Weis Mfg. Co 
Globe-Wernicke Co., The Wilson Jones Co Webster, F. 8., Co Yawman and Erbe Mfg. (x 
Invineible Metal Furn. Co, Loose Leaf Metals Write, Ine, Store Fixtures & Equipment 
Keystone Steel Equipment Co. National Blar k Book ‘ Round Corner Cutters All-Steel Equipment, Inc 
Lexington Metal Products, Ine. Sheppard, ¢ a ( Lassco Products, Inc Strong Boxes, Fire Protected 
Metal Office Furniture Co Ww n Jones C rvin Safe Cx 
J Rubber Stamps Herring-Hall-Marvin Safe ¢ 
Peerless Steel Equipment Co. Loose Leaf Sheet Covers, Plastic ome & Weathn tm Meilink Steel Safe Co 
Remington Rand, Inc. Aigner, G. J ( ae - , 7 P nt Mfc. "( ’ 
Rock _B C Cel-U-Dex Corp ewart, R. A., & Co rotecta fg : 
well-Barnes Co. i Rubber Type Victor Safe & Equipment 
St. Marks Metal Products, Inc. K ingsbacher- Murty ( . = , irom conn 
Shaw-Walker Co Markilo Co Fulton Specialty Co Walz Manufacturing Co 
Victor Safe & Equipment Co Meier, Joshua, Co + short ~ 4 #5. au —— aa C 
Watson Manufacturing Company, Inc Mail Bags, Canvas or Leather Superior Marking Equipment Co Art Metal Construction ( 
Weis Mfg. Company Canvas Products Rulers, Transparent Browne- Morse Coa. 
Western Mfg. Company Mail Distributors C-Te Ruler Ce yma thea oad a Cort 
Yawman and Erbe Mfg. Co. Advaneco Prod. Di Adv, S-B Rulers, Yardsticks ar lle —ecaguigge 4 & , 
Globe-Wernicke Co.. The Westcott Rule Co., In Dixie Chrome Products 
Filing Cabinets, Wood te aa ae iain ie ’ Doro Mfg. Co. 
Bainbridge, Kimpton & Haupt, Inc PRL alg oo Safes, Office Globe-Wernicke Co., The 
Globe- —o Co., The eno, Philio. Cor os in Art Me! al ¢ onstruc tion Lyon Metal Prod., Inc 
Weis j ur A i p, npany nm Brush-Punnett Company Manhattan Office Equip. C« 
3 Bag > y Erbe Mfg. Co. M oo : sy ee ae gg “ * General Fireproofing Co Maso Steel Products 
Fill Su i gz. ge 5., ' 8 Globe Wernicke Co. The 
ne pplies ' Map Tacks emetes Sten Wiaatin. tate Peerless Steel Equipment C¢ 
Acco Products, Inc. Graff. George B.. Co : . - 7 Security Steel Equipment Corp 
Advance Industries Mase, Globes, ote. ~ ‘Sieh e Met a tty = Shaw-Walker Co 
Advaneo Prod. Div. Adv. 8. B. came Wiethth Cetenie Te — nk Steel Safe Co Tri-Par Mfg. Co 
—— + J e ow! Amer. Map Company — J ~<_ tr Victor Safe & Equipment C« 
mberg e ndex Co RERSS end, sm Wells Furniture Mfg. Co 
Art Metal Construction Co va nove a Available = aw-W ~ yA - - Wells Office Furniture Co 
’ be cle ns ite ictor Safe r¢ Equipment ‘ 
Barkley, C. L., & Co. Semeranduns Beoke Bhan wue Tabulating & Statistic Machines 
Browne-Morse Co. — - : Sales Books Ent’) Business Mache. Corp 
Corry-Jamestown Mfg. Corp. Ennis Tag & Salesbook Co Ennis Tag & Salesbook ( usin act 
Master-Craft Corp Div. S-W Remington Rand, Ine 
Daco Card & Index Co. - D.» Serapbooks 
Farber, Louis H. National Blank Book ‘ smhere Wile 6 - Tags 
Globe-Wernicke Co., The Wilson Jones Co mberg File & Ind — Dennison Mfg. Co 
Grand Filing Supp. Co., The Memorandum Devices = ove a Co., 7 Ennis Tag & Salesbook Co 
"me le cords eis [zg ‘ 
Guide System & Supply Co. Acme Visible Reco In W j . Telephone Accessories 
Imperial Methods Co. ag a, ina: See ~ » Victor Safe & Equipment Co 
Metal Office Furniture Co. ennison Big. LO ’ . Thumb Tacks 
‘ Rerihern States, ay ~ Co. a ee ee PE el —o Ine Graff, George B., Co 
0 n u 0. ’ . 
Quality Sem ievene Co Meyer & Wenthe, Inc Wabash Filing Supplies, I: Ticket Holders 
Rockwell-Barnes Co. : Moisteners Shelving Aigner, G. J., ( 
Security Steel Equipment Corp Metal Specialties Mfg. Co Berger Mfc. Div. Republi Meier, Joshua, Co 
Shaw-Walker Co. R O Mfg. Company Clark Steel Company Time Clocks & Recorders 
Smead Mfg. Co. Sengt Self-Cl. Inkstand Co Ft. Steuben Metal Products C International Bus. Machines Cort 
Victor Safe & Equipment Co Numbering Machines Hileo Mfg. Co. Trimming Boards 
Wabash Filing Supplies, Inc Amer. Numbering Mach. Co Lyon Metal Products, Inc Photo Materials ¢ 
Weis Mfg. Co. toberts Number. Mech. Co Slide Rules 
Yawman and Erbe Mfg. Co Stewart, R. A., & Co 9 ce Type, Typewriter 
Finger Pads ee Superior Marking Equipment ( C-Thru Ruler Co Ames Supply Company 
Speed Products Co., Inc Office Partitions & — + Smoking Stands, Office Typewriter Cleaning Material 
e ate Se 0., . Globe-Werni ie Dixie Chrome Products Ames Supply Company 
umm ngs Watson Man turing ¢ Ir Nestler-Fields Mfg. ¢ Bainbridge, Kimpton & Haupt, ! 
Gases -— _ Pads, ‘Figuring Wells Office Furniture Co Cardinell Corp 
arehaw Mig. Co National Blank Book Sorting Devices Martens Type Cleaner Co 
Gummed Tape (Pressure Sensitive) & Wilson Jones ( Assoc. Industrial Designers Miller, C. H., ¢ 
Appl. Machines r Wood Processors. Ir Mittag and Volger, Ine. 
Ferris Products, Ine ted n Paper Cort Stamp Pads Norta Distributing Co 
Gummed Tape & Sealing Machines Wansco Paper Prod. Cx Fulton Specialty Cx Regal Typewriter Ci 
Dennison Mfg. Co. Paper Clips Meyer & Wenthe, Inc Rivet-O Mfg. Co 
Metal Specialties Mfg. Co. Acco Produets. Ine Pifiiies Presses Ca. 1 Webster, F. S., ¢ 
Index Card Signals Cushman & Denison Mf Cm Rivet-O Mfg. Co Typewriter Covers 
Cel-U-Dex Corp. Pit urgh Cut Wire ¢ Stewa R A., & Cr Atlas Specialty Mfg. ¢ 
Ennis Tag & Salesbook Co Vail Mfg. Co Superior Marking Equipment ‘ Typewriter Cushion Bases & Knobs 
Graff, George B., Co. Paper Fastening Machines Stamps, Rubber Amer. Hair & Felt Co 
Victor Safe & Equipment Co Ace Fastener Corp Ss Rubber Stamps Peerless Stee] Equipment Ci 
Index Tabs na ; iy r- Prods. Co Stands for Office Machines Typewriter Cushion Keys 
ye eee — Rm , Ames Supply Co Ames Supply Company 
gner, -» Co, oye — : Card Sales, Inc Peerless Imperial Co., Inc 
Amberg File & Index Co. \ r Safe & 1 nt ( Dixie Chrome Prod Snee " oe 
x! ‘ome oducts Speed Key Cort 
Barkley, C. L., & Co, Parcel Post & Postal Scales Doro Mfe. Speed Products ¢ Ine 
Cel-U-Dex Corp Hanson Scale Cc Fair Furniture Co T it Part & Tool 
Globe-Wernicke Co., The Paste Fat Louis R yee Fee Corse 
Guide System & Supply Co. See Ink Adhesives. etc.) General Fireproofing ( Ames Supply Company 
Markilo Company Pencil Pointers for Draftsmen Harter Cort Typewriter Tables 
Master-Craft Corp., Div, 8-W Crof Nielsen & ( Karl Mfg. Company (See Stands for Office Ma 
Shaw-Walker Co. Ww Processors. It M Steel Products Typewriters, Mfrs. of 
pomee aah we, Pencil Sharpeners Midw Metal Mfg. ¢ Int’l Business Machines Cor 
oducts » Ine Rite-Rite Mfg riffar Stand Co mingt Ine 
Victor Safe & Equipment Co Peneite. Weed Bowe —_ rol Guild Prod.. Inc — eee > a 
Inks, Adhesives, ete. Staedtier, J. S&S Ir Ww Office Furniture ( Smith, L. C., & Corona Typw 
Dennison Mfg. Co. Swan Pencil Company Staple Extractors Underwood Corp 
inkstands Pens, Marking \ Fastener Corp Typewriters, Rebuilt & Used 
Cushman & Denison Mfg. Co Able Products Co., I Markwell Mfg. Co Regal Typewriter Co 
-C an ‘o > Met Specialties Mfg ( 
Sengbusch Self-Cl. Inkstand ( Pens, Steel ; { cla i 1 Upholstery Materials 
Label Holders t h Self-¢ Inkstand C¢ Staples & Stapling Machines Bolta Products Co 
§ ; D hr Ace ustener Corp 7 
mae Geiss Ce . _— a ae Cons : sated rien Weed PF Visible Systems Equipment 
Labels : ; “ : M rkwell Mfe. Co , Acme Visible Records, In 
Dennison Mfg. Co. Pins and Pin Containers — ar . Ps oad . Aigner, G. J Cc 
Imperial Methods Co Vail Mfg. ¢ a ucts Art Metal Construction Co 
Oxford Filing Supply Co, Platens, Typewriter, ete Stationery Globe-Wernicke Co.. The 
Warshaw Mfg. Company Ames Supply ( par National Engraving Co Master-Craft Corp Div. s-W 
Weis Mfg. Co. Presentation Covers Stenographers’ Notebooks National Blank Book Co 
Ladders, —~¢ 5 Store & Vawit Amberg File & Index ( Ennis Tag & Saleshook C¢ Remington Rand, Inc 
Cotterman, I. Barkley, C. L., & Co National Blank Book ¢ Shaw-Walker (Ce 
Leather Goods Meter Joshua, Co Stools Sheppard, ¢ k Co 
Canvas Products Corp. Price & Sign aya Harter Corp Victor Safe & Equipment ¢ 
Wilson Jones (« 


Fulton Speci Wells Office Furniture ( , 
Stewart, R “a & { Yawman and Erbe Mfg. ¢ 


Chicago Saddlery Co. 


Leather Upholstered Furniture Suberter Dieohane 3 aelaen Storage & Transfer Cases 
Grand Rapids Leather Furn. Co oe a . ™ All-Steel Equipment, ! Wardrobe Racks 
Princeton Upholstery Co., Inc Punches Amberg File & Index ( Vogel-Peterson ‘ 
Letter Trays Glade We wed ro The Art Metal Construct ( Waste Baskets 
(See Correspondence Trays) Rossen Wastete. is Bank s Box Company Bainbrids K , & Haut Ine 
Lithegraphed Continuous Forms Metal Specialties Mfe. ¢ Res - » x hy es Cole Breei (orn ment Co. 
29 erger K ¥ ct Corry amestow Mfg. Corp 
Hano, Philip, Company, Inc Mitche Corporatior Browne-Morse ( Generel Fir wfing Co 
Lockers & Storage Cabinets National Blank Book ¢ Cardinal Sales, Ine Hlobe-Wernicke Co.. The 
All-Stee! Equipment, Inc. Wilson Jones Cc ( Steel Equipment Cx Goutrrena Metal Products ( 
Anderson-Hickey Co., Inc Ribbons and Carbons ( mbia Steel Equipment Hunting-Roberts Company 
Art Metal Construction Co. Allen & Company ( Jamestown Mfg. Cort Shaw-Walker (« 
Berger Mfg. Div. Republic Allied Carb. & Rib. Mfg. ¢ D Metal Products, Inc Wells Office Furniture ¢ 
Browne-Morse Co. Codo Mfg. ¢ Ehrman, M. E., Co Wholesale Stationery 
Cardinal Sales, Ine. Columbia Rib. & Carb. Mfg. Co General Fireproofing Co Bainbridge, Kimpton & Ha I 


6 OFFICE APPLIANCES, December, 1948 





WANTS AND TOR SALE 


The rate for classified advertisements is ten cents a word, minimum charge $2.00 


SITUATIONS WANTED 





SUCCESSFUL SALES PRODUCER desires to affiliate with distributor 
of office equipment, mechanical or otherwise. Will consider investment 
if conditions are satisfactory. Has served as branch manager for type- 
writer company, as sales manager for publisher, and instructor in col- 
lege business cours Excellent referénces. Much of experience has been 
in Minnesota and Texas. Will go wherever suitable opportunity is pre- 
sented. Addr M-180, care Office Appliances, Chicago 6. 








AVAILABLE JANUARY Ist: Sales Representative accustomed to $10,000 


innual earnings, seeks challenging position with established company 
selling quality product Excellent record selling leading commercial 
stationery and wholesale trade past twenty years in Philadelphia, Bal- 
timore and Washington area but will consider any location. Refer- 


ces of highest type can be furnished. Address M-176, care Office Ap- 
pliances, 100 E. 42nd St., New York 17, N. Y¥ 





OFFICE MACHINE MECHANIC of all makes with 20 years’ experience, 
rvice manager, thoroughly capable and responsible. Age 45, married. 

Health excellent Excellent references Available January 1 M-175, 
ire Office Appliances, Chicago 6. . 





EXECUTIVES AVAILABLE 





MAN AGI ), MARRIED, CHRISTIAN, nineteen years experienced 
management fice store, sales personnel; desires relocate South or 
West Coast. N mployed responsible position as office and personnel 
nanager for s il, commercial stationer, office outfitter in East. Com 
plete resumé, kindly address M-179, care Office Appliances, 100 E. 42nd 
y 


St New ¥ 





AVAILABLE JUNE 1, 1049 MANAGER AND 
for Office Equipment and Supply business in a medium 


SUPERVISOR of Sales 
sized city in 


either the Middle West or South West. Experience includes manage- 

ent of Fact Branches for two international Office Appliance Manu- 
facturers District Supervisor of Sales, with six years as Sales 
Manager for Mid Western printing and paper supply firm. Excellent 


eference \ : M-178, care Office Appliances, Chicago 6. 





EXECUTIVI 


etal exper 


DESIRES POSITION in South or Southwest. 20 years’ 

stationery, office equipment and office machines 
5 essfu f |! in merchandising, inventory control and sales train 
ng prograt W consider store management or territory represen 
tation Available short notice. Address M-174, care Office Appliances, 





EXECUTIVES WANTED 





OPPORTUNITY California. Take complete charge of stationery and 


fice supply department Two stores. Buy a substantial interest in 

these department One of California’s livest areas—ideal climate and 

iving conditior Send picture and history your career to date Ad 
Appliances, Chicago 6. 


dress BY-344. care Office 








CALCULATOR SALES MANAGER Wanted to develop and supervise 
iles organization for old, established firm covering large territory for 
Machines. Also, we need men in the same capacity 


Machine, Dictaphone and Typewriter Ss 
ipment Co., Inc., 309-311 Sycamore St., Evansville, 





MANAGER for fast growing 
furniture business, handling national known prod 
State of Texas, Gulf Coast area. Excellent Op- 
er Manager held position fifteen years and left to enter 

Address BY-360, care Office Appliances, Chicago 6 


[VE WANTED-—STORE 

















SALES MANAGER, CAPABLE OF REORGANIZING SALES FORCE of 
men, make irveys and territorial layouts, establish sales quotas and 
it le 0 well-established mid-west manufacturer of leather 

s. G history and earnings. Office Appliances BY-352, 

{ igo ¢ 

SALESMEN WANTED 
PRINTING, system and office equipment salesman. Well established 


high caliber man in a prodpcing Tacoma ter 
egressive and willing to work hard enough to earn 
$8,000.00 per year after established. Draw and 
Incorporated, 12th & A Streets, Tacoma 1, 


neern desir i teady 
tory Must 
between 6.00% 


PIONEER, 





FACTORY REPRESENTATIVE: Leading Eastern Manufacturer has 

enings f é territory men to call on stationers in Midwestern 

Our men receive commission on all sales in their 

rawing account, and we pay their traveling expenses 

Send complete information including photo if possible, and personal 

terview w ! irranged. Write Old Town Ribbon & Carbon Com- 
y, Inc., Brooklyn 17, N.Y. 


nd Southern St 





WORLD 


FAMOUS CALCULATING AND ADDING MACHINES, both 
nufactured Sweden, are now being imported to this country. 
Available fror tock. Salesmen of office equipment, who sell directly 
to offices, will find these machines an interesting and profitable side- 
ne. Write 1 210 Fifth Avenue, New York 10, N.Y 


1948 


OFFICE APPLIANCES, December, 


SALESMAN FOR FAST-SELLING line of prong-type metal paper fasten- 

ers. Excellent repeat item. Exclusive territories now available, Com- 

mission basis. ive references, lines now carried, personal history. 

Address Box BY-363, care Office Appliances, 100 E. 42nd St., New York 
2 


17, N 





MR. SALESMAN: Selling special lines direct to consumers? Our yet 
ented BUCK-L-BINDER for storing loose leaf records, once ota 
becomes part of the user’s filing system, insuring REPEAT BUSI y 
Exclusive territory allotted to desirable representatives. Write: The 
teb-Wal Hunt Co., Box 208, Royal Oak, Michigan. 





CHAIR MANUFACTURER serving office and school trade has openings 
for salesman in the southern states, also in New _—— Furniture 
experience desired but not essential. Send full particulars including 
references. Address BY-364, care Office Appliances, Chicago 6. 





SALESMAN WANTED office supplies, furniture and office machines to 
call on city trade. Our salesman went to California for health’s sake; 
had been with us long and earned $5000 a year. Good opportunity for 
cael, persistent worker. Write MacTaggart-Hoffman Co., Port Huron, 
Mich. 

SALESMAN WANTED for line of modern wood office desks. Territory: 
New England States, Penn., Md., Va., W.Va., Washington, D.C., Up- 
state N.Y., Del., South Jersey and Kansas. Wonderful opportunity. 
Box BY-343, care Office Appliances, Chicago 6 








WANTED—SALESMAN or combination man to work out of our office 
machines department. The man who produces will be in line for ap- 





pointment to department managership. Haines & Essick Company, 
Decatur, Ill. 
SALESMEN: SIDE LINE MEN to sell filing and mailing envelopes, 


a liberal commission 


mailing tubes to banks and business houses on 
Box BY-362, 


basis. This in exclusive areas a few territories still open. 
care Office Appliances, Chicago 6. 





MANUFACTURER of a foam rubber office cushion would 
throughout Mid-West, New York, New England 
for right man. Box BY-355, care Office 


SALESMEN: 
like representation 
States. Wonderful side line 
Appliances, Chicago 6. 





MAN FOR COMBINATION STORE JOB in office supplies and office 


equipment. Excellent opportunity for advancement. Some knowledge 
of printing would be a further advantage. Apply by letter only to 
Tom L. Ketchings, Tom L. Ketchings Company, Natchez, Mississippi 





SALESMAN—Well known manufacturer of leather upholstered office fur- 
niture has opening for top notch salesman calling on Chicago and Iili- 
nois office furniture dealers. Commission basis. Write full details. Box 
BY-348, care Office Apovliances, Chicago 6. 





SALESMAN—-WELL-KNOWN MANUFACTURER of leather upholstered 
office furniture has opening for top notch salesman calling on er 
and Illinois office furniture dealers. Commission basis. Write full de 
tails. Address BY-349, care Office Appliances, 100 E. 42nd St., New 
York 17, N.Y. 





MANUFACTURER OF LETTER FILES wants salesman calling on com- 
mereial stationers for several territories Address BY-347, care Office 
\ppliances, 100 E, 42nd St., New York 17, N.Y. 








MECHANICS AND REPAIRMEN WANTED 








BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on 
turroughs Bookkeeping Machines and Moon Hopkins. Permanent posi- 
tion, good pay. All applications strictly confidential. Write BY-364, 
care Office Appliances, Chicago 6. 

EXPERIENCED TYPEWRITER MECHANIC WANTED—All makes. 


Steady position for steady man. Will assist in obtaining living quar- 
ters. Address BY-365, care Office Appliances, Chicago 6. 





MECHANIC—ESTABLISHED FIRM offers exceptional profit-sharing deal 
leading to partnership to mechanic experienced calculators and adders; 
must take full charge new service department, midtown Manhattan, 
New York. Address Box BY-367 care Office Appliances, 100 E. 42nd St., 
New York 17, N.Y. 





'YPEWRITER MECHANIC WANTED 
tions. Will help to arrange for dwelling accommodations. Mac 
lloffman Co.; Port Huron, Mich. 


good salary and cae condi- 
aggart- 





REPRESENTATIVES WANTED 





WANTED—EASTERN and SOUTHERN REPRESENTATIVES calling on 
office equipment, stationery and school supply dealers, to handle one 
of the leading nationally advertised and the fastest growing liquid du- 
plicator lines, both electric and manually operated models, with a 
complete line of supplies. Can be handled with non-competitive lines. 
Attractive commission arrangement. Please specify territory you are 
best equipped to cover, present connections, experience, ete. All de- 
tails confidential. Address BY-351, care Office Appliances, Chicago 6. 


REPRESENTATIVES WANTED: well acquainted with office and sta- 
tionery supply trade. To sell a nationally known cutting board, Ter- 
ritories: Michigan, Indiana, Ohio and Kentucky; Illinois including Chi- 
cago and surrounding territory. Good commission line. Address BY-368, 
care Office Appliances, Chicago 6. 


WANTS AND FOR SALE. Continued Page 8 
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WANTS AND FOR SALE. Continued from Page 7 





Smokers, Ai: 
commission 
earried, Ever 


REPRESENTATIVES WANTED, Quality lines of Lamps 
Yirculators; choice, protected territories to be assigned 
basis. Advise territory covered, experience and lines now 


Ready Electric Co., 1218 W. Madison St Chicago 7 








established reputable manufacturer of 
albums for Ill., Ind., Wise Iowa 


erritory Box 


REPRESENTATIVES wanted by 
transparent | specialties and 
Minn., N. D., 8S. D., commission basis Protected 
BY-341, Office Appliances, Chicago 6 





wanted by manu 
f binders who 


Representative 
price d 


DISTRIBUTOR OR MANUFACTURERS’ 
facturer of nationally known popular loose 
fabricate complete line of quality binders sold to stationery and de 
partment stores. Exclusive territories in any part of the United States 
Furnish complete details as to past connections and pe rmances Ad 
dress BY-358, care Office Appliances, 100 East 42nd 7 








REPRESENTATION WANT 














ED 
SALESBOOKS—Business Forms, Envelopes, Tags Sold through Dealers 
Only. Write for illustrated price list ERSCO, 1930 Patterson Ave 
Bronx 61, New York. 
SALES AGENCY 
NEW BUSINESS of selling high class Office Chair Seat Cushion. Good 
sales organizer can earn up to $2000 per month on a moderate invest 


Chicago 6 


ment. Write BY-345 care Office Appliance 








PARTNER WANTED 





ite ind pur 
West Ref 


Chicago 6 


PARTNER with $5000 investment, half interest to “ 
chase with me an office and stationery business in Middle 
erences Exchanged. Address M-177, care Office Appliance 


RETAIL BUSINESS FOR SALE 














OFFICE SUPPLY, STATIONERY and gift store Best location with 
very desirable lease. 1947 net profit approx. Ten Thousand. Fixtures and 
equipment $5,000.00 plus stock at inventory Health reason for selling 








Unusual opportunity. Address OWNER, 1045 22nd St Merced, Calif 
OFFICE SUPPLY AND OFFICE FURNITURE STORE in one of the 
fastest growing cities of over 100,000 population in Texas This is yout 
opportunity. Wife's health reason for sal Adare BY-356 care Office 


Appliances, Chicago 6. 





RETAIL BUSINESS EQUIPMENT Store or 


West Coast All top agen 


cies. Doing almost half million volume Established years. Retiring 
Price about $175,000 cash Write BY-361 ire Off Appliances, Chi 
cago 6, 


stablished 





FOR SALE—Typewriter, adding machine business —So. ¢ 
$4,250.00. Address BY-366, care Office Aponvliances, Chicag t 








WANTED TO BUY RETAIL BUSINESS 











RETAIL OFFICE SUPPLY and Stationery Busi sized, it 
Midwest or will purchase partnership interest Address BY care 
Office Appliances, Chicago 6. 

1! WILL BUY STATIONERY STORE iy me f the aller cities in 
Ilinois, Wisconsin, Michigan or Indiana Intereste part larly in 
office supplies, greeting cards and social station Sen particulars 
to BY-350, care Office Appliances, Chicago ¢ 

WANTED TO BUY OFFICE SUPPLY and ffice machine busines 

or interest in either Have cash and ad f sale ind service ex 


SW part of 


Appliances, Chicago 6 


verience on all makes machines. Prefer NW part f im 
Vise. or Eastern lowa. Write BY-357, care Off 





WANT TO BUY retail office supply and equipment busi s preferably 
west or southwest with $75,000 to $100,000 volum Will consider open 
ing new’ store in desirable location Manufacture ind jobbers su 
gestions welcomed. Address BY-346, Office Appliances, Chicago ¢ 





FOUNTAIN PEN REPAIRING 








WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens, Pencils 
etc. Repaired at standard prices—time now averages to 21 days, and 
improving. We especially feature “CONKLIN SWAN, WATERMAN 
WAHL, PARKER, WELTY, SHEAFFER, MOORE, etc., but can repair 
all other makes. We feature Gold Pen Points and Repairing. Mail all 
makes to UNE place for better service ASK ABOUT NEW WELTY 
PENS, $1.50 to $10.00 LIST. Welty Pen and Repair Co., (Est. 1904) 


38 So. State St., Chicago 3 








ADDING MACHINE PARTS FOR EXPORT 


MACHINE PARTS ex 


juipment { A605 s 





BURROUGHS ADDING 
ported. Foreign inquiries 
Dearborn St., Chicago 5 


AND BOOKKEEPING 
invited Dearbort 





ADDING MACHINE PARTS, TYPE, ETC 








LARGE STOCKS of new and Adding and Calculating Machin 
Parts available. Quotations furnished on specific parts upon 
I. A. Dehn, Jr., 1643 10ist Ave., Oakland, Calif 


used 


request 








TYPEWRITER PARTS 





TYPEWRITER PARTS, TYPE, ETC., Good tsed typewriter parts, type 
ete. The hard to get kind. Large stock. Will do my best to get your 
part if not in stock. Bright's Typewriter Exel 604 S. Brand, Glen 
dale, California. 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 





ELLIOTT-FISHER, 
Machines, Comptometers 
chines, bought and sold 
st Chicago 8 


Burroughs, Moon Hopkins, Adding and Calculating 
Electromatic Typewriters, and fanfold ma 
Chicago Office Appliance Co., 1930 West 2Ist 





Machines 
Equipment 


MOON HOPKINS Billing and 
Bought and Sold 


Calculators, ete 
Dearborn, Chicago 5, Ill. 


sookkeeping 
Dearborn 


BURROUGHS, 
Comptometers, 
Company, 605 So 





Machines 


BURROUGHS, MOON HOPKINS, Elliott-Fisher Bookkeeping 
4. L. Dorrell 


Comptometers, all makes calculators bought and sold 
Office Machine Co., 93 8. 11th, Minneapolis, Minn 





ridding machines—all 


ELLIOTT-FISHER machines, calculating machines, 
, Company, 906-90s 


iffice equipment, bought and sold Crowley 
N. Water St., Milwaukee 2, Wis. 





machines, Models \ Cc 
serial, size carriage 
Office Appliances, 


WANTED TO BUY—Sun 
ind D, and 8142P Give 
ind whether front feed or 
Inc., 29-31 East 22d St., New 


istrand bookkeeping 
complete model number, 

back feed. International 
York 10, N.Y 





WANTED—AIl makes calculators and adding machines State make, 
model, serial number and adding capacity International Office Appli 
inces, Inc., 29-31 East 22d St., New York 10, N.Y 








ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Burroughs 
ind Monroe Calculators, Typewriters and all office machines bought and 
sold. Teeter-Warsh Co., 849 N. 3d St., Milwaukee 3, Wis 





Remington Accounting 
State madel 
International 


BURROUGHS, MOON HOPKINS, Elliott-Fisher 
Machines, and everything in the office machinery line 
serial number and we will quote highest cash prices 











Office Appliances, In 29-31 East 22d St.. New York 10, N.Y 
BURROUGHS PRODUCTS our specialty, get our higher cash prices for 
calculators, bookkeepers billers, comptometers \ Steen, 47 So 
Dearborn, Chicago 5, Hlinois 

WANTED TO BUY Late model Elliott-Fisher bookkeeping and _ billing 
machines Must be ver 200,000 serial number Accounting Machin 
Service Co., 605 W. Washington St., Chicago 6 

QUANTITY of Monroe and Marchant Calculators, hand or lect ric 
rougl complete Inquiries solicited on all types of other machines 


Machines, 185 Grand St., New York 13, 


American Business 


machine 20-24 bank 
(steel) Complete 
Hoffman's Office 








FOR SALI 1 Underwood Elliott Fisher posting 
erial number CA x 4 AE 112788, compiete with table 
information and price will be furnished by writing 
Supply & Equipment, Corcoran, California. 








rebuild all types office 
Adding Machine Serv 


BURROUGHS SPECIALISTS Also buy, sell and 
Comprehensive dealer service Nelson 
Dearborn, Chicago 5, Illinois, 


machines 








ADDRESSOGRAPH WANTED-—-Model 8700 C or EI OOM Serial or bet 
ter r any other Addre graph products. Box BY-369, care Office Appli 
ices, Chicago f 





VISIBLE EQUIPMENT bought, sold and exchanged We specialize it 
rebuilt Kardex, Acme and International Visible Factograph ibinets 
s well as other make Write and tell us what Visible Equipment 
need or have for ile Special prices to dealers Heineman Office Equip 
ent Co., Dept. OA, 4 N. Sth St., St. Louis 1, Me 





KARDEX 


ACMI i makes used visible filing equipment Thousand 
f reconditioned cabinet panels, books, alway n hand Special serv 
ice and prices to dealer for purchase or sale Get our quotations 
Chas. S. Nathan, Ine is Broadway, New York a oe 








HOPKINS, ELLIOTT-FISHER 


BURROUGHS MOON We buy sell 
repair, rebuild. Comprehensive service for dealers Adding and Book 
keeping Machine Service ¢ 1307 Grand, Kansas City 6, Missouri 





VISIBLE FILING EQUIPMENT 


Oldest established dealer specializing in rebuilt Kardex, Acme, Postindex 














etc. We offer full cooperation to the dealer on sales and purchase. Write 

is in full confidence that our twenty years of experience gives us the know 

how you require, Commercial Card System Co Grand St., New York 
N.3 

r'YPEWRITERS SOLD—Select Rough, Reconditioned, Rebuilt—all sizes 

typ faces, languages Also soucht All Languages Typewriter Co 
West 23d St., New York 11, N.Y. 

STEEL TUB DESKS tabulating transfer files, new and uses Steel 

“ r trays @#% x ¢ Perdue’s, Jacksonville 2, | 








FOR SALI 


Burrougl Moon Hopkins Accounting Machine, Style 7S0600 

Serial AS31108, 1s’ ‘ riage, Crossfooter Non Cl Lock, 4 Motor Bar 
Construction Machine first class condition rechanical work re 
Write Interstate Bookkeeping Service, Westport Road, Kat 


quired 
is Citv, Missouri 





DITTO S 


rOR SALI electric gelatine systems iwchine, also DITTO 
i Db 44 electric fluid type machine at = specia price Botl 1 goo 
ine rder Address BY-342 care Office Appliances Chicag t 








WANTED 
Factograph cabinets, in 6--and ll 
holders We are also interested in extra & 
quantity Advise what you have 
Dept. OA, 4 N. Sth St., St 


INTERNATIONAL Visible 
size couplete with ard 
International card holders in any 
ivailable Heineman Office Equipment Co., 
i Mao 


drawer &S\ 





VISIBLE FILES 
KARDEX, ACME, POSTINDEX AND GLOBE 
WE HAVE ON HAND and offer for immediate delivery all types and 
sizes Dealers inquiries welcomed. Universal Equipment Co., 
7 S&S. Dearborn St Chicago 5 


Business 
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PATENTS 





the Commissioner of Patents, Washington, 
. C.. for 25 cente each in postoffice 
m or certified check. pe and 


2,452, -. Fe ame Billfold and Card Retainer. 
Marion alo Monett, Mo. Application No 
vember is. 94¢ Serial No. 709,910. Granted Oc- 
tober 96. 1948 

2,452,291. Revolving Card File and Posting Table. 
Joe D. Catror Rosenberg, Tex. Application May 31 
1946, Serial N 67 70. Granted October 26, 1948 

as a A yaa Dispenser. Howard C. Gould, Brook- 

y ation November 8, 1945, Serial No. 
> 2 ) October 2F 1948 

2,452,504. Writing instrument. Ivan PD Tafft, 
Janesville, W issignor to The Parker Pen Com- 
pany. Janesville Wis a corporation of Wisconsin 
Appticntion July 2 945, Serial No. 607,380. Granted 

tober 26, 1948 

0 452, ele. Filing Cabinet. Roy E. Wells, James 

wT N Y assignor to Art Metal Construction 
Company, Bs estown, N. Y., a corporation of Massa- 
husetts. Original lication October 19, 1944. Serial 
No. 559,349. D led and this application April Zi, 

Serial N “ t. Granted October 26, 1948 

2 452,514. ened Clip. Lech W. 8. Zychlinski, Nar 
bert Pe. a April 17, 1946, Serial No 

> 7? mamta tober 26. 1948 

"2.452. 584. “adhesive Tape Applying Device. George 
( Luebkemat Cincinnati, Ohio, assignor of one- 
alf to David Luebkeman. Libertyville, Ill. Applica- 


mn July, 26, 1946, Serial No. 686,407. Granted No- 


ember 2, 1948 


2,452,687. Visible Index, Frank Stanley Schade 
Holyoke Mass assignor to National Blank Book 
Company, Holyoke Mass a corporation of Massa 

husetts. Application May 13, 1944, Serial No, 535,443 
Granted November 1948 

2,452,735. Pencil with Internal Ittuminating Means. 
ohn J. Devine Middletown, Conn. Application Oc 
tober 9 194 Serial No. 619.461. Granted Novem 
ber 1948 


2, 452, 795 Eraser Holding Mechanism. Mark FP. Sa- 
ole, Cleveland, Ohi Application August 25, 1945, 
‘ 612,589. Granted November 2. 1948 
Combination Microphone and Control 
Dietating Machines. Gustav F. Braun 


Elizabeth, N assignor to Thomas A. Edison, In 


wporated, West Orange N. J a corporation of 
New Jersey Application February 28, 1945, Serial 


No. 580,182. Granted November 2. 1948 


2,452,906. Mechanical Pencil of the Push-Button 
Type. Francesco Collura, New York, N. Y. Application 
Tune 7, 1946, Serial No. 675,004. Granted November 

1948 

2,452,987. Caleulating Machine. Daniel Broido 
Cockfosters, near Barnet, England. Application Decem 
her 9, 1944, Serial No. 567,347. In Great Britain, 
December 10. 1942 


Granted November 2, 1948 
att —_ a aa Dispenser. Edwin W 
May 25, 1946 
‘1 gt i mber 2 1948 
2,453, 129 ome Cabinet Having Sheilf-Forming 
Closures. Ray PD on, Oak Park, Til. Application 
= 194 Serial No. 552.786. Granted No 


Mason, Wyck 
Serial No. 672 


Tint 
vember 9 1948 
Marking Device. James S. Cushman, New 
York, N. ¥ assignor to Cushman & Denison Manu- 
facturing Company, Ir New York, N. Y., a corpora- 
tion of New York. Application July 14, 1944, Serial 
No. 544.941. Granted November 9, 1948 


2,453,287. Power Operating Mechanism for Type- 
writing Machines. Richard von Reppert, Rochester, 
N. Y., assignor t International Business Machines 
Corporatior New York. N. ¥ a corporation of New 
York Application October 7, 1944, Serial No. 557,635 
Granted November 1948 

2,453,459 Expander for Loose Leaf Note Books. 
William B. R Junction City. Kans. Applica- 
tion June Serial No. 753,079. Granted No- 
ember 9 148 

2,453,491. Fountain Pen. Carl J. Cardin, Downers 
Grove, Til. Apt mn November 29, 1944, Serial No 
65,584. Granted November 9, 1948 

2,453,507. Loose Leaf Binder. Eimer E. Harper. 
leceased, late of Monrovia, Calif.; by Esther Pardee 
Harper. exec Monr s Calif Application July 
‘. 1945, Ser No. 605,386. Granted November 9 
448 

2,453,780. Flexible Pocket Receptacle. Douglas J 
sroughton, Springfic Mass., assigner to Buxton, In 


ing fle Mass., a corporation of Massa 
tion August 1, 1946, Serial No. 687,- 
r lf 1948 


2,453, 782. ‘Strip Perforating Apparatus. Clifton Chis 





im, Forest Hills y assignor to Addressograph- 
Multigraph Corporatior Cleveland, Ohio, a corpora- 
tion of Delawar Application June 14, 1946, Serial 
No. 676.779. Granted November 16. 1948 

2,453,807 Vives Prong A Leaf Binder. Joseph 
A Murray tl 1 fd assignor to National 
Blank Book ( He i Mass a corporation 
f Mossochunetts Apt ation March 15, 1945, Serial 
N 582,86 1 November 16, 1948 

2,453, 909 —y ‘Computing Device. Michael J. Har- 
wood, Cleveland, OF Application June 18, 1947. 
Serial No. 7 H te’ November 16, 1948 

2,453,932 Machine. Richard W. Pitman, 


he 
Laverock- Hillcrest P assignor to Underwood Cor- 
poration, a corporation of Delaware. Original applica 





m November 1 { Serial No. 419.889 Divided 
and this git plication February 3, 1944, Serial No 

20,983 anted November 16, 1948 

2,454, oon. "Cash Register. Stephen FP. Midouhas 
Bristol, Pa ssignor to Kemline Metal Products Com 
pany, Bristol Pa a corporation of Pennsylvania 
Application February 4, 1948, Serial No. 6,262 
Granted November 1f 1948 

2,454,050. Divider and the Like with Measuring 
Seales. Hugo Friedmann, Astoria, N. Y. Application 
October 9, 194 Serial No, 505,613. Granted Novem- 


her 16 


2,454,086. Ball 


Point Writing Instrument. Robert 

W Ran lolp! Milton, Wis.. assignor to The Parker 

Pen Compan; Janesville, Wis., a corporation of Wis- 

onsin. Ap} ation August 16, 1946, Serial No. 690,- 
) Granted November 16, 1948 

2.454, 109. Crayon Holder. Harry F. Waters, New 


Li ya N. Y¥ Apt 
» Granted Ni 


ation March 19, 
wember 16, 1948 


1945, Serial No. 


DESIGN PATE 


NTS 
151,521. Design for a Caleulating Machine. Anthony 
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assignor to Friden 


B. Machado, San Leandro, Calif., 
ation of Cali- 


Caleulating Machine Co., Inec., a corpor 


fornia. Application June 3, 1946, Serial No. 130,364. 
Granted October 26, 1948 
151,658. Design for a Mechanical Pencil. nage 


w. —— Atlanta, Ga., assignor to Scripto, mee 
corpo! of Georgia. Application August 28, Isat, 
Serial. Ne 141,094, Granted November 2, 1948. 


51,661. Design for a Calendar Pencil. John M. 
Sherrer, Wauconda, Ill, assignor of one-half to 
Donald’ L. Skene, Joliet, Ill., and one-half to Arlo 


Application February 14, 


Stoops, Galesburg, [ll 
Granted November 2, 1948 


8, 
1947, Serial No. 136,906 


1948 


151,692. Cote for a Stapling Machine or Similar 
Artie Harold 8. Heller, Cleveland Heights, Ohio. 
Application March 21, 1947, Serial No, 137,792. Grant- 
ed November 9, 1948. 

Design for a Combined Lighter and Writing 
Implement or Similar Article. Fr ick Kaw 
Brooklyn, N. Y., > aw to Ronson Metal orks, 
Inc., Newark, N. corporation of New Jersey 
Application as T, Tiel, Serial No, 139,515. Granted 


1 1948 
151,778. Design for a Telephone Stand. George A. 


Levis, Williamsport, Pa. Application September 
1947, Serial No. 141,534. Granted November 16, 1948. 


9 








Two well-oiled inebriates were sitting at a bar discussing 
love. Said one: “Just between ush, love is silly.” 
Responded the other “Between ush, it's ridiculous. 


Joe, disconsolately staring out the window in Washington 
D: C., noticed a very large log floating down the river. He 
said, "Now, that's typically Washingtor 

Moe looked and retorted that he couldn't see anything 
usual about the log except that it was pretty big 

Joe answered, "Yes, | know, but if you'll look closely you'll 
see that there are 10,000 ants on it and each one thinks he's 
steering it.” 

Your Man Friday 
—cc— 


The lady of the house was in the kitchen shelling peas when 
she heard someone coming up the steps. Thinking it was her 
young son, she called, Here | am, darling.” 

There was a long silence and then a deep masculine voice 
boomed, "This ain't the regular iceman, ma'am.’ 


. —cc— 

A newly-created father received the following message in a 
telegram one morning: “Your wife just gave birth to an 
eight-pound baby girl. Both mother and child doing well.” 
Attached to the wire wos © sticker reading Whe you wont 


a boy, call Western Union." 


Cactnar Shairma 
—cc— 

A woman approached the pearly gates and spoke to St. 
Peter. Do you know if my husband is here? His name is Smith.” 

“Lady, we have lots of them here. "You'll have to be more 
specific.” 

"Joe Smith.” 

“Lots of those, too. You'll have to have more identification.” 

“Well, when he died he said that if ever | was untrue to him 
he'd turn over in his grave." 

"Oh, you mean ‘Pinwheel’ Smith.” 


—cc— 

Heard about the new drink, rum and vitan ? The vitamins 
we're told, are to give you strength, and the rum te you 
what to do with if. 

—<cc— 


Futile Reflections: Bragging may not bring happiness, but 
no man who has caught a large fish ever goes home through 
the alley. . . . It takes the eye only one-fortieth of a second 
the wink—the quickest way we know of getting info trouble. . . . 
Ten thousand men will tell you what's wrong with the world 
to one who will tell you what to do about if. . . . Some people 
are go-getters, buf more are have-it-broughters. . . . Long 
skirts are like prohibition—the joints are still there but they're 
harder to find. . .. Why do women invariably have the idea 
thot furniture, especially heavy furniture, is better somewhere 
else than where it is? 














“Quiet, Junior. Of course | won't buy that airport 
just so you'li have a bigger Christmas stocking." 


























BUSINESS OPPORTUNITIES 





Wanted Abroad 


Danish Firm Wants U. &. Products for Representation—The veteran 
paper, wholesale stationery, office organization and accounting systems 
firm of L. Levison Junr. Ltd., 50 Kobmagergade, Copenhagen K, Denmark, 
is seeking contacts with U. S. manufacturers for representation in Den- 
mark Bookkeeping, dictating and other modern office machines are 
sought. This far-flung Danish organization, established in 1850, is repre- 
sented in Sweden, Great Britain, Austria and Chechoslovakia. Svend 
Levison of the firm is in the United States for a number of months and 
will gladly contact interested manufacturers regarding representation 
or the organization of an assembling industry in Copenhagen. He may 
be reached care of the Danish Consulate General, 17 Battery Place, 
New York, N. Y¥ 


Imports Wanted by Firm in Teheran, Iran—S. Z. Malekpour, 6 Roshdi 
Pasha St., Teheran, Iran, an importer (wholesale dealer) in all types of 
iffice equipment and office machines, desires communication with United 
States manufacturers and suppliers leading to imports of products for the 
trade in Iran. Twenty-five years of experience with Iranian markets is 


laimed 


Trade Literature South by English Firm—F. J. Taylor, Fairway Freiston, 
Low Road, Boston Lincs, England, desires to receive trade literature on 
office furniture and supplies. His business, started in 1946, has been built 
up to a volume of 120,000 pounds sterling. He operates in a town of 
22,000 people. 

Agencies Wanted By Firm in Calcutta, India—-A. Barhos & Company, 
P-40, Mission Row Extn., Calcutta, India, desires to obtain a sales agency 
for a check protector in India. Contact is also wanted with a manufae- 
turer of a special indelible ink for checks and drafts. Agencies are sought, 
preferably on a sole distribution basis, for time-date stamps, stapling 
machines, perforating machines, numbering machines, dating machines, 
intercommunication equipment, duplicating machines, fountain and stylo 
graph pens and ball-point pens. 


Wanted at Home 


Office Supply and Equipment Lines Sought by Misssouri Dealer.— Edward 
G. Cobb, who recently purchased the business of Shaefer’s Office Supplies, 
Webster Groves, Mo., is interested in additional lines of equipment and 
supplies. Catalogs and price lists are requested. Address mailings to 
Mr. Cobb, at 617 E. Lockwood Ave., Webster Groves 19, Mo 


Contacts With Manufacturers Wanted for New Department — Tlie 
fribune Printing Company, Bay City, Tex., adding a new department for 
office supplies, furniture and machines, welcomes correspondence from 
manufacturers wanting representation in the area 


Opens New Firm, Wants Trade Catalogs—Irving Cogen, 53 State St., 
Boston, Mass., has opened a new business and desires trade catalogs 
and price lists from manufacturers and suppliers. 


Trade Catalogs Wanted by Albany, N.Y., Firm—Jerome L. Gibe & 
Associates, P.O. Box 1002, Albany, N.Y., a consulting management 
engineering and C.P.A_ firm, desires trade literature as tools and aids 
in recommending latest equipment in connection with office surveys and 


studies. 


Tennessee Firm Wants Trade Literature—D. F. Brown, Jr., of the L. 
B. O. Company, Box 425, Oak Ridge, Tenn., desires to contact manufac- 
turers of office furniture. He would appreciate receiving catalogs and price 


information. 


NEW TRADE LITERATURE 


indiana Desk Company, Jasper, tnd.—Representing a departure in office 
furniture desk advertising, this company has issued a new catalog created 
with the basic idea of supplying its customers with a sales tool that would 
never become obsolete. In its loose-leaf format, changes and modifica- 
tions can be easily incorporated at any time and as new lines are in 
cluded. The use of brilliant full-color illustrations of room scenes makes 
it easier for dealers to show how Indiana Desk Company office furniture 
will actually look in an office. Replete with illustrations and including 
complete specifications, the smartly-bound brochure is sufficiently sturdy 
for long usage. Of special interest is the chapter, ‘‘Good Tools for 
Good Work’, a romantic treatment of the 43 years of the firm, a 
portrayal of the six steps in finishing and a forcast of what the future 
have in store in desks through continuous study of office needs 











may 


Stationers Loose Leaf Company, 524-528 N. Broadway, Milwaukee 1, 
Wis.—Twice the size of any previous catalog in the firm’s previous 6 
years in business, a new illustrated catalog of loose leaf binders and 
visible record equipment has been issued. In addition, Stationers Loose 
Leaf Company for the first time has supplied dealers with separately 
bound price lists. These are No. A-l and No. 2, both applying to general 
catalog A. The standard 8% x ll-inch page size is used for easy filing 


The general catalog is indexed, illustrated and complete with specifica- 
tions 


Riteform Chair Company, Inc., 43 §. Oxford, St. Paul 5, Minn.—The 
company announces that it has just released a new catalog, No. 489, 
which shows the complete line of metal executive, secretarial and typist 
posture chairs, together with a recently-added line of side chairs. In addi 
tion, the catalog described the two newest numbers featured at the 
recent NSA show in Chicago, where the trade gave them enthusiastic 
reception. These catalogs, together with sample literature, are available 
to interested dealers who write the home office 


Wm. A. Force & Company, Inc., 216 Nichols Ave., Brooklyn 8, N.Y., 
recently announced their new catalog, Force Marking Devices. This 16-page 
brochure, 84% x 11 inches, features line numberers, daters, self-inkers, die 
plate daters and base-lock changeable rubber type. Pocket seals and 
personalized desk name plates are also displayed in the red and black 
lithographed catalog. A separate price list is included. 


Aome Bulietin & Director Board Corporation, 37 E. 12th St., New York 
3, N. ¥.—This firm has just prepared a four-page circular featuring direc- 
tory boards, suitable for office and loft buildings. The well-illustrated 
brochure also contains considerable information pertaining to the Acme 
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embossing machine. Those interested in securing copies may contact the 
rpor ation 
w. A. Sheaffer Pen Company, Fort Madison, ltowa—Directors of the 
w. A. Sheaffer Pen Company on November 5 declared a regular quarterly 
lividend of ten cents per share and an extra dividend of 20 cents, or a 
total of 30 cents, to be paid November 26 to all common stock of record 
it close of business November 15. 








CORPORATION REPORTS AND 
FINANCIAL NOTES 





Burroughs Adding Machine Company, Detroit, Mich.—Consolidated oper- 
tions during the first nine months of 1948 of Burroughs Adding Machine 
Company resulted in net income of $9,997,515 or 12.9 per cent of sales, 
is compared with $4,408,050 or 10.47 per cent of sales for the same period 
f 1947, John 8S. Coleman, president, announced on October 27. During 
the first nine months of this year, gross income from sales amounted to 
$77,580,000, as compared with $42,037,853 for the first nine months of 
1947. As a result of improved manufacturing methods and increased 
personnel, unit production during the first nine months of 1948 was 538 
per cent higher than during the same months of 1947. Not only were 

sts of doing business in 1948 considerably higher than for the same 
period in 1947, due to increased wages and prices of materials, but also 
irger amounts of money were needed to conduct the increased volume 
f business and protect basic investments during this inflationary period 
than ever before. The only payments which did not increase for the first 
nine months of 1948 as compared with 1947 were dividends to stockholders 
which for the period were 45 cents a share in both years. 
International Business Machines Company, New York, N. Y¥.—In report- 
g an $3,574,781 increase in earnings, Thomas J. Watson, president, 
unnounced October 28 a quarterly cash dividend of $1 a share in addition 
to a five per cent stock dividend. Net profit of the corporation and its 
subsidiaries for the nine months ended on September 30 amounted to 


' 


$21,185,588 after all deductions, including provision for Federal and 
Canadian income taxes. For the correspondifg nine months of 1947, the 
net profit was $17,610,802 after all charges and taxes. The profit for this 
ear’s period is equivalent to $8.45 a share on the 2,506,712 shares out 


standing wh the net for the 1947 period equaled $7.03 a share. As the 
result of a stock split-up on February 6, 1948, the number of outstand 

was increased from 1,482,407 to 2,506,712. The quarterly cash 
is payable December 10 to holders of record November 23, while 
dividend will be issuable January 8, 1949, or as soon thereafter 
s ab stockholders of record January 7, 1949. (New York 
rimes, Octot 7 





Wilson Jones Company, Chicago, 11l.—Annual report for the fiscal year 
nded August shows net sales of $11,847,000 for the 12-month period 
ompared to $10,172,000 for 1947, but a reduction in net income after taxes 
from $897,000 t $744,000. Earnings per share for 1948 were $2.52 com- 
pared to $3.40 for 1947. The statement says, ‘‘The reduced margin of profit 

sales reflects the excess of increased costs over moderate increases 

the pri f the company’s products.” The company paid a year-end 
dividend of $1.00 per share December 4, 1947, and an interim dividend 
ff $ .75 per share on May 3, 1948. Consideration was to be given to the 
declaration of a year-end dividend at the annual meeting of the board 
of directors on November 16. 

General Fireproofing Company, Youngstown, Ohio.—Directors recently 

clared a higher-than-usual dividend of $2.50 a share on common stock 
This brings the company’s common stock dividends this year to $5 a 
hare The « pany paid 75 cents in each of the first two quarters and 
$1 in the third. Directors also declared the regular preferred dividend 

$1.75 a sl payable January 3, on stock of record December 17 
rhe common stock dividend will be payable December 11 on stock of 
ecord November 2 Walter Bender, G-F president, reported that ship- 
ents for 1948 will be the largest in the company’s 46-year history. He 

said that business prospects for 1949 “look exceedingly good.’’—-AK 

Remington Rand, Inc., New York, N. Y.—Based on net sales of $71, 
763,495 for tl months ended with September, the corporation on 
October 26 reported a net income estimated at $5,035,053, equal to $1.07 
k common share This compares with the net income of $6,535,757 or 
$1.47 a common share on net sales of $71,714,458 for the six months to 
September 3 M7. Net income for the first nine months of the 1948 
ulendar y« estimated at $9,482,637, compared with $12,243,990 for 
the like peri 1 year before. Total surplus on September 30 exceeded 
$50,000 OOF Ne York Times, October 27.) 





MINUS A LEG, REPAIRMAN FINDS A JOB 


Proving the truth of the slogan: “It’s ability, not 
disability, that counts,” George Elliott, Salina, Kans., 
now a typewriter repairman for the Central Typewriter 
Company, was one of those Salinans who really pulled 
for the success of “Employ the Handicapped” cam- 
paign which was held in Salina during October. He 
wanted others to have the opportunity that he had. 

As the result of an accident while he was in the 
Civilian Conservation Corps several years ago, Mr. 
Elliott lost his right leg. Before receiving vocational 
training in his present job, he was employed as a night 
waiter in a restaurant, a task that was difficult for a 
man with an artificial limb. 

The Kansas department of vocational rehabilitation 
gave the handicapped man the training in typewriter 
repair in another city in Kansas. It is similar to the 
‘on-the-job” training, now given veterans, in that Mr. 
Elliott worked in a typewriter repair shop. However, 
he says that he has learned more at his present posi- 
tion which he has held now for more than three years. 

He says that he has had four artificial legs since 
his accident.—_-GMH 
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IN DECEMBER OF 1878, WHEN: 

The “Great Hit of the Season” was Hosman’'s Parlor Archery. 
. . . A movement was underway in Chicago to form an asso- 
ciation composed of stationers, paper dealers and printers. . . . 
A Minnesota correspondent on December 1! (believe it or not!): 
“the autumn days linger in the lap of winter. The beautiful 
Indian summer its loath to take its departure.” . . . The increased 
popularity of papetries was noted in Chicago, one firm selling 
1,000 boxes at $1.75 per box. . . . (From files of the American 
Stationer). 


IN DECEMBER OF 1888, WHEN: 

Alvah Bushnell, Philadelphia, reported encouraging sales for 
his “Perfect” copying book. . . . Rand, McNally & Company 
announced a profit-sharing system. .. . F. A. Woodmansee, 
Cincinnati, Ohio, ink manufacturer, reported good sales of his 
combined calendar, inkstand and pen rack. . . . Cameron, 
Amberg & Company, Chicago, sold a “Eureka” pocket scrap 
book for newspaper clippings. . . . Pomeroy’s perfumed paste was 
placed on the market. . . . (From files of the American Stationer.) 


IN DECEMBER OF 1898, WHEN: 

Boston was digging out of deep snowdrifts. . . . Henry Bain- 
bridge & Company introduced a large-sized wall calendar with 
separate sheets for each day and date. . . . The Chicago sta- 
tioner printers adopted a 9¥2-hour day schedule. ... J. W. 
Ullrich & Company, New York, brought out the Vulcan Stylo- 
graphic pen. .. . The Eagle Pencil Company announced a new 
fountain pen with improved method of filling—'‘No_more ink 
stain”. . . . The Samuel C. Tatum Company, Cincinnati, placed 
a new file perforator on the market. . . . (From Files of the 
American Stationer). 


IN DECEMBER OF 1908, WHEN: 

The Chicago office of Underwood announced completion of a 
deal for sale of 300 typewriters to be used in Brown's Business 
Colleges in the central west. . . . Considerable space was already 
sold for the Chicago Business Show announced for February 27- 
March 6, 1909, at the Chicago Coliseum. .. . A thriving business 
was reported by J. E. “Rebuilt Brady at his Rebuilt Typewriter 
Company, 30 Dearborn St., Chicago. . . . George H. Alexander 
was elected president of the Pittsburgh Booksellers & Stationers 
Association. .. . Gaining favor among bankers was the Youman’s 
coin wrapper. . . . The Chicago Tribune paid editorial tribute 
to “George E. Cole, The Citizen,” praising the stationer's work 
in the interests of good government. . . . (From files of Office 
Appliances). 


IN DECEMBER OF 1918, WHEN: 


The National Council of Defense turned down a request for 
the curtailment of Christmas shopping . . . typewriter ribbons 
were being sold at $9 a dozen in England. . . . George H. 
Wolcott of the Irving-Pitt Manufacturing Company received a 
diamond stickpin awarded by the National Association of Sta- 
tioners and Manufacturers for the largest number of new members 
signed up. ... J. H. Niedecken, Niedecken Company, Milwaukee, 
Wis., was re-elected president of the Wholesale Stationers Asso- 
ciation of the United States. . . . Thaddeus Davids Ink Company, 
Inc., began an extensive outdoor advertising campaign. . . . The 
National Portable typewriter retailed for $50.00... . H. S. Crocker 
Company, San Francisco, made numerous improvements to its 
store. . . . (From files of Office Appliances). 








SAINT NICHOLAS 


He was dressed all in fur, from his head to his foot, 
And his clothes were all tarnished with ashes and soot, 


A bundle of toys he had flung on his back, 

And he looked like a peddler just opening his pack. 
He spoke not a word, but went straight to his work, 

And filled all the stockings, then turned with a jerk, 
And laying his finger aside of his nose, 

And giving a nod, up the chimney he rose. 


—Clement Moore 
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YULETIDE PEACE AND SERENITY 


N THIS 1948 Christmas season, when material blessings are so bountiful, 
may we reflect upon the less tangible yet infinitely more permanent beni- 
sons that come with peace of mind and a serene spirit. The Prince of Peace, 
whose natal day we observe, said, “My peace I give unto you.” May we 
accept that great gift, endeavoring to extend the “inner quiet” to all mankind 
and securely bind the world together in peace and serenity. 


DETERMINING THE FUTURE 


OOKING ahad in an effort to discern the shape of coming events is often 

a futile process. Omission of one factor from the mosaic comprising the 
pattern can lead to complete inaccuracy. Just a trifle too much optimism—or 
pessimism—will result in error. It is not so much a question of what the future 
holds for man as what man does to make himself-worth while in the future. 
Many factors are not controllable, but an individual's contributions to the 
future are not among these. Upon each of us depends what we do to make 
the future bright. When our individual efforts are combined, they may well 
determine the course of events in 1949. 


A DUAL DATE WITH DESTINY 


HERE are values in our free society which all wish to preserve. Our 

society, as the Committee for Economic Development points out, is dedi- 
cated to the idea that individuals should have maximum opportunity to realize 
their individual capacities—materially, intellectually and spiritually. 

The prime value we place on the growth and development of the individual 
finds expression in all phases of our national life. In politics it takes the form 
of representative government; in economics, the form of private, competitive 
enterprise and individual self-reliance. 

As a people we have fared well both politically and economically. More 
of us have enjoyed more freedom and greater material benefits than have the 
people of any other land. Our standard of living has been the highest in the 
world. 

With only six per cent of the world’s population, we produce one-quarter 
of the world’s goods. But stil] too many of our people have not fared well 
enough. Too many of our people have not had adequate opportunities for 
growth and development. Too often our progress has been interrupted by 
recurring depressions and mass unemployment. 

We have a dual “date with destiny.” We must strive to attain and maintain 
abundant productive employment. At the same time we must preserve and 
strengthen economics and political freedom. This is the challenge. There is 
no necessary conflict between the two objectives. They can and should be 
complementary. 
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REVIEW AND FORECAST 





Statements by Several Chief Executives of 


National Associations Serving the Office 


Equipment and Supply Industry 





U. S. STATIONERS 


By L. R. KENDRICK 


President 
National Stationers Association 


HE THREATENED 

SPREAD of communism 
is the biggest cloud on the 
horizon at present. Eco- 
nomic conditions of western 
Europe are improving rap- 
idly, but our support and 
spending under the Mar- 
shali Plan will not be less- 
ened much next year. Im- 
proved living standards and 
greater security among the 
people of western European 
countries should bring 
about more stable political 
conditions. Their political 
situation is firmer and more settled than a year ago, 
though still shaky. What Europe does affects us 
greatly. In China and the Orient, communism has 
gained headway but there is little danger of our 
getting into a shooting war in that area. Our Amer- 
ican foreign trade is controlled by bureaus and boards 
and is in an unhealthy condition. The Marshall Plan 
will continue and we will carry on the building of an 
adequate army, navy and air force. 

That means heavy spending and high taxes. No re- 
ductions are in sight. Rather, we may expect an in- 
crease in corporation taxes. This kind of government 
spending tends definitely to increase the prevailing 
inflation. Should the terms of a peace settlement be 
reached in Europe and our fears about the spread of 
communism be quieted, the effect would be depressing 
in our economy. There is no prospect of such a settle- 
ment in the near future. 

The first half of next year should be one of con- 
tinued activity and prosperity for our industry. De- 
mand surges on, production is huge, employment is 
universal, building is booming and election uncer- 
tainty is ended. Prices will continue on a high level, 
since wages are high, making costs high, necessitating 
high prices. And there is ample evidence that the 
trend to still higher wages has not stopped. Produc- 
tion has overtaken demand in a number of lines, with 
the result of falling prices, as in foodstuffs, jewelry, 
furs, amusements, and so forth. Such a change can 
happen very quickly and even before we are quite 
aware of it. Crop conditions in this country and affairs 
abroad may change the outlook considerably by mid- 
year, but we must face our long range plans with 
courage, optimism and caution. 

Close at home, the stationer will be much affected 
by local crops or other conditions in the neighborhood 
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economy, of which he will be well aware. Social secur- 
ity taxes will likely rise, as will freight rates and post- 
age charges. Housing conditions will ease a little, rent 
controls continue, wages will stay high, but the labor 
market should be well supplied. Money should be easy 
and interest rates continue low, though firming up. 
Paper and paper products should be much more easily 
obtainable and at somewhat lower prices as the year 
goes on. Steel equipment will continue scarce but 
lumber and its products will be more plentiful and at 
prices tending downward toward the end of the year. 
It is a good time to lower inventories that are too large 
and to trim sales for a faster turnover with a smaller 
stock. 


U. S. OFFICE EQUIPMENT 


MANUFACTURERS 
By E. M. DOUGLAS 


President, 
Office Equipment Manufacturers Institute 


S WE APPROACH the 














end of the year 1948, 
strongly opposing economic 
forces coupled with major 
political uncertainties pre- 
clude an unqualified ap- 
praisal of the outlook for 
the year 1949. These forces 
appear nearly enough in 
balance, however, to indi- 
cate the probabilities of an 
average business activity 
next year not much higher 
nor much lower than that 
of 1948. 

We now are in the fourth 
year since the end of active hostilities of World War 
II. The end of the war found an accumulated demand 
for all types of goods, especially capital goods, which 
include office equipment. The Federal Reserve Board 
index in September was 191 for all industrial produc- 
tion and 223 for durable goods manufactures. This is a 
way of saying that volume of production now is double 
that of the pre-war years 1935-1939. 

The index of orders taken by the office equipment 
industry, compiled by the Office Equipment Manufac- 
turers Institute from reports by its members, stood at 
380 for July 1948. This means that office equipment 
dollar sales are 3.8 times the 1935-1939 average. Part 
of this increase has been due to prices having ad- 
vanced, but after allowing for that factor, it appears 
that this industry has far exceeded the level of gen- 
eral business in the post-war years. 

We know that a boom of this intensity cannot go 
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on forever. We know that output of goods generally 
has been maintained in recent months by expansion 
of inventories and deepening of consumer credit, in 
addition to an enormous export balance made possible 
by the foreign aid program. These supports of the 
boom are not permanent. It is safe to say that there 
are strong economic forces tending toward price re- 
duction and a recession of business activity. 

On the other hand, orders under the rearmament 
program have only begun to come through. We know 
what a program of this kind does to stimulate eco- 
nomic activity. The national defense program of 1940 
began in June. In the preceding month the Federal 
Reserve Board production index stood at 116; by De- 
cember it was up to 139 and by May of 1941 it was 
up to 154. This upward pressure now is such that if 
there were no boom we ought to expect one. 


It is difficult to see how there can be much of a 
decline with the fuel of defense orders being poured 
on the economic fire under our industrial boiler. On 
the other hand, with the business throttle wide open 
now, with employment about as high as it can go short 
of overtime, it is difficult to see where the man-hours 
are coming from to send the production index up 
much above its present level. 

There are, however, major political uncertainties. 
We do not know as yet what the tax structure will 
be in 1949. We do not know what new labor laws will 
be enacted or whether there will be another round of 
wage increases. We do not know whether substantial 
aid to China or a heavy lend-lease program to western 
Europe will create demands that will require return to 
overtime operations. 

At the moment it is not improbable that, following 
a record volume of Christmas business, there will be a 
reaction and a dip in the business index. Then as the 
defense orders mount, there should be a turn upward 
again to make the average for 1949 within a few points 
one way or the other of the average for 1948. 

The office equipment industry follows the general 
business pattern closely enough so that our own ex- 
pectation for 1949 should be to hope to maintain if 
not to improve the outstanding record of 1948. 





U. S. OFFICE FURNITURE 
DEALERS 
By MOE TURMAN 


President, 
National Office Furniture Association 


UESSING WAS AL- 

WAYS hazardous busi- | 
ness. In late 1948, guessing 
is even more risky, because 
the best guessers guessed 
wrong, and everybody is 
gunning for people who try 
to foretell the future. With 
that in mind, I’m still ven- 
turing to try to tell you 
about the coming year. 

I am optimistic about 
1949. I believe that the of- 
fice furniture industry is 
going to be able to find 
plenty of business in the 
next year, but it will have to look for a lot of it in- 
stead of waiting for it to come in. I am confident that 
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many business firms are now beginning to think of 
standardization and that 1949 is the year in which 
they will begin to standardize. 

Because of the many shortages that existed through- 
out the last several years, many offices now resemble 
a mumble-jumble of all types of equipment, of all 
makes—some wood, some steel, and some makeshift. 
The alert office furniture salesman can concentrate on 
pointing out what can be accomplished by replacing 
ineffective office furniture with standard, well-made 
equipment—be it steel or wood. He must point out 
not only what can be accomplished from, the stand- 
point of appearance, but what can be achieved in the 
interests of efficiency as well. 


There are hundreds of firms in every city (and per- 
centage-wise the same number of firms in smaller 
towns and hamlets) that for too long have neglected 
the physical appearance and efficiency of their offices. 
This should be the year in which new installations . 
for such firms should at least begin, if they cannot 
be completed. 

In the coming year there will still be some shortages, 
primarily in steel, but enough goods should be avail- 
able to begin a program for those who are interested 
in steel setups. Wood is already more plentiful, and 
not only more plentiful but better designed. It is being 
manufactured again by reliable firms—the same man- 
ufacturers who always made it—and has much more 
to offer in quality than was true during the war years. 
There are new colors and new tones. There are new 
and well-designed pieces. I know of no year in many 
years when an office furniture dealer had as much to 
offer to his customers. 


On the average, markups are lower now than they 
were two or more years ago. Overheads are higher. 
Rents are higher. Payrolls are higher. All dealers 
must remember that it will take more volume at a 
profit to cover these costs. But those dealers whose 
organizations are ready to work a little harder and 
make a little more effort will find 1949 a good year. 

Inventories will have to be watched closely. With 
the high cost of warehousing almost universal and 
with space at a premium everywhere, it becomes im- 
perative upon management to install and supervise 
inventory controls. 

Orders given during the war and yet unfilled should 
be reviewed, and dealers and manufacturers ought to 
co-operate to cancel out that which they no longer 
need nor want. 

Yet a certain amount of inventory will have to be 
carried. Many firms do not want to wait long once 
they place an order. The war excuses, which were 
valid enough when they were given, no longer hold 
true. To do business you will have to have quite a 
stock on hand. The trick is to know what to have, 
what not to have and how much to have on hand. 
So much for dealer business. 

You will note from reading this that I am directing 
most of my remarks to dealers and their problems. 
After all, I am not a manufacturer, and I deem that 
they know their own problems well enough. But more 
intelligent selling of better merchandise and an effort 
to keep the prices in hand is good advice for both 
manufacturers and dealers. 
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National Office Furniture Association Prospects for 1949 

In so far as NOFA is concerned, 1948 represents our 
very best year of growth. In 1949 we hope to em- 
phasize interesting local meetings, where the problems 
of the day will be discussed by experts, followed by 








questions and answers from the membership. We hope 
to draw in more and more manufacturers and manu- 
facturers’ representatives and dealers into the organi- 
zation. We hope to draw in many individual members 
from those cities which are not large enough to have a 
local group. More data, more literature, more knowl- 
edge will be sent out from national headquarters. 

NOFA will try to emphasize among its membership 
better thinking along constructive lines and more co- 
operation between all of the men and women who 
make up the office furniture business. 

To all our members everywhere, to all office furni- 
ture people the country over, we wish a Happy New 
Year—a year which will bring good health, peace of 
mind, prosperity to our industry and which shall see 
peace established on earth, so that men everywhere 
may live freer and happier lives. 

—- 


U. S. WOOD FURNITURE 
MANUFACTURERS 


By FRED DEANE 


President 
Wood Office Furniture Institute 





ELLING OFFICE FUR- 

NITURE in the new 
market is an objective to 
which the Institute has 
given much thought and 
planning over the past sev- 
eral years. Our first objec- 
tive is to help maintain and 
expand markets through 
consumer advertising. Our 
second objective is to help 
keep salesmen up to date 
on the things required in 
modern creative selling of 
office furniture as an office 
planning service. Here is 
what is being done to realize the objectives: 

1. CONSUMER ADVERTISING. This year we ex- 
panded our program of advertising in magazines that 
reach the actual buyers of wood office furniture. In 
the advertisements we point out to the office manager 
and to top management the advantages of moderniza- 
tion. In our consumer advertising we offer the reader 
booklets which carry our story further. To enable 
dealers to tie in with this advertising in local efforts 
we provide newspaper mats and copies of our selling 
booklets. 

2. THE OFFICE FURNITURE MERCHANDISER. 
This book fills a long-felt need for one manual that 
contains complete information on the merchandising 
of wood office furniture. The Institute is interested in 
getting the information in the Merchandiser into the 
minds and daily habits of local salesmen. If you have 
not already done so, we believe it is important that 
you build a series of sales meetings based on the var- 
ious sections of the Merchandiser 

3. TRENDS. This is the monthly publication issued 
by WOFT headquarters to keep you informed on mer- 
chandising ideas and techniques for increasing the 
sale of office furniture. You have received “dividends” 
with this publication from time to time such as sample 
survey presentations, suggested radio copy and the 
services of our advertising counsel in planning your 
own local programs. 
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4. MOTION PICTURES. As I write this we are in 
the midst of completing two motion pictures in sound 
and color. These movies will be in two editions: 1. A 
sales-training film for dealers’ salesmen, and 2. A 
consumer film for you to show to potential groups of 
customers and business clubs. The sales-training film 
will be screened before local chapters of NOFA and 
NSA and before national conventions of these organi- 
zations. The training film will also be shown by 
Howard Gatewood, who heads the Institute’s “Trade 
Relations Program,” at city-wide sales meetings 
around the country. The consumer film will be shown 
to hundreds of consumer groups such as purchas- 
ing agents associations, local groups of NOMA, cham- 
bers of commerce, service clubs, and so forth. Another 
interesting means of getting the sales story across to 
consumers will be through the televising of this film 
by various stations around the country. 

5. CITY-WIDE SALES MEETINGS. The Institute 
will conduct a series of sales-training meetings at 
strategic centers around the country. To each of these 
meetings dealers’ salesmen in that area will be invited. 
In addition to the movies, slide presentations and 
charts will be used to give salesmen full information 
on how to sell wood office furniture most effectively. 

6. LABORATORY RESEARCH. The contributions of 
the laboratory in giving you a better and easier-to- 
sell product in themselves would constitute a separate 
story. Briefly, it begins back in 1943 when we engaged 
a survey organization to check dealer and consumer 
reaction. Dealers large and small and buyers of office 
furniture as well were interviewed and their sugges- 
tions were acted upon. Their suggestions covered many 
criticisms as well as compliments for our members’ 
products. All of them were carefully analyzed and 
forwarded to the laboratory for experiment. Out of 
these experiments have come new wood desks that are 
smaller and more compact, that save hand and arm 
travel and time. In the laboratory the new and re- 
markable cigarette-proof desk top was developed. An- 
other innovation was “Softone’”’, a new scientific finish 
for commercial desks and chairs. Knowing that eye- 
fatigue is a common “office complaint” the Institute 
engaged Faber Birren, the famous color authority, to 
develop a wood finish that would blend with any decor 
but also have the exactly proper light reflectance. 
Following this same pattern, the Institute succeeded 
in standardizing the regular finishes for wood office 
furniture and a short time ago began a system of 
certifying the finishes produced by our various mem- 
bers to simplify matching and make smaller inven- 
tories possible. 

Space does not permit a detailed retelling of all of 
the things we are doing and will continue to do. We 
believe that the final answer to maintaining volume 
and profit in the normal market lies largely in train- 
ing salesmen not merely in furniture design and con- 
struction but also in office layout, lighting and dec- 
orating, so that they can become informing specialists 
in office planning and command more respect in busi- 
ness from their customers and prospects. This is 
creative selling. This is selling a package consisting 
of office modernization for increased efficiency. This 
is the time and money-saving story which the Institute 
proposes to tell in ever-increasing volume to manage- 
ment and to the buyers of office furniture. This is the 
essential story which your salesman must Know at the 
point-of-sale. To do this job effectively they will have 
to take full advantage of all the selling tools and all 
of the selling know-how that you can give them. 

We of the Wood Office Furniture Institute believe 
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that selling office furniture in the new market offers 
a challenge. We are confident that the challenge can 
be met by truly creative selling. 


—_<-— _ 


U. S. OFFICE MACHINE 


DEALERS ° 
By EARL T. DeGROOT 


President, 
National Office Machine Dealers Association 





HE YEAR 1949 will be a /[ 

critical one. There are | 
many factors which point 
toward a situation unlike 
that which we have ex- 
perienced for a long time. 
For one, office machines are 
definitely in a competitive 
market. Not only are sup- 
plies of most office ma- 
chines readily available, but 





the number of competitors 
has increased on almost 
every side. In two cities of 
approximately 50,000 popu- 
lation, with which the 
writer is familiar, the number of independent office 








machine dealers has increased since the war, from 
two, in one city, to six, and from two, in another, to 
five. In a city of 25,000 the number of independent 


dealers has increased from two to four. Add this new 
competitive situation to the rising cost of doing busi- 
ness and you have a picture which poses a real prob- 
lem for successful management. Then, to further 
complicate the matter, consider the impact of the 
Democratic sweep of the country in the recent elec- 
tions. This sweep, with its attendant pro-labor lean- 


ing, will result, most experts agree, in a fourth round 
of wage increases and a still further rising cost of 
doing business. Add the fact that an increasing num- 
ber of store rentals are today on a percentage basis, 
with the landlord sharing in the gross intake of the 
business whether the sale is made on the premises 
or in some city in the trading area many miles distant 


from the store proper, and you have a delicate situa- 
tion upon which to base further business operations. 


Exchange of Ideas and Information Essential 
1949 will not only require the utmost in skill and 


experience on the part of the individual dealer, but it 
will demand the co-operative exchange of information 
on better selling plans and methods, the exchange of 
cost factors to provide a yard stick to guide individual 
dealers in appraising their business efficiency, and co- 


operative guidance in setting up inventory levels. 
The National Office Machine Dealers Association’s 
mid-year meeting, to be held either late in January or 
early in February, will feature a timely theme, “Mak- 
ing the Most of What You Have.” Under this topic, 
NOMDA proposes to conduct a series of panel discus- 
sions, each one preceded by a short talk on the broad 
aspects of the problem by an authoritative speaker, 
followed by a demonstration of the principles out- 


lined in that speech. A long question and answer 
period will follow each of the subjects covered. One 
subject to be included in these panel discussions is 
“Making the Most of Your Store Sales Opportunities 
During 1949 by Increased Efficiency on the Part of 
Your Store Salesmen.” It is planned to have mer- 
chandising men of real. ability conduct this panel and 
a recognized authority on the subject of “Store Selling 
Methods” give the initial talk and demonstration of 
the principles. 

Following this topic will be a panel discussion pre- 
ceded by a short speech and demonstration on, “Mak- 
ing the Most of What You Have in Store Layout.” It 
will be vital next year to have our stores as attractive 
in arrangement, decoration, and so forth, as possible, 
so that incoming customers are invited by its business- 
like, pleasant appearance, and thus will have con- 
fidence enough to buy from us. 

“Making the Most of What You Have” will also call 
for better window displays. The mid-year meeting 
will stress inexpensive methods of putting in eye- 
catching window displays, which will make the most 
of the selling opportunities afforded by this important 
sales medium. 

“Making the Most of What You Have in 1949” will 
require increased emphasis on every sales opportunity. 
It will call for greater tact and more courtesy on the 
part of your salesmen. It will necessitate a more skill- 
ful presentation of the product and a greater knowledge 
of the product than has been needed in the recent 
past. It will require more complete exploitation of the 
sale of accessories, such as typewriter stands, supplies, 
ribbons and carbon paper, than has been necessary in 
the immediate past. 


Advertising to Be Stressed at Mid-year Meeting 

“Making the Most of Your Advertising in 1949” will 
be another topic at the mid-year meeting. It is cer- 
tain that advertising will have to have more pulling 
power and far more sales appeal than has been needed 
in the past. It is planned that experts on this subject 
will discuss the preliminary phases of successful ad- 
vertising, followed by a demonstration of the principles, 
and in turn, by a lengthy discussion conducted by your 
fellow members who have been known to use success- 
ful advertising methods for a long time. Samples of 
effective ads will be available for your examination. 


While we think that the problems posed by the 
coming year will be the most critica] that we have 
faced in the recent past, in view of all of the complex 
factors involved, we do not feel that 1949 presents 
any problems which experienced dealers, with a Na- 
tional Office Machine Dealer Association affiliation, 
cannot solve. Especially is this true because of ex- 
change of information, which is possible through your 
NOMDA membership. 

Information coming from authoritative sources from 
various parts of the country shows that many dealers 
who began operations since the war, and who did not 
have a well-rounded knowledge of the business, al- 
though they may have been well grounded in one or 
another phase of the business, are failing at the rate 
of 30 to 40 a month throughout the nation. But it is 
significant that NOMDA members, with an experi- 
enced background, and with the facilities of their 
National Association available, are experiencing a low 
mortality rate. 
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“Office Appliances’ Surveys 


Sixteenth of a Series of Journeys to Metro- 


politan Centers for the Purpose of Obtaining 
Firsthand Information on the Retail Division of the Office Equipment and Supply Industry 


INGS ARE GETTING very 
much down to normal! in this 
area these days and some of the 
old lusty competitive condition of 
pre-war days has returned to the 
office supply and office appliance 
field in the Milwaukee area. 

This is a city where business is 
as good as it is generally on a 
nationwide scale. There’s a tre- 
mepdous amount of industry and 
commerce in a wide range of 
fields; it’s one of the nation’s 
largest jobbing centers and its re- 
tail stores serve an area covering 
most of the state in so far as 
major merchandising is concerned 

It’s just as tough an office sup- 
ply and appliance industry com- 
petitive situation. All of this busi- 
ness activity has offered a tre- 
mendous market here for many 
years. There are scores of busi- 
ness institutions in every classifi- 
cation whose history dates back 
many, many years ... and this 
applies equally well within our 
industry. 

Despite the well-entrenched po- 
sition an old-established firm will 
necessarily have, there’s still al- 


ways room for one more and the 
Wisconsin office industry field both 
here and over the breadth of the 
state presents such a story. New 
firms have come and gone and as 
usual the old reliable firms en- 
trenched with the know-how of 
merchandising and selling in this 
area have grown and prospered. 

Today there are a few such new 
firms and most have secured a 
fairly good footing in the field. 
Some doubt exists that any addi- 
tional new firms could stand the 
pace. But this will not stop others 
from being established during the 
year forthcoming and some will 
probably stay on to become part 
of the business tradition of Mil- 
waukee. 


It’s Best to Know City 

It’s a good place for a man who 
knows his Milwaukee and the Mil- 
waukee way of business to launch 
his own business ventures. Many, 
many firms which are among the 
most stolid in the business com- 
munity here were established by 
men who left other old-established 
firms to found their own ventures. 


Milwaukee 


By Ernest W. Fair 


Field Reporter 


Such firms generally have an ex- 
cellent chance of success, much 
more so than the complete 
stranger and newcomer. 

Business is done here with very 
much emphasis on clanishness 
or loyalty to old friends, whichever 
viewpoint might be taken by the 
observer. And there’s nothing 
wrong with that business philoso- 
phy for it is a good one in any 
area. An office supply or appliance 
dealer who has done a good job of 
making friends and built his repu- 
tation here in Milwaukee has a 
very good chance of succeeding, no 
matter what competition may 
arise, unless he becomes careless 
with his own reputation and his 
loyalty in business with his asso- 
ciates. 

The standards of doing business 
are high. It’s not healthy to start 
a “cut-throat” venture and the 
price problem is not as great as 
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in eastern and the new western 
cities. There’s tremendous empha- 
sis on quality and even during the 
shortage days many an office sup- 
ply firm found that his customers 
would rather do without or find 
a way to get along than accept the 
interior merchandise which glutted 
the market in those days. As a 
result there wasn’t much “dead 
merchandise” in Milwaukee office 
supply and appliance stores when 
supply of all kinds of goods be- 
came more plentiful. Wise Mil- 
waukee trade men knew better 
than to stock up on such mer- 
chandise and attempt to put it 
over on their customers. 


Business Good in Milwaukee 


Business is very good in Mil- 
waukee today; it is better in the 
appliance and office furniture field 
than in general supplies, which 
have been leveling off now for 
quite awhile. Good furniture still 
is in somewhat of a premium sit- 
uation and the metal furniture 
supply was short here even before 
it was felt elsewhere in the coun- 
try. Nevertheless, one will find the 
average office furniture and appli- 
ance salesman a mighty busy 
beaver trying to sell .. . he’s found 
waiting lists getting shorter . . 
and he’s found it a little more 
difficult to make a sale for the 
future. Now it’s chiefly selling on 
a basis of having the merchandise 
in stock. Commitments aren’t 
being made until the supply sales- 
man can promise immediate deliv- 
ery. 

That’s requiring more and more 
aggressive selling and a lot of ex- 
amining of “hole cards” by office 
supply salesmen. Men are study- 
ing their jobs more than in a long, 
long time .. . they’re reading all 
of the trade literature and infor- 
mation they can get their hands 
on ... and they are compiling 
experience-evidence in selling all 
kinds of merchandise. 


Experience-evidence, as we 
called it above, is a mighty power- 
full selling aid in Milwaukee busi- 
ness. A prospect wants to know 
not what the manufacturer claims 
his product can do but what the 
businessman down the street 
found out from experience in his 
own office or place of business. 

Of course, as most of us know, 
that’s good selling material in any 
city. Here in Milwaukee it’s pretty 
much of a must, however, but does 
prove extremely good in that it 
makes the selling job an easier one 
once the salesman has learned 
how important it is to have such 
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evidence at hand for every appli- 
ance or piece of other office equip- 
ment he has to sell. 


Future Hinges on Supply 


General business conditions 
throughout the country will de- 
termine the shortage story here 
on desks and office fixtures in the 
future .. . it’s strictly a matter of 
what happens in the _ general 
metal market, for metal office fur- 
niture is very much in demand, 
more so at medium-price levels 
than in top-quality lines. There’s 
no great surplus of top-notch 
wood office furniture either. If 
the forthcoming year’s supply 
should be ample, business will be 
exceptionally good in this area for 
there appears to be a mighty big 
market awaiting the merchandise 
to fill the orders. 

If the supply is short there will 
probably be some wailing at the 
wall on the part of salesmen and 
some desperate searching of mar- 
kets to fill demand. 

Even though the business life 
of Milwaukee dates back many 
many years and has nothing of 
a post-war boom nature about it 
as we have noticed in other cities 
during our: visits, there’s still 
plenty of new business ventures 
being established in this area and 
in all probability that trend will 
increase in the future. 

A great deal of this new business 
consists of ventures which are off- 
shoots of old-established enter- 
prises or which are designed to 
supply new needs of the old fac- 
tories of this area. Some of these 
firms comprise the oldest names in 
American big business .. . and, we 
may note, there are plenty of 
these in our own industry. 


Some Specialization Evident 


There is some separation of the 
various branches of the trade 
here, and there will probably be 
an increase in this trend in the 
future. Such a trend remains to 
be defined, however. Most of the 
major firms here are all-inclusive 
and embrace every branch of the 
industry. Most newer firms tend 
more toward specialization and 
the investment of their capital in 
an effort toward better service in 
the branch of the trade they have 
chosen. Comment of most such 
new business firms is that they 
plan to first secure their foothold 
in that branch in which they are 
specializing and then after they 
have made that foothold secure, 
expand it into complete coverage 
of the entire field such as the old 
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firms now offer Milwaukee busi- 
ness. 

Even the largest firms place 
great emphasis on departmentiza- 
tion of their efforts. This has 
given them better control of their 
operations, they told us, and 
seemed to be preferred by custom- 
ers who came to the stores in per- 
son. There’s a great deal of that 
kind of buying here . . . business- 
men come to their stores with 
more interest than they have 
shown in past years. At present 
there’s less dependence on sales- 
men than in the past. The gen- 
eral opinion is that this trend will 
change in the future, however, and 
it will not be long before the whole 
job will be in the hands of sales- 
men. 

The chief sales emphasis in Mil- 
waukee at present seems to be on 


A picture of the North- 
western Furniture Com- 
pany store was not avail- 
able at this time of going 
to press because the 
building now occupied is 
being remodeled. When 
this work is completed, 
an illustrated account 
will be published, show- 
ing how this enterpris- 
ing firm is_ serving 
business houses in the 
Milwaukee territory. 


SIEKERT & BAUM STATY. CO. AT 617 N. WATER ST. 


general supplies and small equip- 

ment. Used furniture taken in on 

trade, as well as used appliances, 

is receiving a lot of attention. 

One of the fears of most dealers 

. is that their used stocks will be 

SF > aa piled up on their hands before 
a. FA. wi —='I they know what has happened. 

" & me ew , There is some concern today 

‘= — Sa Ae with regard to the appliance field 
; a if: in that respect. A great deal of 
i See ee ; effort is being extended to keep 
typewriters and other appliances 

from piling up. Used machine 

prices are still very good but every 

dealer has his fingers crossed as 

to how long the price structure 

therein can be held up. The con- 

stant fear is that someone is going 

to get caught with a surplus of 

such machines taken in or bought 

at too high prices. A lot of study 


H. H. WEST CO., FEATURING BOTH FURNITURE AND SUPPLIES is given general business condi- 
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tions on that account. Milwaukee 
appliance dealers show more in- 
terest in general business, mate- 
rials shortages and war possibili- 
ties than most other businessmen. 
They are in a position to be hurt 
pretty badly by any unforseen 
trends which can upset the bal- 
ance of their stocks. The man who 
doesn’t keep his attention focused 
in that direction is the one the 
trade knows can be hurt badly 
by any abrupt changes in the pic- 
ture. 

There’s been some price talk 
during recent months from cus- 


tomers and Milwaukee salesmen 
are finding that it is something 
they must learn again to handle. 
It’s still the question of how much 
quality the customer is receiving 
for his money, although one is 
beginning to hear more and more 
about “high prices” in general. 
Downright refusal to buy has 
been evidenced for some time here 
when sub-grade merchandise is 
offered at high prices. Quality and 
top prices still make the sales but 
any deviation from that formula 
generally meets with a refusal to 
buy. 

Most salesmen here foresee this 


situation becoming very, very im- 
portant in the immediate future. 
Dealers are shying away from 
buying, even at today’s prices, 
classeS of merchandise not filling 
out a good quality report. 
Quality and price are becoming 
closer and closer together. Mil- 
waukee businessmen are demand- 
ing better and better merchandise 
and generally speaking, they have 
just about made up their minds 
to wait for it if dealers’ stocks do 
not contain what they want in 
these specifications at present! 
(Next Month—Washington, D. C.) 





THE STOPPED PAYMENT 


Norris L. Hayward 





ARRY REID, manager of XYO Office Equipment Company, had given an 
order for a new line of typewriter ribbons to an unknown salesman. He 
paid in advance by check, ascertained that he had been victimized, and prompt- 


ly gave his bank a 


“stop pay” order. 


A few days later the check came in. The paying teller looked up at the stop 


pay orders on file, 


Reid or the XYO Company and paid the check. 
and you're bound to credit the amount back to our 


account,” Reid contended. 
The teller pointed to a clause in the stop pay order, which stated that “the 


“It’s your mistake, 


but looked under the wrong letter, found nothing from 





said XYO Office Equipment Company agrees to hold the bank harmless for 
said amount and for all expenses and costs incurred by it on account of refusing 
payment of said check and further agrees not to hold the bank liable on 
account of payment contrary to this request if same occur through inadvertence 
or accident.” 

“How do you get over that?” the teller demanded. 

“I don’t believe that the courts will permit a bank to protect itself in 
advance from its own carelessness,” Harry Reid contended. He sued the bank 
in the Massachusetts courts, and, lost, according to the report of the case in 
126 Northeastern Reporter, 782. 

“It is manifest the words were intended to exonerate the bank from the kind 
of negligence shown by the record, and we are unable to see anything illegal 
or anything opposed to public policy in an agreement which relieves a bank 
so circumstanced from the results of the mere inattention, carelessness, short 





sightedness, or mistakes of its employees,” 


was the reasoning of the court. 





ECKERT DISPLAY 
AT ALLENTOWN. 
PA., FAIR.—Promi- 
nent among the ex- 
hibits at the Allen- rfl 
town Fair held re- 0 

cently was this 
display by Royal 
H. Eckert, Inc., the 
only office equip- 
ment dealer exhib- 
iting at this state 
sponsored event. 
Displayed by the 
35-year-old Eckert 
organization were 
Mosler safes, Se- 
curity Steel desks, 
Royal chrome 
chairs, Leopold 
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desks, Sikes office 
chairs, Hale book- 
cases and Wood- 
stock typewriters. 
in addition to a 


= et | representative 
~ = v—_ ae a showing of adding 


ae 





machines, check- 
writers, portable 
typewriters and 
desk accessories. 
Thousands were in 
attendance. The 
company secured 
prospects from 77 
towns and cities in 
eastern Pennsyl- 
vania, New Jersey 
and New York. 
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Visual Aids for Sales Training 


Mr. Metcalfe Discusses Five Methods of Training Personnel 


Ly Lyne S. Metcalfe 


Feature Writer 


LREADY IN SOME sstation- 
A ery, office equipment, and 
supply lines, the dealer and the 


factory are feeling a_ certain 
amount of sales resistance. It is 
most likely that this will tend to 
increase steadily from now on, 
and that the stationery. trade in 


all its phases will find it advisable 
to strengthen its sales forces by 
some form of effectual training. 

The question is: How shall the 
stationer, supplier or retailer set 
about to improve the techniques 
of his sales personnel effectively 
and at a cost within his budget? 
There are, of course, numerous 


media, techniques, methods and 
means for training, and all of 
them have merit. Some do the job 
at less cost, others with greater 


speed, and still others with more 
thoroughness However, visual 
aids or films would seem to have 
the widest acceptance, and re- 
cently there has been provided a 
series of sound films in basic sell- 
ing practice for the trade. 


Five Methods Are Available 


However, the wholesaler, manu- 
facturer or retailer with a per- 
sonnel training problem has at 


his disposal: 
1—-Visuals—films of various 


types. 
2—Talks or lectures. 
3—Printed matter for study. 
4—Sales contact demonstra- 
tions. 
5—Round-table discussions. 
Perhaps the most important ad- 
dition to this list is the film, 
though up to this time there have 
been a very limited supply of suit- 
able subjects for some individual 


lines of business. Experience has 
shown that some of the advan- 
tages of these mediums or tech- 
niques are as follows: 

Visuals: Combined advantages 
of vision and sound. Product and 
factory pictures are remembered, 


all personnel see the action the 
same. “Patterns” are large, illumi- 
nated. Words of the proper kind, 
as well as proper inflections, can 
be passed along to the sales per- 
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sonnel. Films are more interest- 
ing, insure 100 per cent concentra- 
tion (in semi-darkened rooms). 
The leader is relieved of much 
labor. Recordings provide profes- 
sional quality commentary. Per- 
manent library for teaching new- 
comers is available. 

Talks or Lectures: Value of per- 
sonal intimacy. Can be adjusted 
to present individual employer’s 
policies and beliefs. (However, 
much depends upon the ability of 
the individual speaker.) Great 
flexibility is given, allowing di- 
version and digression as occasion 
may dictate. 

Printed Matter for Study: A 
student can study at leisure and 
at off hours. Average person is at 
home with reading matter. Mat- 
ter can be read and reread. Only 
really useful when some form of 
exam is established to check what 
has been understood. 

Product or “Situation” Demon- 
strations: Very effective when 
properly planned and properly 
acted out. Take a good deal of 
preparation time. Acting ability of 
store staff varies greatly. Enter- 
taining and interesting because 
of participation element. Actual 
acting tends to develop faith on 
part of personnel who have to 
meet some situations every day. 

Round-Table Discussions: Effec- 
tive if kept under control, since 
digression is always a danger be- 
cause waste of training ensues. 
Tends to create and hold inter- 
est, especially when attendants 
differ widely on employer pro- 
cedures. 


Combination of Methods Best 


Experience has shown that each 
and every one of these training 
methods has advantages, so that 
the tendency has been to combine 
two or all of these techniques as 
means of getting the best teach- 
ing results in the least possible 
time. This is being done today in 
the largest retail establishments 
where systematic training is an 
integral part of the merchandis- 
ing and operation machinery. 

To help raise the standard of 
retail training on the visual level, 
The Jam Handy Organization has 
produced a series of five sound 

(Turn to page 25, please) 
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Electric Water Coolers Are ‘Naturals’ 
for Office Equipment Dealers 


How Three Dealers Increase Sales and Boost Profits With This Specialty Item 


LECTRIC DRINKING WATER 
COOLERS seem headed for 
definite popularity as a top item 
for sale in office appliance stores. 
Among the first Chicago firms 
to recognize that no office equip- 
ment store is complete without 
water coolers is the Crown Office 
Supply Company, 218 South Wa- 
bash Ave. 

As S. B. Arvey, Crown Office 
Supply treasurer, puts it, “water 
coolers definitely are office equip- 
ment, an office necessity. When a 
businessman comes to us for office 
furnishings, we are able to give 
him complete equipment and ap- 
pliances, including water coolers 

“Coolers are a necessity if em- 
ployee relations are to be kept 
high. They save time when an 
employee takes a drink from the 
bubbler instead of going after a 
soft drink.” 


Concentrate on Offices 


The Crown firm is dropping its 
line of electrical appliances, in- 
cluding refrigerators, stoves, freez- 
ers, and hot water heaters to de- 
vote their store and sales exclu- 
sively to office equipment. 

John Murray, manager of the 
Marshall Field & Company con- 
tract division, which completely 
furnishes and decorates offices by 
contract, says: 

“We handle electric drinking 
water coolers because we feel they 
are essential if we are to provide 
a complete service to customers 
furnishing offices. 

“We have a cooler in operation 
on the sales floor and have had a 
number of impulse sales resulting 
from its eye-appeal.” 

In Marion, Ohio, a city of 30,000, 
the Marion Office Equipment 
Company has launched whole- 
hearted water cooler merchandis- 
ing. Ted H. Creeger, general man- 
ager of the ultra-modern store 
which was opened last January, 
has had experience during the 
year in the water cooler line which 
prompts him to give it special at- 
tention to this extent: 

(1) He plans to hire a man for 
the field who will devote the ma- 
jority of his time in the summer 
to water cooler sales. This sales- 
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man will keep informed on coolers 
by visits to the plant of the Ebco 
Manufacturing Company in Co- 
lumbus, Ohio, which makes the 
Oasis line handled by the Marion 
firm. 

(2) The Marion store has on 
display an operating cooler which 
proves to be a reminder to pur- 
chasers of their cool water needs 
in the office. Incidentally, custom- 
ers desiring a drink of cool water 
must walk the length of the store 


past all the other merchandise to 
reach the cooler. 

(3) Water cooler advertising is 
being included in all newspaper, 
radio and direct mail activity by 
the Marion store, says Mr. Creeger, 
with a general theme of “Buy a 
nationally-advertised line for best 
value.” 

The sales pitch for coolers lies 
in these factors: (1) A water 
fountain at a central location 
saves the time of employees who 
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WATER COOLERS A DRAWING CARD AT MARION OFFICE EQUIPMENT CO.— 

Replete with office furniture displays is the Marion Office Equipment Company's 

new store, Marion, Ohio, opened early in 1948. Oasis coolers are among the items 

offered for sale, and an operating cooler at the back of the store serves to draw 
customers through the entire display area. 
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otherwise probably would walk 
farther for a less palatable drink 
of water; (2) there is nothing as 
refreshing or relaxing as a cool 
drink, to office visitors and per- 
sonnel alike; (3) addec conven- 
ience of a water cooler improves 
human relations; and (4) the 
drinking of plenty of cool water 
maintains workers’ efficiency. 

At the Harvard University Fa- 
tigue Laboratory, it was found 
that more water means greater 
efficiency. Mere thirst-quenching 
is not enough to maintain peak 
employee performance, the Har- 
vard researchers found. 

A water cooler provides an at- 
tractive, palatable and convenient 
water supply and encourages the 
office worker to drink the amount 
of water he needs to maintain his 
efficiency. 


This Firm Is Satisfied 


A Marion Office Equipment 
Company water cooler customer, 
the Jay H. Maish Company, 
Marion advertising firm, is well 
satisfied with their purchase. 
Chauficey J. Lake, advertising 
counsellor for Maish, states: 

“By installing Oasis water cool- 
ers, with which we are most 
pleased, and providing plenty of 
refreshing, pure, cool drinking 
water, I know that we have im- 
measurably increased the joy of 


working together ... which, of 
course, will mean increased pro- 
duction and still better human re- 


lations 

“For some reason, the installa- 
tion of water coolers makes me 
think of the metamorphosis of our 
economy . how once upon a 
time management’s chief concern 
was for problems arising from the 
development of mass production 
operations. Then as we got a little 
further along the way, and pro- 
duction kinks were ironed out, 
management's attention shifted to 
problems of distribution. But to- 
day, with both production and dis- 
tribution more or less controllable 
factors, the major portion of top 
management’s time is devoted to 
the study and solution of problems 
in human relations.” 


A Good Specialty Item 


Water coolers are a specialty 
item, something that every other 
equipment man doesn’t handle, 
and thus form a good method of 
attracting new customers. The 
sale of a water cooler often leads 
to sales of other types of office 
equipment 

Coolers rank among easy-to-sell 
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items because the dealer does not 
have to be a refrigeration expert. 
Servicing is handled by the dis- 
tributor. 

Concerning the technicality of 
installing water coolers, how many 
people, you may. be asked, can be 
served properly by a cooler? 

According to commercial stand- 
ards as listed by the U. S. Depart- 
ment of Commerce, 12 people 
should be provided with one gallon 
of water per hour, at 50 degrees 


Fahrenheit —or one-third quart 
per person per hour. Office needs 
will vary, of course. Water cooler 
manufacturers provide tables 
which direct proper installations 
for varying requirements. 

Office appliance stores which 
seek additional profits and cus- 
tomer service will find them in the 
electric water cooler field. In the 
office of seller or purchaser, they 
are a liquid magnet, both attract- 
ing and attractive! 





VISUAL AIDS FOR SALES TRAINING 
(Continued from page 23) 


Slidefilms, “Behind the Counter,” 
which are already being regularly 
used by leading department stores 
in New York and elsewhere. 


Demonstrations as pictured and 
heard in the films may be enacted 
to add interest and to determine 
what has been learned. Each les- 
son will be applied in the store in 
customer contacts. 

One difficulty with the straight 
“talk” is that unless the store 
manager or employer himself is a 
skilled speaker he may find that 
the employees become restless 
during training, words soon “go- 
ing in one ear and out the other.” 
On the other hand, talks recorded 
on film or record are professional 
voices and usually sustain inter- 
est through method of delivery 
and style. 


Develops Better Understanding 


One great difficulty in retail 
training—or in any personnel 
training, for that matter—is this: 
when a lecture is given, each at- 
tendant must “see” or visualize in 
his own imagination just what is 
meant, since “every idea is born 
a mental picture.” The result is 
that each one of them is apt to 
apply the idea or follow the pro- 
cedure according to his vision of 
“what the words mean to me.” 
This may result in a number of 
variations in counter conduct 
which do not make for smooth 
store operation. Such is not the 
case with demonstrations (acting 
out sales contact procedures) or 
films. These both show the on- 
lookers what is meant by the 
words and how the ideas may be 
applied, making for uniformity of 
practice. 

According to the United States 
Coast Guard, which used visual 
training effectively during the 
war, films can save as much as 
45 per cent of the time otherwise 
needed to finish any course of 
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study. For this reason, they should 
doubly appeal to retailers. The 
more* effectual the training can 
be in the least possible time, the 
more efficient the result. 


Training Films Available 


To speed up training in the 
wholesale and factory field, a 
series of five Jam Handy sound 
slidefilms, plus a supplementary 
sound motion picture, “Selling 
America,” has been made avail- 
able for firms or organizations in 
any line of business. These films 
reflect a cross section of experi- 
ence gained from more than 
6,000,000 training meetings held 
by nationally-known companies 
in 87 different lines of business. 
They are already being used in 
hundreds of leading commercial 
firms and organizations in all 
lines of business. Film subjects 
are: 

. Getting Them Talking. 
. Being Agreeable. 

. Getting Together. 

. Keeping Your Neck In. 

. Telling the Whole Story. 

Still another sound motion pic- 
ture on sales training has been 
produced by The Jam Handy Cr- 
ganization, titled, “The Face in 
the Mirror,” starring James Dunn, 
Academy Award Winner. It is 
based upon a concept of today’s 
selling problems faced by all sales 
organizations, large and small. 
Two important principles are il- 
lustrated. In the interesting busi- 
ness of selling, mistakes made by 
most salesmen are due largely to 
their inability to see themselves 
as others see them. Once the 
salesman appreciates his mistakes, 
he is on the road to improvement 
—and more sales. 

Further information on _ these 
films may be obtained by writing 
to Jack C. Coffey, Room 234, 305 
W. Wacker Dr., Chicago 6, Ill. 
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How to Make Friends and Win 


Correct Principles in Public Relations 


Determine Buyers’ Trading Allegiance 


OYERS CAN BE attracted 

to a business by the power 
of advertising, provided it is well 
timed and effectively written, but 
trading allegiance is a thing that 
has to be cultivated through per- 
sonal sales relations within the 
store. 

That relationship between a 
business and its customers, which 
the big corporations usually re- 
fer to as “Public Relations’, 
might be more appropriately call- 
ed “Human Relations” because 
the idea back of either expression 
epitomizes the all-important in- 
fluence of the human factor in 
correct business management and 
constructive managerial policy. 

The financial success of every 
stationer depends upon the num- 
ber of customers who give the 
stationer their business year in 
and year out—in other words, 
customers who are so well pleas- 
ed on all counts of value received 
and service that he can hold 
them against competition. 

This loyal preference for a cer- 
tain stationer and his store is 
what is implied by the term trad- 
ing allegiance. Trading allegiance 
results from friendship; there- 
fore, the stationer who knows 
how to make friends, and has 
taught this necessary technique 
in human relations to all his em- 
ployees, is the fellow who is 
winning the most customers from 
vear to year. 


Depends Upon Salesmen 


A big census of loyal and 
friendly customers makes a store, 
of whatever kind, a popular 
establishment, but in order to 
achieve this much-to-be-desired 
status, the stationer must have a 
competent sales organization to 
represent the business to the buy 
ing public. In its highest state of 
development, the right kind of 
sales organization can make cus- 
tomers out of callers, because it 
has been trained to the service of 
satisfying the customer. 

Webster’s dictionary defines a 
customer as “One who regularly 
or repeatedly deals in business 
with a tradesman or business 
house.” It is evident, therefore, 
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that not every first-time buyer 
who steps into a retail store or 
into a manufacturer’s showroom 
is sure to become a customer. 
Whether the buyer becomes a 
customer in either instance de- 
pends upon a number of influ- 
ences and impressions, but on the 
basis of accumulated merchan- 
dising experience, one might 
warrantably say that the general 
term sales relations’ includes 
them all. 


Salesmen, from the humblest 
retail sales clerk to the most re- 
nowned national sales represen- 
tative in the manufacturing field, 
are the shock troops of American 
business. They stand constantly, 
a thin line, between the great 
consuming public, as well as the 
large mercantile and industrial 
buyers and purchasing agents, 
and a producing system—intri- 
cate, growing more complicated 
every day—with its enormous ag- 
gregate capital investment; its 
maze of machines and men, 
transportation and warehousing, 
credits, insurance, multiplicity of 
taxes and scientific financing. 


A Tribute to Salespeople 


Retail salespeople—so readily 
“taken for granted” as a group— 
are the trustees of the idealism 
and reputation of American re- 
tailers, including every stationer 
who knows the primary value of 
a good reputation in his trade 
territory. Retail salesmen — and 
women — are the missionaries 
from whom the buying public 
gets its first, and often only, pic- 
ture of the complicated mosaic of 
modern economic life. They are 
the intermediaries who affect so 
basically and so largely the suc- 
cess of every investment in the 
retail stationery trade, because 
the good will and satisfaction of 
customers is virtually in their 
hands. 

The kind of salesperson who 
can “win friends and influence 
people” — the fellow who can 
make friends out of buyers — is 
a double asset to the stationer 
from a business-building stand- 
point, because a customer who is 
a confirmed friend of the sales- 


Customers 
By Victor Vetromile 


Feature Writer 


man and the business will, in ad- 
dition to giving the stationer all 
his trade in the stationery and 
office sundries lines, direct other 
buyers to the store whenever 
there is an opportunity to recom- 
mend the stationer to his friends 
and acquaintances. 

In at least one instance known 
to me, a stationer in a city of 
about 150,000 population has, 
during the last few years, bene- 
fited to the extent of about $12,- 
000 gross business which was re- 
ferred to his store through the 
friendship of one man—one cus- 
tomer-friend. Imagine the cash 
value of a hundred customer- 
friends of that caliber! 

The man himself was not a 
large buyer of stationery, but he 
circulated in places where there 
was opportunity to give practical 
expression to his good will for 
this stationer, and his personal 
liking for this stationer, in addi- 
tion to his admiration for the sta- 
tioner’s establishment and poli- 
cies, motivated these referrals 
that meant so much cash profit 
to his friend. 


Why Do We Buy? 


Such a degree of friendship is 
the maximum in trading alle- 
giance and customer loyalty to a 
businessman. In reflecting upon 
this extraordinary example of the 
fruits of good will in trade re- 
lations, let us consider what cul- 
tivates trading allegiance—what 
causes you or me to like to buy 
in certain stores. Certainly we 
must like the physical store itself 
and be satisfied with the quality 
and variety of merchandise, or 
we would never be attracted to 
the place anyway; but, on the 
other hand, if we didn’t like the 
sales service—in other words, the 
sales personnel — we certainly 
would not buy in that store un- 
less it were the only one of its 
kind in the community. It. may 
well be said, therefore, that good 


OFFICE APPLIANCES, December, 1948 





ll 
1d 
er 
er 
n- 
is 








salesmanship is the very founda- 
tion of good-will building and the 
cultivation of trading allegiance. 

That grade of salesmanship re- 
quires an organization that has 
been carefully selected and well 
trained for the human relations 
aspects of business as well as 
merely the filling of a buyer’s 
orders. An interesting and likable 
personality is the basis of good 
salesmanship. It is a mixture of 
pleasant appearance, ' cheerful 
disposition, and a courteous, soli- 
citous attitude. 

Consider first, appearance. “A 
person is judged by the clothes 
he wears” may be a trite state- 
ment, made to order for the 
clothing dealer, yet there is a 
fundamental truth behind it. 
This truth is the fact that all sell- 
ing is regulated by certain human 
reactions, and to register a favor- 
able and constructive sales im- 
pression, the stationery salesman 
must be neatly dressed and well- 
groomed. 


Clothes Are Important 


Clothes do not make the man. 
The salesman need not be a 
clothes horse or a fashion-plate, 
but his sartorial exterior should 
be fresh and clean-cut. Mere 
clothes, however, can not make 
the wearer either a gentleman or 
a salesman. 

Consider next, disposition. 
“Smile and the world smiles with 
you” is an imperishable truism— 
especially in retail selling. One of 
the quickest ways to unlock a 
stranger’s heart and make him 
like you in the selling relation- 
ship is to greet him with a genu- 
ine smile. Nine times out of ten 
it will activate a responsive smile 
from the buyer. A cheerful dis- 
position stimulates others to be 


friendly, and this situation al- 
ways reduces the friction of sales 
resistance to the very minimum. 

Consider, finally, courtesy. This 
attribute ‘is the magnetic lode- 
stone of character and personali- 


ty that causes you or me to re- 
member aé_ certain salesperson 
from the very first buying con- 
tact and to seek him out among 
the entire sales organization the 
next time we have occasion to 
patronize the _ store. Courtesy 
lubricates every business trans- 
action from the least to the great- 
est, and it always convinces the 
buyer, by its subtlety of manner- 
isms as well as merely the spok- 
en word, that the salesman de- 
sires earnestly to see and to serve 
the buyer again. 
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The courteous, well-balanced 
and well-bred salesman never 
trifles with the customer’s divine 
right to his or her own opinion, 
however much he may know that 
opinion to be in error, because 
such a well-trained salesman re- 
alizes that a few thoughtless or 
tactless words can undo a consid- 
erable part of the good will and 
prestige that have cost the sta- 
tioner so much time and so many 
advertising dollars to develop. 

Every new buyer who comes 
into the stationer’s store is a new 
and .different personality. Retail 
salesmanship, therefore, presents 
daily problems in human rela- 
tions that challenge the initiative, 
the intuition, and the resource- 
fulness of every salesman and 
saleswoman. 

Interest in the stationery busi- 
ness and knowledge of all the 
store’s stocks are so closely link- 
ed that a salesman could hardly 
be expected to have the one with- 
out the other. One sure sign of 
more-than-average interest in the 
stationery industry as a whole as 
well as in the job is complete 
familiarity with the merchandise. 


Any person can read the in- 
ventory sheets or walk up and 
down in front of the displays to 
learn what goods are for sale and 
the prices. BUT it requires initia- 
tive and a real, determined desire 
to excel the ordinary store clerk 
to study this merchandise — es- 
pecially from the all-important 
perspective of actual use in the 
buyer’s office — and to read all 
the manufacturers’ advertising 
and trade literature about its 
construction, operation, and user 
benefits. 


Clerk Must Be Interested 


The salesclerk who has the 
spontaneous interest to develop 
this degree of qualifications will 
always be able to serve his cus- 
tomers more quickly, more in- 
telligently, and more interesting- 
ly. He will have on the tip of his 
tongue prompt, concise, and com- 
plete information in answer to 
any questions buyers may ask 
him. The _ resultant favorable 
sales impression confirms the con- 
fidence that the customers show- 
ed in entering the store to make 
their stationery purchases in 
preference to going into some 
other similar store in the same 
general locality. 


Probably the biggest anomaly 
in retail merchandising as a 
whole is the merchant who as- 
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serts that he is eager to increase 
his business, yet has not even 
made a beginning in the appli- 
cation of modern sales education 
for increased efficiency in human 
relations in business. Such sales 
training has been proved un- 
questionably profitable, even in 
stores employing only two or 
three men in addition to the pro- 
prietor. The really large stores of 
all kinds have found it indispens- 
able for maintaining a uniform 
standard of proper and efficient 
sales service. 


Must Be Left Happy 


Good salesmanship consists in 
telling the truth—first, last and 
all the time—so that when the 
customer comes back, it will be 
to buy more goods—not to regis- 
tcr a complaint that he has been 
deceived by willful exaggeration 
or the misinformation of an un- 
qualified salesclerk. It means 
leaving customers happy enough 
to send in repeat orders. 

Good salesmanship means 
claiming no more than the com- 
modity or appliance will deliver. 
It consists of equal parts of cour- 
tesy, conscience and candor, and 
abhors overselling as much as it 
advises against underselling. It 
always results in the kind of 
transactions from which both 
parties have derived a benefit. 

No salesman has to generate 
interest in the item that a cus- 
tomer specifies, but in order to 
sell other merchandise while the 
customer is in hand, the salesman 
must generate interested atten- 
tion to those goods by gaining 
the customer’s interest. Among 
the major devices for gaining 
this required interest are: show- 
ing some new article that is of 
higher grade than the older 
brand; directing attention to nov- 
elty merchandise or to some nov- 
el feature of a new specialty just 
added to the stock; through the 
economy of a new or revised 
price for a certain thing (not a 
so-called “‘cut-price”, mind you); 
through the appeal of conveni- 
ence, comfort or labor saving; by 
means of demonstrations, show- 
ing a customer exactly what 
work an appliance can do for 
him as applied to his particular 
business; through strategic com- 
ment on or direction to displays 
and other advertising, e. g., “That 
display over there shows that 

which was the main 
feature of our advertisement in 
The Daily Register this morning.” 
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MODERN DISPlay for the 
OFFICE EQUIPMENT DEALER 


— Monthly Feature on Visual Promotion — 





This Month's Ad Window 


One in a Series of Suggestions Introduced in a Recent Issue 


UR OA AD selected for the 
O December display is by the 
Latex Products Corporation. It is 
to be found on page 119 of the 
September issue of Orrice APPLI- 
ANCES. It suggests a very simple 
setup which will be a sales pro- 
ducer for the merchant who will 
take the trouble to promote it. 


USE STEEL STANDS 


Secure two of the 5 -inch 
chrome . steel stands from _ the 
Latex Products Corporation, for 
they will.add greatly to the ap- 
pearance of the display. Use a 
smart walnut swivel chair as a 
center unit: Raise this on a suit- 
able platform; preferably a round 
one. If you want to go to a little 
extra work, suspend the chair 
from the ceiling of the window 
with some good strong wire. Be 


sure, however, that the seat of the 
chair is slanting toward the front 
of the window. The cushion must, 
of course, be plainly visible to the 
window shopper. It can be fas- 
tened in place on the chair with 
drafting tape that will not mar 
the finish surface of the wood. 
Use a good strong spotlight on this 
main unit. An added touch would 
be to display this center unit on a 
slowly revolving turntable. Mo- 
tion in display is recognized as a 
potent sales-producing medium. 


FEATURE COVERING 

After you have arranged the 
center unit to your satisfaction, 
flank it with the two frames, one 
on the left, one on the right. If 
you stock several designs of cov- 
ering, be sure to include one of 
each in the display, showing them 























CUSHION-PROMOTING WINDOW BUILT AROUND LATEX PRODUCTS CORP. AD 
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The “OA” Display 
Section Is Conducted 


By George B. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





on the stands and on the floor of 
the window if necessary. Naturally, 
you will want to show the various 
sizes and the drafting stool cush- 
ion. 


THE CAPTIONS 


The sales messages are before 
you as you look at the advertise- 
ment. Use cards not larger than 
7 x 11 inches and use one message 
on each card. Brown cardboard 
with white lettering is good. Stand 
them by means of an easel-back 
and let each card carry one of the 
following messages: ONE PRICE 
* ONE QUALITY * HIGH QUAL- 
ITY * LOW PRICE * THE MAGIC 
COMFORT AND RESILIENCY OF 
MOLTEX FOAM RUBBER. For an 
attention-arousing reader, use the 
caption “America does business on 
it’s seat’. As an added humorous 
touch, use a card saying “The 
mind can only stand what the 
seat can endure”. Put a small 
descriptive sign on each type of 
cushion. They should bear one 
word EXECUTIVE on the 16 x 18- 
inch STENOGRAPHER on the 14 
x 15-inch, and DRAFTING on the 
round cushion. If you will sched- 
ule this window ahead it is pos- 
sible that the Latex Products Cor- 
poration will be able to help you 
out with some of the foam rubber 
used for the cushions. This will 
add an educational touch to the 
display. 


FEATURE STORE NAME 


Be sure to feature your store 
name and the name of the Amer- 
ican Latex Corporation in the dis- 
play. This will stamp you in the 
mind of the window-shopper as a 
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dealer of this fine product. You 
cannot emphasize your dealerships 
too much. This emphasis guaran- 
tees more sales and therefore more 
profits from the sale of Moltex 


chair cushions 


ARTIST’S CONCEPTION 


The accompanying illustration 
shows an artist’s conception of a 
display which can be built around 
the large frame which we sug- 
gested for the Yawman and Erbe 
window last month. If you pur- 


chased a frame for this display 
you can put it to many uses. One 
of them shown in the sketch. 

The frame is used as a back- 


ground with a sketch of the em- 
blem painted by a _ professional 
card man on a filler for the frame. 
Worked out in beige and dark 
brown, this would be very effec- 
tive. The frame and the cushion 
with the weight are raised on 
small platforms which should har- 
monize with the rest of the dis- 
play. The chair is tilted so that 
the cushion is easily seen from the 
outside of the window. 


BACK-UP ADVERTISING 


The advantage of displays of 
this nature is easy to see. Many 
people are sold by the national 
advertising and have difficulty in 


locating the concern handling the 
merchandise. The window itself 
will attract customers who per- 
haps have never seen the national 
advertising and if the cushions 
are displayed in an intelligent 
manner with an educational slant, 
many new customers and pros- 
pects will result. Of course, there 
will be the usual sales from drop- 
ins. 

Don’t fool yourself about this 
display business. Intelligent dis- 
play will more than pay for itself 
over a period of 365 days. Hun- 
dreds of friends and customers 
will result from it. 





Simplicity in 


HE AVERAGE MERCHANT ex- 
periences a great deal of trouble 
when he tries to display the 


smaller items in his stock. Once 
in a while he finds himself over- 
loaded on a certain item which he 
wishes to display in a way that 
will present it tg the public in a 
positive manner. 
FEW PROPS 

It doesn’t take very many props 
to show the average small item to 
advantage and here is an illustra- 
tion to prove it. The items dis- 


played are easily recognized as 
Robinson Reminders and pen and 
pencil sets of a well-known make 
The window was a very small one 
and the props used were two 
drawing boards and two 12-inch 
planks. The rest of the trim con- 
sisted of manufacturer’s cards ar- 
ranged on these boards in an at- 
tractive manner. 


COVERED BOARDS 


The boards were covered with 
white briar cloth and colored 
Scotch tape was used to get the 
squared effect. The heavy colored 
roping was used because it hap- 
pened to be on hand, as an added 
trim but is not at ali necessary to 
the effectiveness of the display. 
The different sized fillers were 
shown on a separate board in the 
front of the window and on the 
The pens and pen 
sets were tacked to the slanting 
board with pins. The glass shelf 
supporting the large Robinson Re- 
minder sign was resting on a box 
decorated with Reycurve to make 
it look professional. 


floor in front 
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Modern Display 


The use of giant curve is dem- 
onstrated very vividly in this illus- 
tration. The background of this 
particular window was not very 
sightly but was completely and 
effectively covered by several 
sheets of this useful display prod- 
uct. 


This setup displayed two items 
of merchandise in a manner guar- 
anteed to call them to the atten- 
tion of the passer-by. The windows 
were lighted brilliantly by means 
of four 300-watt mushroom flood 
lights which were burned day and 
night so that the merchandise 





HOW MINIMUM NUMBER OF PROPS CAN PRODUCE EFFECTIVE WINDOW 
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could be seen at any hour. 

It is hard to determine the ac- 
tual effectiveness of any given 
window. Sometimes the sales are 
spontaneous and the money starts 
coming in as soon as the window 


is installed. Frequently the sale is 
not consummated until several 
weeks after the window is taken 
out. But don’t fool yourself. Good 
displays are working FOR YOU at 
all times. They are the best and 


the cheapest advertising you pos- 
sess. Be more careful in present- 
ing your window displays than you 
are with presenting the right kind 
of advertising in the local news- 
paper. It will pay you. 





Monotony—Bane of Window Displays 


By C. IM. Litteljohn 


Field Correspondent 


T’S THE UNCHANGED WINDOW 

that never gets a glance. No 
matter what excellent display of 
stationery has been placed therein, 
if there has been no variation it 
is taken for granted and folks 
pass by without becoming passers- 
buy. 

First and foremost, there is one 
most important reason for chang- 
ing the display with great fre- 
quency, namely, that the same 
people pass your windows every 
day, and they always like to see 
new and different things. Same- 
ness bores monotony palls 


. . and if heads are not turned 
away when your stationery setup 


is passed, your display neverthe- 
less fails to click. 

No matter how fine a window 
has been developed for the sta- 
tioner, there is lack of interest 
when the window’s newness and 
novelty have worn off. Newness 
and novelty are what gets ’em 
any day and every day. Further- 
more, it’s a case of novelty vs. 
monotony in window displays, in 
a procession of rare treats and 
tempting feasts for the eye. If a 
window has novelty, constant nov- 
elty, it need not have anything 
else. Novelty is sufficient to gain 
a look and whet interest. 


More Frequently the Better 


Some retailers change their win- 
dows not once a week, but twice 
a week. And the more frequently 
the better, for there are few items 
that can be retained for a long 








time and yet retain the interest of 
the passer-by. 

Each display should be carefully 
worked out well in advance by the 
window display director or mem- 
ber of the staff who shows a flair 
for this specialty. Display is too 
important for helter-skelter treat- 
ment or neglect, through the bane 
of monotony. Such banal windows, 
that become too old to have any 
new looks at all cast at them from 
pedestrians, are worthless from 
the standpoint of creating cus- 
tomers. 

The display too that is okeh in 
itself, that is artistic but without 
a sales point, fails in its objective. 
But failure is most often the result 
of no change having been made 
therein for too long a period to 
hold or maintain interest. 

There are five points that should 
be held sacred with each and 
every display and in each change 
that is made. These are: 

1. Originality. 

2. Artistry. 

3. -Practicality, from the stand- 
point of the display, arrangement 
and lighting. 

4. Best illumination from (a) 
standpoint of intensity; (b) dis- 
tribution; (c) color; and (d) ab- 
sence of glare. 

5. Appropriateness for occasion 
as well as particular season. 


These Are Cardinal Points 


These five points present a com- 
pendium of useful information in 
trimming the window and are 
the cardinal points of a prize- 
winning window contest held by a 
large advertising organization. 
Certainly there are no more Sa- 
lient points than the five men- 
tioned in having windows gain 
prime attention and secure the 
best results. 

Inasmuch as you are advertising 
regularly, it is hoped your displays 





blend with the newspaper broad- 
sides or radio announcements, and 
are part and parcel of this general 
sales promotion, of which adver- 


SMALL WINDOW DOES BIG DISPLAY JOB.—Small windows can be used for 

complete co-ordination of writing and office needs, as shown by this example 

at Narcus Bros., Worcester, Mass. Full desk. chair and fittings are included with- 

out too much crowding. File, writing and other accessory items are thoughtfully 
supplied along the lower window border. 
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tising alone is by no means the 
whole. They should keep pace and 
tie in to the advertising as the 
messages are changed. 

Another reason for changing the 
display is that nothing makes an 
article shopworn quicker than the 
sun and light that is intense be- 
hind that plateglass front. Leather 
goods become shabby and soiled, 
white paper grows dim, or quickly 
yellows, and all other merchan- 
dise is slightly damaged by pro- 
longed retention in the window, 


causing a loss or a feeling of dis- 
satisfaction when such goods are 
taken from the window and sold 
without a discount for such shop- 
worn appearance. 

Still another direct reason for 
constantly changing the windows 
is that thereby folks become im- 
pressed by the greater variety of 
your stocks, and the amazing di- 
versity of the stationery lines han- 
dled—things they may not realize 
you sell, or new items they may 
not know are yet on the market, 


and which they will find useful 
for the office, if presented to their 
eyes in the window as they pass. 

In brief, through observing these 
salient points the display has 
greater chance of escaping deadly 
monotony, and has greater power 
to sell, thus producing a far 
larger volume of business than the 
mere assortment of miscellaneous 
articles of stationery practically 
strewn in the window and left 
there. 





New Year Reveries of a Display Man 


HE COMING OF THE NEW 
Sean always raises questions 
in the mind. What does the future 
hold? Will it bring a successful 
culmination to the endeavors that 
will be put into it? The answer is 
obvious. To some it will bring 
success. Deserved or not, success 
will come because of some fortu- 
nate circumstance of location or 


of connection. To others it will 
bring failure from one cause or 
another. To the average man it 
will bring results parallel to the 
efforts he puts into it. He will 


reap what he will sow. As the New 
Year approaches it will be good 
for the businessman to look back 
at the mistakes and omissions of 
the past and to plan entrance 
into the New Year with a firm 
determination not to be among 
those who might have succeeded 
had they tried just a little harder. 


Do Not Procrastinate 


In order to accomplish this, 
plans must be made—not tomor- 
row, not next week, not next 


month, but right now. Procrasti- 
nation is one of the commonest 
faults of us frail humans and is 
one that should be overcome at 
all costs. Action is the thing that 
counts and action is the virtue 
that will bring results. In this col- 
umn we are interested in the 
plans that should be made for the 
displays during the coming year. 
What should we anticipate? What 
should we do about them? How 


much should we spend? 

The question of expense is 
mainly a question of budget. In 
the first place do not procrasti- 


nate about this. Establish a fund 
that shall be used in 1949 for your 
window displays to improve them 
so that your store may be marked 
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as progressive and that you may 
reap added profits. The Depart- 
ment of Commerce will gladly 
supply figures on this so that you 
may protect yourself from over- 
expenditures. You must spend 
some money to develop the poten- 
tial pulling power of your dis- 
plays. This money must be bud- 
geted in such a manner that you 
will have the cash at the time you 
need it and should be apportioned 
according to the importance of 
the season and the promotion at 
hand. For example: Christmas, 
being the most important season 
of the year, should demand more 
window expense money than any 
of the less important periods. But 
each of these demand some atten- 
tion, so it is highly important to 
apportion the window budget in 
such a manner that every month 
shows some expense money avail- 
able but that the amounts vary. 
If one month’s budget is not en- 
tirely used, hold the balance for 
use later when needed to buy ex- 
tra props necessary for variation 
in your display presentations or 
let it accumulate for remodeling 
or renovation. In no case, how- 
ever, should the total expense for 
the year go over the budget laid 
down for it. 


Planned Program Essential 


After the budget question has 
been settled the next procedure 
should be to plan the program for 
the coming year. The best way I 
know of to keep a useable record 
of these plans is on a calendar 
pad. Sit down and make notes on 
the calendar pad for the entire 
year. Space them in plenty of 
time so you can make the prepara- 
tions and installation at the stip- 
ulated time. It would be impos- 
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Ly George by. Taylor 


Display Specialist 


sible to go into the entire detailed 
program for 1949 but we can at 
least draw up a tentative plan 
which we can follow or use as a 
basis upon which to start. The 
first thing to do is to take a piece 
of blank paper, and space it into 
12 sections, one for each month in 
the year. Next give consideration 
to the events as they are going 
to show up during the year. At 
the top of the column show the 
amount of money allotted for the 
month and then list the promo- 
tions planned for that period. Use 
this as a basis upon which to plan 
and then work out your detailed 
plans at least a month in advance 
so that when the time comes all 
you have to do is to install the 
displays in the window alloted for 
them. 

Here is a suggested outline, sub- 
ject to your store set-up. Where 
there are more windows there 
would naturally be more plan- 
ning. A combination store would 
have to plan differently from a 
strictly furniture house. This out- 
line is intended to cover a small 
combination office supply and 
equipment company with two me- 
dium-sized windows. It is based 
on a window budget of $500.00 
per year, not including display 
salaries. 

January ($40.00)—Promotion of 
bookkeeping and filing supplies. 
Full window of walnut furniture. 
Furniture display to be changed 
three times during the month. 

February ($30.00)—Two furni- 
ture displays featuring Softone 
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and metal desks. Complementary 
displays of staple stationery items 
to appear in each at all times. 
Furniture display to be changed 
several times during the month. 
Feature metal, oak and walnut. 
Special stationery event, “Valen- 
tine’s Day”. 

March ($36.00)—First two 
weeks feature furniture and sta- 
ple items. St. Patrick’s Day cards 
Last two weeks heavy on Easter 
gifts and greeting cards. Keep 
some furniture on display with 
the gifts. 

April ($36.00)—-This should be 
a general merchandising month 
in the windows. Plan displays of 
merchandise which are timely 
and usually are neglected. Work 
your gift section displays towards 
Mother’s Day. 

May ($40.00) — Mother's Day 
gift displays are important. Fur- 
niture should be promoted in one 
window, but never forget the sup- 
plementary displays of staples. 

June ($40.00) — Promote every- 
thing you can for Father’s Day 
furniture gift items, in fact, 
everything that father would be 
likely to appreciate as a gift 
Drafting materials are especially 


good. Think about the Fourth of 
July. Plan these windows to go 
in about three weeks ahead of the 
Fourth. 

July ($20.00)—Plan for furni- 
ture windows and feature gener- 
ally used staples strongly for the 
next three months. Business 
needs stimulating during these 
months. Don’t try to do it with 
unwanted items. Turnover is only 
accomplished on wanted mer- 
chandise. 

August ($20.00)—Feature furni- 
ture strongly during these days 
for it is now that people are 
planning for fall and new offices 
will be furnished. Keep small dis- 
plays of staples in the window at 
all times. 

September ($46.00)—This is the 
month that should be used in 
promotion of school supplies. 
Everything that you can sell for 
the student should find its way 
into. the displays during this 
month. However, keep furniture 
on display at all times. 

October ($46.00)—Use the Hal- 
lowe’en theme if you wish as a 
background to promote other 
merchandise. Feature’ greeting 
cards for this season. Play furni- 


ture strongly. Think about Christ- 
mas. 

November ($100.00) Thanks- 
giving cards, furniture for the 
first two weeks. Start planning 
your Christmas setups. Start to 
install them the first week in No- 
vember. Christmas is your theme 
now. 

December ($46.00) — Christmas 
windows predominate until De- 
cember 25. After that New Year’s 
cards and gifts take the stage. 

This is just the general out- 
line. The detail depends, of course, 
on your store and its needs. It 
does not take too long to install 
a furntiure setup. If you put a 
desk in the window and leave it 
there, the display becomes stale 
at the end of the month. Your 
furniture setups should really be 
changed, at the very least, once 
every two weeks. Once every week 
is ideal. Let me emphasize again— 
never neglect your staple station- 
ery merchandise; have at least a 
small display of these in the win- 
dows at all times. 

Keep the displays moving. Keep 
them interesting. Keep them 
timely. It will pay you well during 
1949. 
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LEFT: MAGNETIC DIXON DISPLAY.—This window at Gen- 

eral Office Supply Co., Detroit, Mich., employed dozens of 

Ticonderoga pencils in constructing the stockade of the mini- 

ature Fort Ticonderoga. Hundreds of passers-by stopped to 
admire the unique arrangement. 





UNDERWOOD NOISELESS A MOVIE PROP.—In “The House 

Across the Street.” a Warner Brothers production. starring 

Janis Paige and Wayne Morris, most of the action takes 
place around an Underwood Noiseless typewriter. 


AT LEFT: VICTOR WINDOW—Vernon R. Evans Co., Utica. 
N. Y., recently installed this Victor Safe & Equipment Co. 
window display as created by the display class of the New 
York State Institute of Applied Arts and Science. According 
to Vernon R. Evans, president of the company, the display 
aroused wide interest and resulted in many sales. 
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ITH THE OPENING OF 


America’s most modern busi- 
ness furniture store, the Business 
Furniture Company gave to Phila- 
delphia an advance type of mart 
in this fleld 

The building itself is impres- 


sively modern, the sloping plate 
glass window front looking in on a 


showroom unobstructed by beams 
This was achieved by joining the 
three original stores and eliminat- 
ing all the walls—giving the new 
building a spacious interior 50 x 50 
feet 

Given a free hand, the architect 
achieved striking effect by 
means of a back central stairway 
leading off onto twin mezzanines 
which jut forward dramatically on 


either side of the store and seem 
suspended by slim aluminum bars. 
Particular attention has been 
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NEW HOME OF BUSINESS FURNITURE CO. IN PHILADELPHIA 


Modern Motif in New Furniture Store 






Philadelphia Dealer Opens Establishment Where 
Beauty and Utility Are Harmoniously Combined 
for the Purpose of Selling Office Furniture 


given to color schemes. The tones 
used are exceptionally rich and 
contrast subtly with the thick 
green carpeting, giving a harmoni- 
ous over-all effect. 

On the first floor and mezza- 
nines are displayed a series of 
chair and desk sets bearing the 
well-known names of Shelbyville, 
Indiana, Jasper, Cramer and Stur- 
gis. The emphasis is on individ- 
uality and the customer is helped 
to see which piece would fit into 
his particular office and why. 





a 
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The second floor is symbolic of 
how far Maurice Golden, the pres- 
ident of Business Furniture Com- 
pany, has gone in progressing 
from the run-of-the-mill store 
where a desk is a desk and any 
display method will do. 

Here, six individual booths are 
set up as sample offices. Each 
booth has been furnished with the 
utmost taste; style and coloring is 
carried through to the smallest 
detail. Each is a masterpiece de- 
signed to influence the customer 
who has never dreamed what 
planned decorating could do for 
his office and his business. 

Each booth is set up completely. 
The center of attention is, of 
course, the desk with its chair, 
each chosen for a specific selling 
reason on points of comfort, at- 
tractiveness and distinctiveness. 
The pattern is then followed 
through on the entire section, 
with telephone tables, bars and 
bookcases. They go so far as to 
provide lamps, ash trays, desk sets, 
even draperies, to harmonize with 
and best draw attention to the 
desk and the importance of the 
man behind it. 

The offices of Maurice Golden 
and Seymour Golden, vice-presi- 
dent of the firm, are shining ex- 
amples of what an office could and 
should be. These handsomely- 
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IMPRESSIVE DISPLAY 
ROOMS OF BUSINESS 
FURNITURE COMPANY 
IN PHILADELPHIA, PA. 


ee 





Ws eae. ecci 


ABOVE—Impressive effect at rear of 
main floor is achieved by staircase 
and balcony apparently suspended by 
bars. Note combination of lighting. 





tae gine’ 


ABOVE—One of the sample offices fea- 
turing a conference desk as center : 
of interest. Office is complete even ad - 
to flowers and harmonizing drapes. 7 








ABOVE—Another model office setup, 
which includes desk and matching tele- 
phone stand, leather sofa and chair, 
side table, and desk and floor lamp. 


ABOVE—Another office suite, this one 
featuring period furniture. Grouping 
of this type frequently results in sale 
of entire ensemble to a customer. 


AT RIGHT—A conference table group- 
ing in one section of display floor. Em- 
phasis on wood highlights is obtained 
by recessed fluorescents and spots. 
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decorated, beautifully-furnished 
offices tacitly underscore the the- 
ory that a well-planned office can 
be singularly attractive and attain 
an even higher degree of efficiency 
than was heretofore thought pos- 
sible. These offices in practical 
use are the best salesmen that 
could be presented. 

The third floor, devoted to less 
expensive furnishings, still main- 
tains an air of luxury and dignity. 
The furniture is still displayed in 
groupings, each complete within 
itself, and still with the idea that 
office furniture is an individual- 
ized affair 


A standard supply of filing cases, 
featuring Berger steel cabinets 
and Corry-Jamestown steel equip- 
ment, are kept in an adjoining 
building along with a full stock of 
refinished furniture. 

A special service of the Business 
Furniture Company is its recon- 
ditioning department. Old furni- 
ture is sanded down, restained and 
lacquer-finished or totally rede- 
signed in the completely equipped, 
all-modern workrooms. 

The Business Furniture Com- 
pany has been in existence since 
1919, and was guided through the 
years by Maurice Golden until it 


reached the proportions it now has 
as the most modern office furni- 
ture store in America. Mr. Golden 
has put office furniture in its 
rightful place as a specialty item 
to be bought with the same care 
for personality and character as a 
suit of clothes. ‘ 

He feels that an office is an ex- 
pression of its owner's personality 
and ability, and that only through 
careful planning and attention to 
the small details that spell com- 
fort and thoughtfulness to clients 
and higher efficiency to employees 
can an office fulfill completely the 
duties it was intended to bear. 





Plastic Laminates Add Beauty, Ease 
Problem of Office Maintenance 


RCHITECTS AND OTHERS 
A who design offices, as well as 
the people who use them, are in 
complete agreement on the impor- 
tance of two factors—improved 
appearances and ease of mainte- 
nance 

That the two can go together is 
being demonstrated in the grow- 


ing use of laminated plastics in 
modern office furnishings, desks in 
particular. A case in point is the 
wide acceptance of Formica, a 


laminated plastic manufactured 
by The Formica Company, Cincin- 


nati, Ohio 

Builders and buyers alike have 
discovered that the range of more 
than 60 colors and patterns in 
which the material is available 
easily meets the requirement of 
beauty. At the same time, the 
maintenance factor is fully satis- 
fied by the product’s extreme dur- 
ability and the ease with which 
its original appearance is pre- 
served 


Applications Are Varied 


Formica’s manufacturer points 
out that the material is equally 
adaptable to any of three methods 
which customers may choose. It 
is available as standard equipment 


on desks, it may be used as the 
surfacing material on custom- 
designed furniture, or it may be 


used on the surface when present 
desk and table tops are replaced. 

At least two manufacturers, the 
Leopold Desk Company of Bur- 
lington,. Iowa, and the Herman 
Miller Furniture Company of Zee- 
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land, Mich., now offer standard 
desks with Formica tops. More- 
over, virtually any manufacturer 
will build desks with Formica tops 
to order. The illustrations above 
show an example of custom design 
and construction by The Austin 
Company, Cleveland, for executive 
offices at the Norwich Pharmacal 
Company, Norwich, N. Y. 


Resists Alcohol and Burns 

In the office pictured, designers 
employed Formica Realwood on 
walls and doors, as well as on both 
horizontal and vertical surfaces 
of office furniture. 

The fact that Formica is un- 


harmed by fruit acids, boiling wa- 
ter, or household alkalis will not 
be of particular importance in 
office installations. More notable 
in such cases is the fact that the 
material is not affected by alcohol 
and is available in a cigarette- 
proof grade which eliminates the 
menace of burns and that it can 
be kept clean with no more effort 
than a casual wipe with a damp 
cloth. 

Company officials declare that 
the extra cost of Formica tops is 
rapidly made up in enduring 
beauty and the extreme ease of 
maintenance. 





EXECUTIVE OFFICE OF NORWICH PHARMACAL CO., NORWICH. N. Y. 
DESIGN AND CONSTRUCTION WAS BY THE AUSTIN CO., CLEVELAND 
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Concentration on Small Office Holders 
Builds Success for Furniture Firm 


ONCENTRATION ON THE 

“small office customer” who 
normally is overlooked by larger 
office furniture dealerships has 
proven a profitable merchandising 
field by Mutual Furniture and 
Fixture Company, 1928 Lawrence 
St., Denver, Colo. 

The Mutual concern, established 
more than two decades ago, has 
often considered moving to a more 
“metropolitan” location than its 
present site, several blocks re- 
moved out of Denver’s shopping 
district—but, in each case, has 
decided against it, according to 
Sidney Buka, head of the firm 
“While we are located consider- 
ably away from the foot-traffic 
district, our location is midway 
between the retail and wholesale 
business district,’ Mr. Buka in- 
dicated. “This has several advan- 
tages. First, with less high rent to 
contend with, we are able to keep 
up complete showrooms for each 
type of office furniture. Second, 
there is always plenty of parking 
space near the store which is im- 
possible in the congested down- 
town district. Third, it is only a 
matter of a few minutes for office 
managers or businessmen to 
reach us from wherever they are 
located.” 

With four outside men selling 
the territory, the Mutual Furni- 
ture and Fixture Company covers 
the entire field of office furniture 
sales, ranging from used furniture 
rebuilt in a handsome, well- 
equipped repair shop at the rear, 
up to franchises for such nation- 
ally-advertised furniture lines as 
Imperial desks, Cramer posture 
chairs and Invincible and Secur- 
ity files. All of the furniture 
franchises were won on the basis 
of sales ability, and several have 
been added in recent years 


Store Has Three Divisions 


The Lawrence St. store is divided 
into three sections, one display- 
ing 24 models of executive and 
office desks, plus chairs; a second, 
tables, filing equipment, office 
supplies; and a third, refinished 
used furniture. The large central 
window invariably displays “ex- 
ecutive desk setups’, with care- 
fully - matched, better - priced 
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desks, furniture, lamps, waste 
baskets, and other accessories 

We deliberately keep our window 
as glamorous as possible,” Mr 
Buka smiled, “because it is always 
surprising to businessmen passing 
through the district to see such a 
display in what is largely a ware- 
house and repair shop area. Nat- 
urally, we do not depend on drop- 
in trade for all our furniture sales, 
but a surprisingly large percent- 
age of our volume has come from 
businessmen driving through the 
district, who are attracted by win- 
dow displays.” 

As pointed out above, from the 
rather odd location, the Mutual 
store has concentrated on “the 
smaller customer” with a large 
measure of success. “By this, I 
mean, there is a surprisingly prof- 
itable market in such smaller of- 
fices as warehouse manager offices, 
salesrooms, food distributing of- 
fices, and dozens of wholesale 
firms in the area, it was pointed 
out. “Our experience since the war 
has been that almost every busi- 
ness, large or small, has made 
money, and the average business- 
man is ready and willing to re- 
place outmoded, roll-top desks, 
and tables with efficient, eye-ap- 
pealing, modern furniture. For 
example, a shoe wholesaler, who 
for many years has gotten by with 
an old-fashioned, roll-top desk 
and a table as his office equip- 
ment, cheerfully ordered $1,000 
desk, chair, and personal file com- 
bination when the idea was prop- 
erly presented to him. We keep 
after the ‘small  office-holder’ 
whether he is a merchant, pro- 
fessional businessman or distribu- 
tor.” 

Find Advertising Pays 


The Denver office furniture 
dealers do a lot of newspaper ad- 
vertising, preferring classified ads 
to the usual display type, how- 
ever. Typical classified ads mere- 
ly state, “Largest stock at lowest 
prices in Denver,” and so forth. 
Continuously hammering away at 
that idea with five or six classified 
ads per day, has brought consist- 
ent results. Also, a large display 
ad on the yellow pages of the 
Denver telephone directory, listing 
some of the lines carried, and the 


By Bert Merrill 


Field Correspondent 


wide price range available, has 
paid off: “We don’t sell the little 
man exclusively,” Mr. Buka smiled. 
“We have made quite a few large 
installations, including a huge 
construction administration build- 
ing, headquarters of a national 
loan office, and city and county 
buildings.” 

In addition to aggressive selling 
calls and constant classified ad- 
vertising, the store has found a 
potent sales-buliding feature in a 
novel jeep-and-trailer delivery 
unit, which Mr. Buka purchased 
as war surplus. Painted a bright 
blue-and-silver, the jeep is large 
enough to handle almost any type 
of office furniture, but small 
enough to pass easily through 
narrow alleys and _ congested 
streets for quick delivery. “Good 
service, and more particularly, 
rapid service, are always highly 
merchandisable qualities,” Mr. 
Buka said. “Therefore, we see to 
it that any customer who orders 
office furniture receives delivery 
the same day, or early the next 
morning, at the latest. Business- 
men with a sudden yen for chang- 
ing their furniture or furnishing 
a new office, appreciate’ this 
greatly.” 

Service of the organization to 
its customers was considerably 
augmented in 1947, when Robert 
H. Pyle, formerly with Remington 
Rand, and with much additional 
experience in the stationery field, 
teamed up with Mr. Buka to es- 
tablish a compiete office supply 
division. Carrying all office needs 
except office machines, the office 
supply division has been a success 
from the outset, according to Mr. 
Buka. “About the best way to ex- 
press how well it has gone over is 
the fact that we are turning our 
inventory 12 times a year,” he 
said. “Office supplies and office 
furniture go hand in hand, we 
have found, and nearly every sale 
we make now involves both.” 

The office supply department 
has been put-up through much 
personal “spade work” by Mr. Pyle, 
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who covers the territory regular- 
ly. “We found a lot of unexplored 
possibilities,” Mr. Pyle said, “and 
that office supply purchasers are 
brought into the fold by merely 
demonstrating to the customer. In 
calling upon the small business- 
men who make up most of our 
accounts, I carry something along 
with me to serve as a Calling card 

such as a handy stapler, pencil 
sharpener, spring index file and 
telephone pads. Getting into a 
conversation with the small busi- 
nessman, who may merely have a 
few accounts per day to take care 
of, often demonstrates the need 


for transfer systems, filing or 


bookkeeping systems and special- 
ized forms. Through following up 
our previously-sold office furniture 
accounts, we have usually found 
that we are able to get them 
started on using better, more effi- 
cient office supplies.” 

Through long experience with 
“the small account” the Mutual 
Furniture and Fixture Company 
has in every case been able to 
benefit customers simply by sug- 
gesting more efficient layouts or 
systems. For example, the small 
office of a moving and transfer 
company, after purchasing two 
new desks and files, later pur- 
chased a complete card index sys- 
tem, forms, and ledger books to 


simplify its billing operations. An- 
other firm, engaged in piano and 
musical instrument repairs, had 
been laboriously keeping records 
on forms which required insertion 
and reinsertion in typewriters, 
anywhere from three to ten times 
over a year. Developing a simple 
form, and a card file system to do 
away with this laborious opera- 
tion, created a lot of good will. 
These methods, combined with 
fast delivery, and the excellent 
repair shop which gives economical 
office furniture to those who can- 
not afford new furniture, have re- 
sulted in many successful opera- 
tions for the Denver firm. 





Christmas Ad on Executive Chairs 


Gets Sales 


UTTING AN INTENSIVE sales 
ee on executive chairs as 
ideal Christmas gifts for the busi- 
ness and professional man has 
paid excellent dividends for the 
Clark-Peeper Company, office fur- 
niture dealers at St. Louis, Mo. 

The store begins on the pro- 
motion early in the fall, usually 
October 1, to build up an inven- 
tory of executive chairs in the 
$125 to $300 bracket. A dozen 
choices are included in the stock, 
and one sample of each is moved 
to a prominent display spot just 
inside the street window of the 
store. Customers who come in 
looking for gift suggestions are 
shown a wide selection ranging 
all the way from ultramodern 
steel and chrome executive chairs 
up to heavy genuine leather arm- 
chairs with traditional brass stud 
trim. The St. Louis office furni- 
ture dealership doesn’t “look for 
the person who wants and can 
afford a really expensive gift” 
but makes a policy of showing 
the executive chair stock to any 
and all Christmas gift givers who 
come in. Surprising results have 
been achieved through sticking to 


this plan inasmuch as plainly 
dressed people who look as though 
they were in search of a briefcase 


or stapler wind up buying the 
most expensive models. “Fre- 
quently we sell executive chairs 
to one of the recipient’s em- 
ployees,” it was pointed out, “one 
employe presenting all of the 


boss’ staff who have chipped in 
to make the purchase.” 

While Clark-Peeper doesn’t put 
out a catalog of office furniture 
gift suggestions, direct mail to 
customers on list regularly sug- 
gests the executive chair as the 
“last word” in fine holiday gifts. 
To reach as many people as pos- 
sible, a well-timed display ad, 
three columns by nine inches, is 
run several times during the sev- 
en weeks preceding Christmas, 
featuring a handsome drawing of 
desk, table and wastebasket, with 
the executive chair neatly framed 
in front. Copy points out that the 
brand of chair shown is a favorite 
with thousands of business and 
professional leaders in America, 
with the admonition “You can’t 
find a better gift for that busy 
husband or business associate. 
He’ll always enjoy comfortable sit- 
ting in it.” Further copy lists color 


choices and varieties, with a re- 
minder to the reader to place an 
order early to insure delivery be- 
fore Christmas. 

Framed with a holly border, 
this ad has always been uniform- 
ly effective in bringing sales from 
people whom the Clark-Peeper 
store might otherwise never con- 
tact — such as wives, sons and 
daughters of businessmen. Plate 
proofs of the same ad are used on 
the window of the downtown store, 
as well as on the chairs them- 
selves. 

A lot of women buyers have ap- 
preciatively told Clark - Peeper 
that they were at a loss what to 
give to a business friend or mem- 
ber of the family, until the ad 
provided the executive chair sug- 
gestion. Therefore the St. Louis 
firm concentrates a heavy portion 
of Christmas promotion expense 
in this furniture field—RAL 
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OA Pioneering Justified As Office 
Furniture Industry Comes of Age 


@@ OrFiIcE APPLIANCES takes pride in the 
heads-up position of the office furniture indus- 
try, a development which was reflected in the 
sound status of the Office Furniture Dealers As- 
sociation as demonstrated at the recent con- 
vention held in New York City. Presentation of 
a plaque to Moe Turman, hard-working leader 
of NOFA, was a pleasurable chapter in this 
journal’s history. It was an honor well deserved 
by the man who has labored long and late to 
enhance the standing of office furniture. 

Diversion of office furniture from household 
furniture dealers to its present channels has 
been a process of evolution in which OFFICE 
APPLIANCES proudly has played a leading role. 
This publication and its predecessors date back 
to the founding of the American Stationer in 
1873. That original stationery publication was 
merged with Orrice APPLIANCEs in 1928, some 18 
years after the program launched by Evan John- 
son had given the office furniture division of 
the field trade journal coverage. Until Evan 
Johnson began his continued efforts through 
OFFICE APPLIANCES, call it “propaganda” if you 
prefer, furniture was considered solely as furni- 
ture, regardless of its ultimate use in the home 
or Office. 

Furniture dealers were slow to realize what 
was happening in their industry as far as the 
furnishings for office were concerned. While 
OFFICE APPLIANCES was hammering away at the 
theory that products designed for the office— 
be they paper clips or desks—belonged in the 
province of the stationer and the office supply 
dealer, furniture men were not recognizing that 


Here and There 
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Editorial 


they should reach the market in a different way. 

It was then that the Grand Rapids Furniture 
Record, one of the nation’s outstanding business 
publications, took cognizance of the new era and 
stated editorially: 

“There is but one way to account for the loss 
by the furniture dealer of a class of trade which 
is not inconsiderable, and which should be profit- 
able—the other fellows have recognized the 
changing conditions, and have been alert, while 
the furniture dealer, in all too many instances, 
has rested in the belief that when a desk was 
wanted the possible purchaser would come to his 
store and get it. The stationer and the specialty 
dealer have done otherwise. They have recog- 
nized that the desk has become but one of the 
several pieces necessary to a _ well-appointed 
office . . . have installed special office depart- 
ments and placed these departments in the 
hands of specialists—experts who have hunted 
business wherever it was to be had.” The edi- 
torial concluded by taking recognition of the 
role played by OFFICE APPLIANCES, saying: ‘“Ad- 
vertisers generally select the mediums which will 
reach the trade, and in the light of the showing 
in OFFICE APLIANCES, The Record sincerely re- 
grets that the furniture dealers of the country— 
the majority of them—have been so slothful as 
to permit so much of the office furniture busi- 
ness to get away from them.”’ 

OFFICE APPLIANCES, beginning with Evan John- 
son’s early efforts, has never ceased to present 
office furniture in its proper phase as furnish- 
ings which the stationer and office supplier could 
best handle. Annual special sections, monthly 
features on advantageous display and applica- 
tion of modern sales technique, and the constant 
use of installation pictures have all contributed 
to purposeful office furniture merchandising. 





Mrs. Juliette served the work of the Girl Guide 

f Savannah, ob in England and introduced the 
movement to this country 

Girl Scout Gladys Moore is the 

daughter Mrs. Bertha Moore 

who is employed at the supply divi 

sion of Underwood Corporation 


Burlington, N. J. 





Girl Scout of Burlington, N. J. Thi 

stamp, first issued through the 

Savannah, Ga., post office nor DISABLED VETERANS ASK _IN- 

the founder and organize: Gi DUSTRY FOR JOBS AND 

Scouts in the United States, and ASSERT THEY'LL DO WELL 

Miss Moore was especially selected “It's g business to emplo 

to make the presentation during disabled veteran 

observance of National Girl Scout That's the claim of the Disabled 

Week. American Veterans, declaring a re 
A friend of Lord Baden-f GLADYS MOORE PRESENTS GIRL oni ciatens tae ceeanlnd tek a te 

en HFN SCOUT COMMEMORATIVE STAMPS cer y : 
who originated the Scouting idea TO UNDERWOOD’S L. C. STOWELL jority of the nation's employers are 
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BURGLARY ATTEMPTS GAIN AS 

HIGH COST OF LIVING CLIMBS, 
SAYS JOHN MOSLER 
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Mosler, executive of the Mosler 
Safe Company, Hamilton, Ohio, 
whose family for four generations 
has made a career of thwarting 
yeggmen. 

There are ‘ess burglaries today 
than during the depression, but he 
said a potential army of would-be 
safe crackers may be loosed in this 
country in the event of another re- 
cession. In World War Il, many 
people on war jobs and in the armed 
services were trained in the use of 
burglary tools, such as torches and 
drills. 

Mr. Mosler said he knows money 
is getting tighter when Mosler 
agents across the nation report an 
upsurge in burglaries and attempt- 
ed burglaries. 





TICKET SELLING PROVES 
BIG BUSINESS AT GILL'S 

The accompanying picture pro- 
vides a camera's-eye view of what 
goes on at the J. K. Gill Company 
store in Portland, Ore., when there's 
a big football game in the offing. 
Twice this season 3000 fans lined 
up in the early hours to purchase 
tickets to games being played in the 
Multnomah Stadium. 

Gill's went into the ticket selling 
business back in |930, selected be- 
cause of easy accessibility and cen- 
tral location. Today, tickets may be 
purchased at the firm for every kind 
of event and entertainment except 
movies. During the recent Interna- 
tional Livestock Exposition, all at- 
tendance records were broken a: 
30,000 tickets were sold in one 
week. Thousands of baseball tickets 
are sold to baseball fans both in 
and out of the city. During the past 
year it is estimated that more than 
one million tickets were handled. 





/ 





CROWDS LINE UP FOR TICKETS AT J. K. GILL CO., PORTLAND. ORE. 
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MORSE SENSE FROM OLLIE THE OWL 





ov’ 2 WHO STREE? 
THE OAK TREE 
ow. HOLLOW 
1BRI 
Dear Editor: 


Once we had a bird living in 
town who worked in a circus. 
They called him “The Human 
Ostrich” because he swallowed 
all sorts of things—glass, razor 
blades, bolts, watches, hairpins, 
tacks and similar hardware 
items. During the winter he‘d 
nest around here and in the 
spring he'd make the rounds 
with the circus. 


One winter he began to act 
like a loon, running around the 
town all day crying that he had 
an awful pain in his crop. When 
anyone asked him what ailed 
him, he'd scream, “] swallowed 
a cow and it's giving me a ter- 
rible tummvache.” 


He kept that up for a week 
and then the cops picked 
him up and brought him to the 
state hospital for a check-up. The 
doctors looked him over, couldn't 
find anything wrong with him, 
but he still insisted that he had 
swallowed a cow and had an 
awtul pain in the stomach. They 
caged him up, thinking that he 
would quiet down in time, but he 
jot worse, yelling and screaming 
unti] the other wild birds were 
ready to tar and feather him. 


Finally, the medicos thought 
they might cure him with a little 
trick surgery. They took him to 
the operating room, gave him a 
little ether, lead a cow into the 
room and then woke up the os- 
trich. 


“You're well again,” smiled 
the doctors. “Here's the cow we 
took out of your stomach.” 


“You're a bunch of quacks,” 
screamed the ostrich. “That's a 
brown cow and ! swallowed a 
purple one!” 


Some people will swallow any- 
thing but a fact. 


Very wisely yours, 
“OLLIE THE OWL” 
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Third Office Furniture Convention 
Attracts Nationwide Attendance 


IM THE WEST COAST, the Middle West, the 
South, Canada, even England, office furniture deal- 
ers and manufacturers gathered in the Waldorf-As- 
toria Hotel, New York, N. Y., to participate in the third 
annual convention of the National Office Furniture 
Association on Thursday and Friday, October 28 and 
29. Registration clerks were on the job early Thurs- 
day morning. So were many of the delegates. They 
kept coming steadily, registering quickly and then go- 
ing into the exhibit halls to spend the morning in- 
specting the displays and talking to manufacturers’ 
representatives on duty. 

By 12:30 p.m., luncheon in the Wedgewood room was 
a welcome activity. Before going into the formal 
business session of the afternoon, NOFA President 
Moe Turman, Metwood Office Equipment Company, 
New York, N. Y., introduced notables at the head table 
and elsewhere in the room. A special guest was Paul 
Burbank, general manager of the National Stationers 
Association. Another was Howard Sanders, executive 
secretary of the Stationers & Publishers Board of 
Trade. Following the appointment of several commit- 
tees, the meeting was adjourned temporarily so that 
one end of the room could be cleared for setting up 


a screen and a slide projector needed for the first fea- 
ture of the program, a film titled, “This Is Our 
Problem.” 


U. S. Economy Pictured 


Functioning as session chairman, U. L. Henzy, Wag- 
ner-Henzy-Fisher Company, Cleveland, Ohio, present- 
ed Ken Wells, director of committee operations of 
the joint AAAA-ANA Committee on Improvement of 
Economic Understanding. Mr. Wells intended simply 
to make some preliminary comments about the sound 
film, “This Is Our Problem,” but the hotel’s direct 


Business and Entertainment Sessions Hold 
Interest of Delegates; Exhibits of Sixty 
Manufacturers Capture Wide Attention; 
Moe Turman Re-elected President for 1949 


current electricity supply rendered the sound ma- 
chine inoperative. In consequence, Mr. Wells served 
as commentator and did an excellent job. As pictures 
and charts were flashed on the screen, he expounded 
the “American Way” of life, pointing out, “Our na- 
tion’s very existence depends on every American’s 
positive knowledge of our social and moral resources, 
as well as our needs and weaknesses.” He challenged 
everyone to become informed and then to share the 
knowledge acquired. 


President Turman Reports 


Completing his term as first president of NOFA, Moe 
Turman gave his annual report. He initiated his com- 
ments by stating that 450 people were present at the 
opening session of the 1948 convention. An attendance 
of about 900 at the banquet was anticipated. 

Asserting that growth of NOFA was dependent on 
mental growth of its members, Mr. Turman suggested 
the slogan, “Educate NOFA Members.” To that end a 
traveling school is planned to reach every part of the 
country. It will be a two-day event in each area and 
will be under the direction of a new unit of NOFA, a 
board of education whose responsibility will be to 





THIRD ANNUAL BANQUET. NATIONAL OFFICE FURNITURE ASSN., WALDORF-ASTORIA, NEW YORK. OCT. 29 
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WINNER AND DONOR WITH “OA” PLAQUE.—Moe Turman (at right) received the award 

as the member of NOFA who “made the greatest personal contribution to the association 

during the past year.” John Gilbert of OFFICE APPLIANCES presented the plaque at the 
annual banquet on Friday evening. 


NOFA CONVENTION BANQUET. HEAD TABLE.—Top row. 
left to right: Harry Hofherr, Kendrick Furniture Co., Chicago: 
John Gilbert, OFFICE APPLIANCES, Chicago; Ed. Lutz, Ed- 
ward H. Lutz Co., Philadelphia, Penn.; Don McAllister, Geyer 
Publications, New York, N. Y.: Hy Natovich, Spak & Natovich. 
Inc., Chicago; Bernard Nemlich, Regan Office Furniture Corp.. 
New York. N. Y.; John A. Wagner, Lucas Brothers, Baltimore, 
Md.; H. G. O'Connor, W. H. Gunlocke Chair Co.; Harry Tubis, 
Dubin Co., Philadelphia, Penn.; Leon Stewart, Boston, Mass.; 
Guy Rentsler, Remington Rand, Inc. Bottom row: Moe Tur- 
man, Metwood Office Equip. Corp., New York, N. Y.. NOFA 


assist deale1 developing effective training pro- 
Srams 

Speaking on the subject, “What’s Ahead for Steel 
Office Furniture,” David C. Hillstrom, president, Cor- 
ry-Jamestown Manufacturing Corporation, told the 


onvention, “While ten per cent of the nation’s steel 
production has been set aside for military orders, 
peedier re streamlined steel production will make 
ur lot a slightly better one. A new process which casts 


steel from molten state to semi-finished state will 
eliminate the ‘blooming’ mill—the middle-processor- 

and thereby reduce the cost of each ton of steel pro- 
duced. Of irse, this process will take some time to 
vork its effect on steel office furniture. In the mean- 


time, the end of the basing point plan so far as steel is 
concerned 1 mean an almost immediate increase 
in the price of steel and naturally steel products as 
well. The market for steel office furniture will be about 
as good for the next 12 months as it was for the last 
nd we advise dealers to keep on their 
in good selling form.” 

The remainder of the afternoon was devoted to a 


12 months 


Loes and si 
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president; T. R. McKeldin, Baltimore, Md., speaker of the 
evening; C. E. Richards, Finger Office Furniture Co., Houston, 
Tex.; Ben Agronick, Bene & Co., Providence, R. L: Ben Tufeld, 
Western Office Furniture Co., Los Angeles, Calif.; Nelson 
Nottingham, Lucas Brothers, Baltimore, Md.; D. A. Hillstrom. 
Corry-Jamestown Mig. Corp., Joe Brenner, Brenner Desk Co.. 
Newark, N. J.; U. L. Henzy, Wagner-Henzy-Fisher Co., Cleve- 
land, Ohio; H. V. Boswell, Office Furniture, Inc., Washington. 
D. C.; Seymour Nathan, Charles S. Nathan, Inc., New York. 
N. Y.: Mrs. Mildred Zich, NOFA corresponding secretary. 


panel discussion, “Sales Facts,” with Nelson R. Not- 
tingham, Lucas Brothers, Baltimore, Md., acting as 
moderator. Mr. Nottingham introduced Dr. Robert 
C. Shook, vice-president, International Statistical Bu- 
reau, who dealt with “Business Facts.” Among a 
number of other things, Dr. Shook said, “In 1949, look 
for some deflation of the general price level and some 
downward pressure on production, employment, sales 
and income. Well-planned, aggressive selling is a 
‘must’.” 
Retail Advertising Discussed 

John Giesen, director, retail division, bureau of ad- 
vertising, American Newspaper Publishers’ Association, 
discussed “Retail Advertising Facts.” “Hundreds of 
retailers,” he said, “are learning new facts about their 
town’s dollar-geography, their fellow-citizens’ buying 
and spending habits and patterns. Smart retailers are 
putting these facts to work for them in their local 
newspaper advertising. If you’re not doing it already, 
study your town, your neighbors, your own sales, and 
before you advertise, PLAN!” 

In his talk on “Direct Mail Facts,” Edward N. Mayer, 
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SEEN AT THE N.O.F.A. CONVENTION, WALDORF-ASTORIA, NEW YORK, OCT. 28-29 


. Allen F. Joseph and Raphael Blessinger, Jasper Desk Co. 
Penske. Meilink Steel Safe Co., W. E. Schubert, Aetna Safe Co. 

New York, N.Y.: Rex Dawson, Meilink Steel Safe Co.; Joseph Eck- 

stein, Aetna Safe Co.. New York, N.Y.; S. Akers, Meilink Steel 

Safe Co. 

. Karl E. Castle, manufacturers’ representative, and R. B. Sainberg. 

Sainberg & Co., Inc. 

Mrs. M. Schnitzer and Mrs. D. Hibel, South Shore Office Supply & 

Equipment Co., Brockton. Mass. 

. Harry Lakow and Howard Smith, Samuel Lakow & Son. New York. 


Mrs. Ben Itkin, Ben Itkin, Itkin Bros., New York, N.Y., learn about 

the new desk from Mrs. M. H. Barthmaier, Alma Desk Company. 

(Our apologies to Charles Hayworth who stood between the Itkins.) 

. B. Mercer and Milt Hopfenburg. Sainberg & Co., Inc. 

. A. D. Pettibone, B. L. Marble Chair Co.; James A. Wallace, Jasper 
Office Furniture Co. 

9. Vernon R. Evans. Vernon R. Evans Co., Utica, N.Y.; Irving Kramer 


eo ¥ = noe 


@or 


Jr., president, James Gray, Inc., and past president, 
Direct Mail Advertising Association, told his audience, 
“Seven cardinal principles govern direct mail success. 
They’re no cure-all for sick direct mail, but no cam- 
paign that disregards them can succeed. Find your 
goal. . . . Address carefully and directly Stress 
your product’s service-points . Make sure that your 
mailing-piece is consistent with program and objec- 
tives ... Make your product easy to buy . Repeat 
your story ... Test every mailing!” 
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and Cliff Thornquist. both National Desk Company. 

10. C. C. Gunttenberg. Blanchard Brothers & Lane; 
Doten-Dunton Desk Co. 

ll. M. Davidson, Perfect Rubber Seat Cushion Co.; Nat Plaine and 
J. F. Emhardt, both Columbia Steel Equipment Co. 

12. H. M. Bluestone. Protectall Mig. Co.; Arthur Palley. Palley Office 
am: Co., Worcestor, Mass.; Gilbert H. Block, Protectall Mig. Co. 

13. J. W. Golden, H. J. Harper and Joe Blum all Metalstand Co. 

14. Sam Challis, Arthur S. Lowell and Jack Katz, all Hillside Metal 
Products, Inc. 

15. Frank Tunlin. A. J. Kuhn, Joe Galan, and Bill Wilhelm, all Peerless 
Steel Equipment Co. 

16. Leonard E. Parker, Parker Steel Products Co.; N. Balaban, Serv- 
ice Office Supply Co., Detroit, Mich.; T. Mestel. Parker Steel Prod- 


ucts Co. 
17. Albert S. Russell, Indiana Desk Co.; Albert M. Schaaf, New In- 
diana Chair Co.: Horace Stetson, Jr.. New Indiana Chair Co.; 


Howard Gatewood. Wood Office Furniture Institute. 


K. R. Dunton. 


From the time of adjournment of the afternoon 
meeting at about five o’clock, until ten that evening, 
the exhibit halls were open. The interest of visiting 
dealers was evident from the large number who kept 
moving from booth to booth during the evening. The 
same avid interest was expressed Friday morning 
when the displays were open for inspection from nine 
until one. 

Under the chairmanship of Seymour Nathan, 
Charles S. Nathan, Inc., New York, N. Y., the Friday 
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afternoon business session got under way about two 
o'clock. The nominating committee, headed by Hy Na- 
tovich, Spak & Natovich, Inc., Chicago, presented the 
following slate of officers to serve during the coming 
year: President—Moe Turman, Metwood Office Equip- 
ment Company, New York, N. Y.; vice-presidents— 
D. D. Hunting, Metal Office Furniture Company; John 
Mossman, Desks, Inc., New York, N. Y.; U. L. Henzy, 
Wagner-Henzy-Fisher Company, Cleveland, Ohio; 
Harry Hofherr, Kendrick Furniture Company, Chi- 
cago; Guy Rentsler, Remington Rand, Inc.; recording 
secretary—Seymour Nathan, Charles S. Nathan, Inc., 
New York, N. Y.; activities secretary—Bernard Nem- 
lich, Regan Office Furniture Company, New York, N. 
Y.; treasurer—Edward Blau, Max Blau & Son, Newark, 
N. J.; comptroller—Joe Brenner, Brenner Desk Com- 
pany, Newark, N. J. Mr. Natovich stated that the board 
of control of NOFA was automatically made up of the 
national officers and all the presidents of the local 
chapters 

The committee’s report was accepted and the offi- 
cers recommended were elected unanimously. 

In addition to a resolution expressing appreciation 
to all who had contributed to the success of-the con- 
vention, the committee chairmanned by Jack Schwan- 
der, Desks, Inc., New York, N. Y., offered one resolving 
that Moe Turman be recorded in the minutes of the 
convention as “the guiding genius of NOFA.” Both 
resolutions were approved unanimously. 


Increase In Dues Recommended 


On the sound premise that adequate finances are 
essential to successful operation, Grover O’Connor, 
W. H. Gunlocke Chair Company, chairman of the fi- 
nance committee of NOFA, recommended that dues 
of local members be increased from $3.00 to $6.00; that 
$1,000 be allotted to the president of NOFA for ex- 
penses during the year; that paid assistance be ob- 
tained at the discretion of the board of directors. The 
recommendations were approved as a group and then 
the approval was amended to make the membership 
dues increase effective only when and if approved by 
two-thirds of the local chapters. The locals will be 
asked to make decisions prior to the end of 1948. 

Burton Bigelow, one of the nation’s outstanding 
marketing and sales consultants, initiated the after- 
noon’s speaking program. Talking on “America Gets 
Back to Selling,’ Mr. Bigelow averred that surpluses 
will end and market saturation begin in 1949. The 
decline will begin about July next year. A challenging 
answer to the problem, according to Mr. Bigelow, is 
better salesmanship. “The switch from a sellers’ to 
a buyers’ market calls for forthright market research. 
It calls also for a new outlook on life for dealers and 
straightforward, direct sales action.” 

“Selling Office Furniture in the New Market,” a 
presentation by the Wood Office Furniture Institute, 
was introduced by John Reinecke, executive secre- 


R. P. Goyette. Bruhn Office Equipment Co., Burlington, Vt., F. A. 
Bacon and L. A. Bush, both The Sikes Co., Inc. 

2. Joe Wallace, manufacturers’ representative; Charles E. Hayworth 
and J. C. Turner, both Alma Desk Co. 

Henry A. Betts. Thomas Furniture Co.; Henry L. Guth, manufac- 
turers’ representative: Hy Goldstein, Rochester Staty. Co., Ro- 
chester, N.Y 

4. W. Pape, R. Thompson, H. Bengston, L. Fitzsimmons, all Adkins 
Prig. Co New Britain, Conn. 

5. J. B. Tompkins, Sid Lichtenstein, J. L. Mann and Harold Bell, all 
Sturgis Posture Chair Co. 

6. Henry L. Guth. manufacturers’ representative; Gilbert H. Bosse. 
Imperial Desk Co.; H. W. Koehn, Jr., The Sikes Co., Inc.; Norman 
Gerth, Imperial Desk Co.; A. F. Ortlieb; Fred J. Bloempot, manu- 
facturers’ representative. 

7. Milt Pekay. The Raymond Co., Inc.:; Morton Esmark, yo F 
Miller Co.; Moe Dorman, Moe Dorman Co., San Francisco, Calil.; 
Richard Draper and Albert Straff, both Murphy-Miller Co. 

8. Ted Gammon, Security Steel Equipment Co.; Ben Itkin, Itkin Bros., 
New York. N.Y.; Harry Lakow, Samuel Lakow & Son, New York, 
N.Y.; Guy Rentsler. Remington Rand, Inc.; Semon Nemlich. Regan 
Office Furniture Corp... New York. N. Y. 

9. Howard W. Gunlocke and H. G. O'Connor, both W. H. Gunlocke 
Chair Co.; Jack Emhardt, Columbia Steel Equipment Co.; Ken F 
Davis, W. H. Gunlocke Chair Co.; Ted M. Hargan, Yawman and 
Erbe Mig. Co.; Glenn Ellwood, Standard Furniture Co. 
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tary of WOFI. Mr. Reinecke reviewed some of the 
things done by his organization and then presented 
Howard Gatewood, director of trade relations of 
WOFT. Through charts and other illustrative material 
projected on a screen, Mr. Gatewood revealed some of 
the Institute projects, including consumer advertising 
suggestions, motion pictures showing how an office can 
be furnished, city wide sales meetings in various parts 
of the country, and recommendations of new con- 
struction and functional features for wood office 
furniture. 
WOFI Advertising Program Outlined 

Henry J. Kaufman, Henry J. Kaufman & Associates, 
told about WOFT’s hard-hitting advertising, publicity 
and promotion program which “is telling millions of 
prospective customers the story of wood office furni- 
ture, about new structural features and new color 
tones that Institute members have incorporated into 
the manufacture of their products — features that 
make those products easier to sell than ever before.” 

Grover O’Connor took over as moderator of the 
panel discussion. “The Office Manager and Designer 
Look at Office Furniture.” The panel presentations 
took up.the rest of the program time of the afternoon. 

For the designers, Morris Lapidus said, “Today’s 
office is really a business machine which needs to be 
designed along the same functional operating lines 
as one would design a machine itself. Lighting, color 
and dimension play important roles in the business 
efficiency of the office. But it is the office furnishings 

the articles you sell'—which make or break the of- 
fice’s total efficiency. There’s a great need for the basic 
scientific research to be continued and accelerated.” 

H. F. Thiessen, supervisor of procedures, Standard 
Brands, Inc., gave the office manager’s view. His com- 
ments included the following: “What is a desk? Is it 
‘Number X-1140-L’ in a manufacturer’s catalog? Or is 
it a vital tool in the operation of your customer’s busi- 
ness? And what about after the sale? Do you just 
forget the customer until the merchandise he’s bought 
from you becomes obsolete or worn out? The vigor 
with which the office equipment dealer assumes his 
rightful responsibility for service to his customer 
makes the difference between the business success or 
the business failure. Customer service today can mean 
future sales tomorrow.” 


Nearly 1000 Attend Banquet 


As the finale of the convention, the “gala” banquet 
on Friday night was a huge success. With inimitable 
Moe Turman as master of ceremonies, the nearly 1,000 
people gathered in the grand ballroom of the Waldorf 
were entertained, informed and inspired. Guy Rentsler 
expertly and sincerely expressed words of welcome 


1. Gus Krieg. New Indiana Chair Co.; Mrs. Jaffee; Mr. ard Mrs. C. E. 
Richards, Finger Office Furniture Co., Houston, Tex., president of 
the Houston chapter of NOFA. 

2. T. J. Salb, Mr. and Mrs. Raphael Blessinger, Mrs. and Mr. A. F. 
Joseph. all Jasper Desk Co. 

3. Joe Brenner, Brenner Desk Co.. Newark. N. J.; Seymour Geller. 
Artistic Desk Pad & Novelty Co.; Seymour Nathan. Charles 5S. 
Nathan. Inc., New York, N. Y. 

4. I. Levy. Imperial Leather Furniture Co.; Irving Brause. Herbert 
Brause, M.J.S. Furniture Distributors; Arnold Shulkin. Arnold Staty. 

o., Lynn, Mass. 

5. Arnold Shulkin. Arnold Staty. Co., uynn, Mass.; Charles Leard, 
Jackson Chairs, Providence. R. I.; Jack West, manufacturers’ repre- 
sentative, Boston, Mass.; Maxwell Brown. M. Brown & Co., Boston: 
Vic Corkran, Clemco Desk Co.; Louis Fishman and Roy Ferrar, both 
Si. Mark’s Metal Products Co. 

6. J. M. Bachrach, Elsie Wessel, Mal Uchtman, B. A. Steinberg and 
Joe Senich, all Huntington Chair Co. 

7. English Gilbert, Metwood Office Equip. Corp., New York, N. Y.; 

D. D. Hunting. Metal Office Furniture Co.; G. G. Bancroft, Toledo 

Office Equip. Co., Toledo, Ohio; Herman Spak and Hy Natovich. 

sa & Natovich. Chicago. 

J. A. Lang. Ray Wagner, Mrs. Ray Wagner. Ralph C. Segee. 

George Long ont Roy Cramer, Jr., all Cramer Posture Chair z 

English Gilbert. Metwood Office Equip. Corp., New York, N. Y.; 

Henry J. Burmeister, Cramer Posture Chair Co. 

9. Chicago group with President Turman—Les Brown, Jasper Chair 
Co.; Norman Ginsburg. Joseph Ginsburg. Inc.; Dave Block. Mil- 

waukee Chair Co.; Warren Spitzer, Spitzer's Office Furniture House: 
Hy Natovich. Spak & Natovich. Inc.; Moe Turman. Metwood Office 
Equip. Corp. 


@ 
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Bernard Ne! mlich, chairman of the convention com- 
mittee, voiced an appropriate greeting. Then came “A 
Couple Surprises.” Donald McAllister, Geyer’s 
Topics, presented the Geyer trophy to the New York 
Office Equipment Dealers Club for its pioneering serv- 
ice to the office furniture industry through “contribu- 


tions of time, money and energy to the job of 
organizing and strengthening the Nationa! Office Fur- 
niture Association.” Guy Rentsler, president of the 
New York group, accepted the handsome gold cup. The 
Geyer cup is to be awarded annually. 

The second surprise was the presentation of a beau- 
tiful plaque to Moe Turman by John Gilbert af OFFrice 


APPLIANCES. A citation for service, the wording on 
the plaque is as follows: 

“OFFICE APPLIANCES, in public recognition of the 
leadership and unselfish devotion of time and effort 


to the advancement of the interests of the National 


Office Furniture Association, presents this symbol of 
recognitio1 
MOE TURMAN 

Metwood Office Equipment Corporation, New York, 
N. Y., the individual member of the association who 
was adjudged by the NOFA Board of Directors as 
having made the greatest personal contribution to 
the association during the past year. 

‘In making the award OFFICE APPLIANCES acknowl- 
edges with pride the service of Moe Turman, who has 
reflected credit on the entire office furniture industry.” 

With innate modesty, Mr. Turman accepted the 


plaque, expressed appreciation and then referred to 
the many others in New York and other cities, who 
had given generously of their time, talents and energy 
to the cause of NOFA. He said that he hopes “there 
will always be a contest and contestants to be in- 
spired.” 

The evening was concluded on a high note of in- 
spiration through the address, “The Shrine of De- 
mocracy,” by T. R. McKeldin, former mayor of Balti- 
more. With a skill that enthralled his audience, Mr. 
McKeldin wove a word picture of the Mount Rushmore 
Memorial, delineating the characteristics of greatness 
inherent in the contributing lives of George Washing- 
ton, Thomas Jefferson, Abraham Lincoln and Theo- 
dore Roosevelt. Everyone present left the banquet hall 
a better person, a better American for having heard 
the challenging address. 

Following the awarding of several door prizes, Mr. 
Turman declared the convention officially adjourned. 


The Exhibits 


The exhibit area in the hotel housed the largest 
product exposition in the history of the office furni-. 
ture industry. Sixty manufacturers displayed newest 
models and products to visiting dealers and buyers. 
Following are descriptions of individual displays: 


Aetna Safe , New York 1, N. Y..-Shown were office and home 
safes, new business machine stands and new closet vaults and wall safes. 
Edward F. Daily, Chet Penske, Rex Dawson, David Kohansky and William 
RK. Schubert were in oo 

All-Steel Equipment, Aurora, i.—Desks, filing cabinets, and 
storage equipment were displayed. J. H. Hartman, field manager; F. 
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Norman Ginsbur Joseph Ginsburg. Inc., Chicago, Moe Turman. 
Metwood Off > Eenle. Corp., New York, N. Y.. NOFA president. 
Warren Spitser. Spitzer's Office Furniture House, Chicago; Harry 
Hofherr, Kendrick Furniture Co., Chicago, NOFA vice-president. 
Nat Golden, Queen Anne Mig. Co.; Herman J. Yaeger. Herman J. 
Yaeger, Inc., Union City, N. J. 

The crowd at the soghtteaiien desk on Thursday morning 

4. Ladies of the registration stafi—seated: Selma Cohen, Lillian Budd 
and Mabe! Coffin. Standing: Sylvia Krieger. Zelda Cohen and 
Beatrice Warner 
N. Balaban, Service Office Supply Co., Detroit. Mich.; Vito Russo 
Mario Mig. Co 

6. Seated: Ed Lutz, Edward H. Lutz Co., Philadelphia. Pa., presi 
dent, Philadelphia chapter of NOFA; Herman Dubin, Dubin Co.. 
Philadelphia Tr acy Van Buren, Sturgis Posture Chair Co. Stand- 
ing: H. L. Bell and Sid Lichtenstein, Sturgis Posture Chair Co.; 

Thite. Dubin Co.; J. B. Tompkins and Lou Mann. Sturgis 
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Posture Chair Co. 
7. Gus Weissbuch, Shelbyville Desk Co.; Dean ae . Sterling 
Cue Susety Co., Johnstown, Pa.; Jack Welssbuch helbyville 


8. Bill Saeties. | aad Stand Co.; Earl Masden and David Fried. 
Mu 

9. gy li Martin M. Moldow Associates. New York. N. Y.; 
Leon Myers, Premier Office Specialties ee | M. |. Weinstein and 
cote Liscomb, Martin M. Moldow Associat 

10. H. Resnick, Irving Levy. Art Steel Sales > tes A. H. Gumberg. 
City Sta 

ll. Back row: Maxwell I. Katkin, Katkin Bros. Equip. Co., Montreal. 
Canada: “y Latreille, Office og a & Equip. Co., Montreal: 
Front row: E. Eik . Mrs. H. J. DeLuca and Harry DeLuca. 


. Co. 
12. we ]. Cohen, John lolton and John J. Schulda, Riteform Chair 
°. 
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McQuown, Tom Fox, L. P. Kent, Robert Haines, George Howland and 
Ray Wagner were in attendance. 

Alma Desk Company, High Point, N. C.—On exhibit was the Type- 
Master desk with portable typewriter platform in upper left- or right-hana 


section, and single pedestal, suitable for use in homes, doctors’ 
offices and by receptionists Also shown was the new Standardizer 
line of desks in walnut and Softone finishes. Mrs. Myrtle Barthmaier, 
president; Charles FE. Hayworth, general manager and J. ¢ Turner, 


sales manager, were in charge, assisted by Joe Wallace and Hal K 
Reynolds 


Art Steel Sales Corporation, New York 63, N. Y.-—Exhibited were 


the Steelmaster line of cash, bond and office boxes; the Future line 
f junior filing systems, card cabinets for all sizes—3 x 4, 4 xX 6, 
5 6x9 6x 4, 8 x 5 and 9 x 6—including the Hollerith tabulating 
ird; Rotarian plastic letter trays; Tidy Deskmaster; plastic drawer 
trays; the line of filing uprights; the Master-filer and chairs which the 
lirm distributes—executive posture, stenographer’s Typosture, and Chip 
pendale revolving and side arm chairs. Irving M. Levy, sales manager, 
was in charge, assisted by William I. Lampel, Jerry White and Samuel 
Katz 
Banov-Bernsiey and Company, New York 11, N. Y.—-Featured was the 
1400 line of open stock desk accessories in gold-tooled top grain cow 
hide and the combination desk pad for executives with organizers on the 
folding wings, made in antique-finish furniture cowhide, tooled in gold 
Also shown was a complete catalogued line of linoleum desk pads in 
leather with matching desk accessories Jack Banov was in charge. 


Bianchard Bro. & Lane, Newark 5, N. J..-On display was the firm’s 
line of upholstery leather. Charles C. Gunterberg, Rod Winant, David 
Waterhouse and George Belzel were in attendance 

Bright Chair Company, New York, N. Y.—An extensive line of up 
holstered leather furniture was shown, including side arm, arm revolving, 
lub and executive posture chairs, and occasional pieces, Harvey Bright, 
Max Bright and Arthur Bright were in charge 

Columbia Steel Equipment Company, Philadelphia 7, Pa.-Representa- 
tives of the line of letter, legal and combination upright cabinets in 
the “A” and “B" grades in plain and grain finishes, together with a 
-tray tabulating machine card file and card index cabinet, were shown. 
}. F. Emhardt, vice-president, and N. M. Plaine were in attendance 

Congress Chair Company (See George B. Wray) 

Corry-Jamestown Manufacturing Corporation, Corry, Pa._Displayed were 
various items of the Steel-Age line of desks, four-drawer files, blueprint 
ibinets and tabulating files. David A. Hillstrom, president; R 
Larson, vice-president in charge of sales; Roy A. Edgren, Chicago man 
iger; W. Bruce Ellsworth, manager stock sal M. R. Cowan, Boston 
manager, H W Edgren, New York manager ( H Blad and H. R 
Clark, Philadelphia manager, were in attendance 

Courtcraft Manufacturing Company, Cranford, N. J... Smokomatic smok 
ing stands and ash trays, desk accessories and Circline desk lamps in 
bronze and leather were featured. Dudley Courtenay was in charge. 

Cramer Posture Chair Company, Inc., Kansas City, Mo.—-Posture chairs 
for office and factory workers were shown as well as specially-designed 
chairs including the draftsman’s chair, jeweler’s chair, linotype opera 
tor’s chair, and a new line of side chairs. Roy Cramer, Jr ind J. A 
Lang, sales manager, were in charge. 

Excellent Cabinet Works Company (See George B. Wray) 

Gordon, Arthur, Company, New York, N. Y. The exhibit consisted 


of wood side arm and swivel chairs and school furniture including 
tablet arm and kindergarten chairs and individual desk and chair sets, 
made by the Gregson Manufacturing Company, Liberty, N. C.; a desk 


ind table line made by the Hanes Chair & Furniture Company, Mocks 
ville, N. C.; bookcases and cabinets for office use manufactured by the 
fk. S. Nash Furniture Company, and typewriter stands made by the 
Sherman-Manson Corporation, St. Mary's, Ohi Arthur Gordon and 
frank Gordon were in charge. 

Gregson Manufacturing Company (See Arthur Gordon Company) 

W. H. Guniocke Chair Company, Wayland, N. Y.—The exhibit fea 
tured a variety of upholstered chairs, including the President chair 
in attendance were Howard W. Gunlocke, H. G. O'Connor, K. F. Davis, 
W. J. Epke and R. 8. Goss 

Gunn Furniture Company, Grand Rapids, Mich.-.Features of this display 
vere waterproof drawers and samples of the firm’s Budget line 

Hanes Chair & Furniture Company (See Arthur Gordon Company) 

High Point Bending & Chair Company, Siler City, N. C.—On display 
were a general line of wood and upholstered office chairs and a new 
Bank of England chair. F. J. Boling, president, was assisted by W. D 
Poil 

Hillside Metal Products, iInc., Richmond Hill, N. Y.—Shown was a 
complete line of suspension and non-suspension steel filing cabinets in 
legal, letter, check and card sizes, in combinations from two- to eight- 
drawer with or without locks in Futura gray and olive green. A. 8 
Lowell and Sam Challis were in charge, assisted by Jack Katz, George 
Slater, Len C. Jacobs, Harold Hart, H. Detwiler, W. E. Alvord and 
h EK Edelstein 

Huntington Chair Corporation, Huntington, W. Va.—Displayed were 


(Turn to page 183, please) 


1. W. T. Powell, Myrtle Desk Co.; F. J. Boling, High Point Bending 
& Chair Co.; L. E. Eling. Commercial Office Furniture Company. 
Washington, D. C. 

right, Arthur Bright. and Max Bright, all Bright Chair Co. 

F. Krieg. Jasper Seating Co.; Art Pieritz, Seng Co.; H. A. 

Clemetsen, Office Furniture Warehouse Co., New York. N. Y.; 
John L. Eckert, Jasper Seating Co. 

4. Warren Spitzer, Spitzer's Office Furniture House, Chicago, IIl.; 
R. E. Strum, Jasper Office Furniture Co.; George Wray. manufac- 
turers’ representative; Al Catania, Congress Chair Co. 

5. Harry Ford and Bob House, Rockwelil-Barnes Co.; Paul E. Burbank. 
National Stationers Association; J. Ed Conlon, Rockwell-Barnes 
Co.: Ward Taylor. Wolcott-Taylor Company, Inc., Washington. D. C. 

6. R. B. Booth. manufacturers’ representative; L. J. Block, Milwaukee 
Chair Co.; E. J. Mulvaney, manufacturers’ representative: Stuart 
Goll, manufacturers’ representative; Sam S. Rosendori, Southern 
Stamp & Stationery Co., Richmond, Va. 

7. Benson Kane, Security Steel Equipment Co.; Irving O. Lassner, 
Goldsmith Bros., New York. N. Y: Fai G. Tough and H. H. Kiehn. 
both Security Steel Equipment Co.; A. Pieritz, Seng Co. 

8. R. N. Thomas, B. L. Marble Chair Co.; Frank A. Di Perna, Gene- 
see Office Equipment Co., Utica, N.Y.:; Mrs. and Mr. Marvin 
Hillsberg. J. Hillsberg Safe Co., Syracuse, N.Y.; Sterling Lord. 
Leopold Desk Co. 

9. Henry R. Clark. Ralph E. Larsen and H. W. Edgren,. all Corry- 
Jamestown Mig. Corp.; Nathan Weiss. New England Stationery 
Co., Pawtucket, R.I.; M. R. Cowan and W. Bruce Ellsworth, Corry- 
Jamestown Mig. Corp. 

10. Ed H. Enapp. Charles J. Amann. John Amarasino, R. L. Watkins. 
Allan Murray. C. Sheets. Ed La Gasse and Alex Burkhardt. all 
Victor Sate Equipment Co., Inc. 
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5 of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 


at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


ive Yeu 


rk, will be happy to be of any possible service. While the facilities at New York are not so many 


as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 


By Mrs. S. S. Elliott 
11-13 Dowgate Hill, Cannon Street, Londen E.C. 4. 





London, October 27, 1948. 


The sunshine convention! That is a very apt descrip- 
tion of the T.T.F. Silver Jubilee Convention held at 
Bournemouth during the week of September 18-25. 
The weather throughout was in its most glorious mood 
and the company was bright and smiling—well, every- 


right. Bournemouth was looking its 
would be difficult to find a hotel more 


thing was 
best and 


advantageously situated or with greater facilities for 
enjoyment than the Burlington. 
Apart from committee and council sessions and a 


meeting of the Southern Counties Branch, there were 


two general meetings held at Bournemouth. 

The first council meeting was held on Monday, and 
as this coincided with the formal opening of the con- 
vention, the Mayor of Bournemouth, Councillor J. W. 
Moore, officially welcomed the delegates in a light, 
witty speech, the response being made by the president, 
Mancell Gutteridge. 

No attempt has been made in this short article to 


give the exact wording of resolutions or topics, but it 
is intended to convey, in general terms, the trend of 
the discussions and the decisions made. 

The first resolution raised the topic as to whether 
rr not the Federation should issue definite directives 
rather than, as has been done on occasion, make rec- 
ommendations. The discussion revealed the advantages 


of having both directives and recommendations ac- 
cording to circumstance, and the resolution against 
issuing recommendations was lost. 

The second resolution was similar to the motions 
not infrequently moved in Parliament, viz., “to discuss 
the state of the country.” As was pointed out by one 
speaker, the particular resolution was all-embracing, 


t did any matter to be brought forward, 
thoroughly ventilated. This immediately 
ird an energetic speech from K. R. Geer- 


permitting as 
discussed and 
brought forv 


ing on the bject of purchase tax, its anomalies and 
injustices. The ensuing discussion was so detailed and 
held such interest that this item was carried forward 
intil the f wing day. 

The seco! yeneral meeting took place next morn- 
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ing (Tuesday) when the first item was the resolution 
put forward by Mr. Geering relating to purchase tax. 
Seconded by Ralph E. Harding, it was carried, as was 
also the recommendation that a copy be forwarded 
to the National Chamber of Trade. 

What, however, may be described as the piece de 
resistance of the business side of the convention was 
a proposal by W. E. Sculthorp, seconded by Bernard 
Lowthrop, that more protection be accorded a certain 
section of the industry by the extension of the activity 
of the allied products committee and a consequent 
increase and variation in membership. 

Generally speaking, the meeting was sympathetic 
and felt something should be done, but members were 
almost unanimous in their opinion that any develop- 
ment should be taken care of by a completely new 
association outside the aegis of the T.T.F. 

A third resolution related to the Federation Trading 
Code, as in the opinion of the movers of the resolution 
—the Midlands Branch—paragraph 10 of the Code was 
open to misinterpretation and might lead to injustices 
on both employers and employees. The recommenda- 
tion that the matter be considered by council was 
adopted unanimously. 

The subject “Hire During Repair” also provoked 
lively discussion, and again a recommendation refer- 
ring the matter to council was carried. 

Although six resolutions only were discussed through- 
out the two days of the general meetings, the subjects 
were of the greatest importance to the trade and the 
trend of the discussions and the decisions taken might 
well prove to be of the utmost value to the Executive 
Council. 

The Social Side 


The president’s reception and ball took place on 
Monday night, and everyone was glad to see the Lady 
President in such good health and spirits. It was a 
most enjoyable evening, with all the fun of the fair, 
the whole atmosphere being one of jollity and good 
fellowship. It should be mentioned here that whilst 
the male delegates were engaged at the general meet- 

(Turn to page 191, please) 


47 











AOth National Business Show Draws 
Over 100,000 Visitors 


ASS PRODUCTION and engineering techniques 

of the factory, which have been applied success- 
fully to the office, keynoted the Fortieth National 
Business Show staged in the Grand Central Palace, 
New York, N. Y., from Monday, October 25 through 
Saturday, October 30. 

The show was open daily from 1 p.m. to 10 p.m. to 
receive the record crowds which exceeded last year’s 
attendance of more than 90,000, by at least 10,000, 
according to Frank E. Tupper, managing director. 

More than 100 exhibitors displayed the latest in 
office equipment which has been designed not only 
for mechanical speed and efficiency but also from the 
standpoint of eye-appeal. This year’s show featured 
high speed and electronic devices which increase hu- 
man output and efficiency up to, and in some in- 
stances, more than a hundred times. Equipment was 
also shown which reduces fatigue and increases the 
earning potential of the office worker 

This year, more than ever before, the show took on 
greater significance because of the tremendous ex- 
pansion of the nation’s white collar force. A few years 
ago, only one in ten workers was an office worker. To- 
day, the white collar group has increased to one in 
eight and the growing complexity of business opera- 
tions portends that the increase will continue. 

The office remains virtually the last frontier in 
which American industry can pioneer mass producing 
equipment. It is one of the few remaining places where 
industry can effect sizeable economies and release 
valuable human energy from tedious, non-productive 
assignments and, by use of mass producing machines, 
funnel it into productive channels. 

An example of the mass-producing type of machine 
which was displayed is the electric collator which re- 
lieves the office worker of the tedium of collating 
hundreds of sets of papers and does it at a volume 
and speed much greater. than human capacity. An- 
other is the automatic typewriter which takes over 
the boring job of typing hundreds of form letters and 
turns them out more quickly and perfectly than any 
human. A further example is a letter opener which 
opens mail at lightning speed, more quickly than hu- 
man eye can follow. 

In addition, the latest in calculating machines, ac- 
counting machines and equipment, dictation and com- 
munication instruments, office furniture and cabinets 
and a host of special service equipment that covers 
office procedures from incoming mail to the last bill- 
ing, record or posting made during the day were 
shown. 

Aside from the display of products, exhibitors had 
on hand hundreds of highly skilled technicians to 
answer visitors’ questions and offer suggestions and 
ideas for streamlining office procedures to effect. sav- 
ings in time, money and materials. 


Completely Automatic Typewriter 


The American Automatic Typewriter Company ex- 
hibited for the first time an entirely new machine, the 
Addresso-typist, which permits complete typing of a 
letter from heading to conclusion without manual 
attention. Designed specifically for use in planned 
mailings, the Addresso-typist uses a continuous form 
letterhead and gets the job done 25 to 35 per cent 
faster than by manual typing. It types approximately 
200 letters in an average day and can address 1,200 
envelopes in the same period 
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More Than 100 Distributors Display 
Latest Products in Grand Central 
Palace, New York City, October 25-30 


Built around a dramatic and elaborate mechanical 
demonstration monster aptly called the “Flying Sau- 
cer’, the Wheeldex display was a high interest spot. 
The “Flying Saucer” is a large Wheeldex wheel mount- 
ed on a revolving and oscillating arm which revises 
its direction at each half turn. A new and fascinating 
secretary’s merry-go-round, more formally known as 
the Wheeldex area chair, was featured in the display. 
It allows one or two seated persons to float to any 
desired point within a large area, serving, for example, 
an executive between two or more desks or any opera- 
tor at a semi-circular or rectangular grouping of 
Wheeldex or other equipment in factory or office. 
When the Wheeldex area chair is provided for two 
operators, they ride independently 

Micro-Bright, a new, well-built microfilming unit, 
was exhibited by Wheeldex in addition to its regular 
line of file cards. The “Ford” of the microfilming field, 
the machine is an inexpensive and simple model. An 
operator can become competent after five minutes in- 
struction. No knowledge of photography is needed. 


High-speed Electric Collator 


The Thomas Mechanical Collator Company intro- 
duced an entirely new electric collator, the Gather- 
matic. Built on the same principle as the mechanical 
collator, which is manually operated, the Gathermatic 
will deliver 1,500 sets of collated sheets an hour, each 
of which is measured for accuracy. 

Another new machine introduced by Thomas for the 
first time is the new electric card collating machine. 
Designed to deliver sets of cards, such as greeting 
cards which are to be boxed, in numerical or alpha- 
betical sequence, the machine operates with a con- 


ON THE OPPOSITE PAGE.— 


1. Walter G. Cassady. Acme Visible Records, Inc. 

2. S. Chapman, Ben M. Blad, M. Kazan. Vic Scheinman, Sol Schein- 
man. and O. Lewin. all Cole Steel Equipment Co., Inc. 

3. R. W. Davidson, SoundScriber Corp. 

4. Mr. and Mrs. I. M. Levy. Art Steel Co., Inc. 

5. Henry Rosefield. Dan Nigro. Nell Lee Litvak, F. Stanton Webb and 
John Desmarais, all Speed Products Co., Inc. 

6. Frank E. Tupper. president of National Business Show Co. 

7. John G. Gray. Acme Bulletin & Directory Board Corp. 

8. H. F. Miller, R. H. Littlefield. B. J. Stone, H. C. Avery, H. K. Mc- 
Cracken, and E. H. Denny. all Addressograph-Multigraph Corp. 

9. Bill Simpkins, Tiffany Stand Co. 

0. Walter 5. Lennartson, OFFICE APPLIANCES; Irving Ritchie, Type- 
writer Distributors, Inc., New York, N.Y.; John A Gilbert, OFFICE 
APPLIANCES; R. A. Bratton. Bratton Corp., Columbus, Ohio. 

ll. Abe Itkin, Sam Itkin and Ben Itkin, all Itkin Brothers, New York, 


N.Y. 

12. W. H. Foster, General Fireproofing Co. 

13. Julie Kremsdori, Jerry Kremsdorf, Harry Lefkowitz, Seymour Baum. 
George Meltzer, Gerald Cohn and Barney Meltzer. all Guide Sys- 
tem Supply Company. 

14. Ewald Mayer. Safeguard Corp. 

1S. John A Gilbert. OFFICE APPLIANCES: W. K. Wilson. Diebold, Inc. 

16. Mr. and Mrs. Ellis Banov. Clarotype Co. 

17. & A. Goldstein and Charles E. Sheppard, both C. E. Sheppard 

o. 

18. Mr. and Mrs. Allan Murray. and Charles J. Amann (standing), all 
Victor Safe & Equipment bo. 

19. John J. Noonan, Kee-Lox Mig. Co., Inc.;: C. G. Packer, General 
Electric Co. 

20. Bob Gooley and David L. Parke, both Cushman & Denison Mig. Co. 

21. Elmer Harris and Frank Gregor, both Ditto, Inc. 
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NATIONAL BUSINESS SHOW 


. Addressograph - Multi- Co. 

graph Corp. . Clary Multiplier Corp. 

. American Map Co. . Crystal Copy Corp. 

. Bruning, Chas., Co. . Cummins Business Ma- 
. Burroughs Adding chines Corp. 

Machine Co. 10. Cushman & Denison 
. Business Systems Corp. Mig. Co. 

. Cole Steel Equipment 11. Davidson Mfg. Corp. 
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NATIONAL BUSINESS SHOW 


Derby Sealers, Inc. 
Ditto, Inc. 

DoMore Chair Co. 
Elliott Addressing 
Machine Co. 
Federal Cash Reg- 
ister Co. 

Filing Equipment 
Bureau. Inc. 


Fe 
8. 
9. 


10. 
ll. 


Friden Calculating 
Machine Co.., Inc. 
General Fireproof- 
ing Co. 

Hunter Electro- 
Copyist Agency. 
IBM. 

Marchant Calculat- 
ing Machine Co. 


OFFICE APPLIANCES, December, 1948 























Safar, 


atcha, 

W PRoTECT 
BANK ACColiNT 
ALL OVER 
THE WoRLD 





JOUND SCRIBER 








- =m. 
SUBSIDIARY 


QUEEN RIBBON & CARBON CO. 


ee L. 





ivan OLDS PND ERE IN oleae |: cul a lonenice 


a 


i Hae 


Sn enna : 

















NATIONAL BUSINESS SHOW 


. Monroe Calculat- 
ing Machine Co. 

. National Business 
Systems, Inc. 
Ohmer Corp. 
Queen Ribbon & 
Carbon Co., Inc. 

. Reynolds & Rey- 
nolds Co. 


6. 


7. 
8. 
9 


ll. 


Robotyper Corp. 
Safeguard Corp. 
SoundScriber Corp. 
Speed Products 


, Co., Inc. 
10. 


Thomas Mechan- 
ical Collator Corp. 


Tiffany Stand Co. 
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NATIONAL BUSINESS SHOW 


American Automatic Typewriter Co. 
Art Steel Sales Corp. 

Coxhead, Ralph C., Corp. 

Gray Mig. Co. 

Guide System & Supply Co. 

Kee Lox Mfg. Co., Inc. 

Mosler Safe Co. 

Niagara Duplicator Co. 


veyor belt. Cards are pushed onto the belt individually 
it passes each feed tray. 
Besides the Postur-Matic office chair, which reminds 
the occupa maintain a healthful posture, DoMore 
Chair Con ny displayed its new executive chair, the 


Conferee. This chair has an adjustable, oscillating 
back for maximum health and comfort, and was de- 
signed by Vavrik especially for directors’ rooms and 
conference rooms. 

International Business Machines exhibited its line 


of electronic office machines featuring the new elec- 
tronic calculating punch which can figure a problem 
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more than 100 times faster than any human. A high- 
speed calculator, the machine performs problems of 
multiplication, division, cross addition, and cross sub- 
traction at a far greater speed than has ever been 
possible in business before. All calculations are per- 
formed electronically. Two entirely new machines, the 
IBM card-controlled tape punch and the IBM tape- 
controlled card punch were shown to the public for 
the first time. The machines employ an entirely new 
principle to provide an economical, efficient means for 
conveying information punched in IBM cards from 
one location to another without the necessity for send- 
ing the actual cards. 

For the first time, The Bircher Company showed 
its new model letter opener designed for opening 
bulky mail of unusual thickness. The new machine 
opens mail thicker than has ever been opened before 
mechanically without damaging the contents. In addi- 
tion, the company’s entire line of ‘Lightning letter- 
openers which are capable of opening letters at high 
speeds up to five hundred a minute were displayed. 

The Ralph C. Coxhead Corporation exhibited its 
new invention, the D.S.J. Vari-Typer, a machine which 
permits type composition in the office by an office 
typist. The machine resembles a typewriter, both in 
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appearance and operation, but actually produces fin- 
ished reproduction copy of type matter ready for 
use in photo-engraving, printing or lithography. The 
margins are automatically squared and the spacings 
uniform, just as in metal-cast type composition. 

Paper type, a seeming contradiction in terms, is 
being used for display type and headlines where the 
offset method of printing is adopted. Fototype, which 
specializes in fonts of paper type, demonstrated a new 
method which has been developed whereby the 
type is applied direct to paper plates from which copy 
can be printed without using a photographic negative. 
Used as a companion to the Vari-Typer and electric 
typewriters, complete composition is possible without 
use of traditional printshop equipment. 

Push-button stenography at the Robotyper booth 
was featured. It is a machine on which an electric 
typewriter is mounted and which turns out 200 letters 
a day, using the player piano roll principle. The typist 
inserts only the salutation on the letter, pushes a 
button and activates the typewriter, which is operated 
from the roll completing the letter at triple speed. 
A single typist can operate four Robotypers set up as 
a battery. 

The Monroe Calculating Machine Company exhibit- 
ed two recently introduced machines which are 
streamlined in design, and offer radically new key- 
boards designed to increase the operator’s dexterity 
and reduce the incidence of errors. One of these, the 
Monroe adding-listing machine, contains a platen 
which permits the insertion of invoices or like forms 
so that totals may be applied directly from the ma- 
chine, eliminating the necessity for retyping. The 
Monroe Adding Calculator, the latest addition to the 
company’s line of calculating machines, is the other 
new machine shown. It contains an automatic division 
feature and a negative multiplying feature which per- 
mits multiplication in the machine without disturbing 
the cumulative total. 

Accounting Addressograph 

Several new machines were introduced at the show 
by the Addressograph-Multigraph organization. One 
is the Model 9300 addressing and accounting Addresso- 
graph, the only machine that will address and punch 
a tabulating card simultaneously. It operates at the 
rate of 6000 cards an hour. Another is the model 9100 
which addresses all types of business forms while 
simultaneously adding information punched into an 
Addressograph frame. In an adding operation it will 
deliver three totals, one at the end of a page, an- 
other at the end of a control and the final at the end 
of the run, which is at the rate of 6000 impressions 
per hour. 

A new portable automatic instrument, about the 
size of a typewriter, takes a used Soundscriber record, 
or disc, and in 21 seconds converts it into a good-as- 
new plastic disc, ready for another 30 minutes’ dicta- 
tion. A huge green-eyed cat with animated head 
formed an attractive part of the Soundscriber exhibit. 
It symbolized the revolutionary development in re- 
newing the life of the discs. 

Visitors to the Pitney-Bowes space at the Show had 

(Turn to page 154, please) 


l. John Edwards and Frank R. Nichols, both Columbia Ribbon & 
Carbon Mig. Co.; R. A. Jonas, Jr.. Oxford Filing Supply Co. 

2. Herb C. Hooks, Moore Push-Pin Co.; Harry Tehan, Higgins Ink Co.; 
T. M. Hargen, Yawman and Erbe Mig. Co. 

3. Charles S. Meyers, Charles S. Meyers Company, Miami, Fla.; F. 
M. Swann, Southern California Adding Machine Company, Los 
Angeles. Calif.; W. E. Barrer. International Office Appliances, Inc. 

4. John A. Gilbert, OFFICE APPLIANCES: A. Whitley. A. Whitley. Ltd., 
Windsor. Ontario, Canada: Thomas O. Laird, Thomas O. Laird 
Company. Charleston, W. Va. 

5. Arthur rf Burger. Art Steel Co., Inc.; I. Berman. National Sta- 
tioners, Philadelphia. Pa.; W. I. Lampel. Art Steel Co., Inc. 

6. A. M. Lehninger. Watson Mig. Co.; J]. B. McMahon, Kohler & Smith 
Co., Inc.. New York. N.Y.:; Fred A. Chindgren, Watson Mig. Co 

7. John D. Williams. H. Ben Williams and Charles R. Mack, all Do- 
More Chair Co. 

8. J. M. Hackney. Remington Rand. Inc.; John A. Gilbert, OFFICE 
APPLIANCES; George . Fotis. Remington Rand, Inc. 

9. Henry Ring, Henry Ring. Jr.. and Arthur Du Pre, all Queen Ribbon 
& Carbon Co. 
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SENGBUSCH INTRODUCES NEW MOISTENER 


A new sanitary moistener, the Sanitouch, has just 
been made available to the trade by the Sengbusch 
Self-Closing Inkstand Company, 2222 W. Clybourn 
St., Milwaukee 3, Wis. This moistener, in two-tone 





SENGBUSCH SANITOUCH MOISTENER 


possessing functional styling; is designed 


Diastic and 


for moistening fingers, stamps, envelopes, and so forth. 
It is declared to be especially helpful to cashiers and 
bank tellers when they handle money. A practical seal 
is declared to keep the water fresh and clean. 
The Sanitouch item has a diameter of 3% inches 
and a height of 2% inches. The base is weighted. 
= <—w-e——” 


NEW PRESTO STAPLER MAKES DEBUT 


A new addition, Model 35, to its line of Presto 
staplers is announced by Metal Specialties Manufac- 
turing Company, 3200 Carroll Ave., Chicago 24, Ill. 
Made to it a low price, the Model 35 is declared to 


al 











PRESTO MODEL 35 STAPLER 


possess many attractive features. It pins as well as 
Staples, and adjustment from stapler to pinner is 
quickly mad 


The top pulls open to permit easy loading and a 


new feed channel is claimed to provide jam-proof per- 
formance. Capacity of stapler is more than 100 staples, 
but storage space for an additional 900 staples is 
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located in the removable rubber base. The base of the 
six-inch long stapled is skid proof. A durable chrome- 
plated finish is ordinarily used but the staplers are 
also available in gray enamel. Each stapler is indivi- 
dually boxed and shipping weight is eight pounds per 
dozen. 
a 
MEILINK ANNOUNCES CLOSET-VAULT 

The Meilink Steel Safe Company, Toledo 6, Ohio, 
recently announced the Hercules Closet-Vault, a new 
type of fire-resistive safe designed to be placed on the 
closet shelf in the home or private office. 

This vault, requiring no more space than four shoe 
boxes, is declared to afford a safe storage capacity of 





MEILINK'S NEW HERCULES CLOSET-VAULT 


865 cubic inches, divided with a handy shelf. A heavy 
flange at the back holds the anchor screws which are 
driven into the wall of the closet. 

The item is designed to hold jewelry, bonds, heir- 
looms and personal papers safe from fire, theft and 
prying eyes. Closet-Vault carries the Safe Manufactur- 
ers National Association label certifying the standard 
furnace test of one hour at 1700-degree temperatures. 
The outside of the unit is finished in durable gray 
pin-seal wrinkle finish. The inside is a soft felt-like 
maroon flox lining. 

—- 
TWO ITEMS ARE ADDED TO MACO LINE 

Two new items of utility value have been added to 
the Maco line of the J. L. May Company, 111 W. Nine- 
teenth St., New York 11, N. Y. The No. 48S carbonized 
social security envelope with perforated carbonized 
flap is especially designed to facilitate payroll make- 
up. The Maco Spring Tie fitted with button and 25- 
inch string, made of a heavy brown kraft, is boxed 
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in rolls of 500. This item is declared to be especially 


useful in securely tying important papers. 
= 
FINELINE MAKES THREESOME AND ENSEMBLE 
The Fineline division of the W. A. Sheaffer Pen Com- 
pany, Fort Madison, Iowa, is introducing a popular 
priced Fineline Threesome. This will be a permanent 





NEW SHEAFFER FINELINE THREESOME 


part of the line but has been brought out in time for 
the Christmas trade. 

The Threesome consists of a fountain pen with 
stainless steel point and trim, matching Fineline ball 
point and newly-designed Fineline balanced pencil 
The attractively packaged set is available in red, blue, 
green and black, priced at $5.00, tax free. 

Either the ball point or the fountain pen may be 
combined with the new pencil to form either of the 
two styles of assembly. Ensembles are packed in 
blue and white Fineline boxes and list at $3.50. The 
newly-designed Fineline pencil is not available sep- 
arately. 

oo ——-E + 

NEW DEVICE SPEEDS ENVELOPE ADDRESSING 

A new office machine offered the trade is the 
Addresso-Typist, a product of the American Auto- 
matic Typewriter Company, 614 N. Carpenter St., 





NEW ADDRESSO-TYPIST NOW AVAILABLE 


Chicago. With this machine, the manufacturer claims, 
an employee who cannot even type can now address 
7,000 envelopes in a single eight-hour day. 
Introduced at the National Business Show, the 
Addresso-Typist resembles a standard office typewriter 
atop a standard office desk. It can automatically type 
as Many as 152 20-line letters a day with complete 
four-line address and personal salutations, says the 
manufacturer. This is done by the turn of a switch 
and the employment of continuous form letterheads, 
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perforated for quick, easy separation into individual 
letters. 

Operating with record rolls which look like the 
rolls for old-fashioned player pianos, the machine re- 
quires two rolls, one for the body of the letter and 
another for the address and salutations. A change in 
the record roll adjustment makes it possible to switch 
from continuous form to regular letterheads. 

ee 
MASTERCO OFFERS CARD, LABEL HOLDERS 

Masterco Sales Company, 1721 N. Elston Ave., Chi- 
cago 23, Ill., has promised immediate delivery to the 
trade on a new line of label and card holders, made 
of gold lacquered steel. These are declared to be of 
constant utility for ready identification of the con- 
tents of boxes, shelves, bins and drawers. Sales to the 
trade are made in either dozen or gross lots. 

Illustrated are four of the hoiders—OBE, open at 








MASTERCO CARD AND LABEL HOLDERS 


both ends; OS, open on only one side; OE, open at 
one end; and the fourth for use on shelving, coming 
in strips from 34- to 2%-inch widths, and in lengths 
from six to 30 inches. The ends of this shelving holder 
are cut square. Masterco also offers plastic guards for 
use on all types of their card and label holders. 
cilia aaaaeeiltaie id decessnaas 

RUCKER-FULLER UNVEILS NEW DESK 

What is termed a completely new idea in office desks 
was recently introduced by the Rucker-Fuller Com- 
pany, 539 Market St., San Francisco, Calif. This new 
desk was viewed by thousands of visitors at the Bay 
Area Industrial Exposition in San Francisco. 

To all outward appearances a tailored and a stream- 
lined wood desk, the new offering is said to combine 
the most desirable features of both wood and stee] 
office equipment. Actually, the wood desk exterior 
encases a frame of steel. In a matter of minutes the 


—_— 
ie 





STRUCTURAL VIEW OF NEW RUCKER-FULLER DESK 


new desk may be assembled by attaching the wood 
side panels and top to the metal frame. By the same 
process, flexibility in desk finishes is present because 
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what about the spots in front of your eyes? 
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THE OLDEST NAME IN MIMEOGRAPHING 
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L YOU are like most people your eye went to the 
spot on the left first. There is a natural eye- 
preference for the sharp, clear contrast of black and 
white—and this eye habit is strengthened daily 
with almost everything you read. 


With this fact in mind it is only natural that most 
people turn to mimeographing when they want 
clear copies of anything written, typed and drawn— 
especially when these copies are wanted 

in a hurry at low cost. 


Whatever your duplicating needs, be sure you see 
the new A. B. Dick mimeographs with Flexamatic 
Control. Styled by Walter Dorwin Teague and 
engineered for fast, easy operation. For use with all 
makes of suitable stencil duplicating products. 
Look in the phone book or send the coupon below— 
for the name of your nearby A. B. Dick 
representative. A. B. Dick Company, 

720 Jackson Boulevard, Chicago 6, Illinois. 
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the wood panels may be removed and replaced with 
ease. 

All corner posts are made of splinter-proof densified 
wood. Roller bearings facilitate drawer operation and 
drawers are interchangeable. Shipped knocked down, 
the desk provides economy in shipping and ware- 
housing. 

eli Matinee 
SPEED PRODUCTS OFFERS STAPLE REMOVER 


Speed Products Company, Inc., 37-18 Northern Blvd., 


Long Island City 1, N.Y., manufacturers of Swingline 
staplers, recently announced plans to market a new 
The 


product, a staple remover new offering is de- 





SWINGLINE STAPLE REMOVER 


clared to remove all sizes of staples, lift the staple 
while leaving the paper intact, and to save time be- 
cause the staple remover does not have to be centered 
over the staple in order to remove it. 

The smooth, brightly-colored case will come in four 
colors—blue, red, green and gray. It will have a space 
for dealer’s imprint so that the remover can be used 
for dealer advertising, gift, or premium purposes. 

Speed Products is seeking a name for this new 
Swingline staple remover and is conducting a contest 
among stationery dealers. The best name suggested 
will bring a prize of $250 worth of savings bonds, and 
the first 3,000 dealers using the entry blank to suggest 
a name will receive a staple remover free 

°—- 

ATLAS SPECIALTY OFFERS PACKAGED COVERS 

Packaged universal typewriter covers, never before 
offered to the trade for over-the-counter sales in de- 
partment stores, stationery stores and school stores 
have been announced by the Atlas Specialty Manufac- 
turing Company, Chicago, one of the nation’s oldest 





ATLAS SPECIALTY PACKAGED COVERS 


manufacturers of office machine and typewriter covers 

The unit is handsomely packaged in a striking, eye- 
appealing box, and is supplied with a counter display 
box for self-service. The typewriter cover is “Lether 
Grain” heavy rubberized cloth and will fit all 10-, 11- 
and most 12-inch carriage typewriters 

Further information may be obtained from the Atlas 
Specialty Manufacturing Company, 33rd and Shields 
Ave., Chicago, Ill. 
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OFFER DIXON’S PIXIT RUBBER IN NEW DRESS 

Joseph Dixon Crucible Company, Jersey City, N. J., 
has announced that Dixon’s Pixit Rubber is back on 
the market in a new color and a new wrapper. Im- 





DIXON’S PIXIT RUBBER 


provements are claimed for the eraser’s texture and it 
is suggested that Pixit is adapted for picking out high- 
lights, removing pencil and charcoal marks and safely 
cleaning drawings. 

This product, not manufactured 
years, is now available in two sizes, No. 
and No. 1146, large. 


during the war 
1145, small, 
i « - 

ANNOUNCE MASONITE DESK PADS 
Masonite desk pads, style No. 325, in regular and 


executive sizes, have been announced by the Artistic 
Novelty Company, 


Desk Pad and 2703 Bailey Ave., 











STYLE NO. 325 MASONITE DESK PAD 


Bronx, N. Y. Made with tempered warpproof Masonite 
base, these pads are declared to be practicaily in- 
destructible. Simulated leather panels are tooled in 
24-karat gold. Constructed with full felt back, the 
pads are in various sizes ranging from 19 x 24 inches 
with 24-inch padded panels, to retail at $2.50, to 
24 x 38-inch size with five-inch padded panels, to re- 
tail at $5.00. Colors are brown, green, maroon, blue 
and black. 
ele initbicniecenninns 
ARMSTRONG OFFERS DESK TOP LINOLEUM 


Armstrong Cork Company, Lancaster, Pa., through 
its industrial division research, has developed two new 
patterns of desk top linoleum designed to meet a de- 
mand for a surfacing material that has a high light 
reflectance. Both of the new patterns have reflectance 
of around 35 per cent, which is declared to be in keep- 
ing with good seeing conditions for the best office 
employee performance. 

Two new colors in a Jaspe design are offered by 
Armstrong. One, No. 415 Blond Tan, is suited to the 
new blond finishes in wood desks. The other, No. 416 
Mist Green, is designed for use with the gray finishes 
of modern metal desks. Both patterns will be shipped 
with a factory-applied lacquer finish. All of the Arm- 
strong desk top patterns are made in a .080-inch 
gauge. Manufacture will be continued on the Brown 
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Smith-Corona ‘‘Silent Secretarial’* Office Typewriter 
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No. 20 S, Green No. 21 S and Gray No. 26 S desk top 


linoleum that made up the company’s line heretofore 
oe + 


OF ALUMINUM BOTTOM WASTEBASKET 
Ohio Can & Crown Company, Masillon, Ohio, is 


offering the trade a wastebasket with new features. 
Made of 29-gauge steel, the container has a solid alu- 
not 


minum bottom claimed to rust or become un- 
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NEW ALUMINUM BOTTOM WASTEBASKET 


sightly. A heavy steel ring under the top rolled rim 
keeps the shape. The inside of the basket is coated 
with powdered aluminum and then protected with 
plastic-type varnish to make it acid and caustic re- 
sistant. The varnished outside surface is of enamel 
in yellow, red and blue-green for office decoration 
or white for institutions. The wastebasket is 14% 
inches high and has 13-inch top diameter. 
a? 

TAYLOR CHAIR ANNOUNCES NEW DAVENPORT 

The Taylor Chair Company, Bedford, Ohio, has an- 
nounced a new luxury davenport for style and com- 
fort. No. 4809, in genuine walnut wood and top grain 





TAYLOR CUSTOM-BUILT DAVENPORT NO. 4809 


leather. Over-all length is 72% inches; width between 
arms, 60 inches; sitting depth, 22% inches; and over- 
all height, 31 inches. Cushioning is pillow spring back 
and seat. The matching club chair is listed as No. 4812 
—_— + — 

NEW DIEBOLD CAMERA TAKES LONG COPY 

A triple-purpose microfilm camera capable of pho- 
tographing copy up to an unprecedented 42 inches in 
width and five-eighths of a mile in length in one 
continuous exposure was demonstrated recently in the 
showrooms of Diebold, Inc., in New York City. The 
camera, it was said, could be of great value in record- 
ing aircraft and naval engineering plans. 

The instrument, which also serves as a film printer 
and enlarger, resembles a home laundry mangle in 
size and is fed much the same as a blueprint printer. 
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It offers a choice of reduction ratios up to a maximum 
of 34 times. At the maximum, the microfilm image is 
less than one-one thousandth the area of the original 


copy. 
——— 2 — 


COLE INTRODUCES DOUBLE-DUTY DESK 

Cole Steel Equipment Company, Inc., 285 Madison 
Ave., New York, N.Y., recently introduced the Double- 
Duty desk, which permits two people to work com- 
fortably at one desk by merely placing the two “air- 
flow” filing cabinets in opposite directions. If, on the 
other hand, the user’s need calls for individual use, 
the mere turning around of the drawers provides an 
executive’s desk. 

A variety of combinations starts with the “air-flow” 
filing cabinets. Next on the list of conveniences is the 
combination unit—one half is a letter size file drawer 


~¢ 








NEW COLE STEEL COMBINATION DESK 


and the other half a safe compartment equipped with 
lock and key for the storing of books and other 
valuables. 

Features of the Double-Duty desk include stream- 
lined design, steel units in baked enamel finish, lino- 
leum top and a choice of colors. The desk comes in 
olive green or Cole gray, as well as mahogany, grained 
walnut or knotty pine finishes. The retail price ranges 
from $139 to $175. 


— ——-— 


INTRODUCE AUTOMATIC TAPE DISPENSER 
A new style of pressure-sensitive tape dispenser was 
recently introduced by Dage, Inc., P. O. Box 52, Sayler 
Park, Cincinnati 33, Ohio. In addition to its handy 
method of applying cellulose tape, the new dispenser 





NEW DAGE HANDY TAPE DISPENSER 


is declared to have an automatic action which cuts 
the tape at the desired point without lifting it from 
the surface 

The dispenser is rolled along the surface until the 
desired tape length is reached. Without stopping its 
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And a merry 
Royal Christmas 
to you! 


“ee, 


"Twas the month before Christmas and all through the land 
The dealers were happy ’cause business looked grand: 

They had one machine they could sell with great ease— 
The wondrous new Royal (with Finger-Flow Keys). 





Royal magazine ads were all placed with such care, 


‘ 


Commercials provided to go on the air: on your television serosa! 





A promotional package not equaled before 
lo direct every shopper right into your store! wate omg: 




















oo 


THE NEW 





With newspaper mats and with window display, 








With Letters and Folders all headed your way 
To help tell the folks about town, “‘Come in fast— 
The call is for Royals—get yours while they last!” 


Just use every one, every Fine Royal Aid— 
You’ll put past successes right into the shade, 

There’s profit for you—for the customer, glee— 
With the New Royal Portable under each tree! 


Royal Portable 


2 Park Avenue, New York 16, New York 


Made by the world’s largest manufacturer 
of typewriters 


“First time under any tree!” 
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forward motion, the dispenser is tipped backward un- 
til the razor-sharp cutter shoe clicks, at which time 
the tape is automatically cut off, and the dispenser is 
ready for another application of tape. Easily loaded, 
the dispenser uses any half- or three-quarter inch tape 
with length up to 1296 inches 

Schools, offices, retail stores and drafting rooms are 
declared to be likely sales possibilities for the dispenser 
in sealing envelopes, attaching price tags and hanging 
posters. Price complete will be $2.85 retail 
- oo 3 

PARKER ANNOUNCES LUXURY SET 

Consumer demand for a luxury item in the writing 
instrument field is recognized by the Parker Pen Com- 
pany, Janesville, Wis., with the introduction of an 
all-gold Parker “51” Signet set. James N. Black, vice- 
president and sales manager, says, “This highly styled 





PARKER'S NEW ALL-GOLD “51” SIGNET SET 


clip, fills a long stand- 
who take pride in 


set, with gold barrel, cap and 
ing demand on the part of those 
both using and wearing luxury instruments. The 
Signet set has the usual Parker “51” distinctiveness 
plus an. additional attraction resulting from increased 
use of gold.” 

The new pen and pencil set 
ing the user’s name, sells for $40 
tax. 


with space for engrav- 
plus Federal excise 
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UNIVERSAL INTRODUCES SPACE-SAVER DESK 
Universal Desk Company. 5248 Hohman Ave., Ham 
mond, Ind., is introducing a space-saver desk to the 






















UNIVERSAL SPACE SAVER DESK 





office equipment trade. This desk, illustrated herewith 
is 2334 inches wide, 40 inches long and 30 inches high 
It is made of cotiva hardwoods in a walnut finish 
Recommended for offices, homes and schools, the desk 
is declared to fill the need for a small desk 
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INTRODUCE A CUP SPONGE FOR DESKS 
Schroeder & Tremayne, Inc., 1711 Delmar Blvd., St 
Louis, have introduced a Perfection cup sponge for 
desk use. With foam rubber body, cellulose capped, 
the sponge is designed to fit a three-inch cup exactly 





NEW PERFECTION CUP SPONGE 


and snugly. This item sells at 25 cents. In addition to 
the St. Louis address Schroeder & Tremayne, Inc., may 
be addressed at 9 and 11 White St., New York, N. Y 
and the product is available from Evans & Company, 
Ltd., 455 St. Sulpice St., Montreal, Canada. 


AR 
CLAIM 18 NEW FEATURES FOR FIGUREMASTER 
Eighteen principal new features to simplify and 
speed up figure work are claimed for the new Figure- 
master automatic electric calculator introduced to the 
industry by the Marchant Calculating Machine Com- 
pany, Oakland, Calif. Notable among these features 




















MARCHANT “FIGUREMASTER” ELECTRIC CALCULATOR 


are the “phantom touch” key action, a new universal 
tabulator, newly-designed key tops 

A new arrangement is furnished whereby the 
decimal is pointed off automatically in division 
whether the quotient is expressed in decimals or in a 
percentage. The decimals are pre-set by a simple 
mechanical process and the point-off then is auto- 


matic. Keys, controls and dials are set against shadow- 
flecting 


free backgrounds and all surfaces are non-re 
to eliminate glare 
Dials are declared to be 40 per cent larger and set 
visib These 


closer to their openings for maximum vi 
dials are provided for all three amounts 


—- + 
PERFECT RUBBER SEAT CUSHION COMPANY 
ADDS TWO NEW ITEMS TO ITS LINE 
The Perfect Rubber Seat Cushion Company, Adams 
Ave. and Leiper St., Building No. 5, Philadelphia 24, 
Pa., has added two new items to its line. One is a 
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THESE BIG FEATURES MEAN 


Top-Grade 
Filing Service for 
Your Customers! 


M Greater Capacity... ar: Metal “Director” file 
drawers extend fully beyond front of cabinet—making 
all space usable. 


M Proven Performance... Cradie-type, ball- 
bearing roller suspensions that provide finger-touch 
control and operation. The result of Art Metal's 
60 years of experience and leadership in producing 
efficient office equipment! 


Faster Filing. ++ Speed-file Spacers (adjustable 
file supports) that smooth out filing operations . . . 
make filing faster and finding easier! 


Longer Life... The finest case and drawer con- 
struction that Art Metal's 60 years of experience in 
office equipment engineering and design can pro- 
duce. Art Metal equipment has built-in strength 
and durability. 


Easier Operation. . . snap-out Guide-Rod—an 
Art Metal original that simplifies and speeds the work 
of setting up guides and making changes: drawer 
latches that are durable, positive and easy in action. 








5 DRAWER 
Superheight 





Gates 
erred York 


very few exceptions, are now in production 
and available for reasonably 
prompt delivery. 


Art Metal Construction Co. 


Jamestown, N. Y. 


For tomorrow's business needs today 


—look to ART METAL! 








sponge rubber typewriter pad and the other a twin 
sport seat cushion filled with pure foam rubber which 
the manufacturer claims will not rot or mildew regard- 
less of atmospheric conditions 

The typewriter pad, 11 x 14 inches, has non-skid 
finish and is offered in maroon to retail for $1.50. 

The sport seat cushion has an outer cover in imita- 
tion leather and the reverse side is covered with water- 
repellant duck. There are in reality two cushions in 
one. When unzipped, two separate seat cushions are 
available. Otherwise, a ccmbination seat and backrest 
is formed. Colors are red, green and blue. Suitable for 
indoor and outdoor sports, the item retails for $6.95. 


— <>< — 
MEMOGRAPH INTRODUCED AS DESK AID 


Memograph, 5436 N. Missouri Ave., Portland, Ore., 
has introduced the Memograph as a desk device in 





swe 


MEMOGRAPH WALNUT DESK MEMO PAD 


black walnut, declared to be ornamental while pos- 
sessing utility features as a memoranda aid. 

The user’s hand resting lightly on the hand rest, 
the device is ready for the recording of a memorandum 
There is declared to be no slipping or sliding of the 
paper during writing, and use of the device is a one- 
handed operation. When one memorandum is made 
and removed, another sheet automatically takes its 
place. The writing compartment contains a sufficient 
quantity of sheets to last, on the average, for one week. 


<> 
OFFER WONDER LOCK FOR DISPLAY CASES 
The Wonder Lock Company, 53 W. Jackson Blvd., is 


now serving the industry with the No. 9 chrome fin- 
ished Wonder Lock, designed especially to protect the 





NEW NO. 9 WONDER LOCK 


contents of glass show or display cases. The lock is 
applied from the inside securely, and may be instantly 
taken off. The closely-notched ratchet bar permits 
close adjustment at the lock position and is said not 
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to scratch the glass. Ratchet is five inches long for 
glass one-eighth to five-sixteenths of an inch thick. 
Twelve kinds cf ratchets are available to securely 
lock all sliding, frameless, framed glass or wooden 
show or display cases. Complete details and prices may 
be obtained by writing the manufacturer. 
Oe 


NEW PATTERNS ADDED BY CONSOLIDATED 

Two new grain patterns, the Mexicana and the Alli- 
gator, have been added to the line of deluxe presenta- 
tion books and scrapbooks manufactured by Consoli- 
dated Loose Leaf, Inc., 536 Pearl St., New York, N.Y. 
The designs are made in Durahyde, split cowhide and 
topgrain cowhide. Each presentation book is equipped 
with 12 plastic folders. These items are shown in 
Consolidated’s new catalog, which is now available. 


°° 


COLE INTRODUCES NEW CABINET 
Cole Steel Equipment Company, 285 Madison Ave., 
New York 17, N. Y., has introduced the Cole safe type 
storage cabinet as part of the new Life Time line. This 
cabinet is designed to be used for storage of many 











COLE SAFE TYPE STORAGE CABINET 


articles. Office supplies and printed matter can be 
kept clean and orderly on the four adjustable shelves. 
A two-way locking device controlled by a paracentric 
lock protects the contents. Dimensions of the cabinet, 
finished in green or gray crinkle, are 76 inches high, 
36 inches wide and 18% inches deep. The cabinet is 
shipped knocked down. 


————__—_— 2 — — 


WATERMAN OFFERS TRIOSET COMBINATION 

The Crusader fountain pen with new innovations, 
including a two-tone cap, is being brought out in com- 
bination with a pencil and new ball pen as a three- 
piece Trioset to retail at $10, according to Charles S. 
Kernaghan, sales manager of the L. E. Waterman 
Company, New York, N.Y. 

The three pieces in the Trioset are packaged in a 
gift box and will be available to fill Christmas holiday 
orders, Mr. Kernaghan said. 

A new feature of the Trioset 


is the finger touch 
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TODAY!, MILLIONS of Ace Customers, the world over, are using Ace | 
Stapling Equipment year after year. They know from long experience that 
any product bearing the ACE stamp of quality will give life-time satisfaction. 
When recommending Ace Staplers and Staples the dealer knows that his 
ye., customer is getting the finest of all stapling equipment. 

pe 
his 
ny 


To match the better, more enduring qualities of an Ace Stapler your cus- 
tomer will want, and should have, Ace Staples. In the production of these 
staples, only premium quality wire is used, absolutely uniform in size, strength 
and temper. That is why Ace Staples have such unusually high tensile, pene- 
trating strength. 

SOLD THROUGH DEALERS ONLY 








FIG. 1 Shows cross section of an Ail FIG. 2 Shows the ALL-ROUND wire 
ROUND steel wire. Ace uses only premium ofter being treated by the ACE PROCESS 
precision mode, occurotely drawn-to-size This gives maximum strength on the ovter 
stee! wire edge where it is most needed 


ACE CLIPPER 


ACELINER 











. IN CANADA e ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD... MONTREAL 


148 OFFICE APPLIANCES, December, 1948 65 








clip that makes it possible to select the pen from the 
pencil without visual inspection while both are still in 
the inside pocket. The rivet on the clip of the fountain 
pen has a slightly-raised point on the cone-shaped 





THE NEW WATERMAN TRIOSET 


top, while the pencil can be identified by a slight 

depression. The ball pen has a rounded dome top. 
This combination will be offered also with the 516 

pen, in place of the Crusader, for those who prefer the 


standard-sized nib instead of the Taperite model. 
—t « 


SOUNDSCRIBER INTRODUCES SOUNDERASER 

The SoundScriber Corporation, New Haven, Conn., 
has introduced in SoundEraser a device making it 
possible in 29 seconds to erase the sound grooves on 
plastic recording disk and prepare for reuse. The 
manufacturers say that each disc can be erased 25 
times or more. 

The SoundEraser, a machine about the size of a 
portable radio, is declared to be completely automatic 
The operator places the recorddisc on a spindle, presses 





SOUNDSCRIBER’S NEW AUTOMATIC SOUNDERASER 


a button and the machine spins the platter in a bath 
of heat and infrared rays. The centrifugal force of 
the spinning operation on the heated plastic accom- 
plishes the erasure of both sides of the disc simul- 
taneously. The SoundScriber Corporation estimates 
that the cost of recording discs for the user will now 
be reduced 75 per cent. 

The machine will be leased to the 200 SoundScriber 
distributors and dealers throughout the United States 
on a 15 and 30-day basis for large users. Smaller users 
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will accumulate used discs and have them erased at 
one of the sales and service centers at a nominal cost. 
npachiiiliaitdllinends 
NU-CRAFT INTRODUCES TWO NEW PRODUCTS 


Nu-Craft Products Company, manufacturers of bank 
and office equipment at 95 Atlantic Ave., Brooklyn 2. 
N. Y., has announced two new products of interest to 
the industry. One is the banker’s steel note case and 
the other a steel postage stamp box for the office and 
shipping room. 

The note case is made especially for the safe filing 








NU-CRAFT STEEL POSTAGE STAMP BOX 


of notes and other valuable papers or documents. Con- 
structed of heavy gauge Steel, it is equipped with a 
handle, follow block, lock and two keys. Dimensions 
are 15% inches long, 117/16 inches wide and 53, in- 
ches high. Finish is olive green. The case is furnished 
either with or without celluloid tipped guides in as- 
sorted colors, or guides may be ordered as specified. 

The stamp box is declared to be a handy device fol 
offices and shipping departments. It is made of steel, 
equipped with a lock and two keys, and has 12 com- 
partments. Finish is gray hammertone. No. 95 box is 
1044 inches long, 74% inches wide and 2 inches deep 

————— > o—————_- 
NEW DEVICE SHUTS OFF THE RADIO 

Kenworth Manufacturing Company, 3461 N. Holton 
St., Milwaukee 12, Wis., has introduced a new device 
with an office application in the form of Radi-Off, an 
automatic radio silencer. This appliance automatically 
shuts off the radio as soon as the telephone receiver 
is lifted for conversation and automatically turns the 
radio on again when the phone conversation is com- 
pleted. 

Radi-Off consists of a shallow base on which the 
telephone is placed, matching the phone base in size, 
shape and finish. Its cord plugs into any electrical 
1948 
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old Trinity in the background 


FR ere is an environment that compels thoughts on per- 


manency 


APPLIANCES, 


and SERVICE . 
Ribbons and Carbon Papers that bear the world-renowned 
PANAMA-BEAVER brand! Year by year the prestige 


of these products grows, because they serve better and 





longer. They are very fine . 


Papas: Bigues 


like the grand line of 


.. they are TIME-PROVEN. 









MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y. 


CARBON PAPERS 


HECTOGRAPH 


UNI-MASTERS 


INKED RIBBONS 





December, 
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outlet and the radio is also plugged into this outlet 





RADI-OFF RADIO CONTROL 


also be used in 
appliances. 


conjunction with other electrical 


. er 


PORTA-PAC IS ADDED TO PHILIP HANO LINE 


The Hano Porta-Pac is the latest addition to the 
line of autographic registers and continuous form 
devices produced by the Philip Hano Company, Inc., 





THE NEW HANO PORTA-PAC.—Above: ihe 
new Porta-Pac fits comfortably in one hand 
for writing. Below: the pencil provides the 
operating lever for the new Porta-Pac register. 


Holyoke, Mass., for stationer and printer dealers. De 
signed to be a truly portable register, the new machine 
is only five inches wide, 8'4 inches long and only 1%, 
inches deep, and is made entirely of aluminum. 

The Porta-Pac will hold 50 triplicate sets of the 
popular 4;;-inch and 6'2-inch forms. A spring hinged 
filing compartment in the bottom of the new writing 
device provides instant filing for the carbon copies. 

With a weight of only 24 ounces when fully loaded 
the new Hano Porta-Pac is finished in a light metallic 
green, claimed to be almost scratch-proof. Loading is 
easily done through the hinged outer lid and a hinged 
inner writing plate. A patented feed-arresting pin is 
declared to hold the forms in exact alignment 
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In addition to shutting off a radio, Radi-Off may 








MASO INTRODUCES NEW PERSONAL FILE 

The Safette, a new heavy-gauge, all-metal portable 
personal file is announced to the trade by Maso 
Steel Products, 500-32 S. Throop St., Chicago 7, II. 
The new file is completely equipped with 20 file folders, 
ten labeled A-Z, ten unlabeled, and a supply of as- 
sorted tabs. Dealers have a choice of two baked 
enamel hammerloid finishes, office gray or green. The 





MASO’'S “SAFETTE” PERSONAL FILE 


file is 5% inches deep, I3 inches wide and 10 inches 
high. It is claimed to be fire-resistant, water-repellant 
and has a strong steel handle. The all-metal top is 
cut at an easy access angle for faster, easier storage 
and removal. Other features are a strong lock, con- 
tinuous piano hinges and felt pads on all four corners. 
Che Safette is packed one to a carton with a shipping 
weight of approximately six pounds 
—--« 

MIDWEST METAL OFFERS STORAGE CABINET 

The Midwest Metal Manufacturing Company, 1818 
N. 18th St., St. Louis, Mo., has introduced a double 
door steel storage cabinet which can serve as a ward- 





MIDWEST METAL STORAGE CABINET 


robe also, if desired, by simply removing the four 
shelves (as illustrated). It is made of heavy gauge 
steel in olive green or gray baked enamel with a three- 
way lock in the handle. Two sizes are available—36 
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COMFORT Easyrest posture chairs are built to give perfect support and day-long 
working efficiency. Seats are upholstered over 16 resilient coiled springs. A soft, 
cushion-rolled front edge is another Easyrest extra — for comfort that cuts down 


- fatigue and increases efficiency 
Easyrest is one 


DURABILITY The rigid, tubular steel frames are welded together into one un- 
breakable unit. No glued joints to give way, no screws to loosen or pull out. 
Easyrest upholstery is sturdy and easy to clean .. . stays handsome for years. 


a complete line 


of Steelcase chairs 


to 


SMART STYLING Sleek modern lines and smart colors make Easyrest chairs an 
sed office attractive addition to any office. Upholstering is trim and tailored. The smooth 
grey-enameled finish is fused to the steel . . . will never chip or snag sheer hose. 


now available 


recogn! 


furniture dealers 


ECONOMY [Edasyrest chairs are doubly economical — their initial cost is low, 


invited to 
You are inv! and they give long, trouble-free service 


write for price® PERFORMANCE Easyrest chairs roll easily, quietly. Height can be adjusted with- 
and catalogs out tools, in two quick motions. The occupant can adjust the back rest to any 
position, without getting up. This easy adjustability encourages perfect posture 

giving every office worker a chair tailored tor her individual needs. 


METAL OFFICE FURNITURE COMPANY * GRAND RAPIDS, MICHIGAN 








‘STEELCASE 


Susiness &quipmenr,, 








inches wide by 18 inches deep, and either 72 or 78 
inches high. The cabinet weighs 150 pounds and is 
declared to be strong and practical for varied uses 

> i + 


SPEED-O-PRINT INTRODUCES NEW LIBERATOR 
The new 1949 Liberator, mode! 200, duplicator, has 


been announced by Speed-O-Print Corporation, 161 E. 
improve- 


Grand Ave., Chicago 11, Ill. Nineteen new 


ments and features are claimed 





MODEL 200 SPEED-O-PRINT LIBERATOR 


This machine, available in Futuramic grey or ebony 
black, is declared to have such features as improved 
inking, adjustable stencil button bar, ball bearings, and 
is equipped with open cylinder and automatic brush 
inking. A Speed-O-Cabinet is available in Futuramic 
grey or ebony black. 

The new Liberator sells for $139.50 with reset counter 
extra at $10. Price of the cabinet is $49.50 

~—a «+ 
G-F OFFERS PEDESTAL TYPEWRITER DESK 

One of the most versatile desks in the recently an- 
nounced Mode-Maker line being marketed by the Gen- 
eral Fireproofing Company, Youngstown, Ohio, is the 
No. 1760 F-T-R side pedestal typewriter unit here 
illustrated. This all-purpose metal desk is available 
in 29-inch and 30'4-inch heights and has an attractive 





G-F NO. 1760 F-T-R SIDE PEDESTAL DESK 


feature in the roll-away typewriter shelf which pro- 
vides finger-pull handling of the machine. As the door 
of the pedestal is opened the typewriter shelf glides 
out with ease. The door is automatically lowered so 
that the typewriter shelf extends over it, permitting 
full use of the full-width drawer. A swivel typewriter 
platform permits the machine to be moved to any 
suitable position, eliminating awkward positions or 
interference with the typist’s arms. The typewriter 
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compartment will accommodate machines with car- 
riages as large as 17 inches. 


Other facilities include a center drawer, personal 
tray and sliding shelf which is part of the top as- 
sembly 


—-< 
INTRODUCE FINE REST ALUMINUM CHAIRS 


A varied line of Fine Rest aluminum chairs has been 
introduced to the industry by Aluminum Seating Cor- 
poration (Lombard Industries, Inc.), 17 S. Cherry St., 
Akron 8, Ohio. A new catalog has been issued. 


Among the chairs in this line are the No. 5-100-A 


revolving swivel chair with classic arms, the No. ST-175 
streamlined side chair without arms, the SP-500 secre- 
tarial posture chair, the S-200 revolving swivel chair 





NEW ALUMINUM POSTURE CHAIRS ON MARKET.—Just an- 
nounced by the Aluminum Seating Corp., Akron, Ohio. are 
two new Fine-Rest aluminum posture chairs. Left: the Exec- 
utive No. S-100-A revolving swivel chair with classic arms. 
Right: the Secretary SP-500 posture chair for working comfort. 


without arms and the No. S-T-150A straight side chair 
with restful arms 

Features include soft rubber in seats and back, one- 
piece aluminum base, fabric-backed Tolex, Naugahyde 
and Durasol plastic upholstery, No-Sag seat construc- 
tion, and one-piece “shell” aluminum seat. 

Colors are gray, maroon, green or brown.- Each chair 
is shipped in an individually designed package 


oe 
BATES ANNOUNCES NEW NUMBERING MACHINE 


Engineers of the Bates Manufacturing Company, 
Orange, N. J., have produced a new numbering ma 
chine with two brass die plates that print both above 
and below the numbers and/or date. This double die 
plate product is declared to fill a particular business 
need, accomplishing the complete stamping in one 
operation. 

i etna 


EMPIRE OFFERS DRAW-IN-DEX CABINET 

Empire Development Corporation, 209 Union Trust 
Building, Washington, D. C., has introduced the Draw- 
In-Dex cabinet as a safe, convenient mrethod of filing 
blue prints and drawings. The cabinet accommodates 
up to 1,000 prints, any of which can be immediately 
removed or replaced without disturbing the others. It 
measures 20 x 30 inches, and is four feet high 

When filed in the Draw-In-Dex, prints are declared 
to hang smoothly, occupy a minimum of space and be 
properly indexed. 

Suspension rod on hinges hold the drawings. When 


the cabinet’s front panel is opened, the rods slide 
(Turn to page 208, please) 
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TO YOU... 


All of us at Dixie Chrome wish you 


t., and your families... 
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c- The year [948 has been good to us. It brought us a 
still greater number of friends and customers. 

; 

y, To each of you we express our deep appreciation 

= for your help in making 1948 our biggest year. 
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: DIXIE CHROME PRODUCTS 








2015 MAIN STREET-DALLAS, TEXAS 
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THE MASTER-CRAFT LINE Includes Thong Binders . Sectional 
Post Binders Transfer and Storage Binders .. . Ring Binders 
... Catalog Binders “Sight-Saver’’ Ruled Forms and Pads... 
Visible Record Equipment . . . Mechanized Accounting Binders 
and Forms Tailor Made Forms, Checks, Binders and Indexes 
Master-Craft Corporation, Kalamazoo, Michigan—Division of 


The Shaw-Walker Company 


ow 
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IMMEDIATE DELIVERY immediate shipment from Mus- 


kegon will become commonplace again, when some semblance 
z f normalcy returns. Until we can render prewar service we 
will continue giving our entire production to the established 
/ Shaw-Walker exclusive dealers. The Shaw-Walker 8,000-item 
hise is the trade’s most valuable. It's worth waiting for. 


8 OFFICE APF 1ANCES, December, 1948 





DOUGLAS ELECTED HEAD OF 0O.E.M.I. 

The Office Equipment Manufacturers Institute at the 
recent annual meeting at the Waldorf-Astoria Hotel 
elected as its president Edward M. Douglas, vice-presi- 
dent of International Business Machines Corporation. 
He was previously O.E.M.I. vice-president and chair- 
man of the general executive committee 

Other officers elected were: vice-president and 
chairman of the general executive committee, R. S. 
Oelman (vice-president, National Cash Register Com- 
pany); vice-president and chairman of the sales exec- 
utive committee, Harry C. Anderson (vice-president, 
A. B. Dick Company); treasurer, W. F. Arnold (vice- 
president, Underwood Corporation); administrative 














EDWARD M. DOUGLAS 


vice-president, E. D. Taylor; and secretary and assist- 
ant treasurer, Miss G. L. Meyer 

The following directors were also chosen: Harry C. 
Anderson, vice-president, A. B. Dick Company; ‘George 
C. Brainard, president, Addressograph-Multigraph 
Corporation; P. M. Zenner, chairman, The McBee 
Company; Fortune P. Ryan, vice-president, Royal 
Typewriter Company Inc.; H. V. Widdoes, vice-presi- 
dent, Remington Rand, Inc.; E. A. Purnell, vice-presi- 
dent, General Fireproofing Company; John S. Cole- 
man, president, Burroughs Adding Machine Company; 
R. S. Oelman, vice-president, National Cash Register 
Company; L. C. Stowell, president, Underwood Corpora- 
tion: Edward M. Douglas, vice-president, International 
Business Machines Corporation; A. P. Hornor, vice- 
president, Thomas A. Edison, Inc.; Hugh L. Smith, 
vice-president, Yawman and Erbe Manufacturing 
Company; A. W. Vanderhoof, president, Standard Du- 
plicating Machines Corporation 

Dr. Howard A. Rusk, M.D., associate editor of the 
New York Times and professor and chairman of the 
Department of Rehabilitation and Physica] Medicine, 
New York University, discussed “Our Untapped Human 
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Resources.” His description of the training of handi- 
capped persons proved instructive. 

Professor Olin Glenn Saxon, professor of Business 
Administration, Yale University, spoke on the subject, 
“Outlook for Sales.” 

Official of the General Electric Company presented 
the employee and community relations program of the 
organization. This was illustrated with motion pictures 
and slides. 

The dinner speaker was Louis Dolivet, international 
editor of the United Nations World and special advisor 
to the United Nations, who took as his subject, “Inside 


Report on the United Nations.” 
——? ie 


NSA EASTERN MANUFACTURERS HOLD SESSION 

Eastern manufacturer members of the National Sta- 
tioners Association assembled for a round-table discus- 
sion on Monday afternoon, November 8, at the Gover- 
nor Clinton Hotel, New York, N. Y., with Paul B. Buck- 
walter, National Blank Book Company, vice-chairman 
of the manufacturing division of the NSA, presiding. 

Chairman Buckwalter declared the objective of As- 
sociation work is to strive for the betterment of the 
industry. He then proceeded to give a brief report of 
the recent NSA convention, declaring it was an out- 
standing success with the greatest number of exhibits 
and largest attendance ever attained. Two guests were 
then introduced—Paul E. Burbank, general manager, 
NSA, and Sam Libien, Libien Press, New York, N. Y.., 
governor of NSA District No. 13. 

Mr. Libien told of the progress made by the newly- 
organized Stationers Association of New York, who 
have held four meetings with an attendance of from 
80 to 90 at each meeting. Declaring that there are 
about 1000 stationery dealers in the metropolitan New 
York area, he asked manufacturers and their repre- 
sentatives who contact those dealers to urge them to 
join their local association. He pointed out that if a 
strong local association can be built up, it will follow 
that NSA membership will also increase. 

Paul E. Burbank expressed his pleasure at being 
able to meet with the group and declared that he 
appreciated the time and effort spent by the manufac- 
turers’ division to do things for the benefit of the 
industry. “The purpose of these meetings,” he said, 
“is to discuss problems of importance and do all pos- 
sible to find a remedy.” Declaring he was grateful for 
recommendations and suggestions, he pointed out that 
the NSA will take them into consideration in building 
their future programs. In conclusion, he remarked 
that it is the aim of the NSA to help dealers to become 
better merchants and manufacturers to do a better 
job with the products they make. 

A discussion period then followed at which a num- 
ber of subjects pertinent to NSA and next year’s con- 
vention were discussed by the group. Among the sub- 
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means Comfort 
for Men in Business 





HH: is a chair — the Goodform 
Comfort Master Junior, No. 
3257—designed especially for division 
and department heads. Five simple 
adjustments fit it to any man’s per- 
sonal requirements, thereby increas- 
ing comfort, reducing fatigue, and 


promoting good healthful posture. 


Che rigid frame of welded alumi- 
num is light in weight yet sturdy 
and long lived. There are no splin- 
ters or rough edges to damage cloth- 
ing. Simple washing with soap and 
water keeps the satin-smooth ano- 
dized aluminum finish sparkling 


through the years. 


Luxurious foam rubber cushions 
the seat and back. Molded plastic 


arms are long-wearing and easily 


M CHAIRS 


cleaned. Modern covering material 


is available in colors to suit your taste. 


Active promotion, through ten 
day trials, of the Comfort Master 
Junior and other Goodform Alu- 
minum Chairs provides opportunity 
for GF dealers to increase sales and 
profits and make satisfied customers. 


. METAL DESKS . 
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METAL FILING CABINETS . 













This is the Goodform Comfort 
Master Junior, No. 3257. 


GOODFORM 
Adjustable 


ALUMINUM CHAIRS 


A product of THE GENERAL 
FIREPROOFING COMPANY 


DEPARTMENT A-12 
YOUNGSTOWN 1, OHIO 


STEEL SHELVING 
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jects covered were: number of hours to be allotted 
to exhibits at the convention, convention speakers, 
location of convention, location of exhibit booths, date 
of convention, increased NSA membership and NSA 
Dealer Training Program. The suggestions made on 
these subjects were to be passed on to the Association 
headquarters. 
—- 
TORONTO GUILD CLUB HOLDS MEETING 

The Toronto division of the Stationers Guild Club 
held its second meeting of the fall and winter season 
on Wednesday, October 13, at the Union Station Oak 
Room. Chairman Ivan Card of Viceroy Manufacturing 
Company, Ltd., presided 

The speaker was S. M. Philpott, sales manager of 
Northgrave, Ltd., introduced by Ted Fugler, Bates 
Manufacturing Company. Mr. Philpott briefly and 
humorously presented the main requirements for suc- 
cessful salesmen and suggested that knowledge of the 
product means that the salesman puts himself in the 
position of the buyer. Integrity and participation in 
civic affairs he held to be essential to a stationer’s 
success. 

A sound-movie in color, “A New Map of Canada,” 
was then shown by courtesy of Trans-Canada Airlines. 

Ross Imrie, Eagle Pencil Company, Ltd., introduced 
the new members and presented them with rosters 
and membership cards. 

_——-—-e 


NEW ENGLAND DEALERS MEET IN BOSTON 


The last regular meeting of the New England Office 
Machine Dealers Association was held on Thursday 
evening, October 21, in Boston. A fine dinner was 
served. It was followed by an interesting moving pic- 
ture. After the adjournment of the meeting, most of 
the members engaged in a bowling contest. John Clodi, 
Sr., Bay State Calculator Company, Boston, gave all 
the boys a proper shellacking. The visitor for the eve- 
ning was Herb Shallcross of the Shallcross Company, 
Philadelphia. 

— Se ee — 
NEW YORK STATIONERS SQUARE CLUB 
SILVER ANNIVERSARY DINNER DANCE 

The Stationers Square Club of Greater New York 
celebrated its twenty-fifth anniversary with a gala 
dinner dance in the beautiful grand ballroom of the 
Hotel Plaza in New York City on Saturday, October 
23. Members and friends and their ladies swelled the 
total to more than 300. 

The affair exceeded advance promises, for the food 
and service were excellent and the orchestra held the 
interest of the greater percentage of the group be- 
tween courses and after dinner had been served. The 
entertainment which followed received the hearty 
endorsement of the crowd 

Sig Engelberg, Eagle Pencil Company, and members 
of his hard-working committee are to be congratulated 
on the success of the evening. 





NEW YORK STATIONERS DISCUSS PROBLEMS 


When the regular monthly meeting of the Station- 
ers Association of New York was called to order by 
President Richard Wahrman, R. E. Wahrman, Inc., in 
the Pennsylvania Hotel on Monday evening, October 
25, about 75 men were in attendance. The number was 
increased considerably before the session was ad- 
journed. 

President Wahrman made a strong plea for more 
members, appointing each one present a committee 
of one to get others into the fold. As one means of 
making the membership drive easier, the bylaws were 
amended to make the annual dues of $50.00 payable 
in quarterly installments. 


A set of “Standards of Fair Practice” was read by 
President Wahrman and adopted unanimously. The 
standards covered 18 points, including such as: “We 
Shall render to our customers the high quality of 
service that we require from others.” “We shall not 
purchase the trade of our customers by any form of 
bribery.” “We shall constantly study our individual 
costs, and we hold it to be fundamental that every 
American citizen owes it to the community to conduct 
his business so as to yield a fair margin of profit.” “We 
condemn as unfair practice the paying or receiving of 
discriminating prices, discounts, rebates, and so forth, 
which tend to injure or prevent competition.” “A retail 
dealer is one who carries a stock of merchandise to 
sell only to the consumer.” “A wholesale dealer or 
jobber is one who carries a stock of merchandise to 
sell to a retail dealer or other distributor for resale.” 
“A manufacturer is one who fabricates a finished prod- 
uct for sale to a wholesaler or retailer.” “A consumer 
is one who destroys the exchangeable value of a com- 
modity by using it.” 

A surplus merchandise exchange was set up for 
clearance through President Wahrman. The “long” 
items are listed without names of those who are over- 
stocked. The names of those who want to buy are 
given privately to the “surplus” merchants. From that 
point on transactions are between the interested 
parties. 

As governor of NSA District No. 13, Sam Libien, 
Libien Press, gave an interesting and comprehensive 
report of the annual convention of the National Sta- 
tioners Association, held in Chicago the last week in 
September. Some others who had attended the great 
conclave added supplementary comment. 

Sig Engelberg, Eagle Pencil Company, was called on 
to make a report as chairman of a special committee 
of manufacturer members of the local association. 
Following are the four specific recommendations of 
the committee: 1. Employ a full-time secretary. 2. Print 
a membership application form and make copies avail- 
able to all current members. 3. Appoint a membership 
committee to spearhead a drive for new members. 4. 
Devote at least 30 minutes of each meeting to an 
educational activity. President Wahrman was happy to 
report that three of the suggestions were already being 
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how can you give an office the 


“EXECUTIVE LOOK” for the least cost? 








use |homas 


covered with 


Modern Thomas Furniture, covered with 
smart-looking Boltaflex Upholstery brings 
outstanding beauty and good looks to any 
modern office. 


This prestige-building Lawson group by 
Thomas has been covered with long-wearing 
Boltaflex material in order to take years of 
rough abuse without chipping, cracking or 
peeling. Tougher than rawhide, Boltaflex up- 
holstery resists stains, flames and scuffing. 


SOLD BY BETTER 


THOMAS FURNITURE CO. 
HIGH POINT, NORTH CAROLINA 
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Furniture 
ALL-PLASTIC 


MARK 


TRave UPHOLSTERING MATERIAL 


Fine-quality Thomas furniture covered with 
colorfast, washable Boltaflex actually costs less 
because it retains its ever-fresh beauty for years 
after other upholstery becomes faded and worn. 
Because only the best is a good investment, we 
suggest you investigate ... compare . . . choose 
the Thomas Furniture Line. 


Your new Thomas Furniture Company me ah 
is ready and will be forwarded to you mpon. 
request. Send for your copy now. 2 


DEALERS EVERYWHERE 


BOLTA PRODUCTS SALES. Inc. 


LAWRENCE, MASSACHUSETTS 
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put into function, the only one still to be determined 
being that of a full-time secretary 

The rest of the evening was given over to an exten- 
sive discussion on ways and means to build up the 
association in value and membership. President Wahr- 
man was instructed to appoint a special committee to 
develop plans for presentation at the next meeting. 

After adjournment, Charles Karasik of Jaclin Sta- 
tionery Company played host at a refreshment table. 

———» 


0.A.M.I. OBSERVES SECOND YEAR 


The Office Appliance Mechanical Institute, directed 
by Leroy “Rocky” Jones. at Springfield, Mo., observed 
its second anniversary on November 5, an event cou- 
pled with the fourth graduation exercises. Present 
were O.A.M.I. alumni, the student body, instructors 
and guests comprising an audience over 250. The 
breakfast opening the day’s ceremonies was by the 
courtesy of Clarence E. “Red” Raidy and the Under- 
wood Corporation. 

Members of the alumni, with Mr. Raidy presiding, 

. volunteered their services as guest speakers to give the 
student body the benefit of their experiences since 
graduating from O.A.M.I. 

Guests included George Witzel, portable division, 
Royal Typewriter Company, Chicago; Charles Dorman, 
factory instructor, Clary Adding Machine Company, 
Los Angeles, Calif.; Maurice Newmark, regional gover- 
nor, NOMDA, St. Louis, Mo.; Paul E. Cockrill, Indianap- 
olis Typewriter Company, Indianapolis Ind., who de- 
livered the graduation address at the excerises later 
in the day; James P. Ward, vice-president, Shipman- 
Ward Manufacturing Company, Chicago; and Burns 
Marvil, vice-president, Ames Supply Company, Chicago. 

Informal talks to the students and alumni were 
made by George Witzel, Maurice Newmark, James P. 
Ward and Burns Marvil. The latter two presented the 
graduates with useful guides, including Ames courtesy 
cards and the Shipman-Ward zipper tool kits. Miller 
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Huggins, Anderson, Ind., through his representative | 


and employee, O.A.M.I. Alumnus Sam Joiner, pre- 
sented each graduate with a Sheaffer pencil. The 
graduating class and student body, through their 
president, Harry A. Harmon, presented “Rocky” Jones 
with a sterling silver desk lighter and Miss Pauline 
Owens, secretary, with a gold compact. 

Intermission was called at 12:45 p.m. in order that 
the alumni, guests and student body could enjoy a 
fried chicken and fish luncheon prepared and given 
by the student body. 


The meeting reassembled in the afternoon to see = 
and hear the slide film “The Serviceman—A Four-in. } 
One Guy”, which was presented through the courtesy | 


of the Westinghouse Electric & Manufacturing Com- 
pany, film division. 

Graduation exercises were held at 7:30 p.m., the pro- 
gram followed by the usual O.A.M.I. dance. At this 
ceremony, addressed by Mr. Cockrill, the staff awards 


for outstanding proficiency were given to Hughes Ma- ? 
jors. These included a gold Bulova wrist watch pre- 7 
sented by Instructor Harold L. Fox, a deluxe tool kit 7 
from Ames Supply Company and deluxe Underwood = 


side-aligning pliers from Shipman-Ward Manufactur- 
ing Company. 
+ i © 


GREAT LAKES TRAVELERS PLAN YULE PARTY 


The annual Great Lakes Travelers Club Christmas 
Party will be held Thursday, December 16, in the West 
Room of the Hotel Sherman, Chicago. The festivities 
will begin at twelve noon. A turkey dinner will be 
served and tickets are $3.50 per person. 

As in previous years, a collection of gifts for children 
will be conducted in connection with the event. Each 
person attending the party is asked to bring a gift 
suitable for a boy or girl. The assembled gifts are 
turned over to a charitable organization. 

The annual Christmas party is one of the major 


O.A.M.I.’s SECOND ANNIVERSARY 
AND FOURTH GRADUATION EXER- 
CISES, NOV. 5, SPRINGFIELD. MO.— 
Top: O.A.M.I. alumni at the exercises. 
Middle: “Rocky” Jones poses with his 
O.A.M.I. Hawaiian students. Bottom: 
class of Jan. 28, 1949, all combination 
typewriter-adding machine mechanics. 
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WILSON W EZ JONES) 


NEW YORK 
122 East 23rd Street 


OFFICE APPLIANCES, 


LARGE CAPACITY WITH RING BINDER ADVANTAGES 


The @ Split Prong Binder offers all the advantages of 
a ring binder plus the added feature of compact capacity 
to hold two full inches of sheets. 


It is adaptable to every type of record for which a ring 
binder is used, particularly where extra large capacity is 
required. It is also used for Catalogs, Price Lists, Sales 
Manuals, Bulletins, Blue Prints, and Methods Manuals. 


Available with 3 sets of split prongs spaced 414” inter- 
vals for ring book punching; and with 4 sets of split 
prongs spaced 2 - 4 - 2” for automotive punching. 


Stock binders are of stiff covers, fabric hinged, bound 
in Black Colonial Grain Imitation Leather, rounded cor- 
ners. Nickel plated mechanism has full length concealed 
metal hinge down center of backbone. 


Can also be furnished in Genuine Leather, Imitation 
Leather, or Canvas bindings; fabric or metal hinges. Let- 
tering and design on cover and backbone to suit require- 
ments. 


Ask for Circular No. D1245 





WILSON JONES Co. 


BOSTON 


GENERAL SALES OFFICES 
CHICAGO KANSAS CITY, MO. SAN FRANCISCO 


137 Federal! Street 3300 Franklin Blvd. 816 Locust Street 500 Howard Street 
Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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activities of the club. Attendance has increased each 
year, and several hundred are expected this year. In- 
vitations are extended to dealers, manufacturers and 
the membership of the club. 

The Christmas Party committee consists of Herb 
Walsh, chairman, Folger Fellowes, William J. Dalton, 
Robert Reynell, Robert Vojta, and Richard Gingland. 


- _—- - 
NSA MANUFACTURERS DIVISION MEETS 


The first post-convention luncheon meeting of the 
representatives of western manufacturer members of 
the National Stationers Association was held at the 
Palmer House on Wednesday, November 10. Thirty- 
four were in attendance. The meeting preceded an 
executive committee meeting, scheduled to be held the 
following day. 

The session was called to order by Ed Manning, 
National Brief Case Company, vice-president of the 
manufacturers’ division, who called on all present for 
self-introductions. Gordon Kickels, C. L. Barkley & 
Company, vice-president of the field division, then 
outlined briefly his hopes and plans for the division 
during the coming year and asked all manufacturers 
present to urge their representatives to join. 

Those present then aired a number of ideas for im- 
proving the annual exhibit at the NSA convention, in- 
cluding exhibit hours. The group went on record as 
favoring an increase in the number of hours the 
Exhibit Hall should be open to accommodate dealers; 
also suggested was the shifting of the annual banquet 
to Thursday night. 

General Manager Burbank spoke briefly, reporting 
on the reactions of exhibitors on the fifth floor of 
the Hotel Stevens, which he pronounced almost unan- 
imously favorable. He also requested recommendations 
for speakers at the various regionals and at the na- 
tional convention for 1949. Dwelling at some length 
on the operation and plans for the new NSA Product 
Education Program, he described the project as a 
long-range one which would require at least three 
years to complete. 

The meeting closed with a brief talk by President 
L. R. (Jack) Kendrick, Kendrick-Bellamy Stationery 
Company, Denver, Colo., who thanked members for 
their attendance and declared himself heartily in 
favor of the new project, stating that many other 
industries had similar programs which were operating 
with a high degree of success 


Present at the meeting were the following 


Herb Johnson, Wilson Jones Co 

John A. Gilbert, Orrice APPLIANCES 

J. L. Mann, Sturgis Posture Chair Co 

Gordon J. Kickels, C. L. Barkley & Co 

Bruce P. Adams, Pelouze Mfg. Co 

B. E. Adams, Pelouze Mfg. Co 

C. J. Rogers, Midwest Naturlite Co 

G. M. Kraker, Charles Doppelt & Co 

M. J. Brenner, Charles Doppelt & Co 
Edward B. Stein, Stein Bros. Mfg. Co. 

Frank W. Hughes, Automatic Pencil Sharpener Co 
A. D. Farwell, Automatic Pencil Sharpener Co 
Morgan D. Parish, Western Mfg. Co 

Paul H. Adair, Western Mfg. Co 

Al Skibbe, Boorum & Pease Co. 

Paul E. Burbank, National Stationers Association 
E. R. Manning, National Brief Case Mfg. Co 
L. R. Kendrick, Kendrick-Bellamy Staty. Co 
Bob Reynell, Oxford Filing Supply Co 

O. R. Snapp, OFrrice APPLIANCES 

A. C. Van Horne, Eberhard Faber Pencil Co 
A. M. Benny Allen, American Pencil Co 
Ralph Maish, Dennison Mfg. Co 

W. M. Small, Johnson Chair Co 

G. B. Colby, Central Can Co 

K. R. Kerr, Royal Metal Mfg. Co 

D. B. Sterrett, Louis Melind Co. 

James M. Eyman, Louis Melind Co 

Russell K. Eversole, American Crayon Co 





N. Carter Hammond, Herring-Hall-Marvin Safe Co, 7 


R. C. Hutzelman, Herring-Hall-Marvin Safe Co. 
Robert J. Wolgast, Herring-Hall-Marvin Safe Co 
J. Ed Conlon, Rockwell-Barnes Co 
George Cormack, Wilson Jones Co 

NORTHERN CALIFORNIA OMDA HOLDS ROARING 
MEETING AT OLD WESTERN MINING CAMP 


Seventy northern California office machine dealers 


made the October trek to the old mining town of | 


Grass Valley and Indian Mountain Ranch to partici- 
pate in the organization’s indian summer social meet- 
ing held recently. 


Ken Stevenson, owner of Stevenson’s Office Equip- | 


RECENT NORTHERN CALIFORNIA O.M.D.A. MEETING. IN- 
DIAN MOUNTAIN RANCH. GRASS VALLEY, CALIF.—Above 
retiring president J. D. Romano (in checked shirt) receives 
engraved shotgun. Others (left to right) are E. E. Noakes. 
president-elect: Ken Stevenson, chairman of Grass Valley 
meeting, and Ralph Archinal, past president from Alameda, 
Calif. Center: new officers for 1948-49—Fred A. Mielke, San 
Francisco, vice-president; Herbert E. Wheeler, Stockton, vice- 
president; Ken Stevenson, Grass Valley, chairman of meet- 
ing: Ed E. Noakes, Sacramento, president-elect; J. D. Romano, 
Fresno, retiring president: Ralph Archinal, Alameda, past- 
president: Gene Blanchard, San Jose, vice-president. Below: 
a part of the famous Grass Valley gold miners chorus pose 
before 350-ton gold quartz fireplace, Indian Mountain Ranch. 


ment Company in Grass Valley and chairman of the 

meeting, had the event so well planned that little sleep 

was secured during the three days’ activities. The 

former million dollar home of the president of the 

Fleishmann Yeast Company provided the setting for 

the meeting and afforded deer hunting, trout fishing, 
(Turn to page 136, please) 
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ACCOUNTANT SPECIAL CARBON PAPER 


E ng The oA! 
a lata 


















Look for this hall-mark 
on the back of 

every sheet of Accountant 
. Special Carbon Paper 


AUDITS - REPORTS : 
FINANCIAL STATEMENTS ° 








Legibility, dignity, quality and uniformity are of ut- . fac- wnities in one Md 


most importance in financial reports to top executives. Prior to the 
Pp E 


introduction of Accountant Special, C.P.A.’s frequently furnished LL . , ‘ T, ’ of 


such reports as 3 separately written duplicate-originals — the 


n * * * 
quantity customarily required for executive-information purposes. ® Duplicate Oniginals 


Now, | PLA.’ i ti - ® 
n OMe. CP-A.'s GRE CHSEMING Co IN BIG, YEAR-END DEMAND NOW (at financial- 


report time; corporation tax reports also due soon). 
USED IN VOLUME THE YEAR-ROUND. Write at once 
e for prices and sample. Start getting your share of 


partments of business firms, countless work hours are saved — out- 
standing reports of preeminent appearance are produced — by 
Accountant Special. This specially made, non-curling, hard-finish 
lightweight carbon sheet duplicates typewritten and handwritten 


Pra this business now. 
facts and figures with such unbelievable sharpness and dignity, 





f * 
that one can scarcely tell the difference between the original and 
the copies! , , 
RIBBON & CARBON 
4 lb. weight; Sizes 842" x 11%; 842" x 1342"; B84" x | MANUFACTURING CO., INC. 
14%” and in larger sheets for special accounting uses. Mein Office & Factory: Glen Cove, L. I., N.Y. 
, New York Sales & Export: 58-64 West 40th St. 
Even the large sheets will not smudge or “tree” and , Manes Chy the. 0: Gieets ¢ Gunes 6 mn. 
» . waukee « Minneapolis « Nashville « Philadelphia 
are non-curling. Pittsburgh * Portland, Oregon + Cincinnati 
e (Horris-Moers Co.) « Fort Worth « Atlanta 
Also: Toronto, Canada « London, England 
Milan, Italy . Sydney, Australia 
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CHICAGO OFFICE MANAGEMENT ASSOCIATION 
SPONSORS EXHIBIT 

The Tenth Annual Office Equipment Display to be 
sponsored by Office Management Association of Chicago 
at the Stevens Hotel, January 31, February 1 and 2, 
will present manufacturers with the very latest devel- 
opments in office machinery and devices. 

Exhibit space for this show has been sold out since 
September. More than 38,000 square feet in the mam- 
moth Stevens Exhibition Hall will be occupied. 

Business executives are expected to take unusual 
interest in the forthcoming show because of the trend 
toward greater efficiency at reduced cost. Indicative 
of this spirit is the theme of the Annual Seminar 
which is being presented concurrently by Office Man- 
agement Association of Chicago and Northwestern 
University. The theme is “Operation Economy.” Out- 


standing authorities in the field of office supervision ‘ 


will discuss various ways in which economy may be 
achieved. Labor-saving machinery, of course, always 
offers such possibilities. 

Duplicating, dictating, and transcribing equipment 
is expected to draw major interest at the show. 

Exhibitors who will occupy the largest display areas 
are Remington Rand, Burroughs, and International 
Business Machines Corporation. 

One exhibitor offers a complete office outfitting serv- 
ice on a national basis, including a plan for interior 
decoration and all necessary materials. 

The program for the seminar will include discussion 
on the following topics: “Today’s Challenge to the 
Office Manager,” “Factors that Affect Profit,” “Can 
You Run Your Office by Observation?” “Are You Over- 
staffed?” “Human Relations and Its Effect on Office 
Economy,” “Effect of Office Economy of Labor Rela- 
tions,” “Methods Analysis,” and “Odd Factors in Cost 
Reduction.” 

Monday, January 31, is reserved exclusively for exec- 
utives who wish to visit the office equipment display 
and study the opportunity to meet company needs. 
Admission is by ticket only. Tickets may be secured 
from equipment suppliers. 


‘ — oo ae 


L. G. STEVENS PLANS OWN BUSINESS 
L. G. Stevens, who covered the central states for the 
Carter’s Ink Company for more than 40 years, has re- 
signed his position. He plans a brokerage business and 
hopes to secure some good lines to sell to the whole- 

















L. G. STEVENS 


sale and retail stationery and office supply trade. 

“Steve” asserts that he has at least five more good 
years Of work in himself and hopes to see many 
friends in the trade after January 1. His home address 
is 913 Elmwood Ave., Evanston, Ill. 

————_—— 2 
SALINA FIRM TAKES NEW LOCATION 

The Salina Office Supply, Salina, Kans., has an- 
nounced that it is now open for business in its new 
location at 120 West Iron. This firm is authorized 
agent for Remington Rand, Egry registers, and Ohmer 
cash registers —GMH 
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J. W. DENSFORD, SR.—This ven- 
erable pillar of NOMDA in Okla- 
homa says he is proud of any part he 
has taken in selling the typewriter to 
the business world (Shawnee A. C. 
Typewriter Company, Shawnee, Ok- 
la.) but he is prouder yet of his eight 
children. The Densfords have truly 
been a remarkable family in this 
land of opportunity and the tradi- 
tion will be carried on as there are 
14 grandchildren, 11 of whom are boys. Each of the 
Densford children has had a college education except 
those still getting it and J. W. declares you have to sell 
plenty of typewriters to accomplish the feat. Uncle Sam 
helped by graduating one son from West Point and one 
from Annapolis. Two are now in college under the G.I. 
Bill of Rights and in this connection it is worth pointing 
out that all six of the Densford sons, plus a son-in-law, 
were in World War II—all overseas and all came home 
safely, although one was seriously wounded while serv- 
ing on the staff of the Commander-in-Chief in the South 
Pacific where he rose to the rank of Commander. 
Another son, Charles, gained a colonelship in the Air 
Forces and is ranked as one of the world’s best pistol 
shots. J. W. Jr. is at the University of Oklahoma study. 
ing law while serving in the state legislature. William W. 
is now president of the Shawnee A. C, Typewriter Com- 
pany and takes active management while his father 
enjoys a well-deserved rest and receives such honors as 
those recently accorded him—life membership in the 
Shawnee Chamber of Commerce, commission as honor- 
ary colonel on the staff of Governor Roy Turner of 
Oklahoma, honorary membership of the Rotary Club 
and honorary chairmanship of the Contact Club of 
Shawnee. J. W.’s typewriter career began about 1900 
at the time when the Remington blind writing No. 6 
and the Smith Premier double keyboard model were 
leading machines. A varied life of salemanship followed 
with money made and lost in depressions, a slump of oil 
prices in 1923 and the Insull crash which wiped out a 
thriving business in natural gas franchises. When that 
happened, J. W. went back into the typewriter business 
to stay and prosper. 

<2 





GEORGE C. HOLT, INC., ADDS PERSONNEL 


The addition of several experienced pen and pencil 
industry men to the organization has been announced 
by George C. Holt, president of George C. Holt, Inc., 
Providence, R. I., a firm engaged in manufacturing 
custom-built writing instruments for the stationer. 

Ned Fish is announced as vice-president in charge 
of production. He has had 18 years of experience with 
W. A. Sheaffer Pen Company. 

Jess Musgrave is appointed vice-president in charge 
of western sales, with headquarters in St. Louis, Mo 
He has had more than 20 years of experience with the 
Sheaffer organization. 

Walker Hall is named vice-president in charge of 
eastern sales, with his headquarters in New York City. 
He was formerly eastern merchandise manager for 
Sheaffer. 
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® Many LYON Dealers and their 
customers have found it possible to supply us 
with steel in 12 to 24 gauge sheets. In such 
cases, we will buy the steel from you and ship 
the pound-for-pound equivalent in 


EITHER 


.any selection of LYON standard products (see 
partial list below) at regular published prices... 


OR 


. assemblies, subassemblies, parts, etc., for 
your customers’ products—to their specifica- 
tions—in an even wider range of gauges—8 
to 30. In other words... 


YOU 
LYON 


WILL MAKE Joesm 


Costomen " me 


THE PRODUCT, = 


[ 


For complete details, write or ask your 
nearest LYON District Office. 


L¥© TW METAL PRODUCTS, INCORPORATED 


General Offices: 1228 Monroe Ave., Aurora, Illinois 


Branches and Dealers in All Principal Cities 


A PARTIAL LIST OF LYON PRODUCTS 


Shelving e Kitchen Cabinets @ Filing Cabinets © Storage Cabinets ¢ Conveyors © Tool Stonds ¢ Fiat Drawer Files 

Lockers ® Display Equipment ¢ Cabinet Benches © Bench Drawers © Shop Boxes ® Service Carts ¢ Tool Trays ¢ Tool Boxes 
Wood Working Benches ¢ Hanging Cabinets © Folding Chairs e Work Benches © Bar Racks © Hopper Bins ¢ Desks © Sorting Files 
Economy Locker Racks © Welding Benches © Drawing Tables ¢ Drawer Units © Bin Units © Ports Cases © Stools ¢ lroning Tables 
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C. K. WOODBRIDGE HEADS 


DICTAPHONE 

C. Kingsley Woodbridge was recently elected presi- 
dent of Dictaphone Corporation, succeeding Merrill B. 
Sands, who retired November 1. Mr. Woodbridge, chair- 
man of the executive committee and a director for 
the past ten years, was the first president of Dicta- 
phone from 1923 to 1927. Mr. Sands, who is continuing 
as a director, has been president of the corporation 
since 1937. 

In the interim of years, Mr. Woodbridge has been 
called on by many corporations to solve problems of 
administrative organization and sales development. 
For the past 16 years he was chief administrative 
representative of the partners of Arbuckle Brothers 
in managing the affairs of the partnership and 











C. K. WOODBRIDGE 


liquidating the assets of the estate. After the death of 
the partners, his associate in the final settlement of 
these affairs was Mellon National Bank of Pittsburgh 
Pa. 
; —-¢ 

REM-RAND TOLEDO BUILDING HIT BY FIRE 

Remington Rand, Inc., in the Nathanson Building 
on Erie St., in Toledo, Ohio, suffered $8,000 loss in a 
recent blaze which started in a storeroom above its 
main floor quarters, and caused a total loss of $39,000 
to occupants of the building. Water was standing on 
the quarters of Remington Rand when firemen entered 
the building after bringing the blaze under control. 
Tarpaulins were spread over office furniture to pre- 
vent further water damage—AK 

—-> © 


RETAIL GROUP HONORS C. S. FERNYAK 
Carlton S. Fernyak, secretary-treasurer of the Mans- 
field Typewriter and Office Supply Company, Mans- 
field, Ohio, has been elected president of the Mansfield 
Retail Merchants Association for 1949.—AK 
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SHAW-WALKER MAKES TWO APPOINTMENTS 

J. J. Bourgoine, vice-president and director of The 
Shaw-Walker Company, was recently promoted to the 
position of director of all retail sales, following the 





























A. R. HEDEMAN 
death on September 21 of T. E. Miller of that com- 


J. J. BOURGOINE 


pany. Mr. Bourgoine will continue to supervise the 
New York City activities in the Chrysler Building, 
which duties he has performed for the past 23 years. 

Assisting Mr. Bourgoine as director of branches out- 
side of New York City will be A. R. Hedeman, who, for 
the past 13 years, has been in charge of the company’s 
Boston activities. Mr. Hedeman joined the Shaw- 
Walker sales organization in 1928 and was manager of 
the company’s Atlanta branch before assuming man- 
agement in Boston. His headquarters will also be in 
the Chrysler Building. 





EXCUSE “ie. PREASE 


The heading on NSA convention story in the Novem- 
ber issue shortchanged the registration, reading 2242. 
The correct figure as was listed in the accompanying 
story, is 2442. This publication slip is regretted. 

A heading on story concerning the appointment of 
L. C. Shoup by Remington Rand, Inc., to the Chicago 
district managership of portable sales inadvertently 
placed Mr. Shoup with Royal. This error in the Novem- 
ber issue is regretted. We had no intention of putting 
the appointee in two companies. 

S. M. Burt, director of the Printing Institute, Inc.., 
a school for the Graphic Arts Industry, Philadelphia, 
Pa., was incorrectly designated as S. M. Butler in 
assigning authorship of “Guide to Office Duplicating.” 
This informative article appeared in the October issue 
of OrricE APPLIANCES. The change in Mr. Burt’s name 
is regretted 
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THE WORLD WOULD BE A POOR PLACE INDEED 


IF FRIENDSHIP AND LOYALTY SHOULD VANISH FROM THE EARTH. 
BECAUSE EACH PASSING YEAR BRINGS FULLER 
APPRECIATION OF THE BONDS FORGED BY PLEASANT ASSOCIATIONS, 


THIS YULETIDE MESSAGE BRINGS SINCERE GOOD WISHES FOR A 


VERY MERRY CHRISTMAS AND A PROSPEROUS NEW YEAR. 


MITTAG & VOLGER, INC., PARK RIDGE, NEW JERSEY 
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Dealers Enthusiastically Acclaim 


ALUMINUM 


Yes, dealers agree Globe-Wernicke has delivered what we promised them 
...one of the most beautifully styled and functionally desirable lines of 


a ee : ; 
aluminum office chairs the market affords. 


These chairs are designed for comfort, handsome appearance and years 
of long wear. They’re rugged yet smart looking. The frames are made 











Executive 


Series 


Qe No. 2802—EXECUTIVE swivel 
chair with arms. A massive “he- 
man” chair. Has a sturdy base, 
designed to give relaxed seating 
as well as long wear. Aluminum 
frame with Duran upholstering. 
Back, seat and arms of foam 
rubber. 


No. 2801 —EXECUTIVE side chair => 
with arms. Strongly built and 
smoothly designed frame of satin 
finished aluminum. Beautirully 
upholstered in smart Duran. 
Choice of .a variety of colors. 
Deep foam rubber seat, back 
and arms. 








Gi No. 2503 — INSTITUTIONAL CHAIR. 
A general utility chair for sales- 
rooms, auditoriums, cafeterias, 
reception rooms, or all-purpose 
office use. Aluminum frame as- 
sures ready portability. Choice 
of colors of Duran. 


No. 2604 — POSTURE CHAIR. => 
Adjustable seat and back. Sci- 
entifically designed for comfort. 
Light in weight. Full swivel 
base. Smartly upholstered in 
modern Duran over rigid alum- 
inum frame. Foam rubber seat. 





Write now for complete information. 


Globe - Wernicke 


ALUMINUM OFFICE CHAIRS 
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NEW LINE of Globe -Wernicke 


OFFICE CHAIRS 


of satin finish aluminum. The upholstery is Duran plastic—the new 
wear-resisting plastic covering of superb flexibility. 


This new addition to the Globe-Wernicke line means more profits, more 
sales opportunities for you. Start ordering them now. See how quickly 
they sell themselves. 


Junior 
Executive 


Series 


<@—m No. 2702 — JUNIOR EXECUTIVE 
swivel chair with arms. Strongly 
built and comfortable. Uphol- 
stered arms, seat and back in 
modern Duran. Full swivel with 
attractively designed base. 
Choice of colors. 


No. 2701 — JUNIOR EXECUTIVE => 
side chair with arms. Compan- 
ion chair to No. 2702, illustrated 
at the left. Choice of wide range 
of colors of Duran. Ideal for 
lobby or reception room as well 
as executive office. 


Gm No. 2704 — JUNIOR EXECUTIVE 
swivel chair without arms. An 
ideal secretary’s chair. Light in 
weight for easy portability. 
Strongly built frame and full 
swivel base. Choice of a variety 
of colors. 


No. 2703 — JUNIOR EXECUTIVE ==> 
side chair without arms. An ex- 
cellent occasional chair for gen- 
eral office use. Rigidly con- 
structed satin finished frame of 
beautiful design. Padded seat 
and back in choice of colors in 
modern Duran. 





The Globe- Wernicke Co., Cincinnati 12, Ohio 


Globe - Wernicke 


ALUMINUM OFFICE CHAIRS 
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NEW HOME OF DETECTO SCALES. 
INC.—This six-floor plant at 540 Park 
Ave., Brooklyn, N.Y., recently modern- 
ized at a cost of $250,000, now houses 
all manufacturing and office units of 
Detecto. Formerly they were located in 
four different buildings. Situated in the 
Williamsburg section of Brooklyn, the 
new Detecto plant has a total floor area 
of 262,300 square feet. The company is 
a leading manufacturer of store, indus- 
trial and postal scales. 





MANY ATTEND SALINA FIRM OPENING 


A large number of patrons attended the formal 
opening of the Salina Office Supply, 120 W. Iron, 
Salina, Kans., which was held October 28. This firm 
is the authorized agents for Remington Rand products 

In the advertisement appearing in the local news- 
paper, the Salina Office Supply tola about “The 
Parade of Stars” which would appear on opening day 
The “stars”, shown for the first time in Salina, were: 
Remington Rand electric typewriter, Remington Rand 
model 685 bookkeeping machine, and the Remington 
Rand printing calculator, model 97101-5 

Before the grand opening, the Salina Office Supply 
management had the store modernized in every re- 


spect. In modernizing the establishment, this firm 
gives better service and a wider selection of office 
equipment and furniture to customers 

Besides the Remington Rand products, this firm 


carries all kinds of office supplies, and other machines, 
including Ohmer cash registers, adding machines, Egry 
registers, chrome showroom furniture, portable type- 
writers, steel] files, Portagraph photo equipment, noise- 
less typewriters, safe cabinets, wood and steel office 
chairs, steel desks, wood desks and Kardex systems. 
GMH 


—-- « 
PHILADELPHIA DEALERS VISIT BUSINESS SHOW 
A number of members of the Philadelphia Stationers 
Association inspected exhibits at the New York Busi- 
ness Show on Friday, October 29. They came as a 
group headed by their president, L. B. Herr, L. B. Herr 
& Son, Lancaster, Pa. 
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OPEN NEW FIRM AT JOHNSON CITY, TENN. 

The Standard Forms Company, operated by Charles 
Turner and Doyle Browning, was recently opened for 
business at 104 Tipton St., Johnson City, Tenn. Mr. 
Turner has been in the office supply business, the 
speciality of the new store, for the past 15 years, while 
his partner has been associated with Gump Finance 
Company for four years. While the establishment will 
offer a complete line of office supplies, it will special- 
ize in machine bookkeeping forms, special forms, and 
machine bookkeeping equipment. 





F. F. HANSELL EXHIBIT AT NEW OR- 
LEANS N.O.M.A. SHOW.—Left: promin- 
ent in the booth of F. F. Hansell & Bro.. 
Ltd., are the lines of National Blank 
Book Co., Myrtle Desk Co., Jasper Chair 
Co., Globe-Wernicke Co., Cramer Pos- 
ture Chair Co., Alma Desk Co., Codo 
Mig. Corp. and Vogel-Peterson Co. 
Above: window at Hansell store was 
devoted entirely to National Blank Book 
products during the same week as the 
N.O.M.A. regional meeting. 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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It’s sales designed 


It’s complete 


Order a supply 
for sales use 


1015 Jay Street, Rochester 3, N. 


The franchise that means quality 
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Appearance... 
Performance by 


EXECUTIVE Des, 
BOOKCASE 


CONFERENCE TOP DEsK 





YAWMAN A»? FRBE MFc. (ay 


1015 Jay Street, Rochester 3, N 
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WASHINGTON FIRM DOES THRIVING 
BUSINESS IN USED OFFICE FURNI- 
TURE. — Manhattan Office Equipment 
Co., Washington, D. C., reports the 
strongest demand today that has exist- 
ed since the close of World War II. 
Above: the 350-foot loading platform 
piled high with desks, chairs and other 
office furniture awaiting cars. Below: 
three cars of furniture consigned to a 
dealer with five stores in five Texas 
cities, following a similar shipment 90 
days earlier. 


KRESSIN FEATURES CARLOAD FURNITURE SALES 


Maurice Kressin, operating the Manhattan Office 
Equipment Company in Washington, D.C., reports an 
increasing number of carload lot sales of used office 
furniture, the basis for his firm’s expansion since it 
was organized in 1944. Today, Kressin operates seven 
warehouses in Washington in conjunction with the 
parent company, the Manhattan Storage & Transfer 
Company, thus utilizing some 175,000 square feet of 
storage space, over 50 per cent of which is for display 
of the $50,000 stock of used furniture 

Dealers come to these warehouses, make their selec- 
tion, and have the goods tagged for shipment F.O.B. 
Washington, D.C. Mr. Kressin states that every type 
of office furniture is cffered for sale, including steel 
and wood desks, wood and steel file cabinets, steel 
folding chairs, tablet arm chairs, office and bank 
chairs. 

Co-operation of the two leading railroads of Wash- 
ington has been secured in furnishing some 350 feet 
of platform space for loading and unloading of rail- 
road cars of furniture. The accompanying photo shows 
three carloads of furniture marked “Just Another Car- 


JUST AMOTWER CARLOAD From 


{ ‘ 
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load From Manhattan Office Equipment Company,” 
consigned to a Texas dealer who operates five stores 
Another large shipment recently was to Los Angeles, 
the shipment comprising one carload of four-drawer 
wood file cabinets 

The furniture is secured in purchases of from $5,000 
to $10,000 total, from various Government departments, 
or from large corporations replacing old goods with 
new furniture 

Mr. Kressin states that small dealers are given an 
opportunity to place their orders and if Manhattan 
does not have just what is needed the requirements 
are filled just as soon as the items become available. 
Typewriters, dictating machines, adding and other 
office machines are furnished, as well as office fur- 
niture. 

A policy is maintained of “money returned if not 
satisfied,” provided that the customer pays the freight 
both ways 

It is emphasized that this wholesale used office 
furniture firm is maintained for both small and large 
dealers throughout the United States and abroad, 
enabling the consumers to secure goods in small or 
carload quantities for resale. 
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BEFORE THE CAMERAS.—Byron's Mo- 
tion Picture Studio. Washington. D. C., 
is hard at work on one of the most elab- 
orate 16 mm. color productions yet at- 
tempted in the commercial and sales 
training field. The film is being pro- 
duced for the Wood Office Furniture In- 
stitute under the direction of WOFI's 
agency, Henry J. Kaufman & Associates. 
and will graphically portray how office 
modernization increases efficiency in 
business, cuts costs, and paves the way 
for increased volume and larger profits. 
The sales training edition of the film 
will serve as a guide to wood office 
furniture salesmen on selling their prod- 
uct for best results. Both editions of the 
film will run two reels and are sched- 
uled for release on December |. Prints 
of the sales training edition will be 
made available to all wood office furni- 
ture manufacturers and dealers. Con- 
sumer edition will be used on television. 
and at business and civic meetings. 
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MODEL 75 
DOUBLE APPEAL 


1. Adds — multiplies — divides — 
subtracts directly. 

2. New 42" carriage prepares statements, 
deposit slips and other business forms. 


OUTSTANDING ADVANTAGES 


Automatic clear signal. 

Visible dials. 

Smart, modern appearance — cedar 
enameled case — rolled edges 4am 

Fast — portable — accurate — 

Adds and lists to 100,000. 0048 

Prompt delivery. " 
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asiness Machines, Inc. 


P STREET, N.W., GRAND RAPIDS 4, MICHIGAN 


ies and Service, consult the yellow pages of your telephone directory. 


The onlym y which offers the independent dealer a full line of 


ADDING MACHINES + 10-KEY ELECTRIC CALCULATORS - BOOKKEEPING MACHINES - CASH REGISTERS 
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ADDRESSING MACHINE & EQUIPMENT CO. NEW LOCA- 
TION, 29 E. 22ND, NEW YORK CITY 


OFFICE MACHINE FIRM AND ITS AFFILIATE 
PURCHASE 12-STORY NEW YORK BUILDING 

International Office Appliances, Inc., the wholesale 
division, and its retail affiliate, Addressing Machine & 
Equipment Company, after serving their thousands of 
customers for more than 25 years in downtown Man- 
hattan, recently purchased their own 12-story plant at 
29 East 22nd Street, New York City. 

The four major reasons for purchasing the 12-story 
building were, (1) to acquire sufficient space necessary 
to meet the public’s steadily increasing demands for 
rebuilt office machines, which are low priced, and yet 
are dependable and guaranteed; (2) to permit func- 
tionally designing rebuilding operations so that preci- 
sion accuracy is possible at minimum cost and re- 
sultant low selling prices; (3) to provide, for both 
customers and prospects alike, one large showroom 
equipped to exhibit and demonstrate practically every 
type of office machine used in modern business today, 
as well as several smaller, more specific show rooms; 
and (4) to locate geographically in a spot readily 
accessible to all. 

Since purchasing their building, International Office 
Appliances, Inc. and Addressing Machine & Equipment 
Company have transformed 12 average floors. Visitors 
are cordially invited to tour the building, where they 
actually see the rebuilding of all types of office ma- 
chines. For example, starting at the top, or twelfth 
floor, they see machine chassis being chemically 
cleaned under power pressure. They see machine cases 
and stands being sprayed with high quality, long 
lasting paint and then baked in special drying ovens 
This treatment results in finished products equal to 
new, and frequently, even .better than the original 

As the visitor travels downward, floor by floor, he 





sees that each one is functionally designed for the 
rebuilding of different types of machines. He sees 
how each machine is torn down and then reassembled 
with new parts where necessary. He sees typewriters 
being precision rebuilt with painstaking care by expert 
craftsmen on one floor. He sees Addressographs and 
Graphotypes on another floor, then Multigraphs, Mul- 
tiliths and offset printing machines, dictating ma- J 
chines, adding machines, calculators, duplicators, book- 
keeping and billing machines, accounting machines, 
check writers, bank machines, Elliott addressers and 
postage meters. ; 
One entire floor is reserved for executive and genera] 
offices. The street floor reveals a spacious showroom, 
a continuous business show of rebuilt office machines, 
wherein practically every type of office machine is } 
available for examination and demonstration. Trained | 
representatives are always available to answer both | 
simple questions and even the most complex systems 


problems. 
Even the basement is utilized. One section is for 
receiving, another for crating machines for export, 


and the remainder for general shipping. In addition to 
their new building, the affiliates utilize several other 





INTERIOR ADDRESSING MACHINE & EQUIPMENT CO. 


locations for warehousing and the manufacturing of 
supplies. 

A beautifully illustrated 17 x 
which explains the entire set-up, 


asking. 


22-inch broadside, 
is available for the 


*—-« 
VARI-COLOR FIRM LOCATES AT SHAWNEE 
The Vari-Color Duplicator Company is the newest 
industry in Shawnee, Okla., the business owned by the 
family of Alfred E. Goodwin. The patented color dupli- 
cator is being shipped to foreign destinations such as 
Venezuela, Peru and Africa.—WLF 
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BANK & OFFICE EQUIPMENT CO. STORE IN SEATTLE, WASH.—The attractive 
new front, just installed, has made the store at 609 Third Ave. one of the city's 
commercial showplaces. At right is the specially-designed display stand and frame 
which Manager H. E. Halvarson had built for adequately displaying the plaque 
of the newly-formulated Executive Office Furniture Guild of America, of which 
the Seattle firm is an active member. 
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« § Buyer’s CHECK LIST 
For TOP VALUE Office Filing Equipment 


the User preference for A-S-E Products is steadily growing — buyers of office 


ipli- equipment recognize these values and demand these A-S-E features: 
1 as 
Y Strength—Superior design, including the heavy steel frame, assures 


proper operation, regardless of load. 


V Appearance—The best finish obtainable. Smooth, attractive baked 
enamel blends beautifully with any office color scheme. The chip- 
proof surface retains its new look through countless years of service. 
Each file complete with durable satin chrome hardware. 





| Y Completeness—A size and type of unit for every filing need. Two-, 
three-, four- and five-drawer heights provide the office 
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ie . . . 
- equipment buyer with just what he wants. 


The order is yours with A-S-E Equipment! 
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MILLER-DAVIS EXPANDS; 
OPENS NEW STORE 


HEN THE MILLER-DAVIS Company recently 

held formal opening of its remodeled and ex- 
panded store, 219 S. Fourth St., Minneapolis, Minn., 
there was presented to the public an establishment 
pre-eminent in beauty and functional layout worthy 
of classification as one of the most outstanding in 
the office outfitting line in the entire country. 

It is a far cry from the original store started by 
Davis Brothers in 1901 in a second-floor location in 
the city to the present spacious building designed for 
both beauty of setting and convenience in selection 
and selling. 

In its expansion program, the firm bought an ad- 
joining building, cutting large archways between to 
increase former space by three floors, each 40 by 175 
feet. 

Sign Covers Entire Front 

The buildings were refaced with Mankato stone 
above and rainbow granite below. A large sign, giving 
name of the firm, covers the entire front. This is made 
of sheet steel with baked enamel finish, with capital 
letters nine feet high, placed against the building. 
At one side an overhanging aluminum ledge carries 
the words—“Stationery-Printing-Office Furniture”— in 
cast aluminum letters. 

The added section contains office furniture. The old 
building, which has five floors, holds stationery, offices, 
stockrooms for stationery, and on the upper two floors, 
the printing, lithographing and book binding depart- 
ments. 

Asphalt tile flooring is used in the stationery store 
and offices, and rubber tile in the furniture section. 

Eight-foot cathode lighting fixtures have been in- 
stalled with a view for both beauty and amount of 
lighting procured. In the street floor sections, fixtures 
are suspended. On the upper floors they are ceiling 
mounted. Spotlights are used in windows and fluores- 
cent in cases and decorative fixtures 


Unit Heaters Installed 


Radiators have been done away with by installing 
unit heaters on the ceilings, leaving entire floor space 
free and eliminating dirt. The ceiling units are attrac- 
tive, in circular form and add to appearance of rooms. 

The stationery department, on the street floor of the 
old building, has been increased 50 per cent in space 
by removal of offices formerly in the back to the second 
flogr. It is well departmentalized, each section lettered 
for customer convenience. 

All fixtures were made to specification for the store. 
Those on the two street floors are of bleached 
mahogany in a tan shade mixed to blend with 
the decorative scheme. Open top counters, which can 
be separated, with adjustable shelves below, are used 
for floor display of small items. Curved ends permit 
good spot displays. Another special unit holds inks, 
glues and similar items, arranged for self-selection to 
speed up sales. 

The store does a sizable legal blank business. This 
department is at the rear center. Merchandise is 
carried in a drawer unit which holds 1,000 forms, all 
numbered consecutively. The legal blank desk is lo- 
cated here, with shelf space and drawers built around 
it. 

Other departments run along walls. There is a 
special leather goods department and one for Denni- 


MILLER-DAVIS CO. NEWLY MODERNIZED STORE IN MIN- 
NEAPOLIS.—Top: pedestrian’s-eye view of the new structure. 
with first floor facade of rainbow granite, second floor of 
gray Mankato stone. Second from top: the left aisle of the 
main floor stationery department. Third from top: the right 
aisle of the same floor, forward portion of which is devoted 
to writing instruments, gifts and social stationery. Bottom: a 
portion of the office furniture department, which adjoins the 
stationery section at a slightly higher level. 
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SPEED-O-PRINT’S NEW 1949 


Liberator Model 200 


FEATURES 


WwiTH 19 NEW IMPROVEMENTS AND 










AVAILABLE IN - 


Fuluramee 





y The new 1949 Libera- 
tor Model 200 19 new 
features and improve- 


— 


ments include 


y IMPROVED P > ———— 
INKING ~ -<l , 


y ADJUSTABLE STENCIL 
BUTTON BAR 


y ADJUSTABLE TRAY 
BAIL FOR RECEIVING 
TRAY 


"4 BALL BEARINGS 


y The finest materials 
combined with skilled 
workmanship under rigid 
inspection makes each - 
new 1949 Liberator Model ' 
200 practically a custom 
built duplicator — 


EQUIPPED WITH OPEN 
CYLINDER, AUTOMATIC 
BRUSH INKING 


$1395 


RESET COUNTER = 6 
EXTRA, $10 


PLUS EXCISE TAX 


; 
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SPEED-O-CABINET 


IN FUTURAMIC GREY $ 495° 


OR EBONY BLACK 











SPEED-O-PRINT CORP. 


161 E. GRAND AVENUE e@ CHICAGO 11 











son goods. A display of mimeographs with equipment 
and supplies is on this floor. 


Install New Department 


Two new departments were put in—one for greeting 
cards and one for gifts. The two departments adjoin, 
placed close to the entrance where they may be seen 
from the street and because of their eye-appeal. Card 
units run along a wall at the front and side. Special 
seasonal displays are shown on tables with portable 
tops built to match wall units. A similar table with 
merchandise for gift wrapping is at one side. 

The adjoining gift section is set apart with project- 
ing display units at each end, fluorescent-lighted, with 
glass shelves. Gifts for men are featured, although 
there is a section devoted to fancy stationery with 
appeal to women. Ash trays, book ends, diaries, dec- 
orative office bits of quality are shown attractively. 

There are also two offices on the stationery floor for 
buyer and manager. The manager of printing and 
lithographing is also located on this floor. 


Offices Help to Sell 


Private offices on the second floor are finished in 
walnut wainscoting. Decoration varies, with one done 
in Caribbean blue and others in cocoa brown. There 
are three semi-private offices for department heads, 
two of which are finished in oak. All have ceilings 
of platinum gray for good reflection of light. Offices 
are used to assist in merchandising, with salesmen 
permitted to show them to prospective customers as 
examples of fine office furnishing. 

The general office for accounting and billing is 
segregated at the rear. A room is being outfitted for 
salesmen’s desk, where each may have his own records 
and telephone. The room will also be used for sales 
meetings. An employees’ recreation room is also being 
set up on this floor. 

The main furniture selling floor in the new building 
has a full visual window so that the entire floor can 
be seen from the street. Furniture is displayed in 
units, consisting of desk, office chairs and lamps. 
Settees are displayed along a wall. All filing supplies 
that tie in with furniture are in a section at one side. 
Safes are carried in a rear room opening from the 
furniture section. 

The second floor holds overflow of new furniture 
and a small amount of used furniture. To gain room 
for greater display a wall unit has been built which 
holds straight office chairs above with matching swivel 





chairs directly beneath. A stockroom is directly be- 
hind. A repair department is also on this floor. 


Use Varied Colors 

The street furniture floor is done in dusty green with 
ends of the room done in mulberry to foreshorten. 
Indian turquoise is used on the walls of the stationery 
section, with Caribbean blue at the ends for fore- 
shortening effect. 

A window of the stationery section has a step-up 
with top used for display of larger merchandise while 
smaller merchandise can be brought close to the 
passer-by. Shadow box windows are set in both sides of 
the entrance to be used for special merchandise 
promotion. Fluted glass back of a portion of one 
window hides the stairway leading to the offices and 
is also decorative, as well as retaining light. 

At the front, a leather upholstered seat has been 
built in for convenience of customers. 

“We have endeavored to combine beauty and con- 
venience with complete modernity”, said R. P. Roehl, 
treasurer of the firm. “We are very pleased with the 
result and its reception. Approximately 3,000 persons 
visited the store at its opening.” 

President of the Miller-Davis Company is D. S. Davis, 
one of the founders. J. O. Davis, vice-president, an- 
other of the founders, is actively interested and at the 
store each day. R. W. Davies, vice-president and gen- 
eral manager, is a son of a brother, T. J. Davies. D. M. 
Hansen is secretary and R. P. Roehl, treasurer 
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W. W. PENNELS 
(Story appeared in November issue, page 179) 
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RECENT REMINGTON 
RAND EXHIBIT IN 
NEW YORK. — With 
the theme of “Cutting 
Costs of Paper Work 
—Your Key to Prof- 
its,” Remington Rand. 
Inc., 315 Fourth Ave.., 
New York held its an- 
nual business show 
late in October to 
present more than 
1,000 new products. 
many of them new, to 
the business world. 
Shown is a small por- 
tion of the exhibit 
which demonstrated 
effectiveness of mod- 
ern design and color 
for integrated line of 
business “tools.” 
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Plain Stock 


CELL-U-SEAL 





On a guide, wear and tear first hits the tab and a guide 
is no better than its tab. It is there where protection 
is needed and it is there where Cell-U-Seal provides it. 
It is protection that is not restricted to the tab alone, 


but continues clear across the top of the guide. 
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cJ INCE 1892 dealers have praised the policy 
Weis uses in distributing its products. It is simply 


this: Weis regards the retailer as a vital factor 





in the distribution of its products, and therefore, 
sales are strictly confined to responsible dealers in 
the office supply field. This policy never varies— 


you can count on it. 


1 re 


[THE WEIS MANUFACTURING COMPANY 


Sf 


MONROE, MICHIGAN 


OKLAHOMA CITY FORT WORTH HOUSTON Ca ter Paper Compar 


OFFICE FILING EQUIPMENT @ FILING SUPPLIES @ STATIONERY SPECIALTIES’ 








Mosler 

means 
sale 
sales 








And with a dealer 

franchise you can be the 

only one in your territory to 
sell the fast-moving all- 
inclusive Mosler line. You can 





have the exclusive right to 
use the prestige and 
reputation of the Mosler 
name... to enjoy Mosler 
factory cooperation ... 

to benefit by Mosler strong 
sales assistance. Insure future 
profits this Mosler way. 
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“C” label safe, — 
Underwriters’ Laboratories, Inc. 
label at low cost, for volume sales. 





Insulated Record Container, 
combining the efficiency of a 
filing case with the safety of a safe 
—every business a prospect. 





Armored money chest with 
Underwriters’ Laboratories, Inc. 
approved relocking device. 
Various sizes, with or without 
locking inner door. 





Flat Sill Vault Door. No grout is 
necessary and installation is 
quicker, more economical—typi- 
cal exclusive Mosler advantages 
that make selling easier. 





“A” label safe with money 
chest for dual protection against 
fire and burglary. The finest 


protection available. 





aa se OH OR ORR OR NO TRS SCS OK KT SE SHS KSC KE eH KO eee nS se 


For nearly a century Mosler has stood for the finest 
in safes and safety. Your territory may still be open. 
Now’s your chance to corner the sales appeal of this 


famous name. Write now for full details. 


ge Mosier 


eer eg 








Safe ¢. 


Builders of the U. $. Gold Storage ies: : 
mathe deni, Factories: Hamilton, Ohio 


LARGEST BUILDERS OF SAFES AND VAULTS IN THE WORLD 
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FOWLER BROTHERS, LOS ANGELES. 
MARK SIXTIETH YEAR 
OWLER BROTHERS, nationally-known stationers 
and booksellers, 414 W. Sixth St., Los Angeles, re- 
cently observed the sixtieth anniversary of the found- 
ing of the business. 

The store was established late in 1888 by J. W. Fowler 
and W. A. Colwell at 111 W. Second St., then a central 
location in a city of about 34,000 people. The store 
opened in a rude frame building not far from the old 
Mexican Plaza. The stock, while consisting quite 
largely of books, most of them second-hand, also in- 
cluded stationery supplies. The opening was anything 
but pretentious but the young proprietors felt that 
they could run a business in a better manner than 
business was being conducted in the store where they 
had been working. 

J. W. Fowler had come from his home town of Glen- 
wood, Iowa, in 1884 when only 22 years old. Mr. Col- 
well, a former Iowa friend, who had been in Los 
Angeles for a few years at that time, got young Fowler 
a job in Jones’s Bookstore. The two young men 
thought they saw their chance and as soon as they 
felt they had enough capital and enough experience 
they opened the little store 

Bibles and religious books played an important part 
in the early history of the store. Mr. Fowler used to 
love to recall how Moody and Sankey, the famed 
evangelists, frequently visited the store in those early 
days, Mr. Sankey at one time seating himself at a little 
old-fashioned organ in the store and acting as his own 
accompanist while singing his most famous hymn 
“The Ninety and Nine’. Stationery, however, con- 
tinued to be an important item of merchandise 


Store Moved With City 


With the growth of the city toward the south from 
the old Plaza area the store moved with it. On Novem- 
ber 9, 1897, a move was made to a bigger and better 
location at 221 W. Second St. It was while in this 
location that growth began in earnest. New help was 
taken on and the stationery, office supply and print- 
ing departments took on much larger dimensions. On 
the letterhead of that time appears the proud nota- 
tion: “Society Stationery, Copperplate Engraving, Steel 
Die Stamping, Webster Typewriter Ribbons, Webster 
Carbon Papers, and Special Agents for Fleming H 
Revell Company.” 

In February, 1908, the firm, now known as Fowler 
Brothers (R. A. Fowler having bought out Mr. Colwell’s 
interest in January, 1900) moved to 543 S. Broadway 
This location offered very commodious quarters for 
that day and growth was even more rapid 

In 1910, Willard Goodwin acquired stock in the firm 
and was made general manager. On April 3, 1911, 





FOWLER BROS. IN 1900.—Shown in photo are J. W. and R. A. 
Fowler, with young Warde Fowler in front. Warde is now 
one of the two “bosses” of the Los Angeles stationery firm, 


Fowler Brothers became a corporation, the stockhold- 
ers at that time being J. W. Fowler, R. A. Fowler, Mrs. 
J. W. Fowler, Willard Goodwin, and Thomas Hendry. 
It was while the business was at this site that a branch 
selling office supplies and commercial stationery was 
opened in the 500 block on Spring St., one block from 
the main store. The branch was called the Central 
Stationery Company. Later this branch was sold and 
today the site is occupied by the Stationer’s Corpora- 
tion. The main Fowler Brothers store had rather a 
severe fire about this time, but the business was saved 
by adequate insurance 


Again Move Farther South 


Shortly after the fire the company again moved to- 
ward the south, this time to 747 S. Broadway, opening 
for business in a brand new building on September 26, 


1913. The firm now occupied three floors, the printing 
and engraving being on the second floor and the 
general offices on the third floor. During the 1920’s 


at this very central location the company experienced 
some of the heaviest business years in its entire his- 
tory. A lot of bad luck also came along at that 747 S. 
Broadway location, such as fires, robberies, and earth- 
quakes, but in spite of everything the firm continued 
to grow. The big depression beginning in 1929, how- 
ever, played havoc with business in general and Fowler 
Brothers were not exempt. Books became a luxury. 
However, conservative management and curtailment 
of expenses kept Fowler Brothers going and they came 
through the depression although less careful com- 
petitors dropped out of the picture in large numbers. 

The company moved to its present quarters, 414 W. 
Sixth Street, in January, 1934. This street had long 
been known as “Book Store Row” but had become 
almost deserted in so far as book stores were concerned 
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FACTORY 
AND GENERAL OFFICE 

750 PACIFIC STREET 
BROOKLYN 17, NEW YORK 


RIBBON & CARBON CO., 








UldTown quality means 


a bonus for everyone! 


Old Town Distributors Always Do 
Bonus Business — because they find Old 
Town products are preferred in the best 
places on their merit. The reputation and 
repeat business that Old Town quality vol- 
ume creates soon builds a substantial, steady 
volume that means more and more profit. 
You build a better business and a renee 
business when you build with Old Town 
-.+the quality line that's complete, com. 
rants and the line that carries compre- 

ensive coverage for the profit you need. 


fom 


0 Town 


Foremost makers of Ribbons and Carbons for Every Use 


SALES AND SERVICE EVERYWHERE 


843 SOUTH LOS ANGELES ST. 
LOS ANGELES, CALIF. 













CARBON PAPERS 
MASTER UNITS 
INKED RIBBONS 
CARBON RIBBONS 
SPIRIT-HEKTOGRAPH CARBONS 
DUPLICATING SUPPLIES 
CARBON ROLLS 


We have a few protected, exclusive 
territories open for Distributors who 
are used to doing a volume business. 


PACIFIC COAST 
OFFICE 





during the depression. The location has since become 
one of the prime locations in the city for the type of 
business conducted by Fowler Brothers 

J. W. Fowler, the founder, was still on the job when 
the fiftieth anniversary was celebrated in 1938, but 
he was forced to retire the following year and he died 
on August 5, 1940, at the age of 78 

The paper curtailment during World War II had its 
effect on Fowler Brothers but nevertheless the busi- 
ness was definitely on the uptrend. The absence of 
faithful employees serving in the armed services dur- 
ing the war was another handicap that the manage- 
ment had to overcome. 


City Growth Again Helps 


The very rapid growth of the city during the war 
and since the war naturally has been a big help to 
Fowler Brothers as it has been to hundreds of firms. 
The return of previously hard-to-get merchandise has 
been a boon while the steadfastness of the company’s 
personnel has smacked of permanency and well- 
grounded development. 

Today, W. W. Fowler and Willard Goodwin head the 
business. Mr. Fowler is the second generation in the 
Fowler ownership, while Mr. Goodwin, as noted above, 
has been with the company since 1910. 

Fred D. Morein, who heads the office supply depart- 
ment, has been with the company 36 years. Rex 
Morein, director of the printing department, has 30 
years to his credit. Andy Lund, outside salesman, has 
been working for 25 years. Mrs. Donna Johnston, who 
manages the social stationery and fountain pen de- 
partment, is also a long-time employee, while Mrs. 
Tillie Graham Holloway, also of the stationery depart- 
ment, resigned last year after 25 years’ service. 

The young generation is represented by Donald 
Goodwin, a son of Willard Goodwin, and by Sieg Lind- 
strom, grandson of J. W. Fowler, both of whom are 
learning the commercial stationery business 

Fowler Brothers marked the 60th anniversary with a 
special window display showing first editions of best- 
selling books 60 years ago. An anniversary banquet is 
being planned at this writing.—JET 


°° 


HOWARD NAMED TO GLOBE-WERNICKE POST 

J. S. Sprott, president of The Globe-Wernicke Co., 
Cincinnati, Ohio, recently announced the election of 
Alfred C. Howard, by the board of directors, to the 
position of executive vice-president 


Mr. Howard has had a broad experience in manu- 

















ALFRED C. HOWARD 


facturing, engineering and distribution. Before joining 
The Globe-Wernicke Co., he was assistant to the presi- 
dent of the Phillip Carey Manufacturing Company. 
Previously, he was general manager of the Fairbanks 
Morse Company and vice-president of Eversharp, Inc 
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DEMOCRAT PRINTING FIRM SETS PACE IN 
LITTLE ROCK; REDECORATE STORE 

Setting a fast pace for the industry in Little Rock, 
Ark., is the Democrat Printing & Lithographing Com- 
pany, a concern which is in its seventy-fifth year. 

In volume, this firm is reported to lead all such 
establishments for the state with the printing and 
supply departments turning out over more than a mil- 
lion dollars worth of business per year 

The imposing thee-story building, in the heart of 
the Little Rock business section, covers one-fourth of 
a city block. 

In the past year the interior of this building has 
been completely redecorated in keeping with the pro- 








DEMOCRAT PRTG. AND LITHO. CO. 
BUILDING AT LITTLE ROCK. 


ee - 


gressive spirit of the establishment which prides itself 
on its “Pioneer Printed Products” trademark. 

The D. P. & L. building has four floors and a balcony. 
rhe first floor consists of the general offices, main 
Sales floor and display space for office supplies, rec- 
ords and systems, the bookkeeping and cost finding 
departments and the shipping room. The balcony is 
devoted to display of office furniture and equipment 
and also contains a conference room for use with cus- 
tomers and for meeting the plant employee groups 

Paper stock and reserve stock for all departments 
is stored in the basement and all supply operations 
are carried on here. The entire second floor is leased 
to outside concerns. The third floor is given over to 
the factory and work rooms. Considerable space is 
taken up by the lithographing, composing room and 
bindery departments. 

Each new employee receives a comprehensive and 
informative book, “Let’s Get Acquainted,” a brochure 
which tells why the Little Rock firm is noted for its 
dealings with employees. 


—-< 


CLARY HONORED WITH PRODUCT DESIGN AWARD 

The Clary cash register was singled out for a prod- 
uct design award in Electrical Manufacturing maga- 
zine’s tenth annual awards. A jury of engineers and 
designers based the Clary award on the following 
statement: “With a successful adding machine as a 
basic unit, the design problem was to develop an effi- 
cient combination cash register-adding machine able 
to penetrate a highly competitive market by advan- 
tages of faster operation, lower cost, eye-appeal, and 
simplicity.” 

The author of the descriptive article summarized 
the Clary design advantages as follows: “Due to its 
engineering design and the choice of modern mate- 
rials, the Clary cash register is now being manufac- 
tured and sold for less money than any similar, full 
electric product on the market.” The product is man- 


ufactured by the Clary Multiplier Corporation, 1524 
North Main Street, Los Angeles 12, California 
OFFICE APPLIANCES, December, 1948 








make the ENNIS line the top-profit line of stock and made-to-order 
business tools. For complete customer satisfaction, stock the most com- 
plete line on the market, be ready to make fast delivery for sure profits! 
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CATALOGUES 























WRITE FOR OUR 
NEW CATALOGUE! 


ENNIS TAG & SALESBOOK CO. “""* °F PAre® Prooucrs 


ENNIS . TEXAS 
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Restaurant Checks 
Bank Deposit Books 
Bills of Lading 


STOCK - 
MERCHANDISE 


Sales Books 

Restaurant Guest Checks 
Tags 

Stock-Printed Tags 

Index Cards and Guides 
File Folders 

Legal Ruled Pads 
Receipt Books 

Purchase Order Books 
Collection Books 

Avoid Verbal Order Books 
Bill Heads 

Clearing House Pads 
Scratch Pads 

Wire Bound Steno Books 


Wire Bound Composition 
Books 


Memorandum Books 
Loose Leaf Fillers 
Typewriter Paper 
Writing Tablets 
Pencil Tablets 
Cashier Pads 

Punch Checks 
Driver's Log Books 


High Quality—High 
Value—High Profits 
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FORM NEW REMINGTON RAND DIVISION 


Expansion of dealer outlets, dealer products, and 
dealer sales by Remington Rand Inc., is forecast by 
the company’s announcement that a new division has 
been formed to handle dealer business, effective De- 
cember 1. 

Previously, the company’s distribution through deal- 
ers was maintained on a divisional basis only, but 

















JAMES M. HACKNEY GEORGE W. FOTIS 


315 Fourth Ave., New 
matters, including 


the new dealer sales division, 
York, henceforth will manage all 
promotions. 

James M. Hackney, formerly general sales manager 
of the Remington Rand Portable Typewriter Division, 
has been appointed general manager of the new divi- 
sion, while George W. Fotis, who was director of sales 
promotion for the typewriter division of the company, 
will be the new division’s general sales manager. 

Under the plan, a Remington Rand dealer can offer 
a unified line of dealer adding machines, portable 
typewriters, Line-a-time copyholders, typewriter rib- 


bons and carbon papers, a dealer line of visible rec- 
ords, protection devices, filing equipment, business 
systems and supplies, and stencils and duplicating 
inks. 

—-_-- 


BENDER SEES EXCELLENT FUTURE FOR G-F 

President Walter Bender of The General Fireproof- 
ing Company, Youngstown, Ohio, sees an excellent 
future for his organization and believes the present 
volume of business will increase. Asked when he 
thought the present boom will end for a return to 
pre-war status of production and sales, he replied: 

“Never, unless, of course, our entire national or inter- 
national economic structure falls apart, which is not 
very likely for many, many years to come, if at all.” 

For reasons why the volume of business will increase, 
Mr. Bender listed in part: 

“The potential sales volume of aluminum chairs 
and the results of their development during the 30’s 
is just now being felt, in so far as annual volume is 
concerned . .. Super Filer, which was first announced 
in 1934, never had time to be fully developed until 
this post-war era ...a very definite trend since the 
war of many of the largest companies in this country 
to switch from wood desks and chairs to metal furni- 
ture ... the additional office equipment needed because 
of the tremendous increase in the number of office 
workers ... introduction of a second line of metal 
desks, the Mode-Maker . large volume of contract 
business available in the hospital, library, laboratory 
and similar fields .. . the aluminum institutional chair 
line is still in its infancy .. . production of stock items 
has been handicapped because of the shortage of ma- 
terials and limited capacity % 


>—- © 
NAME SMITH-CORONA DENVER MANAGER 
Raymond H. Timmerman was recently appointed 
manager of the Denver branch of L. C. Smith & Co- 
rona Typewriters, Inc., to succeed Bob Eddingfield, 
whose resignation became effective last fall 
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NEW STREET OPENING BENEFITS NAPP’S 

The opening on November 13 of a new Washington 
St. at Manitowoc, Wis., is proving of especial benefit 
to the Napp Office & School Supply at 9th & Wash- 
ington, where the slogan of the merchants is “Shop 
on Streamlined Washington St.” 

This street runs east and west and is in the very 
center of things for Manitowoc. This summer, the 
thoroughfare was widened and all telephone poles and 
wires were placed under ground in the widening and 
beautifying process. 

Edmund A. (Ed) Napp launched his office and school 
supply business in 1941 with two employees and 1,800 
items of stock. Now, after seven years of continuous 
growth in the field of outfitting offices and schools 


with machines, furniture and supplies, the Napp 
inventory lists more than 11,000 items in the store 
and two warehouses. 

The Napp company’s operations are farflung. Serv- 


ing as a factory branch for nationally-known manu- 
facturers of typewriters, calculators and adding ma- 
chines, the Napp sales and service of these machines 
extends from the northern boundary of Milwaukee 
County, north between Lakes Michigan and Winne- 
bago, to upper Michigan. Sub-service and sales sta- 
tions are maintained by Napp Staffs in Sheboygan, 
West Bend and Sturgeon Bay, Wis. 

The staff has been increased to ten fulltime em- 
ployees headed by G. D. Kunz, general manager; E. J. 


Heino, in charge of machine division sales; G. J 
Krema, service manager; and Robert Stelzer, stock 
manager. 

—->-e 


HALLENBORG PROMOTED BY DICTAPHONE 
C. E. Hallenborg, vice-president in charge of sales, 
was recently named executive vice-president of Dicta- 














C. E. HALLENBORG © 


phone Corporation, it was announced by President C 
Kingsley Woodbridge. Mr. Hallenborg, associated with 
the company since 1920, has been vice-president in 
charge of sales since 1937. 
°*—-¢ 
ROYAL PLANS ELECTRIC TYPEWRITER 
Introduction of a new electric typewriter early in 
1949 is contemplated by Royal Typewriter Company, 
Inc., Allan A. Ryan, chairman, disclosed at the yearly 
meeting October 27, according to the New York Herald 
Tribune. Demand for the company’s products con- 
tinues strong and although the post-war backlog has 
largely been liquidated, the company still has unfilled 
orders, particularly for its new model portables, Chair- 
man Ryan told shareholders. 
—- 
NOVAK TAKING IT EASY IN FLORIDA 


The business known as the Chicago Office Appliance 
Company, operated since 1923 by Robert Novak, has a 
new owner—George J. Vinicky, Mr. Novak’s nephew 
At the present time, Mr. Novak is basking in the sun- 
shine of Miami, Fla., where his son is attending the 
University of Miami. 

1948 
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Work-saver — remarkably fast automatic division cuts five steps to one 
and this is typical of this newest Monroe Adding-Calculator’s 
many work-saving features...so simple that even a new clerk, 
after just a few simple instructions, operates it like a veteran... 
smooth, too, for Monroe engineers who pioneered Velvet Touch bring you 
a new triumph in operating quietness and speed ... It's the mew Monroe CST... 
see it in action. Telephone the nearest Monroe-owned branch or write 


Monroe Calculating Machine Company, Inc., Orange, N. J. 


MONROE 
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CALCULATING « ADDING « ACCOUNTING MACHINES 
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should be in 
every dealer’s 
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CHEXSIGNO 
Check Signers 








ERROR-NO 
Copyholders 
SPEEDRITE 


Check writers 


@ Every dealer has customers who need one or all of 
these office devices right now. Somebody is going to sell 
them—at substantial profits. Might as well be you. 

We urge you to get in touch with us as soon as 
possible for the complete stories on Speedrite, Chex- 
signo and Error-No. They're nationally advertised, 
prestige-building products—tops in the field. When 
Hall-Welter devices are in your line, there's a wealth of 
free imprinted advertising, demonstration material 
and practical sales aids for you, too. How about it? 


COMPANY ROCHESTER 


ADDRESS: 40 MT. HOPE AVENUE 
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Calendar of 
Industry Activities 











January 31-February 1-2. Chicago Office Manage- 
ment Tenth Annual Office Equipment Display, Hotel 
Stevens, Chicago 

January 31-February 1-3. Luggage and Leather 
Goods Manufacturers of America, Inc., Personal 
Leather Goods Show, Congress Hotel, Chicago. Jack 
Citronbaum, Secretary, 220 Fifth Ave., New York 1, 
N. os 

February 27-March 3. Wholesale Stationers Asso- 
ciation Thirty-third Annual Convention, Hotel Com- 
modore, New York, N. Y. H. C. Whittemore, Secretary, 
250 Fifth Ave., New York 1, N. Y. 

March 21-22. District No. 2, NSA, Rochester, N. Y. 
Heinrich, Regional Governor, Heinrich- 
Siebold Staty. Co., Inc., Rochester, N. Y. 

March 25-25. District No. 13, NSA, Hotel New 
Yorker, New York, N. Y. J. S. Libien, Regional Gov- 
ernor, Libien Press, New York, N. Y 

March 28-29. District No. 5, NSA, French Lick 
Springs Hotel, French Lick, Ind. W. B. Gregory, Re- 
gional Governor, W. B. Gregory & Son, Detroit, Mich. 

April 1-2. District No. 8, NSA, Skirvin Hotel, Okla- 
homa City, Okla. Earl Scott, Regional Governor, Bau- 
man Office Equipment Co., Wichita, Kan. 


7 


April 4-5. District No. 9, NSA, Texas Hotel, Fort 
Worth, Tex. George Rollosson, Regional Governor, 
George W. Rollosson & Son, Crowley, La 

April 7-9. District No. 4, NSA, Soreno Hotel, St. 

| Petersburg, Fla. Arthur Hubert, Jr., Regional Gov- 
ernor, John H. Harland Co., Atlanta, Ga. 

April 21-22. District No. 7, NSA, St. Paul Hotel, St. 


Paul, Minn. James Gaffaney, Regional Governor, Gaf- 


faney’s Fargo, N.Dak. 


| Annual 


| Regional Governor, M. T. Bird & Co 


Joseph C. 


April 25-26. District No. 6, NSA, Congress Hotel, 
Chicago, Ill. H. G. Picknell, Regional Governor, Haines 
& Essick Co., Decatur, Il. 

April 27-30. National Association of College Stores, 
Hotel Biltmore, Los Angeles, Calif. Russell Reynolds, 
Executive Secretary, 189 W. Madison St., Chicago, Il 

April 28-29. District No. 10, NSA, Cosmopolitan Hotel, 
Denver, Colo. William Mason III, Regional Governor, 
Out West Printing & Stationery Co., Colorado Springs, 
Colo 

May 2-3. District No. 14, Hotel Lafayette, Long Beach, 
Calif. R. A. Thomas, Regional Governor, Grimes-Stass- 
forth Stationery Co., Los Angeles, Calif. 

May 5-6. District No. 12, NSA, San Francisco, Calif. 
E. A. Petersen, Regional Governor, Associated Sta- 
tioners, Los Angeles, Calif. 

May 9-10. District No. 11, NSA, Tacoma, Wash. Al 
Osborn, Regional Governor. Tacoma Office Supply 
Co., Tacoma, Wash 

May 23-25. National Office Management Association 
Office Equipment Exposition and Thirtieth 
International Conference, Convention Hall, Philadel- 
phia, Pa. A. C. Spangler, Secretary, 12 E. Chelten Ave., 
Philadelphia 44, Pa. 

June 12-14. District No. 1, NSA, Wentworth-By-The- 
Sea, Portsmouth, New Hampshire. Courtney F. Bird, 
Boston, Mass. 
June 23-24. District No. 3, NSA, Atlantic City, N. J. 
Runnels, Regional Governor, Commercial 
Office Furniture Co., Washington, D. C 

October 2-6. National Stationers Association Forty- 
third Annual Convention and Thirteenth Merchandise 
Exhibit, Hotel Stevens, ‘Chicago. Paul Burbank, Gen- 


| eral Manager, National NSA Headquarters, 740 Invest- 


ment Bldg., Washington 5, D. C 


OFFICE APPLIANCES, December, 1948 





= Rep ae erme tp eeee ee 


na 


(eam 

















.gZe- 


Otel 
her 


nal 
ack 


5SO- 
m- 
ary, 


ch- 


New 
OvV- 


ich, 


iss- 
lif 
jta- 
ply 
ion 


eth 
iel- 


he- 
ird, 
cial 


ty- 
lise 











en- j 
st- | 


948 


THIS IS THE 


YOUR TRADE 


RESPECTS 


Ber oe ee 
ae 
z ai 


ae 






When you point to the Underwriters Label on a 
PROTECTALL SAFE — there is no need for apolo- 
getic explanations of little understood phrases. 


Every PROTECTALL SAFE carrying the Underwriters Label 
can be depended upon — because it is absolutely like the 
model tested in the Underwriters Laboratories. 
THE UNDERWRITERS’ “C” LABEL means a Protectall Safe 
will withstand: 

(a) severe fire reaching 1700° F. for at least one hour 
(b) an impact due to falling 30 feet in the clear 

(c) sudden heating without explosion. 


TECTALL STORY 
Backed by America's most pro- 
gressive manufacturers of safes. 





PROTECTALL MFG. CORP. 
926 S. Salina St., Syracuse, N. Y. 
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TWO REASONS WHY 


CHAIR SALES GROW! 
Excoptional Value 


BEAUTIFULLY 
TAILORED 
UPHOLSTERY 


Du Pont’s Simulated 
eather 
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CORRECT STYLING—-CORRECT POSTURE 





QUALITY 
CONSTRUCTION 
AND 
FINISH ADDS 
° DIGNITY 
Finished Oak, TO 
Mahogany, Walnut 
EVERY 
OFFICE 
No. 46LR 
JASPER SEATING CO. 
JASPER INDIANA 
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OFFICE SPECIALTY MAKES APPOINTMENTS 


The appointment of Gordon L. Manning to the vice- 
presidency of The Office Specialty Manufacturing 
Company, Ltd.. Newmarket, Ont., Canada, was re- 
cently announced by President James Y. Murdoch, K.C, 
Joining the company in 1913 in an engineering ca- 

















GORDON L. MANNING W. A. SPEAR 


pacity, he has served as managing director and treas- 
urer since 1932. Along with his new responsibilities 
he will continue as managing director. 

W. A. Spear, C.A., formerly secretary, is now secre- 
tary-treasurer. John M. Rogers has been made a mem- 
ber of the board of directors. 


—- 
R. J. CLAY JOINS MARSHALL & BRUCE 


L. B. Allen, president of the Marshall & Bruce Com- 
pany in Nashville, Tenn., recently announced that ef- 
fective as of September 7, R. J. Clay became associated 
with the firm as vice-president and sales manager. 

Mr. Clay has been closely associated with Marshall 
& Bruce in his capacity as district manager for the 

















R. J. CLAY 


General Fireproofing Company of Youngstown, Ohio, 
for approximately 20 years. He has been closely as- 
sociated with the printing and office equipment field 
during this period of time and prior thereto, was en- 
gaged in printing and stationery business. Mr. Clay 
has covered the south for the General Fireproofing 
Company for many years and is past president of the 
Southern Travelers Club. 


oe © 


OPEN NEW OFFICE FURNITURE COMPANY 
A new. company under the name of Penny & Gordon 
has opened offices, showrooms and warehouse facilities 
at 26 Park Place, New York 7, N. Y. Both owners, 
Robert E. Penny and Angus L. Gordon, have been in 
the wholesale and retail office furniture business for 
more than 20 years. Their early training with Security 
Steel Equipment Corporation gives them a background 
in metal furniture and built-to-order equipment 
1948 


OFFICE APPLIANCES, December, 





ee 





OF 





e- 
ng 


1 SF 


es 


OFFICE 


APPLIANCES, 


December, 








Ss 


oo” WEMBER OF OUR 
FAMILY OF -DEALE ee 





1948 





113 














e COMBINATION e 
WARDROBE and STORAGE CABINET 
CAT. #7218-CW 
Height 72" x 18" Depth x 35'' Width 

CAT. #7224-CW 
Height 72" x 24° Depth x 





@ WAHDROBE e 













Special Features 

* Built of Heavy-Gauge Metal 

* All-Welded Construction 

* Shelves adjustable on 2” centers 
* Three point locking device 








35'' Width 


e STORAGE .¢ 


CAT. #7218-W 
Height 72" x 18" Depth x 35" Width CAT. #7218-S 


CAT. #7224-W 
Height 72" x 24" Depth x 35" Width 


Height 72" x 18" Depth x 35" Width 


CAT. #7224-S 
Height 72" x 24" Depth x 35" Width 


SHIPPED SET-UP READY TO SELL 


MODERN GRAY OR OLIVE GREEN BAKED ENAMEL FINISH 
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Seasons 


TO OUR GOOD FRIENDS EVERYWHERE 
AND SINCERE GOOD WISHES FOR 
PROSPEROUS 


STURDY STEEL 


STORAGE e WARDROBE e¢ COMBINATIONS 
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G neelingA 


WE EXTEND CORDIAL GREETINGS 
A HAPPY HOLIDAY SEASON AND A 
NEW YEAR 


CABINETS 


COUNTER and DESK HIGH and UTILITY UNITS 
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Special Features 





* Chrome plated handles @ 27 DRAWER UTILITY UNIT e 


* Available in 18” and 24” depths CAT. #27-DU 

: “4 hh “ Cabinet Dim. 
* Cabinets—72" high, 35° wide Height 343," x 29" Width x 1134" Depth 
* Durable baked enamel finish Drawer Dim. I1'/2" x 9" x 2%" 





ALSO AVAILABLE IN LEGAL SIZE 








e COUNTER HIGH -« 





CAT. #4218-CH 
rie ght 42" x 18" Depth x 35" Width 
CAT. #4224-CH 


pon CAT. #3018-DH 
Height 42" x 24" Depth x 35" Width 
a, oe oo Height 30!/." x 18" Depth x 20" Width 


LITERATURE AND PRICE LIST AVAILABLE 
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Add to your dollar 
volume by selling 
popular, fast-moving 


PEERLESS 
/ TUCHTYPE KEYS 


/ 
/ You are in a ‘key’ spot to make a lot of money in 


"49, if you are quick to explore the profit oppor- 


tunities of PEERLESS TUCHTYPE Keys. 


Every office needs them. Every secretary wants them. 


Every sale yields you a generous margin. 


PEERLESS TUCHTYPE Keys give magic ‘eyes’ to a 
typist's fingers, increase her speed, cut down mistakes 
and stop finger slipping. Especially significant to the 
ladies is the fact that they prevent broken fingernails. 
If you are ambitious to do a better 
job in ‘49, take the first step today. 


Write to us about our Key proposition. 


PEERLESS-IMPERIAL CO., Inc. 


General Office and Factory: 

28 PEERLESS PLACE, NEWARK 5, NEW JERSEY 
NEW YORK OFFICE:, 7: 321 BROADWAY 
CHICAGO 2, 179 W. WASHINGTON STREET 

DETROIT 18, 37 LINDEN ST., RIVER ROUGE, MICH. 
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PROTECTALL APPOINTS W. G. McDONALD 
William Glenn McDonald of Hamden, Conn., ha 
been named New England representative of the Pro 
tectall Manufacturing Corporation, Syracuse, N. Y 
He succeeds Gilbert H. Block, who has handled thy 
territory. 
Mr. McDonald was formerly with the Parker Pe 
Company as a supervisor of sales programs and as, 
sales trainer in the New England and Mid-Atlanti 
States. Part of his job was to set up sales presenta. 
tions of new commodities. 
He began his sales career with the Wahl! Eversharp 





—v 








W. G. McDONALD 


~ 


Company of Chicago, now Eversharp, Inc., in 1925 and 
worked for the company until 1942. He was succes- 
sively sales correspondent, assistant sales manager 
and sales manager in the East and Mid-West. He was 
active also with Brunswick-Balke-Collender as an 
organizer of retail outlets for bowling balls. 

Mr. McDonald, who studied at New York University 
early in his career supervised a course in foreign trade 
for the Business Training Corporation of New York 
City. He has been in the export trade at Kobe, Japan 

—_-- - 


E. J. CHAPMAN BACK IN SUPPLY STORE 


E. J. ‘Ed’ Chapman, veteran stationer of Portland 
Ore., recently resumed management of the retail office 
supply store at 313 S. W. 5th Ave., which he sold out 
nearly two years ago. The firm will operate under the 
name of E. J. Chapman & Company. 

Mr. Chapman has been active in the field of office} 
supplies, furniture and printing needs since 1906. The 














E. J. CHAPMAN 
Holladay Business Machine Company, which previous- 
ly managed and operated the 5th Ave. stationery 
store taken over by Chapman, has transferred its 
business interests to 318 S. W. 9th Ave., where it main- 
tains an office. Mr. Chapman will be assisted in fielé 
sales by his son, Dick Chapman, and Walt Owens 
ex-Navy veterans and former employees of the HoF 
laday Business Machine Company. 
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God be with You, Gentlefolk! 


\ Sheiiy Crain —e 
4 


Happy Yule Greetings to our wonderful 
family of Dealers and Distributors. Looking 
back upon several decades of struggle — 
and it has been a happy struggle — we 
realize that the human warmth of our long 
friendship goes far beyond mere business. 
There is no more appropriate time than 
now to tell you that we cherish this 
friendship as our most precious possession. 


Thanks, also, to millions of consumers, who show constant and continuous 
preference for 


WRITEMASTER Ribbons WRITEMASTER Plastic-back Carbon 
IMPERIAL PERFECT Carbon IMPERIAL EMPRESS Carbon 
PEERLESS Rubber Typewriter Keys PEERLESS TUCHTYPE Keys 
RUBBER PADS for typewriters, adding machines and telephones 


\ 
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Ribbons and carbons of every weight and finish for every commercial need. 


PEERLESS-IMPERIAL CO., INC. (( 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New. York Office: 7,321 Broadway « Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 
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AM@RICAN 


NUMB@ KING*MAC RINGS 









3 MOVEMENT—5 MOVEMENT 
—LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES— 
HECTOGRAPH RIBBON MA- 
CHINES—DATING MACHINES 
—COMBINED NUMBERING & 
DATING MACHINES — PRICE 
MARKERS—SPEED SET LOT & 
PIECE NUMBERERS—-SPEED SET 
YARDAGE MACHINES — SPE- 
CIAL MACHINES ON PLAT- 
FORMS. 


Please give full details and 
mention reference numbers 
shown below on special re- 
quirements. Write for latest folders describing 
all models. 


AA 123456 0 12345 

;  Baae [Im 654321 

© 123456 |Jne 654321 
1,234,567 

94321 


12345 
12345 


2 123456) |* 
42345611" 
» 123456) |: 

201 +VM17162A 

22: 10-123-456 

203 54321 % 
2 CREDIT 5432158 
25 3456 BRANCH 4 235 
206 654 1234 
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AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, WN. Y. 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. 
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For All Special Requirements . 





Floyd Ransom of Proveedor de Oficinas, Mexico City, 
signed our Guest Book on October 25. His firm repre- 
sents Monroe Calculating Machine Company, Ditto, 
Inc., and several other leading office appliance manu- 
facturers. He planned to visit the officers of his Amer- 
ican suppliers at the National Business Show in New 
York City. Along with Mrs. Ransom, he then intended 
to visit his son and daughter, who are attending school 
in New England 

a - « 

Leo J. Freeman of the Rotary Distributing Company, 
Detroit, Mich., called on November 2. He was in Chi- 
cago on a business trip having to do with the market- 
ing of a line of fountain pens, ball-point pens, and 
mechanical pencils. He was thoroughly optimistic of 
sales possibilities as a result of calls in a restricted 
area. 

* 7 > 

J. H. Boling, Siler City, N. C., called on November 18, 
accompanied by Scott Parnham. Mr. Boling has been 
representing Myrtle Desk Company, Alma Desk Com- 
pany and High Point Bending & Chair Company in 
the middle-western states but has found it necessary 
to spend more time close to headquarters. Mr. Parn- 
ham is to take over the territory the first of the year. 
Much of it is included in the area Mr. Parnham 
traveled formerly for an eastern manufacturer. The 
three North Carolina companies have experienced a 
substantial increase in volume from the Middle West 
in recent years 

ee 
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MUoLcek THUCK MUvES UNitTED NATIONS DOCUMENTS.— 
A shipment of 17 insulated record containers for use by the 
U.S. delegation to the United Nations emerging from the Hol- 
land Tunnel in New York on Saturday, Sept. 11, enroute from 
Washington, D.C. The Mosler truck rode through the trucking 
strike with the containers which will house the secret docu- 
ments of the delegation until its return from the General As- 
sembly meeting in Paris, which convened on September 21. 
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Hundreds of uses in all kinds of 
offices as a real aid in filing and 
keeping records properly marked 
and numbered. 


Each roll is scored, perforated 
and gummed and contains 250 
labels 3 13/16" x | 5/16". There 
are convenient peep holes on the 
box to show the label color and 
to facilitate the rewinding of the 
unused portion back into the box. 


9 Colors 
White Blue Pink 


Salmon Orange Buff 
Manila Green Canary 








# 
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ATTRACTIVE DISPLAY BOX “ 


This container is printed in orange and rich brown. It's 
» silent salesman showing labels to best advantage, 
where customers can pick up a box and examine it. 
Each display contains 12 individually boxed rolls. No. 
RL200, per roll 43c, 12 roll lots, per roll 37c. 


Roll Labels are preferred by typists. Put the roll at the 
back of the typewriter platen and feed the labels into 
the machine like any sheet of paper. 


% 


ORDER TODAY or write for catalog of complete Amfile line. 


Chicago Office and Display Room, Merchandise Mart Plaza 


All prices higher west of Rockies and in Canada. 


nF 


! 


if 
. 
- 





| 
1 




















EYRE Syd sata 
") 4% 

WES Sy SHO 53S 

wis EE ausN 

ss 


a:¥ 






:Ls00-4 
as 


Oa: 
: Su 


duvus : TVO 


:AOAIXVA 
4) aLVMIL TA LSZAOT: -° 





ISI4Z-NILYS -: : 
NV: SSan ’ 


a 
OLLVLO 

















3X28 

SNOT, . 

q 
VLoadxa 


LITTLE Quality 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef.- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 







adh yto the above 
— ™ created confi- 
ence good will which 


dealers than price and ws 
selling promises. > 
% > 


4 * Write for details and samples. . 





“QUALITY EXCLUSIVELY SINCE*1888” 
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. SIKES VICE-PRESIDENT HONORED ON COMPLETION OF 





SIKES PRODUCTION CHIEF HONORED 


Frank H. Waggoner, vice-president in charge of pro- 
duction of the Sikes Company, Inc., Buffalo, N.Y., re- 
cently completed 50 years of continuous service with 
that company. 

In recognition of his loyal and devoted service to 
the manufacturers of office and household furniture, 
Mr. Waggoner was honored at a presentation cere- 
mony in the main offices. Ten of the oldest company 
foremen in point of service (their services total over 
350 years) honored Mr. Waggoner with a beautiful 


basket of 50 red roses. The flowers were presented by 





50-YEAR TERM OF SERVICE.—Frank H. Waggoner (leit), 
vice-president in charge of production of the Sikes Co., Inc.., 
Buffalo, N. Y., receives purse from President Francis B. Bacon 
(center) and 50 red roses from ten oldest company foremen, 
presented by George Pancost. a 46-year employee. 


George Pancost, who has been an employee for 46 
years. In addition, Mr. Waggoner was presented a 
hand painted scroll, a basket of golden flowers and 
a purse by Francis B. Bacon, president. In the eve- 
ning Mr. Waggoner was the guest of honor at a dinner 
given by the Sikes executives and their wives at The 
Park Lane Restaurant, Buffalo. 

Born in Shelbyville, Ind., Mr. Waggoner was working 
in that state as a finisher when his Services were se- 
cured by A. D. Sikes, then president of the company, 
located in Philadelphia, Pa., at that time. Mr. Wag- 
goner began as a finishing foreman on October 14, 
1898, and since that time has worked under three 
different managements, being named factory manager 
in 1928 and vice-president in 1936. 

—-- 


BLAKE & REBHAN EXPANDS FURTHER 


Blake & Rebhan Company, a firm which began busi- 
ness as commercial stationers and office furniture 
dealers in 1922, recently continued its expansion pro- 
gram at 103 Federal St., Boston, Mass., with the pur- 
chase of and consolidation with March Office Supplies, 
Inc., also of Boston 

Starting with three salesmen, Blake & Rebhan has 
displayed a steady growth. It was the hope and intent 
of both Albert F. Rebhan and Guy G. Blake to turn 
the business over to the salesmen associated with 
them. On May 1, 1946, still maintaining the original 
name, the following salesmen took over active control 
of the business: Wilbur O. Colby, president; James W. 
Hayes, vice-president; Orris B. Fearing, vice-presi- 
dent: Edward H. Meyers, vice-president; Raymond A 
Robbins, vice-president and secretary; Joseph G 
Needle, treasurer; and Melvin R. Glover, assistant 
treasurer. With the recent purchase of March Office 
Supplies, Inc., Blake & Rebhan Company now has a 
sales force of 18 outside salesmen. Mr. Rebhan and 
Mr. Blake are still actively associated with the or- 
ganization 
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Steel Age Means 
Quality Desk Features 








No-Glare Corroleum tops 


-Smooth-gliding ball bearing 
suspended drawers 


Pontoon bases for added foot 
room 


Adjustable gliders for leveling 
and adjusting height from 
29" to 30%"”" 
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at Desks like these! 


**A good place to work . . . a good place to get work done!”’ 
That’s a comment you’re likely to hear often in this modern, 
STEEL AGE equipped office of the General Electric Lamp 
Department’s Buffalo Service District. 

Yes, more work, better work, faster work—that’s the pace 
this bustling pestwar business age has set. That’s why you 
see more and more STEEL AGE desks in service, for no other 
steel office desk quite duplicates the sheer work-ease efficiency 
built into every STEEL AGE desk. No other desk quite 
matches their beauty and comfort. 

Only. the precision metal work of STEEL AGE master 
craftsmen can give you such superb styling and construction, 
a real achievement in modern desk design. That’s why people 
say: “Sell STEEL AGE and you sell the Best in steel office 
furniture. 


CORR Y-—-JAMESTOWN 
MANUFACTURING CORPORATION * CORRY, PA 
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BACK AGAIN FOR Ynumediate Delivery { 


@ modern 
@ lightweight 
@ colorful 


® strong 


SIZE 

14” high, 

top 9 x 13” 
. COLORS 


Hammertone Grey 
Hammertone Brown 
Olive Green 

Special Colors to order 


PACKED 


6 or 12 to a carton 
Less than 6, 25c extra 
for packing charge. 


~~ $995 


LIST PRICE 
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2223 East Thirty-Seventh St., » Los Angeles 11, Calif. - 


Wy 


ALUMINUM 
WASTE BASKET 


V4 
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HUNTING-ROBERTS COMPANY 


Phone LOgan 3351 
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Hanging Folders 


for time-and-money saving filing 
2, Oxford Files for transferred records 


Oxford shoots with both barrels at transfer time— 
and bangs out a twice-as-powerful sales opportunity 
for you! For twenty years you've enjoyed extra trans- 
fer-time profits selling Oxford Fibreboard files for 
transferred records. This year will be even more 
profitable for you—when you sell a changeover to 
Oxford Pendaflex Hanging Folder Filing! 


When customers purchase new folders for current 
files—that’s the time to promote revolutionary new 
Pendaflex Hanging Folders. These easy-to-handle, 
easy-to-find folders save plenty of filing time and 





energy ... have proven themselves tremendous money- 
savers! And, as usual, when you sell Pendaflex Hang- 
ing Folders for current files—sell Oxford Files for all 
transferred material! 


MAKE YOUR PROTECTED PROFIT OF $5.00 PER DRAWER 
— You make $5.00 on each drawer of Pendaflex 
Hanging Folders you sell — instead of the less-than- 
a-dollar profit you make on conventional folders. 


OXFORD FILES AND OXFORD PENDALFLEX stand out in 


design, quality and consumer acceptance! 


Write or call today if you want to become a 
Pendaflex distributor. Your inquiries are welcome! 


Oxford FILING SUPPLY COMPANY, Inc. 


Clinton Road, Garden City, N. Y. * 125 S. 8th St., St. Lovis, Mo. 
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every pavis Oliristmas... 


WHEN YOU HANDLE THIS 


FAST-MOVING 


MONEY-MAKING ITEM! 


Make every day Christmas; give your. custom- 
ers the opportunity to use the newest and most 
practical desk tray on the market, and you will 
receive substantial profits.in return for your effort. 

This fast-moving tray is New . . entirely dif- 
ferent . . it actually lifts the papers out of the tray 
and “pops” them into your hand. Sturdily con- 
structed of metal and finished in attractive Victor 
grey, brown of olive green, the Viseco “Action” 
Desk Tray is’@ real aid to streamlined office effi- 
ciency. J 


The WISECO ACT/IOV Desk Tray 


PROMOTIONAL AIDS SUCH AS SHOWCARDS, CATALOG SHEETS, ETC., ARE AVAILABLE 





Make Extta Profits Every Day 
with MAK-UR-OWN 


ADE MARK REGISTERED U 


CELLULOID INDEX TABS 
In the NEW Self-Dispensing Box 


Make yourself a present of a good-sized 
profit! Sure-selling Mak-ur-own Index Tabs have 
had consumer approval! for yeors. The beaded 
edge, self-aligning linen skirts, permanent gum- 
ming and other features have made Mak-ur-own 
the popular tab with the public. 

It's a dealer favorite, too, offering you prov- 
en profits with sales helps galore . . and now the 
new self-dispensing 25 ft. shelf box. This new 
box makes it possible to show colors and exten- 
sions at a glance, and is a definite time and space 
saver for all dealers. 


Mak-ur-own 6° strips are available in 3 ex- 
tensions and 7 brilliant colors. Write for further 


information. 


Lp aly 





cd THE VICTOR SAFE AND EQUIPMENT CO., INC. 


“NORTH TONAWANDA | NEW YORK 
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Sell VALUE for PROFIT 
WELLS “J¢camlinct” DESKS 


Customers recognize value and quality in the 
modern design, attractive appearance and 





fine construction of Wells Streamliner 
desks. Highest grade materials, dull 
rubbed hand finishes, full dovetailed 
drawers, resin glue, adjustable 

height (up to 30!/2 inches) and the 

careful workmanship reflect quality 
and lasting satisfaction that mean prestige, sales 
and profits for you. Get complete details today. 


Write for new catalog folder describing Wells 


“Streamliner” desks and commercial grades. 


All sales direct to dealers. 
We have no branches or 
other sales offices. 


~ 


Manufacturers of Office Furniture Since 1934 @ Laurel, Miss. 


OFFICE APPLIANCES, December, 1948 125 












Hold everything! Grob your hats! 
Something new emerges: 
Pt: A wonderful new Executive Choir 


That's every inch a Sturgis! 


Look at the massive proportions — 
the impressive lines—the generous 
size. From seat to top of backrest 
is 20% inches. 
is 20 inches in front, 18 inches in 
back. Here truly is a distinguished 
chair—finely engineered, beauti- 
fully built, magnificently upholstered 


Area across arms 





Fs —oand wonderfully priced! Write, 
q wire or phone for a floor sample! 
oe These colors in Versilan: green, brown, dark 


blue, red, moroon, black, buff, light blue, 
light brown. Cloth or leather upholstery at 
slightly higher prices 
No. 1825—Matching Side Arm 
Chair, in Versilan, $68.50 List. 
Dealers Only 
a Complete Line 


S 


Honestly Priced 





Volume Sales 
Substantial Margins 


ay 
Scar % 
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RE CHAIR CO. 
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Sturgis, Michigan Bie 
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CALIFORNIA DEALER EXHIBITS AT OUTDOOR FAIR 
Ken Stevenson, operating Stevenson’s Office Equip- 
ment at Grass Valley, Calif., reports a successful pro- 
motion recently through his display at the Nevada 
County Fair. This exposition in the Sierra Nevada 
Mountains area is unique in that it is held in the 
open air with booths set among the pine trees. 
This was Mr. Stevenson’s first experience in such an 


STEVENSON’S OFFICE EQUIPMENT DISPLAY AT NEVADA 
COUNTY FAIR IN AUGUST, GRASS VALLEY, CALIFORNIA 


exhibit, and he was so well satisfied in sales and con- 
tacts made that he expects to set up a much larger 
booth in 1949. 

The proprietor recommends to other small dealers 
in the smaller communities that they display goods 
at the local fairs—an eyeopener for many persons. 

Expansion of Stevenson’s firm has resulted in the 
purchase of the building and complete remodeling 
r it 
velba ~— io 

SHIPMAN-WARD HANDLES COCKRILL ADS 

Shipman-Ward Manufacturing Company, 325 N. 
Wells St., Chicago 10, Ill., is making it possible for office 
machine dealers to share in the successful advertising 
used by Paul Cockrill, Indianapolis Typewriter Com- 
pany, Indianapolis, Ind., as he has so forcefully brought 
to the attention of the industry in a number of ad- 
dresses. 

James P. Ward, vice-president of Shipman-Ward, 
points out that several dealers have asked him to 
send Mr. Cockrill’s portfolio of 50 of his most successful 
newspaper advertisements for inspection before ac- 
cepting them. This is approved by Mr. Cockrill and 
he has instructed Shipman-Ward to return any dealer’s 
money if he feels that the ads are not worth the 
$12.50 asked for them. 

With a trial order for the portfolio a dealer sending 
12 self-addressed and stamped envelopes will receive 
for 12 months a copy of Mr. Cockrill’s most successful 
ad for that month 

—- 
ELBE FILE & BINDER APPOINTS TWO 


Two appointments in its sales force have been an- 


‘nounced by Elbe File & Binder Company, Inc., Fall 


River, Mass., through the sales manager, Jules H. Sher- 
man 

Max Witz of Philadelphia, Pa., has been appointed 
as Sales representative for the entire state of Penn- 
sylvania after several years of experience in covering 
the area. 

Another appointment is that of Herbert Ross as the 
sales representative for upper New York state and 
the Ohio’area. Mr. RosS makes his headquarters in 
Buffalo, N. Y., and formerly handled upper New York 
state and part of western Pennsylvania. 
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SHIPPING ROOM 
FOR TAG TACKING 


TACKING DISPLAY 
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| oes) 3 


TOY ’ 
MANUFACTURERS 
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“ —_—sUPHOLSTERING 


You earn continved profits through the sale of 


MERCURY staples. Get a good deal for your- relakielilerhacye 
self . . . sell the H 30-T and MERCURY H 30 wire products cO., Tale 


4", H 30 %”, H 30 % inch high carbon, chisel 
pointed staples that tack through light gauge 


oe _ . \ a 


metal, masonite and hardwoods. 
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Impressive 
from every sales angle.... 


The NEW- 


OFFICE MASTER 


A New SACKSON Desk 





CF1776 





MERRY CHRISTMAS 
and a HAPPY NEW YEAR! 


.toall our Fruends in the Jrade 
JASPER OFFILE FURNITURE LU 


JASPER, INDIANA REPRESENTATIVES 

James H. Davison, Route 1, Box 120, Los Gotos, Col. 
Marion V. Follin, 220 Fairbanks Road, Riverside, it. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
Howerd Maley, 115 Tarbell Ave., Bedford, Ohic an 
L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Rolph A. Bender, 813 Bone Allen Bidg., Ationte, Ga. 
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HEADS SMITH-CORONA FOREIGN SALES 
Hurlbut W. Smith, president of L. C. Smith & Corona 
Typewriters, I recently announced the appoint- 


ment of Craig Woodruff to the position of manager 
of the foreign department, where he will con- 
tinue to serve with Warren L. Hoagland, vice-president 


, 
in charge ol sales 


Mr. Woodruff came 


to Smith-Corona in 1944 after 
having spent practically all of his previous business 
eareer in Latin America. Upon graduation from Har- 


vard in 1935 he with a steamship line in New 
York and for the ext six years traveled throughout 
Central and South America. In 1941 he entered the 


employ of W. R. Grace & Company and was sent to 


Peru, where he devoted much of his time to the sugar 
business. He involved in extensive traveling 
throughout Sout America until his return to the 
States in 1944 
=> 
HEAD TYPEWRITER FIRM OPENS BRANCH 


The Head Typewriter Company of Fort Worth, Tex., 
opened a branch office in Denton, Tex., at 116 Fry St. 
on October 24. This firm is headed by Fred H. Head, 


dealer of Royal typewriters: and 
machines. The Denton branch will 
vice and rentals of typewriters 


and is the auth 
Remington addi 
handle the sal 


and adding ma In addition to serving the city 
of Denton, the branch will cover Wise and Montague 
counties. Alwyn Belcher will be sales manager. Robert 
Hall is salesman and J. I. McIver, factory-trained re- 
pairman, is in charge of repairs——EEG 


_—_— 


CONSOLIDATED STAMP MOVES TO OWN BUILDING 

The Consolidated Stamp Manufacturing Company, 
manufacturers of -omplete line of marking devices 
and supplies, moved on December 1 into their own 
building at 44 Warren St., New York, N.Y., where they 
occupy the first and second floors and basement. The 
newly renovated, five-story building, which is approxi- 
mately 25 x 100 feet, gives the firm greatly increased 


floor space for the showroom, offices and stockrooms. 
°—> 
FREE DISPLAY RACK IS OFFERED 

Consolidated Loose Leaf, Inc., 536 Pearl St., New 
York, N. Y., is offering to supply a counter display for 
presentation books and scrap books. This is offered 
gratis with the'purchase of a rack assortment which 
includes nine bi 





SID LICHTENSTEIN’S WHOLESALE SHOWROOMS IN PHILA- 
DELPHIA.—A dealers-eye view of Sid’s attractive showroom 


at 223 S. Tenth St. in the Quaker City. Sid arranges the 

products he handles in working combinations. In foreground 

are 16 Sturgis stenographic and executive chairs. Desks and 

tables are by Haskell Mig. Co., files and accessories by 

Steel-Parts. Mig. Co. Other lines include trimming boards 

by Photo Materials Co., desk and file locks by Wonderlock. 
and fireproof security chests by Walz. Mfg. Co. 
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Sts. unrMill 


HAS COOKED UP 
SPECIAL! 


SOMETHING 











You'll Thrill to MUR-MILL’S 
New UNIFLOW Series 


What a tremendous wove of enthusiasm! 
lt all started at the Mur-Mill foctory 
when we sow our first one of the Unifiow 
series come off the production line... 
Field trials in New York, Chicago and 
other Metropolitan centers proved that 
everyone is just as excited over this 


revolutionary design as we are! 


Space won't permit us to tell you much 
more just now... except in colors, in 
design, in unlimited uses, it's the hottest 


thing on the market. It's priced RIGHT. 


We Must Tell You More! Your Name and Address on a Penny 
Postcard Will Bring You Complete information and Illustrations. 








MURPHY-MILLER 


INCORPORATED 
Owensboro, Kentucky 











SPACE 1512 - AMERICAN FURNITURE MART - CHICAGO 
WESTERN FURNITURE MART-~- SAN FRANCISCO, CALIP. 
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WE’RE CELEBRATING 
OUR 8Oth BIRTHDAY 


THIS MONTH 








--- AND LOOKING 
FORWARD TO ANOTHER 





BANNER YEAR! 


Once again we want to thank our thousands of loyal customers 
for their confidence and patronage. In years to come, as in time 
gone by, we will remain constant to the policy we have 
maintained for more than four score years—highest standards 
of service... no compromise with quality... 
| full cooperation with retailers. 
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JOUNSON CHAIR CO. 
CLEMCO DESK MEG. CO. 


4401 W JORTH AVENUE + CHICAGO 
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Collier-Keyworth presents 
outstanding engineering in 
revolving chair controls with 
patented ‘‘ Equi-Balanced”’ 
action that assures smooth, easy 
motion. Modern in design and 
appearance, these all-steel 
chair controls are construct- 


ed to give enduring com- 





fort and satisfaction. or 





COLLIER-REYWORTH CO. 
A 8 8 NEN 
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JACK WEINER’S STORE FRONT REMODELED; 
GOLD-PLATED TYPEWRITER GIVEN. AWAY 


In celebration of completion of an excellent store 
front remodeling job, Jack Weiner, Belmont Type- 
writer Sales & Service, Chicago, staged a “Golden Har- 
vest Days” promotion the last ten days of October. A 
heavy response to newspaper advertising brought 
crowds to the store, where each visitor was given an 
opportunity to participate in a contest involving com- 
pletion of a jingle whose first line was, “Underwood 
typewriter is the best.” Each advertisement carried 
a form on which the jingle could be completed. Re- 
sponses came by the thousands. The winner received 
a gold-plated Underwood portable typewriter. 

Formal opening of the modernized store took place 
on Friday evening, October 29. Cocktails were served 
to hundreds of friends in the trade. Many manufac- 
turers’ representatives were present to congratulate 
Mr. and Mrs. Weiner on the new store front and the 
progress made by the business in the relatively few 
years, only six, since Jack established himself 

As the accompanying pictures reveal, the store front 
is modern in every detail. The facing above and at 
the sides of the windows is all ivory colored porcelain, 
with letters in burgundy. The display windows are 
backed with bird’s-eye maple. An all-glass door is at 
the back of an Italian terrazzo entrance runway, 
also in burgundy and ivory. Display space behind 


each window measures 12 by four feet. Ten spotlights 
in addition to fluorescent tubes provide plenty of illu- 


SHOW WINDOWS OF BELMONT’S REMODELED STORE 

FRONT.—At the top is the left hand window featuring office 

supplies, duplicators, filing equipment and so forth. In the 

lower window attention is concentrated on a gold-plated 

Underwood portable typewriter on a revolving display stand 

The machine was given away with appropriate ceremonies 
on Saturday, November 13. 
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ALL-PLASTIC CARD GUIDES 


Patented. Trademark Reg: U. 8S. Pat. Off. 


Card filing reaches a new peak of ease and con- 
venience with Rock-Ehte Card Guides. Made 
of lightweight, transparent, long-lasting plastic. 
They feature guide and tab of one-piece con- 
struction with entire tab located above card 
tops. The tabs of Rock-Elite All-Plastic Card 
Guides eliminate undesirable extra bulk that 
causes cards to “fan” forward. Tab slant to the 
rear gives full “angled visibility” to labels. 
Entire tab is transparent for maximum size 
label—no tiny “window” to limit label size. 


Practically indestructible, Rock-Elite Card 
Guides can be bent double and spring back to 
original shape—will not become brittle or crack. 
Rock-Elite plastic is safe, too—will not “flash 
burn.”’ Rock-Elite Card Guides are available 


in 3 x 5, 4 x 6 and 5 x 8 sizes, each in a wide 
label assortment for popular systems. 


as 


Wt U@ Desk Tray 


wdemark Reg. U.S. Pat. Off. 


TIERS LOWER 


molded of chip-proof, scratch- 


GREATER CAPACITY e« 


Rock-Elite Desk Tray, 


proof plastic, tiers lower than ordinary trays yet com- 
fortably accommodates file folders and standard size 
ring binders. Each tray surface is ribbed to eliminate 
fumbling for bottom sheet; slopes downward to rear, 


automatically aligning contents. Fluted, non-slip tier 


posts at sides and ample cut-out opening permit easy 
access. Four rubber cushion feet protect desk and table 
walnut or gray finish. Available 


surfaces. Attractive 
in letter or legal size 


ROCKWELL-BARN 


1. 
acker Drive Chicago 


35 East W 
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=f * the only 
Licka: Stile modern file 
7 — SAVES UP TO 
be 40% FLOOR SPACE! 


Rock-a-File’s revolutionary side-fil- 
ing development, featuring compart- 
ments that “rock’’ open sideways, 
provides the same capacity as or- 
dinary files if less than two-thirds 
the floor space. Compartments pro- 
ject only slightly when open. All the 
contents are instantly available all 
the time . . . two or more persons can 
file simultaneously ... compartments 
can remain open. 
and legal size models available in 
choice of finishes. 


Rock-a-File PERSONAL FILE 


The perfect private-office file 
—ideal for home use, too. Fea- 
tures space-saving advantages 
of side-filing plus effortless op- 
eration of “‘rocking’’ compart- 
ments. Standard letter size, 
two-compartment model 
stands 32 inches high. Avail- 
able in satin-gray, mahogany, 
green or mar-proof walnut 
finish, with or without lock. 


*Patented 
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Staple Master 


No. 15 Punch 


Punchmaster 





200 HUDSON ST. 
NEW YORK 13, N.Y. 


MARKWELL C0. 
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mination. In keeping with the “Golden Harvest” 
theme, autumn leaves were placed in appropriate 
background positions. At the back of each window is 
a two-section, piano-hinge door, permitting easy access 
to the windows themselves. 

Featured in the east window was the gold-plated 
Underwood portable on a rotating stand. Insured for 
$1000.00, it was removed each night and placed in a 
safe. A gold sign replaced the typewriter during the 





REMODELED FRONT OF BELMONT 
TYPEWRITER SALES & SERVICE 
STORE IN CHICAGO. 


hours when the store was closed. In front of a purple 
backdrop was a framed picture of the new Underwood. 
Among the several interesting signs in the window 
were these, “We Service What We Sell,” and “Increase 
Your Grade—Rent a Typewriter.” 

The west window was devoted to Heyer duplicating 
machines and supplies, filing equipment and general 
office supply lines. 

Plans for enlarging the store and remodeling it to 
harmonize completely with the new front are under 
way. Before very many months the Belmont store will 
be modern throughout. 


1+ — 


VICTOR MAN GIVES HANDICAPPED WEEK TALKS 

E. G. Derning, employment manager of Victor Add- 
ing Machine Company, Chicago, was a featured speak- 
er at National Employ The Physically Handicapped 
Week programs in New Albany, Ind., and Louisville, 
Ky., in October. 

At New Albany, in a program arranged by John Dan- 
nenfelser of the Petery-Hedden Company, Victor 
dealer, Mr. Derning addressed two high school groups 
and the Junior Chamber of Commerce. 

At Louisville, where Victor’s representative, the 
Office Equipment Company, Inc., is located, he was 
the guest speaker at the Kentucky Employment Serv- 
ice program. 

ee 
OHMER APPOINTS SEVERAL DEALERS 

Ohmer Corporation, Dayton, Ohio, recently appoint- 
ed the following as cash register dealers: 

Kansas Sales Company, Topeka, Kans. 

Ralph W. Atkins Company, Waterville, Me. 

Hagerstown Cash Register Company, Hagerstown, 
Md. 

Dixon Motor Company, Oakland, Md. 

Brockton Cash Register Company, Brockton, Mass. 

Baldwin Typewriter Company, Kirksville, Mo 

Stotz Office Equipment Company, Easton, Pa. 

Pine Office Equipment Company, Midland, Tex. 
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POSTURE CHAIR 


Here you see a fine chair. It combines the comfort of a fully adjustable 


posture chair with the luxury of an executive armchair. Harter’s new 


Model 66 has clean and graceful lines — modern but not extreme, 


complete satisfaction and unfailing quality... 


beautiful but not flashy. Its careful construction guarantees long years of 
Current production 


of this model is excellent. Harter dealers everywhere are now displaying it. 


Write for full details on Harter’s new executive posture chair. 


December, 


POSTURE 
NO 
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Features Galore! 


ST EC A 


Synchronized Tilt Action 


Seat and back tilt together in perfect 
synchronization. Smooth and silent, 
foolproof in operation. 


Five Comfort Adjustments 


Simple hand-wheel controls let user 
regulate (1) height of seat, (2) height 
of back-rest, (3) horizontal position of 
back-rest, (4) amount of tension in 
tile of seat and in (5) tile of back. 


Mohair Fabric Upholstery 


Luxurious, long-wearing. Choice of 9 
colors, including Dawn Grey, Imperial 
Blue, Windsor Rose, Green. (Corrected 
top grain leather available on back 
and arms at no extra charge. Seat, how- 
ever, supplied only in fabric.) 


Foam Rubber Cushions 


Soft, deep, resilient. Cushions on seat, 
back, and arms keep cool and clean. 
Will not sag or pack down. 


—and More! 


Baked enamel finish, flat or grained. 
Noiseless one-piece base. All-steel 
construction. 2-inch diameter ball bear 
ing casters. Welt around cushion. 


National advertising for 
Harter’s new executive pos- 
ture chair is now appearing 
in Fortune, Newsweek, 
Business Week, and U.S. 
News & World Report. 


37 a2 @ 
POSTURE cuains * STEEL CHAIRS 
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“PROMINENT” File Labels 
Can Be Made With 


RUBBER 











In a few seconds, anyone can set up and print file 
folder titles that “stand out.” SUPERIOR offers wide 
choice of suitable sizes and faces of grooved, change- 
able rubber type for this purpose. It provides an 
inexpensive and easy way to obtain a custom-made 
filing system. 


SUPERIOR MARKING EQUIPMENT CO. 


1800 LARCHMONT, CHICAGO 13 * 533 MISSION ST., SAN FRANCISCO 5 


R. A. STEWART & COMPANY, INC. 


80 DUANE ST., NEW YORK 7, N. Y. 








MEETINGS—DINNERS—CONVENTIONS 
(Continued from page 80) 

swimming and a host of other activities to keep the 
group going from early morning to early morning. 
The trout streams and pools were highly patronized, 
and even the children had no difficulty bringing out 
the fish ranging from 12 to 18 inches in size. It was 
estimated that more than 200 fine rainbow trout were 
taken by various dealers. The fish were cleaned, packed 
and frozen for transport back home. 


A Dinner To Be Remembered 


The main dinner meeting held on Friday evening 
was one that will always be remembered by those 
attending. Dining in the splendor of regal appoint- 
ment the assemblage, during the period of two hours, 
dispensed with 48 charcoal broiled pheasants, platter 
upon platter of golden brown rainbow trout, to say 
nothing of the accessories. President-elect Edward E, 
Noakes (NCOMDA) and Frank Micco (East Bay) per- 
sonally caught the rainbows just an hour before 
serving. 

Following the dinner, entertainment was provided 
by the members of the famous Grass Valley Gold 
Miners Chorus. Their voices blended in melody that 


| was born in the gold mines of Grass Valley back in 


1868 and was handed down from father to son. Prior 
to the war, the Gold Miners’ Chorus gave command 


| performances throughout the world capitals. 


| Company, Fresno, 





The use of a cow bell, with the aid of a 45-60 caliber 
rifle, in the hands of Chairman Ken Stevenson, 
brought the meeting to order to dispense with the 
business at hand, namely the election and installation 
of new officers for northern California. The following 
dealers will steer the organization during the 1948-49 
period: 

President—Edward E. Noakes, 
Company, Sacramento, Calif. 

First vice-president—H. E. Wheeler, Standard Office 
Equipment Company, Stockton, Calif. 

Second vice-president—Gene Blanchard, San Jose 


Noakes Typewriter 


| Typewriter Company, San Jose, Calif. 


Third vice-president—Fred Mielke, San Francisco, 
Calif. 

Board of directors—J. D. Romano, Valley Typewriter 
Calif.; Ralph Archinal, Alameda 
Typewriter Company, Alameda, Calif.; Harry Foote, 
Harry’s Business Machines, Inc., Reno, Nev.; Frank 
Patty, Chico, Calif.; Fritz Wurzmann, Wurzmann 
Typewriter Exchange, Monterey, Calif.; and Ken Ste- 
venson, Stevenson’s Office Equipment Company, Grass 
Valley, Calif. 

The selection of secretary, treasurer and editor was 
turned over to the new board for decision. 


President Romano Is Honored 


In recognition for outstanding services rendered 
during the past year as president of Northern Cali- 
fornia Association, J. D. Romano of Fresno, Calif. 


| was honored during an impressive, but entertaining 


ceremony. Upon conclusion of the “ritual,” Mr. Romano 
was minus his business suit and in its stead, he 
donned an outfit familiar to all duck hunters. As a 
climax, Past President Ralph Archinal, who spoke 


| briefly on the subject of Mr. Romano’s fine record, 


presented him with a beautifully engraved Belgium 
Browning 12-gauge automatic shotgun, complete with 
shells. Mr. Archinal was assisted in the presentation 
by Ken Stevenson, E. E. Noakes and Win Phillips, 


| treasurer of NCOMDA. 


On the Saturday following, large groups of dealers 
toured the rich gold mines in the area, inspected the 
minute operations and observed the miners’ shifts 
returning from the 400 miles of shafts which descend 
more than 2,000 feet below sea level from an elevation 
of 2,500 feet above sea level. In addition to the gold 
samples placed around the dinner table the night 
before, many fine rocks were secured at the mines 
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HEAVY STEEL BLUEPRINT CABINET 


Solidly built of heavy gauge furniture steel. Smooth gliding 
drawers on ball-bearing rollers, equipped with rear hood 

and lift compressor in front. 5-drawer units that can be securely 
stacked to meet your individual requirements. 


Inside drawer dimensions: 37” wide, 25” deep, 2%” high. 


No. 4030. 5-drawer unit $89.00 
Base for above $14.00 


Prices 20% higher in Denver and West of Rockies. 


OR PHOTOGRAPH OF THE ABOVE UNIT AVAILABLE ON REQUEST 


ee) i ie a ee ee eee ee a ee On ee - 
285 Madison Avenue, New York 17, N. Y. 





PRONTO 





STURDY CONSTRUCTION Prontos are built of 275-lb. 


test corrugated fibre board and reinforced with steel on the 
shell and the four corners of the drawers. 


SAVE FLOOR SPACE — Constructed so that they interlock 


into solid units and stack as high as the ceiling, saving 


valuable floor space. 


SIZES AND PRICES 


FIBER BOARD 
DRAWER FRONT 

° PRICE 
No Single Carton 
$3.10 $3.00 
3.75 3.65 
2.75 2.65 
3.05 95 
2.60 2.50 
2.65 55 104L 
2.10 00 1941L 

35 2.25 8SIL 
2.10 2.00 731L 
3.75 65 645L 
2.75 2.65 245L 
2.65 $5 O3L 
2.90 80 592L 
3.50 3.40 912L 
4.45 4.35 212M 


Inside Dimensions 


Suggested Uses 
File 


No 
1210L 
ISIOL 

107L 

108L 
197IL 


Width Height Length 


12% 
1S% 
10% 8Y, 
10% 8%, 
%%..7 
10'/2 4%, 
Drafts or Checks %/5 4'/, 
5x8 Forms | By, 5\% 
Tabulating Cards ! 7% 3% 
*3x5 Cards (3 Rows)|| 16//... 4¥/2 
*4x6 Cards (2 Rows)|| [27% 5 
*3x5 Cards (2 Rows)|| 10% 3% . 
Vouchers (Upright)! 54. . 10%, 
tledger Sheets %%.. 12 
tledger Sheets | 12%. . 12% 3 


10'/, 
10'/, 


tletter Size 
tlegal or Cap 
Invoices 

*2 Rows 8x5 Forms 
Freight Bills 
Checks 


mmr 
wi rn 
oc — 
evo Oo 


24 
24 
24 
4 
4 
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4 


24 


o 
~*~ 


iow 
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*These numbers hove removable divider partitions 


NEW 


PRONTO FILE 


285 Madison Avenue 


INVITED 


Single 


tPacked 6 to a carton—all others |2 to o carton 


STEEL FRONT Storage Files 


LOCATE YOUR RECORDS EASILY — No more need 


fussing and fuming. With Pronto files you can get ati 
records just as easily as in your regular active files. 


BEAUTIFUL APPEARANCE — Pronto files are beautiful 


appearance, finished in an attractive olive green. The 


drawer front matches your regular active office files. 


STEEL 
DRAWER FRONT 


PRICE 

Carton 
$3.85 $3.75 
4.85 4.75 
3.40 3.30 
3 3.55 
3.1 3.00 
3 


u 


Prontos Installed at the Underwood-Elliott Fisher Co 


CATALOGUE 


5 
70 my 


x c ~ 
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CORPORATION 


New York 17, N. Y. 

















Make sure of more profits for "49 with fast selling COPY- 
RITE liquid duplicators and RITE-COPY supplies....a 
complete line of the highest quality machines and working 
materials on the market. Team them up for more sales! 
New models will be introduced during the coming year—fa- 
cilities will be increased. 


Copy rile 


is entering on the most progressive program in the dupli- 
cator industry. Everything about it means more profits to 
you, for COPY-RITE is a pace-setter the year ‘round! 

To those of you who have been our friends in the past... 
to those who will be in the future ....and to all.... THE 
SEASONS BEST WISHES FOR A HAPPY AND PROS- 
PEROUS YEAR. 


WOLBER DUPLICATOR AND SUPPLY CO., 1203 Cortland Street, Chicago 44, Illinois 
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IMMEDIATE 
DELIVERY 
for 
DOMESTIC & EXPORT 
TRADE 2 


REBUILT 


DICTAPHONES - EDIPHONES 
| SOUNDSCRIBERS 
AUDOGRAPHS 
WIRE RECORDERS 


QUALITY REBUILTS 
SINCE 1923 





CHOOSE YOUR MODEL 


The one you want, from a stock of approximately 
1000 machines; all models available. Modern ef- 
ficiency and voice clarity are assured when you 
purchase our guaranteed rebuilts. 


LARGEST STOCK OF LATE MODELS 
CONVERTED AND SLIGHTLY USED 
MACHINES, WAR SURPLUS EQUIPMENT 
AND MODERNIZED EARLY MODELS. 


CLEARTONE CYLINDERS 


Our economical, lined, smooth textured product of 
long years of experiment and research, is the ideal 
cylinder for dictating perfection. Complete satis- 
faction guaranteed with every order. 


Write Us Today 
Regarding Your Needs 


AMERICAN 


DICTATING MACHINE CO., Ine. 
235 FIFTH AVE., NEW YORK 16, N. Y. 
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souvenirs 


which several dealers brought home as 
of the Grass Valley meeting. 

Other groups of dealers formed trips to near-by 
camps of Rough & Ready, Nevada City, Whiskey Gulch 
and Red Dog, all of which still retain the old buildings 
and streets that were built in the days of the gold 
rush. Still others spent the balance of the day sight- 
seeing in Grass Valley and remaining to attend the 
dance given at the Grass Valley Elks Club that night. 
Our last impression was a picture of Ed Noakes and 
Vice-president Herb Wheeler (Stockton) dragging in 
half a gunny sack of freshly-caught rainbow trout at 
6 a.M. and sounding breakfast call at all the cabins 
on Indian Mountain Ranch. They hadn’t bothered to 
change clothes from the dance the night before. 

a 


NEW YORK OMDA NOMINATES OFFICERS 

The regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., was held on 
Tuesday evening, November 9, in Conference Room No. 
2 at the Hotel Pennsylvania, New York, N. Y., attended 
by more than 50 members and guests 

President John A. LaHiff, J. E. Albright & Company, 
New York, N. Y., introduced Harry Goodman and Alan 
Goodman, Business Machines & Office Equipment, 
New York, N. Y., new members of the association. He 
then called for committee reports. 

George Purvin, Superior Typewriter Company, New 
York, N. Y., chairman of the entertainment committee, 
announced that arrangements were made to hold the 
annual banquet on February 21, 1949, at the Hotel 
Plaza, New York, N. Y. 


Report 124 Members 


Jessie I. Taylor, Globe Typewriter and Adding Ma- 
chine Company, Inc., secretary and chairman of the 
membership committee, announced that the associa- 
tion now has a membership of 124 members. 

The next order of business was the report of the 
nominating committee headed by Chairman Irving R. 
Ritchie, Typewriter Distributors, Inc., and consisted of 
Nicholas H. Fucci, Business Machines, Inc.; I. Rubin, 
Eagle Office Equipment Company; Reuben H. Jaskow, 
Batlin & Horowitz, New York, N. Y.; and Sam Singer, 
Allied Office Equipment & Stationery Company. Their 
recommendations were as follows: 

President—E. P. Radigan, Radigan Sales Company, 
Staten Island, N. Y. 

First vice-president—Dave Silvers, American Busi- 
ness Machine Company, Manhattan, N. Y. 

Second vice-president—Reuben H. Jaskow, Batlin & 
Horowitz, Bronx, N. Y. 

Third vice-president—Bernard Blumenthal, 
A-Typewriter Company, Brooklyn, N. Y. 

Fourth vice-president—George T. Carr, Carr’s Type- 
writer Exchange, Great Neck, L. I., N. Y. 

Fifth vice-president—Edw. Stoll, Dobke Typewriter 
Company, Jersey City, N. J. 

Sixth vice-president—W. A. Partee, Stamford, Conn. 

Election of officers will be held at the next meeting. 


Rent- 


Discuss Fair Trade Items 


The balance of the meeting was thrown open for 
discussion on price-cutting of fair traded items and 
unethical advertising and selling of those items. Coun- 
sel Charles F. Krause was on hand to give legal inter- 
pretation and explain operations of the rules for the 
guidance of the group in their discussion. 

Tom DeWitt, L. C. Smith & Corona Typewriters, Inc., 
one of the charter members who 19 years ago helped 
organize the association, gave a talk on adding ma- 
chines. 


With the help of the new model 8M Smith- 9 
Corona adding machine, a desk size, hand-operated,® 
full keyboard model, he gave a demonstration in which® 


he explained its improved features and told in detail} 


of its functions 
ing, multiplication and multiple subtraction. 
close of his talk, Mr. 
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QUEEN cx: 
SUPER SOVEREIGN 


CARBON PAPER 





QUEEN 
SOVEREIGN 


TYPEWRITER RIBBON 












HE perfect combination for superior typing results 
T and steady sales—that’s QUEEN non-curl Super 
Sovereign carbon paper and QUEEN Sovereign 
typewriter ribbon. Here is non-curl carbon at its 
finest, giving clear, clean permanent reproduction. 
Comes in four weights and four finishes for all pur- 
poses. Here, also, is typewriter ribbon preferred 
wherever quality comes first. Available in all de- 
grees of inking for all machines. Feature this per- 


FACTORIES: 


BROOKLYN, N. Y. 
CHICAGO, ILL. 


$1948 Queea Ribbon & Carbon Co., Inc. 





fect typing combination. Your customers will get 
TWICE the TYPING SATISFACTION, you'll get 
TWICE the PROFIT. 


QUEEN RIBBON & CARBORM CO., Inc. 


EXECUTIVE OFFICES 


742-760 WYTHE AVENUE. BROOKLYN 11 7 ae | 
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No buttons to press ... No Levers to raise 


. Raise the headpiece to any desired 


position . . . It will automatically stay at 
that position ... To release the ‘‘Magic- 
Hold,’’ raise the headpiece all the way. 
It can then be lowered to the “‘flat’’ posi- 
tion. Available in the finest plastic mate- 


rials in a wide variety of colors. 


Ideal for 
OFFICES @ PLANTS @ TERMINALS @ 
DORMITORIES @ DENS @ GYMS e 
HOTELS @® DOCTORS @ GAME 
ROOMS @ NIGHT CLUBS e 
INSTITUTIONS 


- “ ” 
poate ALAURCAL” FOR EXTRA SALES ! 


’ MBER MMccte Fete 6 


me 2 - eee am & oy . NEW YORK 


A Complete Line of Office Furniture: Sofas, ¢ 


tells Sak ak ee Galella | 
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radio to be awarded to some member of the associ- 
ation. The award was gratefully received by Reuben 
H. Jaskow 
o—ee — 
STATIONERS 12:30 CLUB HONORS BRIGGS 

More than 50 members and guests attended the reg- 
ular monthly meeting of the Stationers 12:30 Club of 
New York on Monday evening, October 18, at the 
Advertising Club, New York, N.Y. 

President Jerome J. Savage, The Carter’s Ink Com- 
pany, introduced the following guests: Eric Lundstrom, 
Sun Rubber Company; Gordon Steinmetz and John 
McQuade, both of the Sanford Ink Company; Ben T. 
Sandner, Le Page’s, Inc.; and Eric Grip, Esterbrook 
Pen Company. He then called upon Sam Libien, Libien 
Press, New York, N.Y., chairman of the committee 
appointed to study the matter of increasing the mem- 
bership of the club. Mr. Libien reported that after 
due deliberation, the committee recommended that all 
those who are on the waiting list be accepted subject 
to approval of the membership committee. After fur- 
ther discussion from the floor a motion was made to 
that effect and passed unanimously. 


Howard J. Shoemaker, Eberhard Faber Pencil. Com- 
pany, announced that Aaron Gottlieb, L. Gottlieb & 
Sons, New York, N. Y., is celebrating his fiftieth wed- 
ding annivers nd proposed the club send a letter 
of congratulatio1 Secretary Phil H. Tagley, Consol- 
idated Loose Leaf. Inc., gladly accepted the job at the 


request of the chair. 
The surprise event 
as President Savage 


of the evening then took place 
arose and declared he was happy 
to do honor to one of the club’s charter members—a 
man who has been an officer since the founding of 
the club, close to 20 years ago, and a man who has 
served long and faithfully to be worthy of the club’s 
highest consideration. He then presented Treasurer 
Dwight N. Briggs. Sun Rubber Comvany, with a hand- 
somely ener: ll, proclaiming the club’s appre- 
ciation of his valued service and making him a life 


y 
me 


Mr. Briggs, it ecepting the token of appreciation, 
declared he had enjoyed every minute of his years of 
service as an officer of the club—years in which he 
served as secretary, vice-president, president and 
treasurer. In remarking that it is good to do something 
to help someon: ithout expecting to be rewarded, he 
declared that the pleasure of doing is its own reward 
and he, for one, has profited greatly by the many 
friendships he made during those years. 


Sig Engleberg, Eagle Pencil Company, spoke of the 
Stationers Association of New York, Inc., and its value 
to the industri urged all to attend the meeting 
on October 25 at the Pennsylvania Hotel, New York, 
N.Y 

President Savage announced the appointment of 
James T. Hurley, Oxford Filing Supply Company, as 


chairman of a committee to make arrangements for 
the club’s annual Christmas party. Mr. Hurley was to 
pick his own committee and report progress at the 
next meeting on November 15. 
nntpeaiitaeianl 

CONNECTICUT VALLEY STATIONERS ASSN. HEARS 
ROBERTS NUMBERING MACHINE PRESENTATION 

The regular monthly meeting of the Connecticut 
Valley Stationers Association was held on Wednesday 
evening, October 27, at Ceriani’s Cafe Mellone, New 
Haven, Conn 

President Ronald E. Daley, R. E. Daley Office Sup- 
plies, Waterbury, Conn., announced the next meeting 
will be held on November 17 in the Diorio restaurant, 
Waterbury, Conn., and urged a large attendance to 
hear FBI Special Agent John C. Carr, who will be the 
guest speaker. His topic will be “The Work of the 
FBI.” Announcement was made that no meeting will 
be held in December because of the Christmas holiday 
activities 

He then introduced 
hing, C. F. Bacl 


the guest speaker of the eve- 
vice-president in charge of 
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FINEST CUSTOM QUALITY 


SEVEN HUNDRED 


Stationery and Office Furniture Dealers whose regular 
purchases for more than 


SEVEN YEARS 


confirm the fact that 


The Finest Lamps You Can Buy pre 
MIDCO 4 PERFECTLITE 


Fluorescent Portable Lamps. 


Our goal for 1949 


SEVEN HUNDRED 


more good dealers. 


Our manufacturing capacity is adequate 
and our service is excellent. 


Resolve NOW to sell only the finest in 
portable lighting—the MIDCO Line in °49. 


Write for descriptive literature and a plan 
that is most certain to appeal to you and 
help you make this important business 
decision for 1949. 


QA Merry Christmas to Gil 





Se ~~ 


4200 Series Desk Lamp 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 
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trademark 


TRANSFILE 


STEEL FRONT 
FIBRE BOARD FILES 


are still the low cost way of keeping 
semi-permanent and permanent records 
accessible every minute. Made of high 
test fibre board, TRANSFILE Files are 
reinforced with steel so that all the 
weight is supported on steel. Drawers 
slide in and out with surprising ease. 
They can be securely interlocked into 
solid batteries as high and wide as you 
please. Shipped flat, they fold together 
quickly and easily without tools, nuts or 
bolts. Send a sample order today. 


GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, 


335 CANAL STREET . N. Y. 





2 models—!3 sizes— 
there is a TRANS- 
FILE File for every 
need. 








144 








sales, Roberts Numbering Machine Company, whose 
topic was, “Unseen Profits in Numbering Machines,” 
With the aid of a kit case containing a variety of six 
machines, Mr. Bachmann gave a comprehensive and 
informative talk and demonstration of the construc- 
tion and use of hand-operated dating, numbering and 
combination machines. Declaring there is an excellent 
sales potential in marking devices, he urged stationers 
to give serious thought to building up that part of 
their business. ‘““‘To successfully sell marking devices, 
two factors are necessary,” he said, “and they are 
knowledge of the product and a variety of machines 
in stock.” At this point he cited a number of Cases 
wherein dealers were successful in building up a sub- 
stantial business because their sales forces were famil- 
iar with mechanical details and uses for the various 
machines. Informing his listeners that good profits are 
to be made, he declared that sales frequently run into 
hundreds of dollars. He went on to tell of the con- 
struction and function of each model contained in 
his kit. Mr. Bachmann was kept busy during the ques- 
tion-and-answer period that followed. 

President Daley, who was himself the next speaker, 
gave his report on the recent National Stationers Asso- 
ciation convention. He gave a colorful word picture 
of many of the outstanding exhibits and furnished a 
detailed account of the business sessions and speakers’ 
topics. This was a report packed full of colorful detail 
and pertinent information that gained the enthusias- 
tic applause of his audience. 





VICTOR VISIBLE SCHOOL—A Victor Visible training school was held 
at Hotel Lenox. Buffalo, N. Y., recently under the auspices of the 
Victor Safe & Equipment Co.. Inc. Shown in attendance are, left to 


right: Front—John F. Donovan, Walcott-Taylor Co., Inc.. Washington. 
D. C.; James F. Brinker, A. Fred Treher. Easton, Pa.; L. Richard 
Dougherty. OReilly Office Suopty Co., Ft. Wayne. Ind.; C. Fred 


C. Fred Hoffman Son. Albany. N. Y.; Second row— 

Darlene Busch, Victor Safe & Equipment Co.. 
N. Tonawanda, N. Y.; George I. Lee, A. F. Ortlieb, Mbenr. N. Yu 
Harold W. Barnes, Victor Safe & uipment Co. Third row—William F. 
Hatton, A. Pomerantz & Co., Philadelphia, Pa.; Leo Yager. Watertown 
Office Supply. Watertown, N. Y.; Robert W. Ewing. Northwestem 
Typewriter Co., Hays, Kans.; David H. Eaton, Eaton Office Supply 
Co.. Inc., Buffalo, N. Y. 


>. 
GREAT LAKES TRAVELERS CLUB NOTES 

About 30 travelers and guests were present at the 
October business meeting of the Great Lakes Travelers 
Club held at Central Y.M.C.A. on Friday, October 29. 
The occasion was highlighted by a belated celebration 
in honor of the eightieth birthday, on October 26, of 
William E. Smith, Ace Fastener Corporation. Features 
of the party included the traditional birthday cake, 
cigars for the members and the presentation of a new 
cane to Bill from the GLTC members. A number of 
the members and guests spoke in glowing terms of 
their long association with the honored guest. 

Following the secretary’s report, a card from Rose 
Powell, thanking the club for their floral gift, was read. 
The treasurer’s report given by Rus Ragan, American 
Pad and Paper Company, included the interesting fact 
that the club now has 216 paid-up members. The fol- 
lowing applications for membership were read and 
approved: 

Barrett K. Mitchell, Invincible Metal Furniture Co. 

Bernard Wright, F. S. Webster Co 

Jack Asthalter, W. A. Sheaffer Pen Co. 

Among the guests at the meeting were Al Schermer, 


Hoffman. Jr., 
George M. Newton. 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


lt is amazing what a transformation Guide-O-folders effect 
in filing systems. Unsightly, dirty, hard working files become 
clean, orderly and workable at once—and stay that way. 
Guide-O-folders always maintain a vertical position in the 
file because they hang. File clerks don't have to push, pull 
and tug to file and find, Guide-O-folders just glide along on 
the steel frames. . . . The adjustable metal tabs permit 
extreme flexibility of arrangement. Tabs can be placed in 
any position anywhere. Slanted at a 45° angle they give 


maximum visibility. 


You can make more sales every month of the year selling 
Guide-O-folders. Write for a sample today. 
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GUIDE SYSTEM & 


335 CANAL STREET 





Gasde-O.fet. 


DISAPPEARING TOP 


A personal file, desk high, where information 
may be kept instantly available. The Slid-O- 
Matic top completely disappears at a slight 
push of the finger. It slides back into place 
with equal ease. Gray finish. Sturdy all steel 
construction. Mounted on rollers, the Guide- 
O-file can be moved about as required. 

The Guide-O-file is equipped with 25 Guide- 
O-folders complete with adjustable metal tabs 
and an assortment of inserts for tab headings. 
ee is also available without 
stand. 





GuideO.tiay 


Made to fit the lower deep drawer of all 
standard desks. Using this unit, the desk 
worker always has important and vitel data at 
the finger tios—always in an upright position. 
Instantly available and instantly replaced. The 
unit consists of a metal tray and 25 Guide- 
O-folders complete with adjustable metal tabs 
and an assortment of inserts for tab headings. 


SUPPLY CO. 


NEW YORK 13, N. Y. 





WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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Yes, it would make a rather large gift to fit 
beneath your Christmas tree, but we just wrapped 
it up this way to remind you that when you buy 
CRESTLINE office furniture, you are receiving 
superior designing, exceptional workmanship and matchless 
efficiency. Be sure to learn all about this better equipment 
by calling your dealer or by writing for a CRESTLINE 


Desk folder . . . it will be sent you promptly. 


SECURITY STEEL EQUIPMENT CORPORATION +: AVENEL, NEW JERSEY 
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Business Stationers, Inc.; Bill Davis, Horder’s, Inc.; 
Ollie Stevens and Charles Ziesk, Stevens, Maloney & 
Company, and Loretta Fox, former Sherman Hotel 
waitress who served the members of the club for many 
years 

7 * ” 

At the November 5 luncheon meeting of the Great 
Lakes Travelers Club things were a bit mixed up. 
When members began arriving at the Central YMCA, 
the club’s new meeting place, no room had been re- 
served. Some fast work resulted in assignment of a 


room, but no waitress service could be made available. 
The men proved themselves good sports by joining the 
cafeteria line and serving themselves. 

Although Bill Smith, Ace Fastener Corporation, was 
not present, those present were happy to learn that 
the gift was ready for delivery to him. The handsome 
Malacco stick carried the following engraved inscrip- 
tion To Bill Smith from your friends in the Great 


Lakes Travelers Club on your 80th Birthday, 1948.” 
bl * * 


When GLTC members gathered for their regular 
luncheon meeting on Friday, November 12, they were 
honored by having as guests Paul Burbank, general 
manager of the National Stationers Association, and 
Ollie Stevens, Stevens, Maloney & Company, Chicago, 
immediate past-governor of NSA District No. 6. Mr. 


Burbank spoke briefly, announcing that Gordon 
Kickels, C. L. Barkley & Company, had been appointed 


general chairman of the 1949 NSA convention. He also 
touched on some ideas suggested for next year’s assem- 
bly, and then spoke about the association’s product 
information program, which is under the guidance of 
Homer Smith 
outer 
EXPORTERS GROUP ELECTS OFFICERS 

The American Office Supply Exporters Association 

in its annual election held November 10 at the Hotel 


Governor Clinton, New York, N. Y., named the follow- 
ing officers: 

President, Frank Mason, Wilson Jones Company. 

Vice-President—William Danjczek, Koh-I-Noor Pen- 
cil Company 

Treasurer—Tracy Higgins, Higgins Ink Company. 

Secretary—David Manley, Efectos de Escritorio. 

The new board of directors comprises Mr. Mason, 
Mr. Danjczek, Mr. Higgins, Mr. Manley, C. B. Farr, 
Philip Jackson, Henry Williams, Robert Cook, Paul 
Spoerry, and Otto Gaffron. 

—<—-- 
MOORE BUSINESS FORMS HOLDS CONFAB 

A district managers’ conference was conducted re- 
cently at Niagara Falls, N. Y. by Moore Business 
Forms, Inc. During their stay in Niagara Falls, the 
men heard the firm’s sales plans and policy discussed 
by Harry P. Brown, vice-president and general mana- 
ger; David W. Barr, general sales manager; Norman J. 
Creighton, assistant general sales manager, and E. N. 
Vanstone, comptroller 

Contemplated production improvements and routine 
production problems were explained by A. Hartley 
Zimmerman, general production manager; Leon L. 
Shippy, manager of Moore’s Buffalo Ave. plant; Jacob 
Bader, assistant manager of the Highland Ave. plant, 
and William J. Cowling, general service superintend- 
ent 

Discussions of personnel management practices were 
led by Edmund Johnstone, industrial relations mana- 
ger; Herbert W. Rinn, sales personnel and training 
manager, and Dr. J. D. M. Griffin, of Toronto, Ont., 
consultant in personnel development for Moore Cor- 
poration, Ltd 

Edward A. Maloney, regional manager in New York 
City, and Robert L. Hiles, field systems and procedures 
manager, were the speakers at a session devoted to 
district office operations 


Harold H. Brennan, field service manager; Alton W. 
Carlson, manager of the pricing department; James A. 
Reid, manager of the price list department, and Stan- 
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HERE’S WHY 





RINGS THE SALES BELL 


Allied’s FLAGSHIP Carbon Paper wins new cus- 
tomers, insures repeat sales and greater profits. Its 
superior performance under all operating conditions 
creates popularity and acceptance everywhere. This 
is why: 


NON CURL—Patented metallic plating makes Flag- 
ship unaffected by moisture, dryness, heat or cold. 

LONGER WEAR —Flagship makes more excellent 
copies due to the combination of imported papers, 
tough pigments and patented metallic plating. 

FINER COPIES—Clean, perfect impressions from first 

‘ letter to last. 

CLEANER TO HANDLE—Flagship is easier to collate, 
is crisp and clean. 

EASIER TO ERASE—Clean erasures with no telltale 
smear is another Flagship feature. 

BETTER LOOKING—The attractive box and beautiful 
sheet design give Flagship a distinguished appear- 
ance. 

GREATER ECONOMY—Popular price and superior 
performance offers user top quality at low cost. 
WIDE RANGE—Flagship is available in weight and 
finish combinations to meet every requirement. 


The Allied line of carbons, ribbons and related prod- 
ucts is complete. Each is well known for fine quality 
combined with true economy in use. 


CARBON PAPERS e PENCIL CARBONS 
TYPEWRITER RIBBONS ¢ HAND CLEANER 
SPIRIT FLUID e MASTER SETS 
CARBON PAPER RIBBONS FOR ALL MACHINES 
SPIRIT AND HECTOGRAPH CARBON PAPER 
TABULATING AND ADDRESSOGRAPH RIBBONS 


A few exclusive Allied franchises are still available 
for alert dealers. Write today for free samples and 
full details. Address Dept. Al. 


PP ok 






ALLIED CARBON AND RIBBON 
MANUFACTURING CORPORATION 


GENERAL OFFICES AND FACTORY—165 DUANE ST. W. Y. 13, M Y. 
WESTERN OFFICES—1629 SO. BROADWAY, LOS ANGELES 15, CAL. 
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AMES SUPPLY 
COMPANY 


MANUFACTURERS — DISTRIBUTORS 


* 


TYPEWRITER PARTS 
PLATENS 
ACCESSORIES 


Ames Quality Accessory Items 


* 


© True-Mark Felt Typewriter Pads 
@ True-Mark Stenographers’ Cleaning Sets 
@ True-Mark Liquid Type Cleaner 
® True-Mark Plastic Type Cleaner 
@ Gold Crest Ribbons 

©@ Gold Crest Stencils 

© Gold Crest Duplicator Ink 

®@ Gold Crest Correction Fluid 

® Gold Crest Wrinkle Finish Polish 
® Peerless Rubber Typewriter Keys 
@ A. W. Faber Erasers 


® Toledo Guild Typewriter Stands 


For Quality Accessories 


Specifically Request Above Items 


AMES SUPPLY COMPANY 
564 West Randolph Street 
Chicago 6, Illinois 


BRANCHES 


37 Murray St. 
New York 7, N. Y. 


1913% Commerce St. 
Dallas 1, Texas 


538 Market St. 
San Francisco 5, Calif. 


417 Wall St. 
Los Angeles 12, Calif. 


191 Cain St. 
Atlanta 3, Ga. 


Agents in the Principal Cities 








ley N. Wilburger, market information manager, ex- 
plained Moore’s pricing policies. 

The portion of the conference devoted to saleg 
development was in charge of A. H. Moesta, saleg7 
development manager, and Gordon E. Bower, Chester 7 
H. Naukam, and David L. Tyler, product development 
managers. 

William H. Van Loan, sales promotion manager, out- 
lined the activities of his department and announced 
details of next year’s program. 

Moore’s dealer program was explained to the district 
managers by George F. Gleason, merchandising 
manager. 

2 
NEW YORK STATIONERS 12:30 CLUB MEETS 

Nearly 60 members attended the regular monthly 
meeting of the Stationers 12:30 Club of New York held 
on Monday evening, November 15, at the Advertising 
Club, New York, N. Y. 

President Jerome J. Savage, The Carter’s Ink Com- 
pany, introduced Irving M. Levy, Art Steel Company, 
chairman of the Stationery Industry Division of the 
Federation of Jewish Philanthropies. Mr. Levy in-7| 
formed his listeners that the Stationery Industry Fed- 
eration dinner will be held in honor of two old mem- 
bers of the Stationers 12:30 Club—Henry Levy, Silver 
Stationery Company, and Morty Lazarus, M. C. Laz-j 
arus, Inc., both of New York, N. Y., on Tuesday, No- 
vember 30, at the Hotel New Yorker, New York, N. Y, 

President Savage announced that Ben Josephson, 
The Cooke & Cobb Company, is seriously ill and urged 
members to send him a word of good cheer. His 
address is 441 West End Ave., New York, N. Y. 

He then announced that prior to the regular meet- 
ing, a meeting of the board of directors and officers 
of the club was held. During that meeting a new} 
relief plan was decided upon. It is called “Ready- 
Relief,” and since Louis Caracci, The Nor-Wood Com- 
pany, Inc., New York, N. Y., was father to the plan, 
he called upon Mr. Caracci to propose the plan to the 
club. Mr. Caracci then presented the plan for con- 
sideration and adoption if approved. The “Ready-} 
Relief” plan calls for a cash payment of $200.00 to be 
paid to the family of any member immediately upon 
his death. He pointed out that although the amount 
is small, it will be exceedingly helpful in meeting inci- 
dental immediate expenses. Considerable discussion 
took place after which a motion was made and passed 
by a large majority to adopt the plan. It will go into 
effect beginning with January 1, 1949. A motion was 
then made to increase the yearly dues to $5.00 with 
an initiation fee of $10.00 for new members, both of 
which will be incorporated in the by-laws. After dis- 
cussion from the floor, it was passed unanimously. 

Chairman of the Christmas party committee, James 
T. Hurley, Oxford Filing Supply Company, announced 
that arrangements are completed to hold the club’s 
annual Christmas party on Monday evening, Decem- 
ber 20, in the main dining room of the Advertising 
Club, New York, N. Y. In asking that reservations be 
made early, he promised a gala evening with music, 
singing, grab bag and other attractions to make the 
event one long to be remembered. 

President Savage then appointed Harold E. McNeil, § 
Wilson Jones Company, as chairman of the nominat- 
ing committee. He will pick his own committee and J 
submit a slate of nominees for officers of the club 
for the coming year at the January meeting. 


ANNOUNCE LEATHER GOODS SHOW DATES 
The Luggage and Leather Goods Manufacturers of} 
America, Inc., 200 Fifth Ave., New York, N. Y., have 
announced that the Personal Leather Goods Show will 
be held January 31-February 3 at the Congress Hotel 
in Chicago. 
One entire floor, 35 rooms, will be used for exhibits. 
This being the first Personal Leather Goods Show, 
it is earmarked for lively retail attention and heavy 
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The world’s largest exchusive 
manufacturer of adding machines 
Now in ovr thirtieth year 






quired—whether in giant corporations 






or the one-man business—you'll find 






Victors doing an outstanding job 






They're precision built, sturdy—with 





ly, and a reputation established by Victor's 





thirty years of progress. See them now 







{PLUS FEATURES: 
‘Natural reading angle. 
Eye-ease colors cut glare, 


reduce operator fatigue, 
and eye strain. _ 
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Simply flick the 
“TOTAL” key and 
MPIC HALANGE 
is computed and 
printed on the tape 

. instantly, auto- 
matically. No extra 
key! No extra opera- 
tion!Fast.Easy.Exact 








al, 
a 
‘ 





Fully guaranteed. Nation- 
wide service points con- 
veniently located to insure 
prompt, efficient service. 













Adding Machine CO. chicago 18, tMlinois 


‘and authorized dealers everywhere. Consult your local phone book for nearest representative, or write us 











NEB LEL LE LSLES 
Merry Christmas 


and 


Happy New Year 


to all of you 


A cee meme 


from all of us. 
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ROBERT R. BENTSON PAUL H. ADAIR 
President Secretary-Treasurer 








MORGAN D. PARISH ELMER L. PATELSKI 
Assistant Sales Manager Purchasing Director 





OSCAR L. BJORSETH F. C. CHARLES 
Midwestern Representative Western Representative 
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Filing Equipment 
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attendance of buyers, dealers and retailers is expected, 
New Styles, new ideas and new trade “secrets” will 
be unfolded, says the Association News. 
———_o—=-0—____ i 
COMDA’S FOURTH ANNUAL DINNER DANCE 
ATTRACTS NEARLY 500 ON NOVEMBER 20 
At six o’clock on Saturday evening, November 20, 
a good-sized crowd had already gathered in the Ter- 
race Casino of the Morrison Hotel, Chicago, to share 


in the pleasures of the fourth annual dinner dance} 


and revue of the Chicago Office Machine Dealers Asso- 
ciation. Members and guests kept coming until the 
total came close to the 500 mark. As each couple 
arrived the lady was presented with a gardenia and @ 


Hawaiian lei. Tarrying in the cocktail lounge until the} 
call for dinner, the crowd was evidently in a gala mood™ 


ready for the fun-filled evening before them. 


During the excellent turkey dinner, Lucio Garcia and ® 


his rhumba band provided dance tunes and some fines 
examples of dinner music. They carried on until nine 
o’clock, when Ben Sharp and his dance band took over 
and provided music for the rest of the evening. 
COMDA President Wes Beutler, The Typewriter 
Specialists, introduced Earl De Groot, De Groot Type- 


writer Exchange, Kalamazoo, Mich., president of the ™ 
National Office Machine Dealers Association, as well © 
as local officers and other notables. Then he presented | 


Jack Weiner, Belmont Typewriter Sales & Service, 
chairman of the dinner dance committee, as “the man 
responsible for the success of the evening.” Mr. Weiner 
responded by zivine credit to the members of his com- 
mittee and many others who assisted. 

As it is customary for COMDA presidents to receive 
gifts on dinner dance nights, Wes Beutler was not sur- 
prised when he was called back to the platform, but 
he was just a bit amazed when the gift turned out to 
be a live pig. Mr. Weiner pointed out that a pig was 
selected because it has become known that Mr. Beutler 
is a farmer in his spare time. The pig was somewhat 
reluctant to come “on stage” and then just as stub- 
born about wanting to stay on. 

After the merriment had died down, the real gift, a 
beautiful two-piece luggage set, was presented. 

The show that followed was outstanding. Sam Her- 
man, who has furnished the entertainment for all of 
the annual dinner danves since 1945, introduced 
Freddy Stritt. a renuinely amusinz master of cere- 
monies. In quick succession so that there was never a 
dull mement, Freddy presented the following acts with 
apt comments: Pride end Day, jugzlers extraordinary: 
Shirley Dickenson. winner in the women’s division of 
the Chicagoland Music Festival; Jonney O’Brien, de- 
scribed as a comedy sensation and more than living 
up to the title: the Maschino Troupe, a fast-moving 
group of hizhly skilled tumblers and acrobats who 
claim Swedish ancestry despite the Italian sound of 
the troupe name: Low, Height and Stanley, varying in 
stature from three to about eight feet, a comedy trio 
who added to the rib aches caused by the laughter 
induced by the visible quality of the entire program. 

Before the many prizes of the evening were awarded, 
NOMDA President Earl De Groot spoke briefly. refer- 
ring particularly to the mid-year meeting of the na- 
tional group, projected for New Orleans during the 
Mardi Gras. Jack Weiner directed the prize distribu- 
tion activity and then was treated with a pleasant 
surprise in the form of a gift of a television set be- 
cause of his unstinting service to COMDA in various 
capacities, including chairmanship of the dinner dance 
committee. 

As a fitting conclusion to a happy evening, Ben 
Sharp’s dance band played until one o’clock so that 
the more energetic adherents of terpsichore could have 
all the dancing they wanted. 

ae 
INSTITUTE SHOWS BOOK ON DISPLAYS 

At a luncheon for eastern members held recently at 
the Park Lane Hotel, New York City, by the Point-of- 
Purchase Institute, 50 representatives of member com- 
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TO TOP MANAGEMENT 
with these Gunlocke Matched Chairs 


To satisfy your most exacting top executive 
customers, offer this new Gunlocke set of 
matched chairs. They are ideally adapted to 
meet their demands for luxuriously appointed 
offices. Finished in fine top grain leather, they 


are designed for complete working comfort 


O 


and will lend prestige to any office. The 
swivel chair is equipped with foam rubber 
unis in seat, back and arms. The guest chair 
also has foam rubber in the arms for extra 
softness. Write today for more details on 


these luxurious Gunlocke chairs. 


Chairs for Your Working Comfort 
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panies in the New York area were shown the first 
printed copies of the Institute’s recently-completed 
survey: “How Much Do Window Displays Stimulate 
Sales?” It is a 40-page book in full color and major 
distribution wil! start in two weeks. 

Carl Ruprecht, advertising manager of the Under- 
wood Corporation, who is chairman of the Institute’s 
research ccmmittce, explained to the group the great 
care taken by his ccmmittee to ensure accurate and 
thoroughly reliable figures in the final results. Na- 
tionally-advertised products of eight leading com- 
panies in the drug and hardware fields were tested, 
and results show that sales were boosted by displays 
in some cases more than 100 per cent. 

It was decided that the Institute’s Annual Point-of- 
Purchase Symposium and Exhibit will be considerably 
enlarged next May, and extended into a two- or three- 
day meeting because of the great success and very 
large attendance at the annual symposium last May, 
when many people could not be accommodated who 
had applied for tickets. 

=o 
STATIONERS AID JEWISH CHARITIES 

As we go to press, the annual dinner of the sta- 
tioners division of the Federation of Jewish Philan- 
thropies of New York was planned at the Hotel New 
Yorker, Nov. 30. Irving M. Levy of the Art Steel Cor- 
poration is chairman of the division staging the 
dinner in behalf of the 116 hospitals, child and family 
welfare agencies and institutions that comprise the 
Federation network of community services. 

Guests of honor at the dinner were to be Mortimer 
G. Lazarus, M. C. Lazarus, Inc., and Henry Levy, Silver 
Stationery Company. Both have given many years of 
service to the fund raising and institutional work of 
the Federation. 

——- — 

SCHRUBEN APPOINTED MANAGER AT BUFFALO 

C. H. Schruben, Chicago, has been appointed branch 
manager of the Buffalo, N. Y. typewriter division of 
Remington Rand, Inc., it was announced by L. A. 
Newman, general manager of the division.—GET 
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UNDERWOOD BREAKS GROUND AT SEATTLE.—Underwood 
Corporation's Pacific district manager, W. M. Coifman, breaks 
ground as R. C. LaTorres, Seattle regional manager, looks on. 
The ground-breaking is for the new Underwood headquarters 
at 2124 Second Ave., Seattle, to be completed in the spring. 


OFFICE APPLIANCES, Decemter. 1948 











~a YX 


des 
fiel 
tes! 
anc 
of | 


In 
Pac 


cor 


ME 


OF 





























th some of the most significant improvements in 
desks since the days of the roll-top, Myrtle Pacemaker leads the 
field in improvements in design and manufacture... practical, 
tested features that help you sell, because they increase the utility a al ie: 


and beauty of the Pacemaker series, and the comfort and efficiency 
oi those who use t 
In today’s value-wise market, the twenty features of the Myrtle 


Pacemaker Series, plus its sleek beauty and traditionally good 
construction, have gained wide and enthusiastic recognition . . . 


enabling you to maintain your leadership in profitable sales. 
MYRTLE DESK COMPANY .. 
HIGH POINT, NORTH CAROLINA a ; neti die 
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with adjustable 


typewriter platform 








Something Mew | 
ca Suery Desk 3 
for Every User . 





. with fully-extendable 
238f drawers! 
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40TH NATIONAL BUSINESS SHOW 
(Continued from page 54) 

a chance to participate in the “Lucky Mail Opening 
Contest,” which features a new streamlined desk 
model letter opener, designed for the small business 
or professional office. Winners received one of the 
machines and non-winners were given a consolation 
prize as well as a second chance in the extra drawing 
at the end of each day. Pitney-Bowes also displayed 
a new model of the Tickometer, a high-speed count- 
ing machine unveiled at last year’s show. 








Telephone Recording 

A .new application of Dictaphone’s Time-Master 
portable dictating instrument, displayed for the first 
time at the show, is the telephone recording model. 
Besides recording dictation, this new model records 
both sides of telephone conversations, a convenience 
that is beginning to be appreciated and used by busi- 
nessmen, now that the Federal Communications Com- 
mission has approved telephone recording. The Time- 
Master features an endless plastic Memobelt, about 
the size of a penny post card, and just about as easily 
mailed. 

New speed and operation ease are featured in the 
advanced Burroughs bank bookkeeping machine 
shown for the first time. Because of automatic control 
of addition, subtraction, totalling, spacing, printing 
and register selection, the machine can be operated 
by a novice after only a few instructions. Among the 
new features are several developments aimed at 
greater ease and speed in handling paper. Alignment 
of forms has been simplified, and transparent guides 
of “self-squaring” construction facilitate form inser- 
tion and provide precision alignment for neater and 
more accurate records. 


No more waiting in line at the time clock for the 
men and women who “punch” a Simplex master con- 
trolled time recording unit, displayed in the Simplex 
Time Recorder Company booth. You simply put the 
card in the slot and pull it out again. Even if the 
current should fail, the accumulator permits the mas- 
ter clock to continue in operation. Payroll cards are 
figured faster, too, on the new 5000 recorder to be 
shown for the first time. 
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Small Budget Adding Machine 
A full-electric adding machine that sells for less = 
than some hand-crank models is one of the new items 0 
displayed by the Clary Multiplier Corporation. The 
machine adds, subtracts, multiplies, divides and re- 
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E. Sheppard Co, 


D1” 44-01 TWENTY-FIRST STREET 
leh LONG ISLAND CITY 1, N. Y. 





xi. ; ae % SELLING COMPETITION ON THE FACTS.—Edgar B. Jessup 
( (second from left), president of Marchant Calculating Ma- 
chine Co., demonstrates his newest calculator to his chief 
business rival, W. G. Zaenglein (at machine) president of 
Monroe Calculating Machine Co., at the National Business 
Show. Oct. 25-30, at the Grand Central Palace, New York City. § THE 
Other Monroe men in picture are Malcolm Monroe (leit), 
son of company’s founder, and H. W. Ryan. vice-president. 
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SMEAD’S 


TELLI-VISION 


Reg. U. S. Pot. Off. 







READS LIKE A 800K 
LEFT TO RIGHT- 
GROWS AS NEEDED 


ACCURATE FILES ARE THE HEART 
OF ANY BUSINESS 


Save “Sime! 


by using Smead's Tell-I-Vision filing system, you 







can reduce filing time. The alphabetical-color _ 












signal system for finding— and the numerical- 






color signal system for replacing — make filing 






easy, fast, and accurate. 
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Reg. U. S. Pat. Off 







MANUFACTURING CO. INC., HASTINGS, MINNESOTA 


Export Representatives UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 


























Smead’s TELL-1-VISION Filing Index 


REG. U.S. PAT 


SMEAD'’S TELL-I-VISION FILING INDEX is equally 
adaptable to small, medium or large installa- 
tions. The basic principle is sound. It reads like 
a book—from left to right. 


You first locate the notation or subdivision of the 
alphabet, on the guide, nearest the name you 
wish to find. You then tip the guide forward, 
making a working space, in which to find the 
desired individual folder. If the individual folder 
with the name desired cannot be found you follow 
through to the green miscellaneous folder, which 
is at the end of the individual folders and pre- 
ceding the next guide. The miscellaneous folders 
hold the papers of the occasional correspondent. 
If the desired correspondence is not there you 
know this is a new correspondent and the material 
should be filed in the miscellaneous folder up to 
such time as it contains 6 or 8 papers, at which 
time it will warrant an individual name folder. 
Approximately 80% of your reference will be 
made to the individual folders. Should any one 
individual folder contain more than 40 papers 
you should prepare another individual folder, 
dividing that correspondence into monthly or 
quarterly periods. 


The same number found on the guide, behind 
which they will be filed, should be placed on all 
individual name folders. The purpose of this 
number is to save time in refiling by matching 
numbers. It simplifies reference because all odd 
numbers are on blue tabs and all even numbers 
are on orange tabs. 


You Look Alphabetically and Put Back Numerically 


The double purpose of the miscellaneous folder 
is to become the guide in the transfer cabinet 
when correspondence is moved at transfer time. 


OFF 


The last step in centralizing the filing system is by 
using the OUT GUIDE. This OUT GUIDE replaces 
a folder which has been removed from the filing 
cabinet. A 3” x 5” REQUISITION card is signed 
and inserted in the OUT GUIDE pocket. This tells 
who has the correspondence. Should the same 
folder be desired by some other party, while it 
is still out of the file, a small WANTED card is 
placed in the pocket of the OUT GUIDE. This will 
designate to whom this folder should next go. 
When the folder is finally returned to the file the 
REQUISITION card and the OUT GUIDE are re- 
moved. The REQUISITION cards are then filed 
in the card cabinet, indicating that the corre- 
spondence has been returned to the file. 


No Lost Files...No Lost Time...No Arguments.. 
No Confusion 


We recommend that our heavy, 20 point Smead- 
fibre folders, with green celluloid angled tabs in 
the center position, be used for the miscellaneous 
folders. These are the de luxe folders which 
better withstand hard, constant use. At the 
end of the year, when the files are transferred, 
they are moved ahead of the individual folders 
and serve as the index to the transferred ma- 
terial. The guides remain in the file and a new 
set of miscellaneous folders are placed in the file 
for the coming year. New individual folders are 
then prepared for those names which you know 
will continue to be active. When material ex- 
pands to such a point that a larger break-down 
of an index is required, you merely add the 
necessary number of guides and miscellaneous 
folders, remove the old inserts and insert the 
new and larger set of sub-divisions in both the 
guides and miscellaneous folders. IT GROWS 
AS NEEDED. 


SMEAD MANUFACTURING COMPANY, INC. 


HASTINGS, MINNESOTA 


Export Representatives 


UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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UNDERWRITERS’ LABORATORIES CLASS A LABEL 


Typical of Meilink superiority is this Underwriters’ Class A—T-20 model. The 
cherished Class A label means these models have been Underwriters'-tested 
to withstand: 

1. Fire reaching 2000° F for at least 4 hours. 

2. impact due to 30-foot drop after exposure to 1700° F within one hour, 

and re-heating in inverted position. 

-3. Explosion test to determine whether sudden heating will cause walls 

- Ff interior to explode. 
The T-20 Burglar label means that the safe has successfully resisted “concen- 
trated burglar attacks of laboratory experts for twenty minutes.” SAFES 
BEARING THIS LABEL ARE GRANTED A 20% REDUCTION IN BURGLARY 
INSURANCE RATE. 


In addition, this line carries the Safe Manufacturer's National Association label, 
certifying that all claims have been checked and verified. 

















safe MAMUFACTURER'S NATIONAL ASSOCIATION 


FIRE RESISTIVE SAFE 
CATALOG NO MEBIOMMTS# +3 

















SMNA GROUP 





UNDERWRITERS’ LABORATORIES CLASS B LABEL 


This line of Meilink models has been tested to withstand: 
1. Fire reaching 1850° F for at least 2 hours. 


2. Impact due to 30-foot drop after exposure to 1700° F within one hour, 
and re-heating in inverted position. 


3. Explosion test to determine whether sudden heating will cause walls 
or interior to explode. 


Also carries the T-20 Burglar label, as well as the SMNA label certifying that 
all claims have been checked and verified. 
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UNDERWRITERS’ LABORATORIES CLASS C LABEL 


This series of Meilink models has been tested to withstand fire reach- 
ing 1700° F within 1 hour. It has also been impact and explosion 
tested. The Underwriters’ Relocking Device label affords a 10% 
REDUCTION IN BURGLARY INSURANCE RATE. This series also bears 
the SMNA label certifying that claims have been checked and verified. 
































’ Most important is the impressive record of valuables saved for users in severe conflagrations. It enables 
you to recommend and sell Meilink equipment with every assurance of complete customer satisfaction. 
Write For Latest Catalog 


MEILINK STEEL SAFE CO. 
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IDEAL SYSTEM 





Complete in 
convenient 9%, x 
12¥_"' loose-leaf binder 


Because they are: 


POPULAR—Thousands of business and pro- 
fessional men, farmers and ranchers 
need and buy Ideal books and forms 
throughout the year. 

PRACTICAL—Each of these simplified book- 
keeping and tax record books was de- 
signed by an expert to fit every up-to- 
the-minute requirement for new or es 
tablished businesses. Pen-ruled pages 
with self-explanatory headings and com 
plete, easy-to-follow instructions makes 
Ideal Systems so simple, the most inex- 
perienced can keep accurate records 
Each section indexed with durable linen 
tabs printed on both sides. 

ATTRACTIVE—Red grained, gold stamped 
covers give each Ideal loose-leaf volume 
a luxurious appearance that appeals to 
business and professional men. 

APPROVED—By tax inspectors and oudi 
tors. Recommended by accountants, 
credit men, trade associations and thou- 
sands of users. 














ADDED FEATURES—New pockaging, new 
500 page sample catalog, generous 
dealer helps, as well as Ideal's Free Bul 
letin and Advisory service. — Without 
price increase. 


$2.00 - $3.50 - $5.00 - $7.50 


Immediate delivery from 
LOS ANGELES or NEW YORK 
and wholesale stationers in 
many cities. 


SYSTEM i : 

Th IDEAL SYSTEM Company 
DESIGNERS AND MANUFACTURERS 
346 50. FLOWER ST. 

LOS ANGELES 13, CALIF. 

136 LIBERTY ST.. NEW YORK’ 6, N., Y. 


‘ 
If you have not received your copy of our new illustrated catalog, ’ 
attach this coupon to your Ictterhead or card and mail it to The Ideal ' 
System Company, 346 So. Flower St., Los Angeles 13, Calif. Your ; 
copy will be sent by return mail for o 
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tains most other features of the more expensive 
machines, but has a more limited totalling capacity, 
It operates at a speed of 188 cycles per minute and 
can be transported between home and office in @ 
small carrying case. 

A new 14 inch, two-sided camera which can micro-} 
film both sides of a record simultaneously side-by- 
side, on the same strip of film, either 16mm or 35mm, 
was shown by Diebold Incorporated. The camera can 
also photograph one-sided copy, making 8mm rows 
of images up one side of 16mm film and down the 
other, or one or two rows of images on 35mm film. 
It will photograph copy up to 14 inches wide by any 
length. 

A new dictation system designed for business offices 
of all sizes was introduced by the Pierce Wire Record- 
er Corp. The new machine is a high-fidelity wire 
recorder for office use. It features a newly developed 7 
“Wire-o-matic” cartridge, made for rapid, frequent 
handling in offices. It is light-weight, simple and 
eliminates the need for handling the wire itself. A 
new timer called the “Exacto” is actually a part of 
the cartridge. It is accurately calibrated for up to 
15 minutes, 30 minutes or an hour’s dictation, and 
permits quick, accurate indexing of all dictation 

For smooth operation and skillful promotion that 
brought in large and interested crowds, credit goes 
to Frank Tupper, head of the National Business Show 
Company, and to his sons, Edwin and William Tupper. 
The show came to a close with a sense of satisfaction 
in the minds of exhibitors and visitors alike 

To Lester H. Hodax, official photographer of the 
show, we express thanks for the booth pictures repro- 
duced with this report. We are likewise grateful to 
Itkin Brothers, who loaned furniture for use in the} 
OA booth during the week of the show 


Office Week Forum 


On Thursday and Friday of the Business Show week, 
the Office Executives Association of New York and 
the New York Chapter of the National Office Man- 
agement Association conducted morning and after- 
noon forum sessions on “Control of Clerical Cost 
Through Work Measurement.” The meetings were held 
in the Hotel Belmont Plaza, the Thursday assembly 
under the chairmanship of R. W. McGee, General 
Motors Overseas Operations, and the Friday gather- 
ing under T. L. Lemcke, Standard Brands, Inc. The 
subjects discussed and the speakers who presented 
them are as follows: “Defining Office Work-Flow by 
Means of Graphic Analysis,” by L. C. Hodson, General 
Foods Corporation, and H. T. Whitley, Arthur Ander- 
sen & Company; “Life in Berlin Today,” by Cap- 
tain Harry Ross, United States Army; “Analyzing and 
Controlling the Work-Load by Means of Clerical Time 
Measurement,” by Paul B. Mulligan, Paul B. Mulligan 
Company; “The Practical Application of Survey Rec- 
ommendations,” by J. McCall Hughes, Mutual Life 
Insurance Company, and Frederick Warnke, United 
States Steel Supply Company; “Anecdota Americana,” 
by Milton Bacon, Columbia Broadcasting System; 
“Case Histories of Installations of Clerical Cost Con- 
trols and Work Measurement,” by James Quigg, Air 
Reduction Company, A. G. Whaley, United States Steel 
Export Company, and John Robins, National Tube 


Company. 
NEW YORK BUSINESS SHOW EXHIBITS 


Acme Bulletin Company, New York 3, N. Y.—-On display were the line 
f bulletin and directory boards, changeable lett: igns and statistical 

irds 

Ir ittendance at. the 
Corcoran and Mrs. Gallagher 

Acme Visible Records, inc., New York 17, N. Y.--Featured were metak 
it wckets, netal-hinged vision pocket equipment and minum 
Flexoline reference equipment. Also shown was the entire line [ ibineta, 
card books and reference equipment 

It harge of the exhibit were W M. st. Jol =. a d 
Addo Machine Company, iInc., New York 19, N. Y.— Exhibited were 
Addo-X machines, in both hand and electric els, with and without 
credit balance, from capacity 8/8 to 10/11 

Those in charge were Walter W. Glocer, Richard Milan, Rick Dreoa 
and Emma-Stina Prescott 


Addressograph-Muitigraph Corporation, New York 16, N. Y¥.—-Railph 


booth were John 8 i Charl (ira Mrs 
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TIONAL CASH REGISTER COMPANY 


- 444 MADISON AVENUE 
NEw YORK 22, N. Y. 














No. 66185 


whether viewed 
from front or rear... 


NATIONAL 


series 18 says “QUALITY” 








NATIONAL 


and workmanship in aristocratic figure and 


Another triumph design 


matched walnut veneers affording not 
only regal appearance but the ultra-modern 
construction features indispensable to really 
top-grade office furniture. There’s a com- 
plete set of legal size hanging folders in 
double drawer of the executive desk. Truly 


“for the man,who knows Quality”! 





Suite complete with desk, table, 
secretarial de sk, bookcase 


and telephone cabinet 


NATIONAL DESK CO 


HERKIMER, N. Y. 


Rear View 
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Littlefield was in chargé 

The Addressograph division showed a wide inge of equipment made 
for systems work, including Cardoplate, a system with an Addressograph 
name plate attached to a record ledger or other. form. Records equipped 
with Cardoplate can be used in any front feed or flat bed accounting 
machine and in all manual procedures. Another machine prints and fills 
in a check which unti! it is printed on the Addressograph is part of a 
blank roll of paper. Another form of check produced on the Multilith 
ind punched for IBM tabulating cards. A machine displayed prints list 
of ister parts for an automobile concern. Another produces payroll 
forms and still another is used to print envelopes 

‘allstect Scale Company, Inc., New York 7, N. Y¥.—On display were all 
models of Triner mail and parcel post scales, botl 1utomatic and beam 
balance types 

Featured was the new Clip-A-Tape gum ma 
first time in this country Also shown was the nplete line f 
sealers and automatic taping machines 

The exhibit was inder the direction of \ Pp ' Neil vice-president, 
issisted by B. Waring, G. Pickering, G. McAnerney, A Acker and 
C. Monroe 

American Automatic Typewriter Company, Chicago 22, Ill.--This exhibit 
marked the first showing of Auto“typist’s new 1949 models, the Standard, 
the Push Button Dual Selector, the Reperforator, the Push Button Single 
Selector model and the Addresso-typist 

In ttendance were Otto Schulz, president William 
members of the eastern sales staff 

American Map Company, New York 17, N. Y¥.—-The 
hibit was a new quartered oak cabinet and display unit for 
maps Also shown were business and compact dealer maps rhe 
ind pins for analyzing markets and sales were demonstrated. In 


exhibited for the 
Lipton 


M Schulz and 


feature of this ex- 
Cleartype 
use of 


crayons 

harge were L. M. Andrews, Jr., vice-president, and E. G. Schmidt, sales 
manager. 

American Photocopy Equipment So, _Chicago 14, 1.—Featured in 
th display were the Apeco Continuous Copier, the Apeco Speedliner 
luplicator and the Apeco Verti-tank, - the firm’s complete line of 
photocopying supplies and accessories, duplicator supplies and carbon 
In charge was Rube Tepperberg 

American Writing Paper Corporation, Holyoke, Mass.—Shown were 


photograph projectior f the various Eagle-A grades of paper and 
<hibits of the grades themselves 
| charge was Shel Bradi 


Art Steel Sales Corporation, New York 63, N. Y.On exhibit were the 


Steelmaster line of cash bond and office boxes; the Future line of junior 
filing systems, card cabinets for all size cards x 4x6,5x 8 6x 9, 
6 i, 8x 5 and 9 x 6 cluding the Hollerith tabulating card; Rotarian 
plast letter trays; Tidy Deskmaster; plastic drawer trays; the line 
of filing uprights, the Master-filer and chairs which the firm distributes— 
executive posture tenographer’s typosture, Chippendale revolving and 
side arm chair 

The booth was in charge of Irving M. Levy, sales manager, assisted 
by William I. Lampel, Jerry White and Samuel Katz 

Russell E. Baum, Philadelphia 6, Pa.—Baum folding machines several 
izes were shown, ranging in price from $585 to $178 R. E. Baum was 
in charge 

The Beck Duplicator Corporation, Division of Autocopy, Inc., New York 
11, N. Y.—This display presented gelatin flat bed, rotary gelatin and 
stencil duplicators 

H. J. Offer was in cl 

Better Packages, Inc., Shelton, Conn.—Featured w the “Gummed Tape 
User’s Handbook, in up-to-date manual of e of gummed tape in 
ill its phases. Exhibited were Counterboy tape sealing machine label 

isteners and pressure sensitive tape dispensers In attendance were 
Pat Cassidy, William Croft, John F. Keenan, Ira DeBlayker, Jerry Schall, 
Walter Misiak, Collis Turner, Al Smith, Nick Campanaso, Ray Vroom 


ind Dan Crystal 


Bircher Company, inc., different 


Rochester, N. Y...On exhibit were fi 


m ls of Lightning letter openers and two of the Lightning mail sealer. 
I charge was R. I Reed, sales manager issisted by R. J. Ludlow 
| D. W. Manz, New York agents 
Ghartes me Company, Inc., Chicago 41, Ill.._-Shown for first time 
vere the Volumatic Whiteprinter, Model 93, for large-volume automatie 
duction, and the Whiteprinter, Model 21, f lerate, volume users 
\ exhibited were the Equipoise standard drafting machine No. 318 
Master Copy Paper and Opakeline carbon-type paper, Hollowshaft electric 
rasing machine, transparent ruled cross-section paper and.Hamiiton Four 


Post drawing table 


EK. Davison was in charge 
Burroughs Adding Machine Company, Detroit 32, Mich.—Of notable 
interest in this exhibit was the color sound e on the peration 
the Calculator That Remembers What Other Calculat Forget.” 
The 1 vie ran continuously and told the omplet story of the Bur 
ugl ilculator in five minutes. Other spe eatures were the Bur 
igh idding machir ind calculators 
4 staff of specialist lemonstrated machine t tereste 
a po pregee Corporation, Brooklyn 22, N. Y¥ Shown were a pay 
ler and a iting accounting device Samuel Heller was it harge 
Clary Multiplier Corporation, Los Angeles 12, Calif..On display was the 
r Speed-O-Lectric adding machine Model A the new Clary cash 
register 1 new Small B riget’’ Speed-O-Lect iding wu hine Model 
1-4 and a new wide-capacity adding machine Mode \ 
| harge f the exhibit was J Stalling " ager 
by wh tr Drayton, advertising i gel nd | W kins 
flice ‘ talf Als« ittending were Hugh |! Clar esident 
W Petit, chief gineer; Robert E. Boyde hief design engineer; 
I W Alguire genet ervice manager \ } H fact erin 
t Georg Alt Pacit Coast divisic | nch manager Dick 
I sig y ind John Romn : tant gener service 
Coco. Cola Company, ee York 22, N. Y.—1 booth w tterned 
t bar at whicl d ittles of Coca e distributed free to 
sitors William ¢ Key was in charge 
Cole Stee! Equipment Company, iInc., New York 17, N. Y¥ \ special 
feature was the displa f the new double dut Ni I u pos 
ing convertible enabling two to work fortably, N P26-102 
equipped with tw lett size drawers oe i afi nd N 52-102, with 
three etter-size drawer ind one safe compartment Other highlights 
we e initial showing of a safety drawer binet f 27 drawers and 
juipped with locking rs, and a blueprint i t A] shown was a 
i e storage ibinet being manufactured for the first time in four 
four-drawe eight-drawer and fourteer ‘ heck fil and 
cara ibinets ‘ ; 4 »>X S&S and 6 x Ll s« iva Die 
higher than wide ibinet l attendance we \ W. Scheinma 2 = 
Scheinman, S. H. Henning, vice-president, 8S. Geld S. Chap n, Ben 
imin B. Blatt and Mortimer S. Kazan 
Computing Machines, tnc., New York 13, N. Y.—-Featured we lf and 
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The M 
IBM Electric Type 


This latest product of IBM’s long experience in 
designing and manufacturing all-electric type- 
writers possesses all the proved advantages of 
our previous models, plus many important im- 
provements. It has been engineered and styled 


for finer performance and appearance. 


Meeting every typing need of modern business, 
the new IBM Electric Typewriter is available in 


If it’s IBM... . it is electric 


the Standard and Executive models. The unique 
spacing principle of the Executive model gives 
to the typewritten page the distinctive appear- 
ance of fine printing. 

Our representative will be glad to demonstrate 
the new IBM Electric Typewriter at your office, 
or at the International Business Machines office 
in your locality. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 
World Headquarters Building, 590 Madison Ave., New York 22, N. Y. 
Offices in the principal cities 


























You CLAUS WILL GIVE HIMSELF 


AN enclranua stheraton desk 


BECAUSE 
































THE SHERATON LINE FEATURES 


1. All face veneers are richly figured quarter-striped, sliced, Ameri- 
can Black Walnut, book matched for herringbone effect. 





2. Drawers, dovetailed front and rear, are equipped with smooth 


operating extension drawer runners. 
3. All exposed solid stock in select grade American Black Walnut. 
4. Heavy tenon and mortise construction securely glued and screwed 
MEMBER for permanence. 
OF 
“Sewtana 5. Authentic Sheraton Period design. 
INSTITUTE 
6. The large secretarial slide does not penalize the size of the 
Center Drawer. 
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’ ing acl manufactured by the 
Eng i harge was Roy A. Williams 
Collister & Niles ire { ‘ dsScriber ¢ 

Copy-Craft, tn New York 7, N. Y.—Exl were the Copy-Craft 
bons, stencils ng inks, hectograp! 
} sgship meta back carbon was iso 

urwe of Alor » Putnan general manager 

Raiph C. Coxhead Corporation, New York 14, N. Y.On exhibit were 
} 1 4 ‘ t “inch carriages, the 

\-20 standard hine the D-11 smal 

K-24, eng ¢ vele - blue prints 

indard m vithen ustification 

n pyt é It > alle were Emil 

nad } \ Sehulster vdvertising 


Crystal Copy Cory; tion, New York 10, N. Y¥ A 


Cummins Business M 


ale 
the booklet H 
Fra 
" re Pa ' 
ye 


epresentative 


New York and New 
Company this firn 
the Sterling stencil 
ribbons and ther 


I \ Franke I 


chines Corporation, Chisago 40, 1.—The line 


1jes mana 


Cushman & Denison Manufacturing Company, Pa York 11, N. Y¥.--A 
‘ hibit “ a the paper fastener Ir 
t th nd on display we 
j it \ wn were the } 
iJ é I ndance were R. | 
iu imager, ¢ ree W Christie and 
ntatives 


Davidson Manufacturing Corporation, vor a 7 


gethe } 
y | ! I 
WW W Davie } 
W Ww D 
Derby Sealers, | rporated, Derby, Conn._-! 
Tab line Scotch t 


| -_ oo § 
Brooklyn 5, N. Y.—D 


Detects Scales lr 


Dictaphone Cory 


Dicta-Wire Divisior { Standard Business Machines Co., 


der f 
Fred Josep) gene 
Diebold, Incorp Canton 2, Ohio.— Making 
ne npany Flot 
triple-y 
l-up J 
inment 


W Harvey Tt 
Ditto, Incorporated, Chicago 12, 111.—Featured 


DoMore Chair Comms y, Ine Elkhart, tnd 


T 
H. BL W 
Elliott Addressing Machine Company, Cambridge 
} \ 
itica 


ing Rh. De 


Evans Specialty Company Inc., Richmond 2( 
liy lesk file ‘ 


( qj ~ 
“ t 
Executone, Inc New York 17, N. Y¥ \ sy 
‘ H 1-A 
‘ a 
' +} 
" , 
M. B. Fabian Company Dert sea : 
Federal Cash Register Company, Kansas City, Mo 
‘ lisy hk 
Filing Equipment f eau, inc 


Boston, Mass.‘ 
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New York 17, N. Y D 


i..-The central 
ffset duplicators for 
Dual duplicato 


isted by Willian 


ed in a first publi 


penser Show! 
in harge 
was the company 
Ag \W issistant 
y and demonstr 


ind transegbing 
which the = 
Als m exhibit were 
inventory-taking 


ilarms broad 


inications If 


"'Brooktyn, N. Y. 
ind general 
il sales manager 
public debut at this 
ine of microfilming 
camera i 4-inct 


ind a reader Al 


rder billing, payr 


\ | is the new 
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were the DoMore 
chair, the De 

ew omposite ol 
New York Manag 
1 : rganizatior 


Mass. The new Mode 


the first time The 
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ted From 44 te 4 
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vyovernment p 
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A Soft Voice 


THAT SHOUTS 





One of the 
KIL-KLATTER 
advertisements 
that has helped 

to double sales 


iL- 


Tre Sc; 


in the past year. 
TER Vats are available 
_—— ~ 


—e for use in your 
local papers. 


WRITER Pan 


oO OOOO OOO SSS SS SOS SSS OSSES8EE8000000008568R 
; (Dealers: attach this coupon to your letterhead} : 
' AMERICAN HAIR & FELT COMPANY ' 
: Dept. B-812 Merchandise Mart, Chicago 54, Ill. ; 
1 ( ) send 3 doz. KIL-KLATTER Typewriter Pads individually boxed , 
i with free card and enclosures ' 
' or ' 
1 ( ) Send illustrations of available newspaper mats and catalog cuts. ry 
! ' 
: Pivas Maes cccccccccccvecesoceceses ARBIS co oka cd oc cd edcecsoes : 
! ' 
9B Mo ccccccsccccscccccevere Zome....++++ Soa80 oo ccvcccesecseece ' 

















announces 
the New 


SANITOUCH MOISTENER | 





Efficient, sanitary, attractive .. . 
a fast-moving item 
that sells for only $1.50. 


° 

° 

2 

> 

2 

. 

e 

7 

* 

° 

°° 

. 

e 

* 

* 

* 

e Moistening of fingers, stamps, envelopes, 

P ete. is much easier, faster, and cleaner 
for the office force with Sengbusch’s new 

° Sanitouch Moistener. 

° It is just the thing for Cashiers and 

e Bank Tellers when they handle money. 

+ It can be used in homes for the health 

e and convenience of the family. 

© But the Sanitouch Moistener is more 

e than just practical. Made from lustrous 
two-tone plastic, it’s good-looking, too. 

x: Other features: Weighted base gives 

6 stability that guards against upsets. Mois- 

- tening ball seals opening and keeps the 

. water clean and fresh—there’s no ob- 

* noxious sponge odor or dry sponges. 

e Simple quarter-turn removes top for easy 

‘ refilling. There are no parts to wear out 
or break. Size is 334 inches by 214 inches. 

. Now is the time to add this fast-moving 

° item to your line. Place your stock orders 

. promptly to assure speedy delivery. Write 

° for circular M-1. 

© 

. 

a 

® 

* 


SELF-CLOSING INKSTAND CO. 
3128 Sengbusch Building 


Milwaukee 3, Wisconsin 


164 





; 


in addition to Rol-Dex equipment, Harter posture chairs, Sikes chairs 
ind Spin-Dex 

In charge of the display was George D. Emmons, New York sales man 
auger; James R. Cobb of the Boston office, James Goodeve 
Hergen of the New York office. 

Fototype, Inc. (See B. J. Kolber Company.) 

Friden Calculating Machine Company, Inc., San Leandro, Calif.—_Fea 
tured was the Friden fully-automatic Grand Total Model ST-10, as well 
is the general utility Model “D” and the tabulating Model ** 

The exhibit was under the management of L. B. Taylor, eastern division 
field manager, and J. Arthur Russell, New York district manag issisted 
by the New York sales staff and sales managers of other Friden agencies 
in the New York metropolitan area. John M. Lund, vice-president and 
general manager of the company, was also present at the show, as was 
H. A. Richardson, Friden advertising counselor 

General Fireproofing Company, Youngstown 1, Ohio...On display was a 
omplete line of filing equipment, including the Super-Filer, and the 


ind James 


Goodform aluminum chair line A representative group of the -1600 
ine desks and tables and the new Mode-Maker line, including most of 
the large executive series desks were shown Ir iddition, bookcases, 


posting tables and counters were also shown 
In charge were representatives from the home office and New York 


branch 

Geyer Publications, New York 1, WN. Y. Office Management and 
Equipment,”” a monthly publication for office nanagement executives 
featuring office management equipment, methods and personnel was 


displayed 

Donald McAllister, J. E. Neary, Jr., Fred Steinhilber, Kimball Darby 
and Hugh Ward were in attendance 

The Gray Manufacturing Company, Hartford, Conn.—Three models of 
the Audograph electronic soundwriter—-the Executive, for dictation 
miy; the Master, combination dictation-transcription instrument also 
designed for telephone recording, and the Secretarial model, for trans 
scription only—were shown. A special feature on the Secretari model 
the Tel-A-Type index, was introduced. 

Present at the show were Reginald H. Larkins 
Mare Baker, advertising manager; Miss Elise Wilson, systems specialist, 
ind sales personnel from the New York, New Jersey and upper New 
York state offices 

Guide System & Supply Company, New York 13, N.Y.—-Products on 
display included the Leader Transfile, the steel front heavy-duty transfer 
file, and the Regular Transfle, an all-corrugated model Also shown 
were the Guide-O-Folder hanging folder, the Guide-O-Pile ul ill-steel 
persona] file with the Slide-O-Matic top, the Guide-O-Tray steel desk 
(lrawer unit, and the Guide-O-Frame steel file frames for GuideO-Folders 
George Meltzer, Harry Lefkowitz and Jerome Kremsdorf were in charge 
Henning & Cheadle, Inc. (See Victorlite Industries.) 

Herz Manufacturing Corp., Herz Cup Company Division, New York 54, 
N. Y¥.—On display were Sunshine and Hygeia cups, Sunshine Portion 
cups, Hygeia sippers and Sunshine straws. In attendance were Edwin 
Herz Adrian Herz Harold Mooney, Walter Grodnick Howard Kaiser, 
Jerry Cahn, Ed Beck, Edwin Jackson, Larry Myers, Louis Rosett, W 
Gately, Robert Eisenberg and E. Bocian 
Hooven Letters Incorporated, New York 10, N. Y¥.-A mplete direct 
mail letter service was displayed, featuring individually typewritten letters, 
1ddressing, multigraphing mimeographing, photo-offset, igning and 
mailing. The products of the firm's affiliated company, the Nahm Photo 
gravure Company, including fine engraved and lithographed letterheads, 
were also shown, 

In attendance were J. C. Heller, vice-president, Nahm Photogravure 
Company, and Horace H. Nahm, president, Hooven Letters, In 
Hunter Electro-Copyist Agency, Inc., New York 7, N. Y.—On exhibit 
was a complete line of photocopy equipment and supplies, including 
standard size contact printing machines, rotary printers, vacuum frames, 
t rotary dryer and the new 42-inch rotary printer. John B. Tupper 
president, was in charge, assisted by W. H. Peet, vice-president and 
Benjamin Graham 
Hush-A-Phone Corporation, New York 11, N. Y¥.—On display was the 
new model Hush-A-Phone, the phone silencer solving three phone prob 
lems—voice privacy, office quiet and improved hearing in noi places 
President H. C. Tuttle was in attendance 
International Business Machines Corporation, New York 22, N. Y. 


general sales manager: 


Various app'ications of IBM accounting were demonstrated on electri 
and electronic punched card accounting machine including the new 
card-controlled tape punch and the tape-cont ed card punch Also 
shown was the new streamlined electric typewriter, in both the Standard 
ind Executive models, each with many exclusive features, and the new 
lectri time system with electronic self-regulation whicl requires no 


spre il wiring 
Sales representatives from the home office staff were in attendance 


itkin Brothers, Inc., New York 17, N. Y¥.--Shown in this display were 


products of Commercial Furniture Company, Myrtle Desk Company, Alma 
Desk Company Leopold Desk Company All-Steel Equipment In 

Security Steel Equipment Corp., and other lead manufacturers The 
exhibit featured a decorative layout of paneled draperies nd leather 
that is used in coijunction with office interiors In attendance were Ben 


Itkin, president; Abe Itkin, vice-president; Sam Itkin, assistant treasurer, 
ind Philip Itkin, Samuel Lambert, Louis Fri¢ in, Raymond Henry 
William Eisen, Jack Heide and Milton Reiss, all of the sales department; 
Jerome T. Meyer, decorating and office planning consultant 
Journal of Accountancy, New York 17, N. Y.—On display was the 
Journal of Accountancy,’’ nationanl magazine for professional ac 
untants, and company accounting and financial executives Accounting 
0oks published by the American Institute Publishing Co., Inc., were 
» exhibited 
George H. Sherwood, business manager, was in charge 
Kaimus-Goiden, Inc., New York, N. ¥.—Selected lines of Globe-Wernicke, 
Cramer Posture Chair, Art Steel, Cole Steel, Lyon Metal Products, Berger 


Manufacturing Div All-Steel Equipment, In« ind a number of other 
manufacturers which this firm serves as distributors, were n display 
In charge were Edw. Golden, secretary-treasurer, and John Kalmus, 


president, assisted by Lloyd Laske, Arthur Golden and Anita Hoffman 
Kee Lox Manufacturing Company, Rochester 1, N. Y.—-The company’s 
umplete line of inked ribbons and carbon papers was on display 

In charge of the booth were John A. Noonar Edward R. Foudy and 
Oo. B. Olsen. all of the New York office 

Kellogg Switchboard & Supply Company, Select-0-Phone Division, Chi- 
cago 38, t.-The Select-O-Phone, a private interi telephone system for 
ise in homes, offices factories, was featured J. M. Lindsay was in 
charge 

8B. J. Kolber Company, New York 7, N. Y Products featured were 
cardboard letters, transparent letters, specia etters for use m offset 
paper masters and lettering devices In charge was D. F. Buckingham, 
president, assisted by B. J. Kolber 

Koller & Smith Company, Inc., New York 7, N. Y¥.—On exhibit was 
the company’s own line of file folders, guides, indexes and systems 
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TOP je 


SCORES 


with people who count 


Points pile up for the 
Remington Rand TOPflight portable 
adding machine as business and 


professional men discover this easier, 


more economil i] way to solve 
their figure problems. 
It’s fast in action. Only 10 numeral 


keys and conveniently located feature 
keys speed operation. Light-weight and 
compact, it can be carried easily from 
desk to desk, from home to office ... 
wherever there’s figure work to do. 

Let TOPflight win for you. 
Call at your dealer’s 


and ask him for 


a demonstration today 





If your dealer doesn’t carry TOPflight portable 


adding machines ask him to write to Rem- 
ington Rand Inc. for dealer details or write 


for the name of your nearest representative. 
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Reminglon Rand 
DEALER ADDING MACHINE SALES 


Dept. OA-12, 315 Fourth Avenue, New York 10 











WATSON 


ESTABLISHED 1887 


Sn WATSON MFG. CO., INC., PLANT 2 is devoted 


oF ry to the manufacture of Watson stock filing 











equipment 

This modern plant, utilizing the most modern 
methods, builds STEEL FILING EQUIPMENT 
which is unexcelled for quality, efficiency, 
endurance and appearance. 


pre COUNTER HEIGHT UNITS with knee spaces, 


continuous linoleum tops and paneled backs..... 


AVAILABLE 












































Are you handicapped 

"wm Lock with inability to offer these 

4 INTERMEDIATE LEG much needed KNEE 

wo Pane SPACE UNITS to the 

trade? 

_— > INVESTIGATE NOW the 

7 WATSON 3100 LINE 

UPSPACE ASSEMOLY” SKE SPACE ASSEMaLY COUNTER HEIGHT 

TWO KNEE SPACE UNITS AVAILABLE as shown. The UNITS offered in a. wide 
wide or the narrow space units can be supplied with a range of vertical units. 


plain apron, box drawer or cash drawer as required 


CONTINUOUS LINOLEUM TOPS, in 2 depths, can also be 


supplied’ to give an uninterrupted writing surface the 


If you are forced to make 
substitutions for this type 
of equipment WRITE 
NOW for full information. 
a Set 


—_ 


entire length of a counter installation 


PANELLED BACKS available in 2 styles 





















When you are a dealer for the complete line 
of Watson stock files you also have at your 
command the Watson facilities for custom- 
built equipment for Banks, Court Houses, City 
Halls and Hospitals. 













Send for folder 
No. X 1234 
Valuable Dealer 


Territories Now Open 














WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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wing of housings for all types of business 


ft I \ Biggie, ¢ Zimlinghaus, P. MeMenomey 


Higg I -* Draz, W. Christianson, F. Watson 

: rt M. Rosenbaum, M. Daly and C. Fontana 
Linguaphone institute, New York 20, N. Y. The exhibit featured rex 

i for use in learning inguages Anna Sofaer 


Lithomat Corporation, Cambridge 41, Mass.._Displayed was the Photo 
, } photo offset plates paper negatives and 
Marchant Calculating Machine Company, Oakland 8, Calif.._Featured in 
t er viewing of the new Marchant Figuremaster 


line of fully-automatic calculators 
Tr. Criswell, Charles H. Wilkinson, Jr., and 
York office. Edgar B. Jessup, president, and 


( er, represented the home office Assisting were 
presentatives many cities throughout 


Master Addresser Company, Minneapolis 16, Minn...On exhibit was the 


ull size, compa inexpensive machine re 
te George H. Herrmann, was in charge 
Mayhal Photocos Corporation of America, New York 11, N. Y¥.—In 
th was the latest model of the Mayhal photo 
ting machines Actual photocopies were made 
Robert B Mayer Joseph Harrison and 
Micro-Bright Division Wheeldex Mfg. Company, inc., White Plains, 
N y | t Micro-Bright, an automatic 16 mm. micro 
knowledge f photography to operate 
( Dell and Douglas Martin were in attendance 


Monroe Calculating Machine Company, Inc., Orange, N. J.On display 
1 t 1dding-listing, and accounting and book 


hich was installed by E. § Mills, were the 
VN nanagers: R. Treg downtown New York 
New York; R. A. Winans, Brooklyn, and W I 

j 


Mosier Safe Company, New York 1, N. Y¥.Newest product on display 


iring Underwriter Laboratories, Ine labels 
protection Also shown were fireproof safes 
ill grades and size wall safes and a new 
d letter file Ir harge was John Mosler 
in, Johr Sanders Kdward Wendt ind 
Nahm Photogravure Company. (See Hooven Letters, Inc.) 
National Association of Cost Accountants, New York Chapter, New 
York 17 N vy ft t ind directors were in charge of booth 
National Business Systems, Inc., Baltomore 2, Md.Features of this 
r ) er 1 motor-driven automatic electric stapler 
) int Dyna Stayples 

ge \. Sulkie, president nd Ann Walker 

National Office Association, New York Chapter, New 


Management 


York 6, N. ¥ was devoted t display of literature con 
The association sponsored the Office Week 
action with the Business Show on October 
Plaza Hotel 
u inder the direction of H. B. Roth, first 
York associatior 


New York Telephone Company, New York 7, N. Y..-G. F. Donohoe was 


Niagara Duplicator Company, Concord, Calif...0n display were dupli 


ul 125 copies per minute, as well as stencils, 
Himes, president, was in charge, assisted 
The Office, New York 16, N. Y¥.—Presented mthly trade journa 
t pment dealers and us 
y hulhof, editor 
Office Appliances, Chicago 6, t.-Explained Office Appliances, the 
rnal of the fice equipment industry, and 
A | ew complete directory of the office utility 
Wheeler, eastern manager, assisted by John L 
J ( lent, and Waiter S. Lennartson, editor, from 
? vere 180 UW ittendance 
Office Machine Dealers Association of New York, Inc..-Hostess Jessi 
Stein provided a rendezvous for tired deulers 
while 

Ohmer Corporation, Dayton 1, Ohio. Shown was the complete line of 
ted as Class M-300 series, which are appli 
tores. Other products on display included 

gister 
K Ulric vice-president Harold F srauel 
Norman M. Schaefer vivertising manager 


Oxford Filing Supply Company, Inc., Garden City, N. Y¥.-Feetured was 


der and the Pendaflexer file and utility 
Wood vivertising inager assisted 
staff and xecutives from the Gardet 


Ozalid, Division of General Anline & Firm Corporation, Johnson City, 
N.Y t he moplete ne of Ozatlid positive 


es, including the Ozalid Printmaster, the 
Streamliner Also shown were the many 

pers, cloth nd i urrently available 
Silb ul ] \ lravis, W. J Terrence, sales 
i the market development and adver 

Psirce Wire Recorder Corp., Evanston, til The display featured 
‘ recorders in al ae Visitors were it 
hines Alms show! vas a new model of 
nscription machine In attendance were 
} 1 Connolly lt New York representa 
’ d t H P Rutherford sales manage 
} esident President Charles P. Pierce was 
Pitney-Bowes, In Stamford, Conn. A ‘ this five-booth space 
t f Bowes 1iling equipment. including Metere« 
meters stamy affixers and sealing 
! é Mai at perated letter boxes 
| ad parce post scale mailing tables 
~ \ Bak y f the New Jy 6 

Pronto File Corr New York 17, N. ¥ The Pront ine of collapsil 
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The Famous Riteform 


“MASTER EXECUTIVE” 


a real 


BUSINESS 
BUILDER 


Riteform proudly 

















presents this fine 
“Master Executive.” 
Base of satin finish 
aluminum, almost 
scratch and mar 
proof. Luxurious over- 
size cushions are of 
Koylon foam rubber. 
Flo-tilt’’ 


noiseless tilting swiv- 


Famous 
el control assures 
complete relaxation. 
Adjustments to indi- 


5S65UA “MASTER EXECUTIVE” 


vidual requirements 
assure all day working comfort. 

Riteform has spared nothing in modern designing, finest 
materials, and quality workmanship to produce a chair thet 
meets the approval of the most discriminating buyer. 


Write today regarding Riteform’s full line of Executive chairs. 


AMERICA’S FINEST DELUXE 
SECRETARIAL CHAIR 


Riteform's new No. 
425 offers 
‘'5 Features” so neces- 
sary for complete work- 


the famous 


ing comfort. 

The beautifully de- 
signed aluminum base in 
alumna grey baked en- 
amel found on more ex- 
pensive models will not 
splinter or develop rough 
spots to snag hosiery. 

Office managers ap 
preciate the durability 
of these chairs — they 
will last a business life 
time. 

Show this 


your discriminating cus- 


chair to 





tomer. Here is top qual- 
ity at a reasonable 

price. Try one each of No. 425 “Springback’ Secretaria 
this matching suite for 5 Features’ Aluminum base 


smion 


fine offices. 


We sell only thru dealers. Write today—Dept. 0-4812 








CHAIR CO., |. 


my 


‘a "™ 
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: ™) steel front fibre board files in 15 sizes wer¢ splay, along with the 
: Economy all-fibre le for permanent storage V. W. Scheinman was in f 
' - charge issis ated by 8. 7 Scheinman, Samuel Henning, 8. Gelder, S 
| @ CY PEOWHriber J rei rae dat wR 
Queen Ribbon & ‘Carbon Company, ae. Brooklyn 11, N. Y.—Displayed 
were the line of carbon paper, inked ribbons, hectograph master units 
: ind Jiffy ets, which are adaptable to all types of fanfold billing 
L Dy Henry E. Ring, Jr., was in charge 
Rand McNally & Company, New York 11, N. Y.—-Featured in this 
d exhibit was the Ranc McNally line of maps, atlases and globe with 
special emphasis on the Ranally trading area ‘ the sale ntrol 
: gabine et hardwoo map and the commercial atlas and marketing guide 
d a In charge of the exhibit was J. 8S. Frazin, 1 wer of the eastern 
om kiln rl f rniture ercial divisior ‘ssisted by eastern sales representatives 
} made rom as fin é€ U Rex-O-Graph, inc., Milwaukee 12, Wis.-Featured w a complete new 
finis line of fluid duplicating machines for system pplications \ 
' cred an and Fred McMahon, sale manager, and John Hawkins were u harge ; 
| TU issisted by salesmen from the New York City area 
' , The Reynolds & Reynoids Company, Dayton 7, Ohio Paywrite, a device 
; for payroll, accounts receivable, and budget pa ents, was presented 
' Also shown were Uniset carbon interleaf forn blank checks in distinctive 
atter! and matched lines of stationery 
_ Betetyper Goemenntion Detroit 12, Mich. Show in battery formation 
three Robotyper xecutive Model IBM. with right marg sti 
tior standard IBM. electric typewriter with automatic tw | 
DDor hift, and Robotyper with paragrap! ection Shown for the 
first time were the IBM electric typewriter perated by automati ett 
writing equipment and the ager Tandem-Typer il typing t In 
ndance were R. D. Mo president, George W. Carlson hief en 


nee! und Glenn A ‘olling rer, N. Y. branch sanager 
| Safeguard Corp., Lansdale, Pa...The full line of Safeguard checkwriters 


\ir-In-Ventilators and Mini-Mailer addressing machines were play 
Shown for the first time was a traveling disp which wi be ale 
i bank ffice appliance dealers a ve the wuuntry as 
' pul service for ti prevention of check forgeri« 
lr ttendance w Ewald Maver from the é flice assisted by 
J ph Strauss of the New York office Frank J Roderick represents 
Safeguard International Overseas Distributors 


Select-0-Phone Division. (See Kellogg Switchboard & Supply ¢ pany.) 
W. A. Sheaffer Pen Company, Fort Madison, towa.—-Featured at this 














lisplay was the complete line of writing instruments emphasi being 
p I n lithographed Fineline pencils and ba points, and also on 
th Safeguard desh et, which is ideal for office use in that if it is 
i iccidental tippe irred, no writing fluid w 
H G. Jub é sales promotion manage and Glen Davidson 
4 t ttendanc 
Cc. E. Sheppard ‘Company, Long Island City 1, N. Y¥.--On exhibit were 
n record-keeping equipment, including posting board stems 
ble ecord book I ness forms, binders and se leaf wers for 
idvertising purp¢ 
In charge was A. A. Goldstein, vice-president 
Simplex Time Recorder Company, Gardner, Mass. () isplay ere the 
4 P Simplex hourly three-wire orrective master te ina t? m A 
iF sca plete e of Simplex payroll and cost : the Productograpt 4 
be shade used ir ost and job work t he complete line fs plex time tamps 3 
Simplex program units for ringing belis or nding warning it tated = 
intervais ind a new watchman's clock with a f t . 
In charge were Paul Hallock, assistant ile nager i \ ( 
f? r e ¢ i ws i ae ag St t, New York ¢ listrict sales manag 
The Soundscriber Corporation, New Haven 4, Conn. The focal point 
f th xhibit was the new automatic SoundEraser a device whic 
rases und grooves from recorded discs The 7 cess was continually 
it strated throughout the entire show I il emonstratior 
boot! for SoundScriber equipment pictured in photo-mural the rious = 
ises I this dictati nstrument An actua lemonstratior f newly : 
reg ed telephone ecordings was conducted wherein visitor nade 
wid ha recorded, telephone conversations with their New York offices 
; The exhibit was under the Girection of Jame j MeKeor lirector of 
h f ° f | n ar rdvertisin 
t e ruit 0 ong Speed Pramusts "Company, inc., Long wage oy 1, N. ¥.—The out 
standing feature booth was the new eweltone staplers ir 
° if rator colors is ve is the new speedp t extra-sharp staples 
experience and Swingline staplers ! . different desk and = ple wdeis, the Speed 
atic he y compr tacker, Speeiway pre ure vers and folders 
° vith Speedway and Koverlox fasteners, Parrot binds ips, Speed erasing 
constant m rove- a! is, Parr finger ti; Speed ring book and 7 t binder indexes, Parr 
p twirler rings and typewriter keys 
In charge was F. Stanton Webb, sales direct sted by Daniel F 
ment Nigr district representative Henry Rosefield, John Desmar and 
te e e °* e Ne Lee Litvak, adve director 
Standard Manifold ome Chicago 6, U.—The Repeat-O-Pak and 
Roll-O0-Pak ecarbor were shown and det nstrated These enable 
the user to write everal thousands words wit! t reloading A general 
ing f irbon pape nd inked ribbons was displayed 
. ] ittendance were I K. Fleischmann, president; William Fleisct ant 
write for vice-president, and F. L. Eicher, vice-president and inager of eastern 
complete The 8 Standard Register Company, Dayton 1, Ohio... The principal product 





was a roll imprinter which, in one operatior will imprint, date, 





’ 
catal o . be sign, slit letach and stack continuous forms Anothe new 
ofue levice presented elimimates hand feeding or iddressing machines and 
loub ichine al ty. Also shown was a ¢ electric register 
and for use by department stores to facilitate tl flow of erchandise 
through receiving to the iles floor 
In attendance was George Staudt, director of advertising and sales pro 


price list 


otion; W. R. Rockhold, manager of market development, M. F. Hyer 
and J. L. Grubb 


i Sunroc Refrigeration Company, Glen Riddle, Pa.-Feature of the display 
was the 1949 Mods 2¢ s triple-purpose water oler which provides 
refrigerated storage space, makes 24 ice cubes and ls drinking water 


: \ being introduced was a new water filter which removes objectionable 
Manufacturers of — . , taste and odor from heavily chlorinated city supply systems Another 
new product showr the Model NM2B, is optional with foot-pedal or 


FAIR FOAM RUBBER CHAIR CUSHIONS hand-operated bubbl 





COSTUMERS + TYPEWRITER TABLES Thomas Mechanical ‘Collator Corporation mow Verk 7, 0. ¥.—On display 
was the ompany's complete line of mechanica electrica lators 


In charge was W. E. Thomas, president 


| a og — | 
¢ | y rN | x | Li I , sean Stand ge Poplar Bluff, Mo.—Shown in this display was , 
a q 4 t mplete line rtable business machine stands, including stands 





for typewriters, calcu ating machines, adding machines, billing machines, 


' t 
‘ - 7 a bookkeeping machines and others, in both sitting ind standir work 
" © 
Sh Y COMPANY °: Hip 


William Simpkins was in charge, assisted by Lyndon Starr and others 
. BROOKLYN 2. N. Y. Towner, John E., New York 7, N. Y.—On exhibit was the company’s 


=—-* ned tar abel moistening and pa ng machines, shipping 
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Wise Ecouomy is the REAL BARGAIN! 


OFFICE APPLIANCES, December, 





1948 


There’s no wisdom in letting the apparent 
value of ‘bargain basement specials’’ 
blind you to the basic fact that Office 
Furniture will be used by the buyer for a 
long time to come . .. and that the manner 
in which it serves him will be his only 
true method of evaluating the wisdom of 
his choice. 


if you are not an “in-and-outer” .. . 
but are one who believes in building a solid 
foundation of business integrity for the 
future ... you will be quick to recognize 
the lasting worth, to you and to your 
customers, of specifying Alma Desks . . . 
in which Beauty, Long Life and Moderate 
Cost combine to offer the countless bene- 


] fits of Wise Economy. 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 


Executive Suite furnished from 


the New Alma 900 Series. 
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No. 878-RQ 


Yowll Acclaim this Beautiful, Upholstered Executive Chair 


Here is everything that a successful business or profes- 878-RQ is a solid walnut chair finished walnut or ma- 
sional man wanis in a fine chair .. . luxurious appear- hogany or in the new SOFTONE color. Upholstered in 
ance ... maximum comfort and durability. Here’s the genuine leather. 

chair that makes dealers happy and users enthusiastic. 


Sy NS HOLIDAY GREETINGS s S&S 


Jasper Chair 


JASPER, INDIANA 









REPRESENTATIVES: James S. Fowls, (Southern) ay moat, Went) 
327 Sunset Drive, North rpheuam 
Gee. A. Litehfield, Sales Mgr. St. Petersburg, Florida Seattle, Wash. iz 
Fred Deutsch (Southwest) . H. Brown, (Chi Midwest a. J. Freeman, (Easte 
3525 Southwestern Blvd. $708 Glenwood ‘Ave. Ghienge se” — 
Texas (Phone ROgers Park 4-3644) New York, N. Y. 
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pplies. including scales and glue for labels. 


juipment 
Harry W. Gaithe is in charge 
Transparent Products Company, iInc., New York 10, N. Y.—The fea 
ed product of isplay was printed cellulose tape 


Lawrence B attendance. 
Triner Scales . Allsteel Scale Company, Inc.) 
Tru-Rite, Inc., New York 4, N. Y¥.—The display featured the new Tri 


j riof tenci's, plus DeLuxe imported tissue, Tri-Lined 
DeLux¢ arb I ribbons, and the new Tri-Brand Mimeo Bond, 
termarked 
4. E. Schra jack Shelden were in attendance 
United States Microfilm Corporation, New York 23, N. ¥.—The feature 
f this exhibit mm. microfilm camera and reader unit combina 
In charge of t t was Ralph De Sola, assisted by L. N. Friedland 
Vari-Typer. (5 h €,. Coxhead Corp.) 
Victorlite industries, Los Angeles 43, Calif...Demonstrations of the 
Visualeast, a ‘ projecting chasts, letters, photos and other 
terial on f study by salesforces, students or similar groups 
film treat t e the central attraction of this booth. H. C. 
ritzgeraid ge 
Wheeldex Manufacturing Co, Inc., White Plains, N. Y¥.—On exhibition 
Wheeldex for all types of card records and direct posting 
efere! t I and special sizes for any volume. 


S Ch ge 
Workman Service, Inc., Chicago 2, Iil.—Offered was a business service 


speciali g the calculating, typing, tabulating and clerical 
’ t nd beyond the normal capacity of a firm’s 
Al |} . nager, was in charge f the hooth 


NATIONAL BUSINESS SHOW GUEST BOOK 
The following are the names of visitors at the Busi- 
ness Show who stopped in at OFrrice APPLIANCES booth 
and signed their names in the Guest Book. 


A DuPre, Arthur L., Queen Ribbon 

Aaron, Mos American Stencil & Carbon Co. 

Mfg. C Duquette, E. J. (Duke), Universal 
Abrams, B I Apex Business Business Machines Corp 

syste Ss - ss E 
Allerton, R. K Underwood Edmunds, G. W., Chicago Cash 

Cort " , ; 4 Register Parts Co. 
Aman! C Victor Safe & Erhardt, Al, Stevens, Inc., Grand 


Equipment : Rapids, Mich. 
Anderson, Nils, Bridgeport, Conn Ericson, W. A., Allen-Wales Add- 
Ashley, E. Russ¢ Ashley McCor ing Machine Co. 


. —. e B — - a At Erny, Harry A., C. Howard Hunt 

eo od | ate New York, Pen Co F 

A a ,! Har ) H. O. Atwood Faris, J]. G.. New York, N. Y 

- 2 itn Mae Wes. Floer, Edgar, Moore’ Business 
es baie” Forms, Inc 

: ~<a : Marsh Office Ford, Harry C., Rockwell-Barnes 
Supply, In Jack Mich F Co w R Rand 

Barkley, C. I I Barkley & otis, G ’ emington and, 

nc 

R - : Willia ternational Frost, H. E., Speed Key Corp 
Of » Aon , sara A, Pucci, Nick, Business Machines, 

Be kwith PW. H Royal Type- Inc., New York, N. Y. 
writer C« G . 

Bengston, Har I Adkins Print Garrigan, Al, Typewriter & Equip- 

ng Co., New Brita Conn ment Co., Springfield, Ohio 
E W. S., Gustave Fischer Co., Gatewood, L Commercial Fur- 


siecn 
Hartford, ¢ niture Co 


Block, Bill, Remington Rand, Inc Gibney, Al, National Blank Book 
Bonfini, Jack, Bor Typewriter Co 
Exchange, Philadelphia, Pa Glaser, F. P., Goldsmith Brothers, 
Booth, R. B ifacturers’ rep- New York, N. Y. 
resentative Golde, Ed, Golde’s Stationers, New 
Br i, E. M A < n Pad & York, We 
Goldstein, A. A., The C. E. Shep- 
R. A Bratton Corp., pard Co 
sus. O} Goldstone, Burnett, Lombard Office 


Dwight N n Rubber 





Equipment Co., Baltimore, Md 
Golts, S. R., Calcutta, India 
Howa New York, Grand, William, Grand Stationery 
& Supply Co., Yonkers, N. Y 
rbank, Pau National Sta- Gray, J]. S., Acme Bulletin Co. 
ior Ass t Graves, Harold F., Wilson Jones 
Burger Artt Art Stee Sales Co 
( Ir Grecco, James, E. H. Hotchkiss 
Co 
Cameron. ( Filing Sup- Groff, J. H., Shallcross Prtg. & 
ply Co Staty. Company, St. Louis, Mo 
ri acc I Nor-Wood Gumbinnes Robert, Polychrome 
Company, |! New York, N. Y Corp 
Carlson, C. H & M. Ver H 
t Ine Hackney, J]. M., Remington Rand, 
astellan é Multiplier Inc 
Corp Hall, Morris Pes Clarksburg 
erruti, André “ i Corp W. Va 
Clark, R. B thmore Paper Halpern Gregory, Polychrome 
( Corp 
Cohen, Leo J facturers’ rep- Hargen, T. M., Yawman and Erbe 
resentative Mig. Co 
eman, Henry Nathan Cole- Hayes, George R., Thomas Groom 
an & Sor th, Ga & Ci Inc., Boston, Mass 
ister, Norma Collister & Heaton Joseph F., Pawtucket 
Niles, I: New York, N. Y Typewriter Exchange, Pawtucket 
C lor ] I kwell-Barnes R. I 
C Herr, L. B., L. B. Herr and Son, 
Lancaster, Pa 
Dahl, fF Busine ency Aids Hooks, Herb C., Moore Push-Pin 
Daute Walte Wilson Jones Co 
C Hurley, James T., Oxford Filing 
Dawsor Rex. M k Steel Safe Supply C« 
C Hutter, Samuel, Checkwriter Co 
Dickneider, W H. Hotch Inc 
kiss C I 
Dietz, George, N York, N. Y Itkin, Ben, Itkin Brothers, New 
Doer, George A ross Co York, N 
Donahue, F. W Rubber & 
Asbestos C Jaeger, H. J., Herman J. Jaeger, 
Dooley, E. | Ww Jones C« Inc., Union City, 4 
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Display sells more Wabash Sup- 
plies. Dealers have proved it over and over. 
Just put them in your windows and on your 
counter. The Drawer File illustrated above 
is a complete index conveniently packed... 
and the Wabash Dealer's name on the sam- 
ple guide included free does two things. It 
encourages the use and shows the reason 
for special indexing for busy accounts. And 
it acquaints them with better guides . . . the 
finest made . . . Wabash Nubian Fiber with 
Steel Tab, and that may mean much larger 
sales. Get all the facts on the Wabash “Pack- 
aged to Sell” line of supplies, today. 
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A MODEL OF SWISS 
PRECISION 
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eee WRAY BA AAS Ae Ee ae 


: PRECISA DISTRIBUTORS 
§ 905 Second Ave. Bidg., Seattle 4, Wash 
: Gentlemen: 
; for the Precisa machine 
N 
; Name 
N 
; Address 
City 
WANS WAS Be a A aor 
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MADE IN SWITZERLAND 


peat the 
, : including the last tota 


to enter six digit 
mend these time 


All Precisa models have 


against defects in parts and 
parts always available for service 


FOR DETAILS ABOUT THE SIX 
is MODELS, mail this coupey 


WAMMMBON 


| am interested in a dealer 


COMPARE 


PCCISA - 


WITH ALL OTHERS 









SINCE 1933 
THE COMPLETE 
LINE BASED ON 


S==) RECALL KEY 


THE 10 KEY 

PRINCIPLE 
Exclusive with Precisa, this recall key will re 
last figure entered in the hine 


DOUBLE and TRIPLE ZERO 


These two keys « thousands of opera 
Dey yress the t pie zero Key twice 
perators hig! recom 


feature f Precisa 


\) VISIBLE DECIMAL and CREDIT BALANCE 


as standarda teatures 


direct subtraction and credit balances, plus the 
Visual Decimal Indicator to simplify multipli 
cation. Other features are Total and Sub-Total 
keys; Correction ke Non-Print Key; Non 
Add Key; Repeat Ke hort, ea yperating 
lever drive. The Multiplication Key automa 
tically moves the dig o the left one space 
for stepover multiplication as the motor bar 
is released, eliminating another inual oper 
ation found in many achine 


EXCLUSIVE DEALERSHIPS AVAILABLE 


Our National distribution system permits the addition of 
new dealerships in some communities. Attractive discounts 
are allowed All machines are guaranteed for e year 


bly. Complete stock of 


ass¢ 





SN 


INC 


Wr 


te titty 


Jason, Sam, manufacturers’ repre- 
sentative, Montreal, Canada 
Johnson, Albert E., E. H. Hotch- 


. Sr., Oxford Filing 
Supply Co. 
Jordan, Marie E., Flintkote Co, 
K 
Kane, B. W., Security Steel Equip- 
ment Co. 
Karasik, Charles, 


Jaclin Stationery 
Y 


Corp., New York, N ° 

Karper, A. S., Rix Rotary Index 
Corp 

Kastner, Ed J., Glen Ridge, N. J. 

Keller, James Pi Cotterel Com- 
pany, Harrisburg, Pa 

Koepfer, B., Standard Register 
Co. 

Kerzner, William B., Pearl Rag 
writer Corp., New York, - A 

Klein, N., Jaclin Stationery Ra 


New York, N. 
Knapp, E. H., 

Equipment Co. 
Koch, Anne, Business 

Inc., New York, N 


Victor Safe & 


Machines, 


Kohl, Raymond H., Raymond H. 
Kohl Co., Westport, Conn, 
Kramer, E. E. A. Kramer 

Co., New fA Conn. 
Kremer, Nathaniel, The Kremer 
Co., New York, N. Y 
L 
Laird, Thomas O., Co., Charles- 


ton, W. Va 
Lasner, I. O., Goldsmith 
New York, N. Yy 
Levison, Lvend, L 
Ltd., Copenhagen, 
L indenberger, W. F 
Blank Book Co. 
Litvak, Nell Lee, 
Co., Inc. 
Llewellyn, R. H., R. H 
Co., Manchester, N. H. 
Llewellyn, R. H., Jr., R. H. Lle- 
wellyn Co., Manchester, N. H 
Lord, Sterling, Leopold Desk Co. 


Brothers, 
Levison Junr., 
Denmark 

National 
Speed Products 


Llewellyn 


Lundstrom, I. Evar, Sun Rubber 
Co 
Lukens Charles, Yeo & Lukens 
Co., ‘Philadelphia, Pa 
Lukens, Harry Peerless Steel 
Equipment Co. 
M 
Mack, C. R., Domore Chair Co. 


H., Allen & Co. 


Mahler, F. 
Marsh Office Supply, 


Marsh, Thor, 


Ypsilanti, Mich 

Marsten, Alex, Marsten Office Out- 
fitters, Pittsfield, Mass 

Mason, E. §S., Mason’s, Almond, 
N. Y 

Mayer, Ewald, Safeguard Corp. 


McCloskey, Bart J., manufacturers’ 
representative Havert: wn, Pa. 


McGar, Stan, I. Molloy, Meri- 
den, Conn, 

McGilvray, David, E. H. Hotch- 
kiss Co 

McKeon, J. J., SoundScriber Corp. 

Messina, L. J., Professional Print- 
ing Co., Inc., New York, N. Y. 

Mestel, Theodore, Parker Steel 
Equipment Co. 

Meyer, Rudolf, Jaclin Stationery 
Corp. 

Meyers, Charles S., Miami, Fla. 

Miceli, S. A., New Orleans, La. 

Monroe, Donald, Gordon B. Miller 
& Co., New York, N. Y. 

Morse, Bernard, Morse Typewriter 
Co., New York, N 4 

Mory, Louis H., Universal Busi- 
ness Machines Corp 

Murray, Allan, Victor Safe & 
Equipment Co 

Murray, Mrs. Allan, Tonawanda, 
N. Y 

N 

Narkenson, B., Goldsmith Broth- 
ers, New York, N. Y 

Nation-Tellery, L. M London 
Computator, Ltd., London, Eng- 
land 

Naylor, J. P., Ozalid, Div., Gen- 
eral Analine & Film Corp. 

8) 

Oakes, J. Donald, Pitney-Bowes, 
Inc 

Orbach, Harry, Thomas A. Edison, 
Inc 

Ortman, Henry H., Eversharp Co 

Pape, William G., Adkins Printing 
Co., New Britain, Conn. 

Partee, W. A., Stamfor a. Conn 

Patton, Dean s., New York, N. Y 

Person, C. H., American Pad & 


Paper Co. 

Pfitzenmaier, E., Suburban 
writer Co., Ardmore, Pa 
Plosscowe, A. A., Heinrich-Seibold 

Staty. Co., Rochester, N. Y. 
Pomerantz, Austin, A. Pomerantz 


Type- 


& Co., Philadelphia, Pa. 
Pomerantz, Sidney, I. D. L. Mfg. 
& Sales Corp 
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Raeder, Robert O., Kingston, Pa. 

Reinecke, John J., Wood Office 
Furniture Institute, Washington, 

e. 

Reinecke, Sarah D., New York, 
= | 

Reid, Arthur Winston-Salem, 
N. 

Rest, Sig, Speed-O-Print Corp 

Ring, Henry Queen Ribbon & 
Carbon C¢ Inc. 

Ritchie, I. R., Typewriter Distribu- 
tors, Inc., New York, ; 

Roderick, F. J., Safeguard Inter- 
national, Philadelphia, Pa. 

Rogers, G. H., Chicago, Ill 

Rose, Adolph, Rose Ribbon & Car- 
bon Mfg. Cx Inc 

Rosendorf, S. S&., Jr., Southern 
Stamp & Stationery Co Rich- 
mond, Va 

Rosenquist, Walter L., William 
Wetzel, Inc., New York, N. Y. 


Ross, W. H., Manila, P. I. 

Roth, Irving A., Roth Brothers, 
Philadelphia, Pa. 

Rudnick, Harry L., 
writer C 


Sanders, H« 


Royal Type- 


ywward S., Stationers & 


Publishers Board of Trade, New 
York, N. Y 

Sanders, Mrs. Howard S., New 
York, N. Y 

Sanner, Harry F., Sanner Office 
Supply, Erie, Pa 

Sanner, Harry, Jr., Sanner Office 
Supply, Erie, Pa 

Sattler, Fred W., J F Molloy, 
Meriden, Conn 

Saurman, A. R., John Underwood 
& Co 

Schreiber, C. W., Yawman and 
Erbe Mfg. C 

Seaman, R. T., Peter Paul Me- 
chanical Service, Cleveland, Ohio 

Sewari, V. J., Remington Rand, 
Inc. 

Shallcross, E. M., Shallcross Prtg. 


& Staty. Co., St. Louis, Mo 
Shallcross, H. L., Jr., Shallcross 
Prtg. & Staty. Co St. Louis, 
Mo. 
Shallcross, R. E., 
St. Louis, Mo 
Smith, C. k., Autocopy, 


Shallcross Co., 


Inc 


Smith, Hugh Yawman and 
Erbe Mfg. C« 

Sorvall, Ivan, Ivan Sorvall Co 

Spaide, Al, U. S. Typewriter Rib- 
bon Mfg. C« 

Spohn, Gertrude, Speed Key Corp. 

Sprey, Roy R., Goldsmith Brothers, 
New York, N. Y 

Spak, Herman, Spak & Natovich, 
Inc., Chicago, lll 

Stallings, Joe Clary Multiplier 
Corp. 


W., Underwood Corp 
Upper Darby, Pa. 
Rite-Line Sales 


Steiner, W 
Steinke, H. E 
Stock, Louis, 
Agency 
Swann, F. M., Southern California 
Adding Machine Co., Los Ange- 
les, Calif 
Zz 
Tagley, Phil, Consolidated Loose 
Leaf, Inc 
Taylor, Gene 


Pantograph Prtg. & 


Staty. Co., Bloomington, IIL. 

Taylor, Jessie, Globe Typewriter & 
Adding Machine Co., inc New 
York, N. Y 

Tehan, Harry, Higgins Ink Co.., 
Inc. 

Toussaint, E. J., Central Duplica- 
tor & Typewriter Co., Camden, 

Toussaint, Mrs. Edward, Camden, 

Trumpfhaller, Harry A., Philadei- 
phia, Pa 

Turquand WwW G., Underwood 
Corp 

Tupper, Frank E., National Busi- 
ness Show Co. 

Tupper, Waldo T., Los Angeles, 
Calif 

Tupper, Wardell F., Southamp- 
ton, Y 

Tupper, William A., National Busi- 
ness Show ( 

Tytell, Martin K., Tyte Type- 
writer Cx Inc New York, 
N. Y 

W 

Weiner, Julius, The Kremer Co.., 
New York . 

Wells, H. G., Barrett Adding Ma- 
chine Div., Lanston Monotype 
Machine Ce 

Wenstrom, Ted, Copy-Right Mfg. 
Corp. 

Wenstrom, Mrs. Ted, New York, 
ie 

Whitley, A., A. Whitley, Ltd., 
Windsor, Ontario, Canada 

Wilson, William Burton, William 
Burton Wilson ) 

December, 1948 








POINTED... for Bigger Profits: 


The sensational new, extra-sharp 


Swingline SPEELPOINT staples 


The biggest news in staples; it’s the extra 


Maer! sharpness of Swingline’s SPEEDPOINT 
mm RIGHT IN THE GROOVE FOR 100% round wire staples that make for 


EXTRA-SALES! 
New chrome and grey Swingline 


Stapler. Hardened steel parts. . 
Geen umedl aahes © Ga quicker, penetrate further, prevent buck 


quicker, work slicker. : : . 
Stock up with these fest-eelling ling. Swingline SPEEDPOINT staples mean 


staplers today! 


easier, faster stapling. They do the job 


higher unit sales... better profit...Order 


eed 
your supply now and cash in on the 


swing to Swingline. 


em , r . 
STAPLERS STAPLES 
N.Y. 


SPEED PRODUCTS COMPANY, INC., 37-18 NORTHERN BLVD., LONG ISLAND CITY 1, 
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Drawet Case 






... And it’s no mystery when papers Inside Outside Stack to 
: ’ Measure Measure- 68” High 
; » tee ‘ or paca File ments ments List High With 
are filed in Lonergan steel transfer cases. No: Wide Hich Wide High Prin Base 16" Base 














AV AILABLE NOW in 20 sizes. Ve rmin 5x 3% 5x 4% $ 5.30 $3.10 16 Files 
. ° . . . 2 54x 9 5tix Oe 6.20 3.10 7 Files 
. proof, fire-resistant, time-immune 20-and 3 6lgx 414 6x 4% 540 3.20 14 Files 
| : : $ 71gx 35% 8lgx 4% 5.60 3.50 16 Files 
| 22-gauge steel. It is not unusual for 5 74x 4'4 8 vex 4% 5.75 863.55 = 4 Files 
- 6 Slox 44 94x 4% 5.85 3.60 14 Files 
- Moe Me... od 7 Blox 5, 94x 64 6.05 3.60 11 Files 
Lone rgan Steel Transfer Cases to 4 Bisx12 44 9iex13 4% -¢ 5 File 
‘ , 9 8%x 3% Ovex 495 5.75 3.65 16 Files 
double capacity of average storage area. Lock 10 8%x 7H Ox Bis 7.30 3.65 8 Files 
: , : ; : 11 94x 44 9x 4% 5.95 3.70 14 Files 
' together instantly vertically and hori- 12 Plox 4% 104x 4% 6.00 3.80 14 Files 
} : ‘ 13 9lox 67% 10'44x 7% 7.20 3.80 9 Files 
‘ , : ; 14 1044x100 % 10 }4x1l & 8.50 3.85 6 Files 
| zontally without tools, bolts, 15 Mix 515 12x Oe 7-60 4.15 11 Files 
: ope . 16 210 ¥ 2%x 8.85 4.15 6 Files 
trouble. Stack them ceiling high 17 12l4x 6% 13x 7% 8.00 4.30 9 Files 
te re 18 129x121} 1314 x13 % 950 4.30 5 Files 
if necessary —gentle-glide 19 15Egx1O% = AS Ygxll ye 9.45 4.65 6 Files 
: bad 5 20 I5ikx124 1574x134 10.05 4.65 5 Files 
drawers keep records al finger- ALI. SIZES LEVEL-OFI AT 68 HIGH 
tip readiness. Baked-on gray 
| here . ° \ 
enamel finish for lasting Re ae is matte RM om 


attractiveness—added protection 


ready for re-sale. Immediate delivery. 


IMMEDIATE DELIVERY 







Lonergan Manufacturing Company Albion, Michigan 
Sales Office — 1st National Bank Building, Chicago—Tel. Financial 6-0192 
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Wood, S. A., Oxford Filing Supply Yanofsky, Leonard S., Shallcross | 
we cee Fowuen ent thin + ag & Staty. Co., St. Louis, | 
Mfg. C ° 
Wray. George | ufacturers’ Yarick, Edward, Davis & Nye, 
esentative, New York, N. Y¥ Inc., Waterbury, Conn 
—_- 
DENNISON ANNUAL REPORT WINS TOP HONORS 
The “Oscar of Industry’—symbol of excellence— 


was recently awarded to the Dennison Manufactur- 
ing Company producing the best 1947 annual 
report in the paper products field. The Dennison re- 
port was named “best of the paper industry” by an 
independent board of judges in a nationwide survey 
conducted by Financial World magazine. 


More than 4,000 corporation annual reports were 
submitted in the Financial World study, and each 
was judged on the basis of editorial and statistical 





BEST OF INDUSTRY AWARD WON BY DENNISON MFG. CO. 


content, format, illustrations and typography. Den- 
nison’s 24-page, two-color report led all others on 
these counts to gain title to the bronze “Oscar”. Par- 
ticularly noteworthy in the Dennison report was the 


simplicity and clarity of the presentation, with seven 
-harts and 21 illustrations contributing greatly to the 
general interest 

rhis is not the first occasion that Dennison has 
received recognition for its annual report. For four 
successive years, from 1943 to 1946, Dennison received 


highest merit” awards in this same survey. A. B. 
Newhall, Dennison treasurer, accepted the award at a 
t the Hotel Pennsylvania in New York, 


banquet held a 
N.Y 





EBERHARD FABER DISPLAY—This attractive window at 
the J. K. Gill Co., Portland, Ore., recently featured Eberhard 
Faber merchandise and display materials. Many sales for 
Mongol pencils were created, the firm reported to Faber. 
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VA NEN ANGLE IA 


TANK COMFORT 


NO. 1100 
EXECUTIVE 
MODEL 





COMFRONT MODERN EXECUTIVE CHAIR 


Model construction achieves complete posture comfort 
uncommon to ordinary all-wood chairs. 


COMFRONT — WHAT THE NAME IMPLIES 
Seat, back and arm rests are gently shaped to conform to 
natural body contours. Seats and backs fully adjustable to 
individual measurements. 


BEAT COMPETITION WITH THESE COMFRONT 
SALES POINTS 


A Variety of Styles—upholstered or wood models 


Easier and Better Posture—correct comfortable seating 
reduces office fatigue. 
Four Separate Posture Adjustments, plus COM 
FRONT design, takes this chair out of the price 
class—puts it into the feature class. 
20 Different Models and Designs in wood and 
leather or leatherette upholstery give you 
a chair to meet any competition. 


SEND FOR YOUR COMFRONT CATALOG 
TODAY! 


MANUFACTURER OF OFFICE | AND SCHOOL CHAIRS 


NEW INDIANA CHAIR COMPANY 


ASPER, INDIANA 


MEMBER OF WOOD OFFICE FURNITURE INSTITUTE 
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Two 
PRODUCTS 
WORKING 
TOGETHER 

TO 
BOOST 
YOUR 

SALES! 






and 


Stores and shops of all kinds find the Indiana 
Cash Drawer—Adding Machine Combination a 
big time saver, with results far beyond that of 


a cash register. 


The Indiana Cash Drawer is easily and quickly 
adaptable to MOST makes of adding machines. 
Does not interfere with the use of the adding 
machine for other figuring. This combination has 
many advantages in protecting money and ac- 


counts. Fits into any type of business operation. 


Let us send you full details—then demonstrate 
to your customers how they can get automatic 
accounting and cash control with this low-cost 


combination. 


INDIANA CASH DRAWER CO. 
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GETTING THE JANUARY BUSINESS 
By W. B. Stoddard 





ROMOTIONS FOR JANUARY can be effectively con- 

ducted from two different angles—one can link up 
with the January White Sales, stage a clearance 
sale, or start the New Year with new and more con- 
venient office outfittings and stress quality rather 
than price. Both of these methods can be combined 
by first promoting a clearance sale the last week in 
December to lessen the inventory, and then publiciz- 
ing the new merchandise in the window and salesroom, 
backing it up with newspaper and direct mail. 

Schwabacher-Frey, Los Angeles, Calif., adopted this 
plan very successfully. They first ran a January White 


| Sale ad, saying, “Office Specials for your January 


ADDING MACHINE. 
COMBINATION 


| New Year’s New Supplies for the Office.” 


Needs.” The list included desk trays, typewriter paper, 
carbon sheets, typewriter ribbons, and loose leaf forms, 
with prices. This ad, mounted on a big red card, was 
placed in the window where all the items listed were 
shown on a table, with narrow red ribbons running 
from the card to each of them. In addition, there 
were calendar pads for the new year, diaries, desk 
pads, paper weights, and plastic luggage tags and 
name plates. On the first of the year they showed a 
modern office, with open liquor cabinet, a desk—with 
complete desk equipment—ash stand, waste paper 
basket, hat tree, framed picture over the desk, and 
pair of lamps. A big card said “No-Mar—the onl} new 
desk on the market today made of genuine Formica, 
making it burn, alcohol, stain, scratch, and sun proof.” 
At one side was a fixture with a card at the top, “The 
Here were 
shown boxes of carbon paper, typewriter ribbons, 
gummed tape, date books, calendars, electric clocks, 
and many small leather goods. 

Barker Bros., Los Angeles, arranged a pair of win- 


; yOUR METHODS y 
ye eee YOUR FOUIPMENT 


ww 
eS Bawls 


— 


—— 
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TWO JANUARY PROMOTION WINDOWS IN CALIFORNIA.— 
Top: Schwabacher-Frey, Los Angeles, emphasizes office mod- 
ernization with the message, “New Year's New Supplies for 
the Olfice.” Below: Stockwell & Binney, San Bernardino, 
stresses bookkeeping, visible and duplicator supplies with 
the sign, “Modernize Your Methods and Equipment.” 


OFFICE APPLIANCES, December, 1948 











No 


















NV mame 














@ LOOSE LEAF 
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SHEETS 
7 @ VISIBLE RECORD 
CARDS 
Ovickly epplied—eery to slide 
—yer a ha in plece . ieee eatin 
T! FORMS 


@ VERTICAL FILE CARDS 
@ VERTICAL VISIBLE CARDS 
@ RING BINDER SHEETS 


The Acme Signal Counter Display is an effective sales stimulator—Compact and 
colorful, it will be an “attention getter” on your counter. 

Holds 6,000 signals in distinctive colors, 2 styles each in 2 sizes, packed in 
individual boxes of 100. (Also printed signals, 1-31, etc.) Unique construction 
of display affords real convenience when waiting on customers—and makes it 


easy to keep the stock in one place—in order. 









Ask for sample signal cards—and for 
full information on the special signal 
deal including FREE counter display. 


Acme Visible Card Signals cre 
NOV 




















quickly applied—easy to slide—yet 











9 No. 9H No. 8 No. 8H PRINTED 


stay firmly in place. There is a style 























COLORS OF No. 8, No. 8H, No. 9, AND No. 9H SIGNALS: 
———_——__,———. r ond color for every purpose. 
Black Blue (dark) Red (light) | Pink White 
Brown Lavender Red (dark) Green (light) | Bronze 
Blue (light) Orange Yellow Green (dark) 
























’ 
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122 S. MICHIGAN AVENUE - € 
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1F YOURE STYLE CONSTIOUS 


CONSCIOUS 


| YOUR Sa LUE 


JASPER DESKS ARE FOR YOU! 


executives everywhere who seek luxurious traditional 


Jasper Desk Co. prides itself on the high standards 
of quality and dependability that have been iden- office furniture. Stump walnut matched veneers, 
tified with this line of desks for so many years. It selected with the most meticulous care, are used 
is unequaled for flexibility and diversity of designs. for the face material on drawer fronts. Genuine 


No matter what the requirements may be, whether walnut is used for all exteriors and interiors. Other 





for executive or general clerical use, there is a 
JASPER DESK for the purpose. The Chippendale 


Desk, illustrated above, is acclaimed by successful 


features include Roller Suspension Deep Drawer— 
Inset Back—and Dictation Slide on Back of de k 
(69"" only). 


%7 Seasons Greetings FR 


The JASPER DESK Company 


JASPER, INDIANA 
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dows featuring office equipment. The first showed an 
office fitted up with furniture of the vintage of World 
War I, showing signs of hard usage. Here was a card 
“Compare the outmoded office furniture in this display 
with the 1948 equipment shown in the opposite win- 
dow.” A card in the other display said, “This hand- 
some modern setting spells success, and can be pur- 
chased for surprisingly little.” Leather upholstered 
chairs, desk, telephone and stand, floor and desk 
lamps, and a complete desk set were displayed. 

The Stationers Corporation, Los Angeles, advised 
the general public to literally “turn over a new leaf” 
the first of the year, their clever ad and window dis- 
play doing much to step up the sale of office equip- 
ment. The ad, showing at the top a ledger with ‘1948’ 
stamped on it, suggested “Begin the New Year with 
new books—ledgers, day books, loose leaf ledgers, 
calendar pads, and packets of letter heads.” Said the 
manager, “We don’t wait for business to come to us, 
but on the day after Christmas our representatives 
start making personal calls on the various firms to 
learn their wants for the coming year. The majoritv 
are glad to see us and to be reminded in time, so that 
they can start the year with a new set of books and 
complete stationery equipment. Our men Have an 
alphabetical list of the scores of items stocked by us 
and in going through them the merchant often finds 
several items he should have which are not on the 
list he has made. Then, too, there are always a num- 
ber of new little conveniences put on the market each 
year, some of which have not come to his attention, 
and he is glad to include them in his purchases.” 

The Aldine Office Supplies Company, Los Angeles, 
calls attention to its large stock of greeting cards. 
Many firms make it a practice of sending out New 
Year’s cards to all their patrons,” said Harold Fein- 
stein, proprietor, “so we go after this business strongly, 
urging that they order well in advance so as to have 
them printed and delivered in ample time. Some idea 
of the volume of business done in this line may be 
judged from the fact that during the holiday season 
there were six people in the greeting card section 
alone.” They begin featuring office supplies for the 
New Year immediately after Christmas, the lines being 
brought to the front where they are seen immediately. 
They also arrange a clean-cut window display. Last 
season a large card on the wall advised “Office Neces- 
sities for the New Year—1948. Immediate delivery of 
all items.” On stepped-up fixtures at one side were 
transfer cases, letter books, files and indexes, at the 
other desk diaries, date guides, daily reminder, and 
small leather note books, while in the center was a 
of daily calendars 


arge assortment 


Displays Help Salesmen 
Stockwell & Binney, San Bernadino, Calif., in addi- 


tion to sendins it their representatives to ascertain 
the wants of merchants and professional men in the 
way of office supplies and equipment, set forth displays 
if these lings bring them to the attention of 
the general public. One large window had rear 
panels of green, on which were printed “Modernize- 
Your Methods, Your Equipment. Inquiries welcomed. 
Bookkeeping supplies, visible filing systems, Dick 
mimeograph supplies.” On a stepped-fixture extend- 
ing entirely acz the window a wide variety of filing 
devices were shown. On a table in the center was an 
open ledger a1 adding color to the display, twisted 
strands of red and green paper extended from the 
upper center to the corners of the display. 

What benefit ne merchant benefits all, and the 
New Year’s Eve Frolic, sponsored by the Junior Cham- 
ber of Commerce of Santa Ana, Calif. drew an im- 
mense crowd—estimated at 100,000—created lots of 
good will, and increased sales in all lines. Hundreds 
came from a distance early in the day to do some 


shopping er¢ evening’s festivities. Suspended dur- 
ing the war ; revived last year, bigger and better 
than ever. In telling of it, a representative of the 
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Two More 


popular THLIUIT Design 


in High Grade 


LEATHER UPHOLSTERED 
FURNITURE 


for Reception Rooms and Executive 
Offices 










No. 204 


Top grain snuffed 
leather — Quality 
construction. 


No. 208 


Top grain, snuffed 
leather — combining 
distinction and com- 
fort. 


Ottomans to Match, 19x22’ 
also available. 


Manufocturers for 26 years 
Upholstered Chairs, Davenports and Related Furniture 


Write for Photos of Entire Line 
and Dealers’ Price List 


GRAND RAPIDS 
LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. 
GRAND RAPIDS 4 MICHIGAN 
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CARD 
FILING 





ILLUSTRATED 
409—7 DRAWER 
5x8 





BY 





EERLESS 


For QUALITY—DURABILITY—V ALUE— 
ORDER PEERLESS 
CARD FILING CABINETS 


SIZES—3 x 5—4 x 6—5 x 8—6 x 9 





—> — 


THE 
PEER 
OF 
STEEL 
EQUIPMENT 


PEERLESS 
STEEL EQUIPMENT CO. 


UNRUH & HASBROOK AVES. 
PHILADELPHIA 11, PA. 
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Johnson Office Equipment Company, said: “With the 
co-operation of the leading merchants, a double-page 
spread was run in the local papers, inviting everyone 
to a big New Year’s Eve Frolic, commencing at 8:00 
p.m. A huge parade was planned, with floats, comic 
characters, bands, drum and bugle corps, marching 
clubs, and mounted clubs. The ad gave a list of en- 
tries, and advised that 40 merchandise prizes would be 
given in the different divisions. Six big Army search- 
lights illuminated the parade. There was a press stand, 
where a loud speaker announced and described each 
entry as it passed. To add interest to the Frolic, a 
photographer's stand was also erected, and all camera 
fans, amateur and professional, were invited to take 
snapshots from same, prizes being awarded for the 
best pictures in both classes. There was no charge, 
but those desiring to take pictures had to register, 
and were then given a badge. At the conclusion of 
the parade, which took an hour in passing, two blocks 
were roped off and street dancing continued until 
midnight. Ours was one of the firms that entered a 
float, and we distributed cards of New Year’s greeting 
that put our name and line before numbers of pros- 
pects. Naturally, we arranged a special window dis- 
play, showing some of our newest equipment and 
suggesting a modernization of the office to start the 
New Year.” 
—~- - 


ROYAL APPOINTS BROCKTON MANAGER 


D. B. Starrett, vice-president in charge of sales for 
all products of the Royal Typewriter Company, re- 
cently announced that Charles W. Green, former sales- 
man at New York City, has been promoted to the 














CHARLES W. GREEN 


managership of the Brockton, Mass., branch offices. 

Mr. Green began his career with Royal as a type- 
writer salesman at Los Angeles, Calif., in October of 
1939. During the war years he served in the Merchant 
Marine and in September, 1945, he returned to Royal 
as a salesman in the New York City office. 

——— © =i —— -- 
JAMES MEEK MANAGES RAYMOND PLANT 


The Raymond Company, Inc., Furniture Mart, Chi- 
cago, Ill., recently announced that James Meek has 
taken over the general plant management of the 
Raymond desk factory in Tell City, Ind. Mr. Meek 
was formerly associated with the Tell City Furniture 
Company of Tell City, Ind., and the Big Rapids Fur- 
niture Company of Big Rapids, Mich. He has a 
successful and varied background of manufacturing 
experience for the office furniture field. 

2 


LEE FIELD NAMED VICTOR REPRESENTATIVE 


The appointment of Lee Field as special Federal 
Government representative in Washington, D. C., for 
Victor Adding Machine Company of Chicago was re- 
cently announced. Mr. Field was branch manager for 
Victor in Washington prior to entering the Navy in 
1942. He will be concerned solely with orders for 
Victor adding machines to be used in Federal agencies. 
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National Bank, Houston, Texas. 
Leopold office furniture installation 
by Finger Office Equipment Company 


value for users... 


———= _ profit for dealers 


with office furniture 


» egeoolel 


k 
very detail of construction refined and perfected by 
Leopold to give complete customer satisfaction . . . added sales 


and lasting profit for you. 


From the original design conception to the last stroke of hand- 
rubbed finishing every effort at Leopold is toward the finest in com- 


fort, convenience, efficiency and beauty in every piece. 


Adjustable height, *“Densiwood” inside legs, 3 point drawer 
suspension, enduring, tough finish, wide selection of paiterns .. . 
these are only a few of the features that mean greater value to users, 
greater profit to dealers from Leopold . . . makers of fine functional 


office furniture since 1876. 


Eqp0ld COMP ANY 


IOWA 


BURLINGTON, 
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Increase your “transfer time” 









RECORD STORAGE BOXES 


af PPA) WOOD SHELVING 


JR 
TRADE MARK 













Now you have two large volume, re- 
peat items to sell at transfer time. 
Every buyer of Liberty Boxes is a pros- 
, pect for Liberty Prefab Wood Shelving. 
This year “skyrocket’’ your transfer 
time sales by se//ing both. 








Liberty RECORD STORAGE BOXES 
Liberty Boxes lead the field—have led it 
for 30 years. Completely carton packed 
they are easy for you to stock and sell. 
Liberty Box sales run into large volume 
and sales repeat year after year. 23 stand- 
ard stock sizes give you a wide range for 
satisfying customer demand. More than 
83,000 users, the list reading like a 
Who’s Who in Business and Industry, 
give proof that Liberties lead because 
they combine efficiency and economy. 
Liberty PREFAB WOOD SHELVING 

As new as tomorrow. Light weight but 
sturdy, “knocked down” shelving which 
may be assembled easily in a few minutes 
without the use of tools. Every concern 
storing records in boxes or drawers is a 
prospect. Think! This means large vol- 
ume and repeat sales. Easy to stock, easy 
to sell. Delivered knocked down—com- 
pletely carton packed. Uses a minimum 
of stock room space. 











Write at once for complete details, prices 
and discount. Cash in this transfer season 
by selling both, Liberty Record Storage 
Boxes and Liberty Prefab Wood Shelving. 


Bankers Box Company 


Serving the Stationer Since 1918 


720 South Dearborn Street, Chicago 5, Illinois 
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rHIRD NOFA CONVENTION 
Continued from page 46) 


ed chairs including executive swivel, and 

solid walnut tables with wood and glass 

ing walnut desks with chairs to match. In attend 

J I h, president; B. A. Steinberg, Joseph Senick 
\l I ssel, advertising manager. 

imperial Desk Company, Evansville 7, Ind.The exhibit featured the 


N drawer desk, measuring 60 x 36 inches. Gilbert 
H. Bosse re t Norman A. Gerth, secretary-treasurer; Fred J 
H iuth and H. W. Koehn were in attendance 


imperial Leather Furniture Company, New York, N. Y.—-The Leisurest 
id’’ mechanism was a feature of the display 

ipholstered office furniture, including a West 

! b el ind a judge's swivel chair. In charge were 
| g Le P Billet, assisted by Julia Lefsky. 


indiana Desk Company, Jasper, Ind.—Exhiliting jointly with the New 
( this firm showed its executive line, Sheraton 
N ! esk, made of American black walnut with all 
drawer fronts of a figured quartered walnut 
| f tension slides and are treated with a liquid 
sticking and expansion of sides or runners 
. ger, Was in attendance 
Jasper Chair Sempany, po ind...Wood and leather upholstered 
ff ail R. J. Freeman was in charge 


Jasper Desk Company Jasper, ind.-Featured were a Chippendal 
t ind bination walnut desk. H. A. Clemetsen was in 
issiste F. Joseph, general manager; Raphael Blessinger. 
ect of sale | }. Salb 

Jasper Seating Company (See George B. Wray) 
Jasper Seating Company, Jasper, ind.—Displayed was the firm’s line 
rs for off ind home use A. E. Krieg, general manager, 
Lackawanna Leather Company, Hackettstown, N. J.—The display fea 
the fir I Burnished Castilian, Peerless Antique and 
I r in leatl J. McKnight and Don H. McCree were in charge, 


Max Vaught and F. M. Deane, Gunn Furniture Co. 
Two executive secretaries, John Reinecke. Wood Office Furniture 
Institute. and Paul Burbank, National Stationers Association. 

3. Jack Banov and H. Bernsley, Banov-Bernsley Co. 

4. Mrs. Mildred Zich. corresponding secretary of NOFA. 

5S. Howard Gatewood, Wood Office Furniture Association, and Moe 
Turman, Metwood Office Equip. Corp.. expressing surprise for the 
cameraman 

6. William Walsh. Maywood, N. J.; Arthur Helmich, Mario Mig. Co. 

7. D. Courtenay, Courtcraft Mig. Co. 

8. Charles Meyers. Charles S. Meyers Co.. Miami, Fla.; E. F. Mulli- 
gan, Palm Beach Typewriter Co., Palm Beach, Fla. 

8. Earl Masden, Murphy Chair Co.; Rudy Sturm, Jasper Office Fur- 
niture Co 


10. Mr. and Mrs. Herman Spak. Spak & Natovich, Chicago. 
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Our 
DEALERS 
2ay.3 6 


STORMS’ 


PRODUCTS 
ARE BETTER! 


CARBON PAPER — 
INKED RIBBONS — 
CARBONIZED ROLLS — 


THE “COMPLETE LINE” that stands the test of time. 


Our half century of manufacturing for the 
WHOLESALE TRADE EXCLUSIVELY means 


@ better QUALITY 

@ better UNIFORMITY 
@ better VALUE 

@ better PROFIT 


‘ Why not join the growing list 
f of satisfied STORMS’ DEALERS 
: and be convinced that 





fp STORMS’ rrovucts 


en ARE BETTER! 


H. M. STORMS COMPANY 


STORMS BUILDING, BROOKLYN 16, N. Y. 
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Marble, B. L., Chair Company, Bedford, Ohio—Chairs in upholstered 
modern design were shown, including executive posture chairs and several 
others R Thomas, A. D. Pettibone and C. B. Shubert were in 
ittendance 

Mario Manufacturing Company, New York, N. Y.—A variety of leather 
tooled desk and reception room lamps, leather ash trays, book ends and 
waste baskets were exhibited. Vito Russo and Arthur Helmich were in 
harge, assisted by William Martin and William Walsh 

Metaistand Company, Philadeiphia, Pa.—Highlight of the exhibit was 
the new Hi-Lo pedal touch typewriter stand Also exhibited were the 
DeLuxe line of typewriter stands and steel storage cabinets and files 

Milwaukee Chair Company, Milwaukee, Wis.The Vogue suite of 

dern office furniture, consisting of a walnut executive swivel chair and 
side chairs featuring the shaped-to-fit arm rest was the center of 
ittraction in this booth Louis J Black, president, Stuart Goll and 
R. B. Booth were in charg 

M.J.8. Furniture Distributors, New York, N. Y.—-Featured was a new 
eight-foot wood table for use at directors’ meetings and conferences 
\lso shown was an extensive line of wood utility tables, telephone 
tables and office and reception tables. Irving Brause and Rose Brause 
were in charge 

Martin M. Moidow Associates, New York, N. Y.The complete line of 
Perfect rubber seat cushions, Fibre Form waste baskets wood and 
metal desk trays by Premier Office Specialty Company ind the Magie 
Arm swinging fluorescent lamp were displayed Martin M. Moldow and 
M. J. Weinstein were in charge, assisted by Leon Meyer 

Murphy Chair Company, Owensboro, Ky...Shown for the first time was 


Lene 









1 stenographer’s eather upholstered posture hair whicl featured a 
flexible steel band ross the back, allowing omfortable turning in 
uny direction. Office hairs in both wood and upholstered models, 
including executive wivel, arm and side chairs and an upholstered 
modern sectional couch were also shown David Fried, eastern sales 
manager, and Earl Masden, general sales manager, were in charge 


Murphy-Millier, Inc., Owensboro, Ky.—.An extensive line of upholstered 
off chairs covered with Duran and leather in swivel, arm and side 
chair models were shown in a variety of wood finishes, including oak, 


“a gum and walnut Steve Murphy, general manager, and Murray Shear 
were in chare issisted by Albert Straff and Dick Draper 

. Myrtie Desk Company, High Point, N. C..-Exhibited were representa 

tive models of the new Pacemaker series in Softone, oak and walnut fin 

attendance were W T 





ishes with the cigarette burnproof top In 
Powell, president and general manager; T. R. Pitts, sales manager, and 
W. D. Poil. 
Nash, E. &., Furniture Company (See Arthur Gordon Company) 
. National Desk Company, Herkimer, N. Y. Featured was the nhew 


conference desk series No. 20, shown for the first time. Constructed 
f genuine walnut throughout, in an ultra-modern design, the combina- 
tion executive desk and conference table has a built-in secret compart 
ment for storage purposes. The desk is 60 inches long and extends to 


S4 inches when the leaf is raised Also shown was the No. 18 line of 
mahogany executive desks in Georgian design. Irving Kramer, president, 
ind Clifford Thornquist, factory manager, were in charge, assisted by 
Bernard Wich 


New Indiana Chair Company, Jasper, Ind.-Exhibiting jointly with the 
Indiana Desk Company, Inc., the firm showed a new leather upholstered 
executive swivel arm chair, No. M-1, as well as a top grain leather 





upholstered swivel arm chair, No. 2001 Gus Krieg was in attendance 

Nucraft Furniture Company (See George B. Wray) 

Parker Steel Products, inc., Brooklyn, N. Y.—Introduced for the 
first time were a new file-high cabinet and steel sectional bookcase 
Other products exhibited were steel storage cabinets, combination ward 
robe and storage cabinets in single- and double-door styles, transfer 
cases in letter, legal and check sizes and 24-inch deep storage and ward 
robe cabinets. Leonard E. Parker and Theodore Mestel were in charge 

Peerless Steel Equipment Company, Philadeiphia, Pa..The display fea 
tured an improved steel four-drawer filing cabinet and a new steel 






® Whether your custom- desk, both finished in gray with white metal trim In charge were 
’ *tes | George jergmann, president; Anton J. Kuhn, vice-president Conrad 
ers employees use tilting, Bergmann, treasurer Francis E. Timlin, secretary; Joseph Galen and 


William A. Wilhelm 


swivel or posture-type Princeton Uphoistery Company, New York, N. Y.—Displayed was an 
+1 ® a H | extensive line of leather upholstered office chairs, including an executive 
office chairs, it's the chair | swivel, a barrel and a modern low-back arm chair Also shown was a 
modern settee Ralph Gottlieb and Nicholas Tanagna were in charge 


controls that carry the 
load. And this load must 
be measured in terms of peak worker efficiency, not 


Protectall Manufacturing Corporation, Syracuse, N. Y.—Focal point 
of interest was a safe with a transparent dvor, making it possible to 
view the installatior f the bolt work and locking mechanism Other 
products inspected were fire-resistive safes and burglary-resistive money 
chests in a rang sizes suitable for home and office use Henry 
merely pounds. Bluestone, sales manager, and Gilbert Block were in charge 

Queen Anne Manufacturing Company, Wetumpka, Ala.-Two new execu 
tive model desks were shown. In attendance were Herman Jaeger, Nat 


SENG Chair Controls produce efficiency eee through Golden, Karl E. Castle, C. Stuart Goll and Victor Corkran 


Quigley Furniture Company (See George B. Wray) 








fatigue-free posture, easy tilting, smooth turning, de- Riteform Chair Company, tInc., St. Paul, Minn.—Featured were two 3 
Y ’ . | new models, the No 4 Junior Executive and the No. 120 typist chair. 2 

pendable no-wobble action. They're easy to adjust and | for Mee ne ». Saud te tee aa eS ee 9 
: attendance 7 

last as long as the chairs they control. Rockwell-Barnes Company, Chicago, Il.—A new line of extruded plastic 2 
card guides in 8 x 4 x 6 and 5 x 8 sizes for any type or size VA 
* 


Top men in industry have learned the relationship | system was featured. Displayed were a four- and three-drawer and 
of correct seating to top efficiency. That's why they look | Phot eee ae aK ed Conlon, laslee managers Harry Ford 
for the name SENG on the mechanism of every chair lhe at slg ida Pee Sg ge ee pads in a wide 
they buy. SENG is the mark of built-in quality. ee ee ee ee Saree Eo alce Woumed Tees 


iil Milton Hopfinberg were in attendance 


For lasting customer satisfaction, make a note now Security Steel Equipment Corporation, Avenel, N. J.—Featured was 

| Crestline office furniture Ralph R. Davis, president, T. O. Gammon, 

to look for the name yourself. | New York branch manager and H. G. Tough, stock sales manager, were 
in harge 

Shelbyville Desk Company, New York, N. Y.-()n display were repre 

entatives of the four groups of executive desks—the Chippendale 

ned leg, moder nd commercial. All are 66 inches in length with 

exceptic of the ommercial which is Harry Lebensfeld, Jack 


‘ Y 
Koenig and Jack Weissbuch were in charge 


The Sikes Company, inc., Buffalo, N. Y.-A_ representative group 
1450 N. DAYTON AVE f chairs were on display. Fred J. Bloempot, H. W. Koehn, Jr., Francis 
i. Bacon, president ind Laurence A susl ‘ manager, were in 
ittendance. 
CHICAGO 22 ILLINOIS Standard Furniture Company, Herkimer, N. Y...A new modern, sled 
base desk, finished in a new color, palomin from the commercial line, 








tl itching telephone cabinet was featured The desk measures wo 
“Xx 0 Glenn Ellwood, sales manager Kar Hoellrich, factor super 
intendent ind George Stocker were in attendar 

Sturgis Posture Chair Company, Sturgis, Mich The new 200 «series 
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.. your EXTRA salesman 


With BOLING CHAIRS on your sales floor, every salesman, whether new 
or experienced, has the assistance of the best salesman of all... the 
outstanding value of BOLING CHAIRS that is immediately apparent in their 





§ % construction, design, and economy. 
D 2) 
©) 
— This extra salesman never stops selling; long after the initial purchase is made, he 
constantly reminds the purchaser of BOLING quality and economy, 
MEMBER 
and of the services of his BOLING dealer. 
Wy Over forty-four years of experience in the manufacture of every type of 


business chair enables the High Point Bending and Chair Company to 
provide you with the services of this extra salesman... the 
value that makes BOLING America’s fastest-selling chairs! 


HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 
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General Office and Factory, Quality Park, St. Paul 4, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 





It’s time to say 


Muy Chlitoaas 


..+ and Quality Park extends warm Season's Greetings 
to all dealers, with best wishes for a New Year of 
prosperity, happiness, and good health for you and 
your families... 


... and it’s time to talk about... 


FIRST OF THE YEAR FILING NEEDS 


Your customers can depend on 7 
you if you depend on Quality 
Park for quality file jackets 
and pockets. 






















— 








VERTICAL FILE POCKETS. The famous 
LEATHEROID file pocket... five piece 
construction with glue welded double 
fronts and backs ... paper or tan 
cloth gussets ... ideal for bulky 
correspondence, contracts, orders, 
specifications, blueprints. Now avail- 
able in letter and legal size, with 154, 
314 and 51," expansion. 





VERTICAL FILE JACKETS. Here’s a one 
piece construction vertical file jacket 
with double tops to give added 
strength . . . an economical filing con- 
tainer for letters, legal papers, orders, 
contracts, and other important papers 

. economical because of durability. 
Now available in 3 sizes with 1'% 
and 2” expansion. Red Fibre stock. 





Sold Through Dealers Only 
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AS we st aluminum base improved stenographer chair, 


show! \ Bedford Cord upholstery fabric was displayed in 
‘ Versilian and genuine leather materiais. T. H 
\ Burer nd J. L. Mann, sales manager, were in charge, 


ted b Be oe kins, Harold L. Bell and Sid Lichtenstein. 
Thomas Furniture Company, High Point, N. C.—Shown for the first 
he i ba upholstered furniture, plus other products 
installation. H. A. Betts, sales manager, 
H. A. Clement Segee and Henry Guth were in attendance 
Victor Safe & Equipment Company, tInc., North Tonawanda, N. Y. 
s di Bestline steel files, Fire Master insulated files 


Ww 
; ‘ ot ” 


! 


Certified safe | ests, visible record equipment and the new 
ended | equipment Allan Murray, vice-president ; 
j 4 \ I khardt, E. H Knapp, E A. LaGasse, Lewis 


} ‘ ind Chester Sheets were in attendance 
Company, New York, N. ¥.—The Westcort home desk, book 
frig \ bar, made by the Moss Atlas Corporation, 
xe ‘ baskets were displayed. Bernard H. Nem 
Mildre Z lan H. Nemlich were in attendance. 
Wray, George B., New York, N. Y¥.—Products presented were Jackson 
y Jaspe ) I iture Company; wood accessories for the office 
Q le | t f pany; storage cases, lockers and bookcases by 
t Cabinet W npany; waste baskets, letter trays and acces 
‘ N | ture Company, and upholstered leather furniture 
( ess ( James A. Wallace, vice-president, Jasper 
ott Furnit ( Arthur Richards, general manager, Quigley 
tur Jacobson, president, Excellent Cabinet Works 
' president, Nucraft Furniture Company, and 
‘ t Cat t. Congress Chair Company, were in attendance 


— 


ROYAL VETERANS OBSERVE ANNIVERSARIES 

Elsmere Northup, service superintendent for the 
Royal Typewriter Company in the Washington, D. C.., 
area, recently completed his fortieth year of. service 
with the company, a career which began as a repair- 
man in the New York City office in 1908. After serv- 
ng as salesman in Philadelphia, Pa., for a brief period 
during 1911, he returned to the service division. In 
1922, he went Cincinnati, Ohio, as service superin- 
tendent and shortly thereafter was promoted to his 
present position in Washington. 

Irene Jockel, receptionist in the New York executive 
\ffices, was honored recently with the presentation of 
a twenty-fifth year commemorative watch by Allan 
A. Ryan, chairman of the board. She began her career 
with Royal 1923 as an employment assistant. In 
1933, Miss Jockel was promoted to the position of 
chief mail clerk, a position she held until she was 
assigned to her present duties as receptionist in 
February, 1947 

Another employee honored with a twenty-fifth year 
eold watch was L. F. Vandenvord, service foreman in 
the Kansas City branch office, who received his watch 
from M. E. Bailey, district manager. Mr. Vandenvord 
joined the company in August, 1923, as a mechanic 
In 1939 he was promoted to his present position as 


’ . t rOTyY , 
service toreman 


Watk j 
Westcort 


°—- — 
OLD TOWN MAKES TWO APPOINTMENTS 

Old Town Ribbon & Carbon Company, Inc., 750 Pa- 
ific St.. Brooklyn, N. Y., recently announced the ap- 
pointment of two new district field representatives for 
the factory 

William R. Brittain will travel a southeastern terri- 
tory and William F. Kain will cover a middle-western 
district. Both Mr. Brittain and Mr. Kain have com- 
pleted a factory training course and will work closely 
with the Old Town dealers in their respective districts 
in the development of a broader and more compre- 
hensive distribution of Old Town products. 

Mr. Kain, a graduate of Union College, has a back- 
ground of br experience in direct marketing and 
research 

Mr. Brittail 
Carolina, spent 
a flight officer 
field experiel 


systems 


graduate of the University of North 
four years in the Army Air Forces as 
Since the war, he has had training and 
e in spirit duplicating supplies and 


ta 
B. & R. FIRM TAKES NEW QUARTERS 

B. & R. Office Machine Company, located at 148 
Court St., Binghamton, N. Y., since its organization 
about two years ago, has taken new quarters at 121 
Court St. J. R. Reynolds heads the company, which 
retails and services Victor adding machine, Woodstock 
typewriters, Rex-O-Graph duplicators and Paymaster 
checkwriters.—RCS 
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RITE | 


CARBON PAPERS 

















Take the WRITE way 
to Increased $ale$ 


WRITE products are always in demand by 
office workers who want the best in type 
writer ribbons and carbon paper . . . they 
know WRITE quality products give superior 
results. 


WRITE Typewriter Ribbons produce clear, 
crisp, uniformly sharp letters. WRITE Carbon 
Papers give more copies and cleaner car- 
bons. 


WRITE Typewriter Ribbons and Carbon 
Paper are guaranteed for long wear and 
top performance. Make your store head- 
quarters for WRITE products and see how 
fast they move off the shelves! Your cus- 
tomers will return time after time for WRITE 
quality merchandise. 





Stock and Sell WRITE Products 
for Profits 






Volume Production permits lowest prices. 
Send for samples and discounts today. 
Prompt Deliveries 






= <5 pty: ii x ; z 


W R T fn 420 Lexington Ave 
» 


17 Y 
T Lele] 1.10) Fea) New York " 
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The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 





No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 
FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 


Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 














BLACKBOURN DISPLAY CABINETS ANNOUNCED 

The Blackbourn Systems, Inc., of 230 S. Cedar Lake 
Rd., Minneapolis 5, Minn., has just announced that 
new display cabinets are now available to all their 
dealers selling Blackbourn bookkeeping systems and 
records. 

These cabinets are designed for both wall, aisle and 
counter locations and in several sizes to fit suitable 
requirements. The larger cabinets are of 60-inch width 
and provide a display pocket for each of the more 
than 60 types of systems and records comprising the 
Blackbourn line. All but two of the cabinets are of 
wood construction in natural birch finish, presenting 
a most attractive display when the entire Blackbourn 
line of records, all in standardized red, are placed in 
their respective pockets. Each of the pockets accom- 
modates from one to three books depending on the 
size and type of book. A brass nameplate is fastened 





NEW BLACKBOURN DISPLAY CABINET 


on the divider boards directly in front of each pocket. 
Printed name cards, cut to size, are furnished dealers 
by the Blackbourn Company for all records so that 
they can be interchanged for any system or record 
published by the company. 

It is estimated also that the racks will not only mer- 
chandise a great many more records but will save 
much valuable time for the dealers in selling the line 
to customers. 

The color scheme of the entire Blackbourn line of 
records is standardized in a very attractive red and 
all books are now either individually packed, or in 
cartons. New standardized embossing prevails through- 
out the entire line and all permanent bound records 
now come with Wire-O hinges fully or semi-concealed 
for utility as well as flat opening advantages. Other 
records in the line come in either loose leaf post 
binder or seven-ring binder covers. 

New records that have been added to the Blackbourn 
line within recent months are systems for contractors, 
airports, apartment and rentals, salesmen and manu- 
facturers’ agents, as well as appointment records for 
clinics, hotels, and airports. 

A broadside is available to dealers with actual pho- 
tographs of all cabinets with full description as to 
size, make-up, and dealer’s cost. A new 56-page catalog 
issued since the first of the year features, explains, 
and prices the complete line of more than 60 types of 
systems and records which now takes care of book- 
keeping needs for practically every type of business, 
trade, and profession. 
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We cordially extend to 


Our Dealers and Friends everywhere 


The Seasons Greetings 


with Best Wishes 
for 
HAPPINESS and SUCCESS 


and earnest hope for 
WORLD PEACE 
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WE CHALLENGE YOU 
to Punch 


these holes through 


this magazine with 
an ordinary paper punch! 


YOUR SALESMEN 


can use this same challenge to demonstrate and 
make quick sales with .. . 





SPECIAL DEMONSTRATOR OFFER 


To enable your salesmen to make a sale in 5 
a demonstrator 


len at a very 


seconds, we are offering you 
Junior Twirlit for each of your salesn 
special price. To make a sale . nothing beats 
a demonstration. The simplicity of Twirlit opera- 
tion will intrigue the hardest to sell buyer. And 
it’s a sure opener for other supply sales. 


DOES WHAT A PUNCH CAN'T DO! 


Your salesman takes the demonstrator into an 


office . . . shows how it works on a 4 pad of 
paper... and a twirl does the rest. Write us for 
special demonstrator price and new catalog. 


Twirlit SENIOR 


Send for 
NEW CATALOG 
and price list 





MITCHELL CORP., 107 Matthews Ave., Hagerstown, Md. 
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Twirlit JUNIOR 529 So. Franklin St 








CIR 


YOU INCREASED 
SALES AND PROFITS 


TTA Wk 
» AF 


CARBON PAPERS 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


Cal raiboul 


401 Wood St 270 Lafayette St 
Pittsburgh 22, Pa. New York 12, N. Y 
Factory: Loraopolis, Pa 


Chicago 7, Ill 
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IN OTHER LANDS 
Continued from page 47) 


ing on Monday afternoon, the ladies were taken on 
an excursion to Lulworth Cove. 

On Tuesday afternoon the delegates and their ladies 
were guests of the Southern Counties Branch on an 
excursion to Swanage and a tour of Poole Harbour by 
motor launch. The “voyage” allowed for an hour’s stay 
in Swanage, of which full advantage was taken, but 
from remarks that were overheard the main source 
of delight was the exploratory tour of Poole Harbour, 
enlivened by descriptive witticisms from our “skipper.” 
The expression of thanks to the chairman, Mr. Rice, 
and other members of the Southern Counties Branch 


our hosts—were undoubtedly sincere. An evening at | 


the Boscombe Hippodrome to see the musical, “On 
with the Show,” concluded a happy day. 

Wednesday was devoted to an all-day excursion to 
Wookey Hole Cave and Cheddar, the party leaving at 
8:30 a.m., and returning in the neighborhood of 7:00 
p.m. The famous caves and equally renowned gorge 
enthralled the visitors, but on return to the hotel, 
pleasantly tired, one was thankful that there were no 
set functions for the evening. 

Thursday was occupied by the golf, tennis and other 
sporting event 

Results of the competition: 

Men’s golf competition for the Kolok National 
Trophy—Winner, W. E. Sculthorp with net 72; runner- 
up J. Cooper with net 73. 

Men’s singles in lawn tennis—Winner, H. E. Stewart; 
runner-up, Ralph E. Harding. 

Ladies’ singles in lawn tennis—Winner, Mrs. A. E. 
Low; runner-up, Mrs. Ralph E. Harding. 

Mixed doubles in lawn tennis—Winners, Mr. H. E. 
Stewart and Mrs. A. E. Low; runners-up, Mr. and Mrs. 
Ralph E. Harding 

Men’s singles in table tennis—Winner, Ralph E. 
Harding; runner-up, Claud Potter. 

Ladies’ singles in table tennis—Winner, Mrs. Ralph 
E. Harding nner-up, Mrs. H. W. Wise. 

Snooker—Winners, R. Moon and L. E. Carter. 

Men’s darts—Winner, S. Roat. 

With the exception of the Kolok Cup for the golf 
competition, the prizes to the winners of the various 


events were donated by the president, Mancell Gut- 
teridge, and Arthur Pateman. 
The official banquet was held the same evening, 


where the principal guests were the Deputy Mayor and 
Mayoress of Bournemouth, Alderman and Mrs. R. H. 
Old. The Lady President and Mrs. Old were the recipi- 
ents of handsome bouquets given by the Federation. 
Apart from “The King” the only toast was that of the 


‘County Borough of Bournemouth” proposed by the 
president and which was responded to by Mr. Old. 
Towards the se of the banquet the prizes won in 


the various competitions were presented to the win- 
ners. Needless to say, the ceremony of “filling the cup” 

or rather its equivalent—was honored by Mr. Scul- 
thorp. During the dancing which followed, the guests 
were entertained by the “Wessex Wizard” who, inciden- 
tally, is the Honorary Secretary of the Magic Circle, 
who were holding their convention at the hotel during 
the following week 

On Friday morning all the guests had an opportu- 
nity of viewing educational and interest films very 
kindly presented through the courtesy of the directors 
of Underwood Elliott Fisher, Ltd., and an afternoon 
tour of the New Forest, for those guests who so desired, 
concluded the official functions. 

Informal dancing to an improvised “band,” with 
Mrs. H. Morris efficiently officiating at the piano, occu- 
pied the evening. There were, too, some pleasing inter- 
ludes. Firstly was the presentation of a table lamp to 
Mr. and Mrs. Sydney Rice in appreciation of Mr. Rice’s 
excellent work in connection with the convention, and 
secondly, in humorous vein, the presentation of a 
‘booby” prize Sydney Roat for the “worst ever” 

the golf competition. The convention was 


score in 
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WAYS TO 
MAKE MONEY! 


Gell HANG AFILE 





HANG A-FILE FRAMES 


1. HANG-A-FILE Folders—Feature adjustable (5 position) 
metal tab and metal hanger. No tab breakage—no dis- 
connected hangers. Heavy quality red rope folder. 


2. HANG-A-FILE Desk Units—Complete, compact filing 
package. Contains 25 "Hang-A-File"” folders (A-Z inserts). 
Unit is all metal. Heavy gauge steel. Olive green finish. 
Equipped with rubber feet. 


3. HANG-A-FILE Folder Frames—All metal . . . adjust- 
able. Made to easily fit into standard filing cabinets and 
desk drawers. With “Hang-A-File” folders, the most effi- 
cient “Hi-Way” of filing in America. 


NO. 30-31-60 HANG-A-FILE FLOOR MODELS 
IMMEDIATE DELIVERY 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
ETE ERRATA 


191 











brought to a close in traditional fashion with the 
Singing of “Auld Lang Syne.” 
And so back to work!—SSE 


—— 


KARTRO BRAZIL EXPANDS ACTIVITIES 


An expanding organization in foreign trade for this 
or eu am industry is Kartro S. A., located at Sau Paulo and 
Rio de Janeiro, as the Brazilian company of the Kar- 
tro organization, specializing in the distribution di- 
om rectly to consumers of office appliances, mostly of 
OST | American and English production 

% Ir) al This organization, which since the beginning of 

l it 

unit 

stee C 
& 
ns &Shelvin 
iw OF 
il |e) | ! 
avalliapie now: 


the century has been active through Kartro companies 
Whether you require auto- 





established all over Europe, has, since 1939, expanded 
_ in South America. There, the most important is the 


type parts bins with latest 





features to meet planograph 


BOARD OF DIRECTORS, STAFF AND NEW HOME OF 
KARTRO S.A., DISTRIBUTORS, SAO PAULO, BRAZIL 


multiple commercial shelv- i , 
‘ ss Brazilian company, established in Sao Paulo and Rio 


requirements, or single or 


ing units... all orders large de Janeiro. The firm is now located in its own build- 
ing at Rio de Janeiro, a modern structure completed 
and small are filled at once. a few months ago. 
: : Katro Brazil, with its staff of 80 employees and more 
Fort Steuben units are carefully engi- ’ ; : 
: & than 100 thoroughly-trained salesmen, is regarded as 


the largest Brazilian house of this kind. 


neered in prime heayy-gage Steel re 
Hanns V. Trostli,. vice-president of the Brazilian 


erect as easily as a Child's construction Kartro, plans to remain in New York City at the 
4 oul Hotel Warwick, 65 W. 54th St., from December 28 to 
January 15, on a combined business and pleasure trip 
Dealers and manufacturers’ agents are with his wife 
ae j Besides visting numerous old Kartro suppliers, Mr. 
invited to inquire. Write, wire or use Trostli will be interested in new contacts with manu- 


facturers and exporters, especially of typewriters, add- 
ing machines and novelties. Manufacturers and ex- 
porters interested in business with Brazil can contact 
Mr. Trostli at the Hotel Warwick 
ee 
FUL-VU DISPLAY FEATURES SAMPLER 

A new promotion has just been announced by 
Cooks’, Inc., Camden, N. J., manufacturer of Ful-Vu 
products. A colorful counter display featuring actual 


convenient coupon below. 








Fort Steuben Metal Products Co. 


UO! - Phone: Steubenville ; 


60%, 190 





Fort Steuben Metal Products Co. 
Steubenville, Ohio 


Gentlemen: Please send me your complete catalog OA. 




















Ee neiieliinaieaiaitaeda 
a FUL-VU ALBUM DISPLAY 
eae Street___ aroun Rao 
Company . samples is furnished to dealers at no cost with an 
City Zone ————————— order for the three albums known as the “Speedy- 


Profit” assortment 





192 OFFICE APPLIANCES, December, 1948 re) 











. ———_ a 6 
































ak 


WAAL aa 
pressboard and 


be ee SS 
ARAVA Protex 

~ a 
AAA AAS ANA 


War Warr 





W hen you deal with this nationally identi- 
fied source, you may be sure of the BEST 
in Filing Supplies and Gummed Specialties. 
Our quality workmanship, fairpricing and 
exceptional service have carned and held 


friends these many years. We solicit YOUR 


patronage 


PROMPT DELIVERY 


The Warshaw My.bo. 


? (7 ) 
# " Re., epyplees 


1 Main Street Brooklyn I; N. 
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America’s Outstanding Manufacturer of Fluorescent Lights. 
Wire or Write for Catalog 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts 


Chicago, Illinois 
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NO MORE 
“LOST” 
RECORDS 








The HANO 
5% x 8% 
Refolder 
Register 





Ortice equipment buyers . . . from coast to coast... 
LITHO FORMS FOR REPEAT ORDERS are saying, "Better Buy Tiffany" . . . and you'll find 

Tiffany a better buy . . . for Tiffany stands are ruggedly 
built . . . to provide a solid foundation for adding ma- 


Fast delivery of Hano Registers and Forms : ; 
chines, calculators, typewriters, etc. 


make sales easy. Litho quality assures you 


of profitable repeat orders. A liberal system Tiffany Stand buyers know that "Ten Points Better™ means 
of discounts plus a “sure-fire” method of increased office efficiency . . . and if it's "Ten Points 
dealer protection insure your immediate a Sta ah _ ree FOO Sy pe 
‘ wan anas are eTrer: 
and future profits. Get all the , 
story eee write today. 1. Patented Adjustable Top .. . adjusts 5x 5 to 1414 x 161% 
and provides secure foundation for machines 
2. Ten Welded Corner Braces eliminate sway and assure full 
rigidity. 
3. New TIFFANY Drop Leaf Hinge . . . solid support for heavy 


articles placed on leaf. 


4. Cast Metal Non-Creep Feet prevent slipping and hold stand 
securely in place with electrically operated machine 


5. Retractable Casters provide safe, easy mobility. 


6. Construction . . ROLL-FORMED, DEBURRED EDGE angle 
and channel steel Vg" thick. 





7. Rigid Construction guaranteed by precision tolerances used 
in manufacturing. 


8. Adjustable Foot eliminates tension on uneven floor surfaces 








9. Bassick quiet Ball Swivel Casters standard on all models 


The HANO 
4% x 6% Refolder 
and Cash Drawer Unit 


10. Drop Leafs of 18 Gauge Sheet Steel Attachable either side 
of stand flush with top or iow for posting 

















Southern, Midwest, Western Dealers Wanted 


PHILIP HANO COMPANY 


NeBAL 


INCORPORATED 
HOLYOKE MASSACHUSETTS 


( /TAND CO. 


POPLAR BLUFF, MISSOURI 
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FAS 33.6 AWAY 





WALTER J. WILSON 
Walter J. Wilson of Wilson’s Typewriter & Office N 0 W I The First 

Machin« Port Arthur, Ontario, Canada, died Friday, d 

Nove mbe! er a long career in this industry. He Time Ever Offere 


Mr. Wil first connection in the business, which 
imed hi ttention for nearly 40 years, was with 


-GRAIN 
Will tionery Company. He later became MES PACKAGED LETHER 
p foren r the Underwood Company in Winni- 
and 1 ed in this position until 1921 when - Cover 
moved to Brandon, Manitoba. There, he started | ewriter 
j wn | ( with the Underwood typewriter 
ency ul lame of the Wheat City Typewriter 


er the Counter 


In 1924, M Wilson moved to Port Arthur and 
rked for 1 ty Typewriter Company, later known 
the Bu Supply Company, in Fort William 
1936 he ted his own business again, known as 
Wilson’s T ter Service, and through the war 
perated t ness assisted by W. H. (Harry) Wil- 
n. In 194 umed the Royal Typewriter agency 





r the v two other sons, George and Gordon, 
‘ame as ted with him in what is now known as 

Vilson’s Type ter & Office Machines. 
Survivin e the widow, Lettie; three sons, Harry, 
rge a G 1, who are operating the business; 
tw Ada (Mrs. Ken Pickering) and 


+ i & 
GEORGE SEABROOK ENGLAND, SR. 
ith George Seabrook England, Sr., Eber- prance 
1 Faber Pt | Company representative, suddenly 
Sunday, November 7. On December 17 of this year 
een with the pencil firm for a period 
e; vas born in Ft. Worth, Tex., and 
ed in I field, N. J., for 30 years. 
ining the Eberhard Faber organization, he trav- . 
in the § but shortly thereafter was trans- handsome Retails for $1.00 
rred to the New York office and called on the trade 
the me tan area. Following this, he took over 
he state of Nt Jersey where the greatest part of and counter 
ervice arked. It was only recently that he display 
he eastern part of Pennsylvania in 
lition New Jersey territory 
Mr. En vas a member of the National Sta- 


- +e 2A 

| | Weeeriter c. 

Hil 
i! 


Wine, 





package 





viv e widow, Mrs. Alice Nordsfors Eng- 
and 1 George Seabrook England, Jr., and 
No! England 
+ + - 
LAWRENCE W. KOSS 
66, veteran Honolulu office ma- 























dea it his home October 22 following an 
i than a year. He was president of Note: Handsome 
Koss-Shi and had been prominently identi- oe 
1 the I ipplies and machine business in the 
wall { ince 1925. when he arrived from — THIS PACKAGED PROFIT-MAKER RIGHT 
vy York f e Elliott-Fisher Corporation. NOW! Use the convenient coupon. 
e de survived by the widow, Mrs. Ethel ee GS Gn es ee ee ee ee ee ee 
and 1 rhters, Mrs. Arthur Verret of Lanai 
M1 I ipos of Kailua, Oahu YES, SIR, ATLAS 
bok oF 00 , 
WILBUR C. HEGNAUER SH T IT TO ME ot -TODAY ° 
or . : ATLAS SPECIALTY MFG. CO. 
A ler, 55, vice-president of the Charles 314 
W. 33d St. 16, tt 
t C Mansfield, Ohio, b oksellers and sta- Phone: VI am si x — 
rs er 22 in Crile Hospital, Cleveland, Please enter my order for ATLAS PACKAGED UNIVERSAL Type- 
He eteran of World War Ff. His widow, weiter Covers. 
and ter, Mrs. Margery Koroknay, sur- 7 2 dozen 0 6 dozen 2 12 dozen 
AK @ .60 each @ 55 each @ .52 each 
+ - | a oS. 
GEORGE H. ROHRER Address 
George H. |] er, long active in the stationery and Ci 
i ity and State 
fice suppl eld of Seattle, Wash., died recently in y 
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rinceton 


extends its thanks to the many dealers who visited our 
display at the N.O.F.A. convention. Their acceptance of 
our offerings is deeply appreciated. They may rest assured 


that their orders will be executed with our customary dis- 


patch and workmanship. 





NO. 457 ARMCHAIR 


NO. 457 REVOLVER 


This group of authentic chippendale chairs is one of many 
styles of office furniture in our line. Walnut frames and 


hair filling are used exclusively. 


Write for illustrations 


and dealers price list. 


PRINCETON UPHOLSTERY CO., INC. 


455 EAST 147 ST. NEW YORK 55, N. Y. 
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a Seattle hospital, at the age of 71 years. Born in Ger- 
mantown, Ohio, he came to Seattle 46 years ago. For 
17 years he had been associated with the stationery 
and office supply house in Seattle of the J. R. Justice 
Company, and at the time of his death he was presi- 
dent of the Rohrer and Jeffries Company, an office 
supply firm of Seattle. 

Besides his widow, Marie J. Rohrer, he leaves 
a daughter, Miss Mary Kay Rohrer of Seattle; 
four sisters, Mrs. Laura Gaugler, Miss Alice Rohrer, 
and Miss Daisy Rohrer, all of Dayton, Ohio, and Mrs. 
Stewart Spickler, West Carrollton, Ohio; and a 
brother, Edward Rohrer of Toledo, Ohio.—CML 


+t - + 
STANLEY STEMP 

On Saturday, November 20, Stanley Stemp, Stemp 
Typewriter Company, Madison, Wis., died suddenly. 
He had planned to be in Chicago on that day to 
attend the Fourth Annual dinner dance of the Chicago 
Office Machine Dealers Association. More details con- 
cerning Mr. Stemp and his business career will be 
available for publication next month. 


Seiatieigailiaieticrien 
HENDERSON MARKS TWENTY-FIFTH YEAR 
WITH WELDON ROBERTS RUBBER FIRM 

Russell S. Henderson, treasurer of Weldon Roberts 
Rubber Company, recently observed his twenty-fifth 
anniversary with the organization. 

Throughout his years with the company, Mr. Hen- 
derson was closely associated with the late Weldon 





RUSSELL S. HENDERSON 


Roberts in the development of many new formulas 
and compounding processes for the erasers manufac- 
tured by the firm. He played an important part in the 
research which pioneered the introduction of soft 
rubber abrasives into the metal industries, where 
Weldon Roberts Brightboy products are used for fin- 
ishing and polishing operations. 

Although Mr. Henderson’s work in rubber com- 
pounding constitutes a vocation, his hobby is drawing 
and painting, for which he has a natural talent, and 
which has apparently been inherited by one of his 
twin sons. He is also identified with philanthropic 
activities, chief among which is his interest in behalf 
of the Essex General Hospital of East Orange, N. J. 
He is at present a. trustee and serves on the executive 


board. 
—- © 


J. S. RICH RESIGNS WOODSTOCK POST 

J. S. Rich recently announced his resignation as 
Detroit branch manager of the Woodstock Typewriter 
Company, effective October 31. He had spent 22 years 
in this position and for the 11 years prior was with 
the Burroughs Adding Machine Company, mostly in 
the state of Michigan. His future plans are indefinite, 
states Mr. Rich. 
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THE BIG NAME IN FILING EQUIPMENT 
@ EXCLUSIVE 


Concealed Safe Unit is ao patented fea- 
ture available only to Invincible users 
because only the INVINCIBLE line of 
metal filing cabinets has it! It offers 
security for your valuables and confiden- 
tial pepers in your home or office. 
Concealed Safe Units are available in 
the 2, 3 and 4-drower filing cabinets. 



































ee 

















Invincible Filing Cabinets 


You have a choice of four beautiful finishes: olive drawer size. All fittings are metal. Cradle-type 
green, grained walnut, grained mahogany and the — drawer suspension gives you super-strength for max- 
new Modernaire gray. imum drawer load. See your Invincible dealer or 


All filing cabinets available in either letter or cap write Invincible Metal Furniture Co., Manitowoc, Wis. 
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Model 1546 


=new type mechanism 


—Lustron plastic case 


The Hanson No. 1546 Postal Scale is new in 
practically every respect. The plastic body has a 
toughness and strength to support the weight of 
a 200 lb. man. Not only is the case unusually 
strong but the beautiful grey blended plastic 
finish harmonizes with modern office furnishings 
and makes a smart attractive addition to any 
mailing desk or home desk. 

One gratifying thing about the new 1546 
Postal Scale is its surprising sensitivity and accu- 
racy that has resulted from the new method of 

’ assembling the mechanism as a separate unit 

")” independent of the case. The new 1546 is as accu- 
rate as the eye can detect. A new friction lock 
holds the adjustment thumb screw when setting 
\ointer to zero so that scale stays in balance even 
Sth used constantly. 

The large easy-to-read dial shows the new 
postage rates effective Jan. 1, 1949 and registers 
exact postage in dollars and cents for air mail, 
first class, and merchandise by zones. The capac- 
ity of the scale is two pounds by one ounce, over- 
all size 542” x 642” x 214”, platform 2” x 3”. 


List price $5.45 


Three other models of Postal Scales complete the 
Hanson line that covers every mailing requirement. 


Model 1509—Capacity 5 lbs. by 12 ounce. Auto- 
matically computes postage for air mail, first 
class, and merchandise up to 4 Ibs., pointer gives 
exact amount of postage without figuring. Dial 
61” diameter, glass covered. Dimensions—6!” 
x 614” x 914” overall. Packed in individual 
GIES ccccccccdcvssccccerssccccesccocesccocens eenewns List $8.50 


Model 1530—Capacity 25 lbs. by | ounce. Com- l 
putes parcel post charges for merchandise up 
to 25 lbs. Dial 614” diameter, glass covered. 
Dimensions — 614” x 614” x 91>” over all. 
Packed in individual carton. List $8.50 


Medel 1515—Capacity 50 Ibs. Computes parcel 
post charges for merchandise up to 50 Ibs. Dial 
8” diameter, glass covered. Dimensions—8” x 
7” x 10” overall. Packed in individual carton 
Gili ebeedindvedb lntaadeuintesssceiuspecces List $10.50 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


J. V. Brownell, regional manager for the Underwood 
Corporation in Washington, D.C., recently paid his 
first visit to Los Angeles in many years. A meeting of 
managers and salesmen was held in the regional offices 

Los Angeles, the main purpose of this meeting 
being to discuss United States Government business 
in this area. Present also was W. M. Coffman, Pacific 


district manager for Underwood, with headquarters 
in San Francisco. Both Mr. Brownell and Mr. Coffman 
spoke 

While on the Coast Mr. Brownell also visited various 
ther Pacific Coast branches. He was accompanied as 


far as Santa Barbara by James A. Johnson, regional 


4 





as 


THAT CALIFORNIA SUNSHINE.—J. V. Brownell, Washington 
D. C., regional manager for Underwood Corp., and Mrs. 
Brownell enjoy the famed California climate in the garden 
of a Santa Barbara friend during Mr. Brownell’s visit to the 
Underwood Pacific district offices during November. 


nanager in I Angeles. In that city Mr. Brownell 
had the pleasure of visiting with a friend whom he 
had known the Philippine Islands but whom he had 
1ot seen fo! ny years. Both Mr. Brownell and Mr 
Coffman we ompanied by their wives. 


John Schoenherr, manager of the Vaidaphone Com- 


pany, 1323 Venice Blvd., Los Angeles, a company which 
nakes the Au raph Electronic Sound Writer, reports 

erowing demand for custom-made installations in 
urge home f television, music, and intercommunica- 


Sy" 
yn syste! 


Harold W. Scott, proprietor of the Beverly Hills 


Typewriter Company, 433 N. Canon Dr., Beverly Hills, 
has finished the job of remodeling his store. The repair 
lepartment has been moved upstairs and the room, 
at the rear, 15 feet deep, formerly occupied by that 
department is now a stockroom. The whole interior 
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One of the Most 
DRAMATIC OFFERS Ever Made 





A FREE $30 REVOLVING 
DISPLAY plus *33” List Value 


of Free Merchandise 
with this C-THRU DEAL 


You CAN believe your eyes. Here's the way to 
double and triple your sales of C-Thru ruling 
devices. This sales making action display was 
developed in answer to the requests of thousands 
of dealers who wanted a compact, dramatic 
method of showing C-Thru merchandise. Look at 
the advantages of this display. 


COMPACT — Only 17'/2 inches in diameter, and 
32 inches high — yet shows 24 of the fast selling 
C-Thru items. 


VERSATILE — Can be moved about to any part 
of your store for display, or can be used as very 
attractive window display. 


COMPLETELY ASSEMBLED — Just unpack and 
this display is ready to work for you. It comes with 
items mounted. 


MOTORIZED — Can be had with motor as op- 


tional feature. 


Write for complete details. 


eireemears STESCILS ~ PROTEACTORS OTSER CEVICES 


hier linyuiiif 


HARTFORD, CONN., U.S. A 
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GUARANTEED 
FOR ONE YEAR 











SALES! 
MORE PRO 


ROTO-SHEAR 


MAIL OPENER 


SOLD BY OFFICE SUPPLY DEALERS 
FROM COAST TO COAST... Used 
by hundreds of leading American 
firms, the new improved 1949 model 
ROTO-SHEAR will bring you quick 
sales and profits and pave the way 
for other sales, 


A PRECISION MACHINE, built of the finest 
materials, recently improved to make machine 
fool-proof, easier and simpler to operate, the 
ROTO-SHEAR opens mail faster, betfer, safer 
Ws razor-sharp, self-sharpening blade cuts off 
just enough of the envelope to expose but not 
damage contents. Opens envelopes on one, 


two or three sides. Less fatigue to operator 


MAKE MORE FRIENDS, customers, soles and 
profits with ROTO-SHEAR. Write or wire for 


further information and dealer prices 


ROTO-SHEAR COMPANY DIV. 
NATION WIDE PAPERS INC. 


1621 Wall Street 
P. O. Box 5571 
Dallas, Texas 
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has been redecorated. The walls are done in pale 
green, the ceiling in white, while fluorescent lighting 
has been installed. The windows have been completely 
revamped. Mr. Scott carries metal office furniture, 
typewriters, and commercial stationery. 

- - > 

Joe and Rose Savel, proprietors of the Savel Com- 
mercial Stationery Company, 1216 Maple St., Los An- 
geles, recently celebrated the twenty-fifth anniversary 
of their wedding. A nice little note was introduced by 
the fact that the Los Angeles Times, metropolitan 
daily newspaper, printed the story on the same page 
in that newspaper that the story of the wedding 25 
years ago was printed—page 17. The reason for this 
was the fact that the astute reporter who wrote the 
story of the wedding made the prophecy that here was 
a marriage that would last forever. The Times wanted 
to make sure that this prophecy was on its way toward 
fulfillment, and obviously it is. With a good sense of 
humor the publishers placed this line above the silver 
wedding story, “Improving on Gallup!” 

It appears that the couple married without money 
but with plenty of determination and so went out and 
made good. The stationery company has shown good 
growth and a 22-year-old son is now the outside sales- 
man. A daughter is a sophomore in high school. 

The twenty-fifth anniversary celebration was held 
in the Miramar Hotel with 120 guests present. 

Mr. Savel is first vice-president of the Stationers’ 
Association of Southern California and has served on 
the board of directors for many years. 

- a - 

The Southern California Office Furniture Associa- 
tion held its November meeting at the Biltmore Hotel. 
This was a supper meeting beginning at 6:30, with 
Ben Tufeld presiding. He gave a report on the national 
convention held in New York City. Mr. Tufeld attended 
the national meet. making the trip by plane. He urged 
support of the national association by the local, stat- 
ing that he felt the former was doing a good job. He 
made the point that the national convention was an 
exceptionally good one with good speakers. 

Jack Sweeney, western representative for the Harter 
Chair Company, Sturgis, Michigan, was an out-of- 
town guest at the Los Angeles gathering. Martin M. 
Miroff, manufacturers’ representative in Los Angeles 
for the Royal Metal Manufacturing Company, was also 
a guest and became a member of the organization. 

Sam Yocum, program chairman, presented a motion 
picture of Australia in sound and color. 


* = « 


The California Desk Company, 542 S. Los Angeles 


| St., Los Angeles, Floyd A. Fenn, proprietor, has com- 


pleted the furnishing of the new offices of The Globe 
Mills, Los Angeles, a branch of the Pillsbury Flour 
Company, 1436 Goodrich Ave. The job entailed the 
furnishing of all the various offices in a new office 
building, including desks, tables, chairs, files and 


| bookcases. 


* * * 


John A. Ogden, proprietor of the Ogden Office Ma- 


| chine Company, 2225 W. Pico Blvd., Los Angeles, has 


put in a rotary telephone system with three lines in 
place of one. The company began wholesale rebuilding 
of office machines recently. 

” ” > 

E. N. Bailey, proprietor of the Bailey Stationery Com- 
pany, 7959 Santa Monica Blvd., Los Angeles, has added 
a number of new lines to take care of increasing busi- 
ness. This firm, which was established about two years 
ago, has enjoyed a nice increase in business each year, 
according to Mr. Bailey. The firm conducts a printing 
business in addition to its general sales business in 
commercial stationery. 

+ * . 

W. C. Button, manager of the Chipron Stamp and 
Stationery Company, 224 W. First St., Los Angeles, says 
he finds staple items selling very well. In fact, sales 
compare very favorably with last year’s sales, but he 
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DOWN go typing costs - UP goes typing production 


The superb new Remington Electric sult to you of a saving in office costs motor combine to make it a delight 
DeLuxe Typewriter provides increased of $250.00 or more a year for each _ to operate, turning out beautifully uni- 
product or your office... Remington Electric DeLuxe you have. form work and letters that the execu- 


typing 
with decreased effort. This is important Designed from a rich background of _ tive is proud to sign. 

re rapidly mounting knowledge of typing needs, the Rem- Your nearby Remington Rand 
office costs are causing concern. ington Electric DeLuxe is unusually ~ representative will be glad to show 


letely electrified operation compact, fits all standard fixed-bed, you just how you can use this superb 


to busine sses W 


The compl i 
of the Remingt Electric DeLuxe — center-drop and pedestal-style desks. Remington Electric DeLuxe to lower 
allows your operators to produce more \ convenient Front Control Panel and — your office costs—why not call him 
typing, faster 1 g, but with less a smoothly functioning constant speed _ today? 
effort than is required on 
conventional sally 
operated type 
Scienti fi 
ject an ind 
mum increas¢ 


in ty p ing 

through the uss f these a 4 : : 
Distinctive, modernly Manifold Dial Control New Remington Rand 

brilliant produ ers of fine designed Finger-Fit A finger-touch ad- type! Designed for 


Keys adjust fingertips justs machine for greater readability... 
ith a net re- automatically! perfect carbons. perfect stencils. 
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THE NEW AND IMPROVED 
HEAVY GAUGE... 


DOLIN STEEL TRANSFER FILE 


IN ALL THE BEST SELLING SIZES 





@ CONTINUOUS WELDED 
CORNERS 


@ HEAVY GAUGE 
FURNITURE STEEL 


@ REINFORCED INSERT 


| 
@ ELECTRICALLY WELDED ANGLE CORNERS | 


THROUGHOUT 
@ CAN BE STACKED 
IN SOLID BANKS 
TO THE CEILING 


@ BRASS HANDLE AND 
CARD HOLDER 


@ OFFICE GREEN 


@ WITH 4 ROLLERS ENAMEL FINISH 





| 
Sturdily constructed of heavy gauge furniture steel with doubly reinforced insert angle corners for addi- | 
tional strength. Electrically welded throughout with continuous Eutectic welded corners. Each unit is 


equipped with four rollers for smoother drawer action. The brass handle and card holder, in addition 


to the attractive olive green finish, make it a fitting addition to any office. As transfer files they can be 
simply interlocked, at 9 points, and stacked as wide as you wish and as high as the ceiling. 


EIGHT FAST MOVING NUMBERS 




















Suggested Inside Measurements | 
No Use Width Height Length | 
oo i = i | as tae ke 
$00 LETTER . .... . 12% nd1” 224” | | 
Soe nen er Gar... . - tH we” sae” 
210 CHECK “a eee 10%4"x 444"'x24" | 
850 8x5 FORMS. . . . . 83@"x 556%x24” | | 
735 TABULATING CARDS . . 9 7'2"x 356'x24" | | 
960 FREIGHT BILLS... 9° x 619"x«24" 
122 LEDGER SHEETS... . 1256%x12%4"'x24” 
THESE FILES CHECK OR UTILITY CABINET | 
« ee B Handles & Card Hold 
CAN BE BANKED Th Vation 5 l ransfe T File Specialist Steel Handles on Back of Drawer 
TO FIT AVAILABLE Dimensions 
SPACE. SPECIAL SIZES H WwW D 
Made to your specifications Cabinet 47\/, tae’ 241/,' 
We invite inquiries Drawer 4\/, 10," 24 
WRITE FOR DESCRIPTIVE LITERATURE 
DOLIN METAL PRODUCTS, Inc 





189 Varet Street Brooklyn 6.N_Y 
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has noticed a definite decline in the sale of giftwares. 

However, he expects the Christmas gift business to 

be satisfactory, particularly so because the gift items 

are of better quality than those offered a year ago. 
> od = 

The Beverly Office Equipment Company, established 
three years ago, has recently moved from 443 S. Rob- 
ertson Blvd., to 363 S. Robertson Blvd., Beverly Hills. 
The new location is considered much better than the 
former and gives two and one-half times as much 
space. Business is reported as good by Proprietors H. 
Van Dalfsen and George D. Goyer, Jr. 

. - . 

The Esensten Company, Charles and Leon Esen- 
sten, proprietors, has been moved from 7512 S. Ver- 
mont Ave., to 4817 S. Western Ave., Los Angeles. The 
move gives these dealers much larger space and brings 
them into a much more active business section, they 
feel, as the foot traffic is much greater than in the 
former location 

The Esensten brothers, prior to the war, were the 
proprietors of the Twin City Furniture Company in 
St. Paul, Minn., but they sold out their business in 
order to go into the service. After the war, in 1946, 
they located in Los Angeles at the first named address. 

+ - od 

The Hollywood Office Appliance and Furniture Com- 
pany, 5820 Hollywood Blvd., L. C. Wolter and W. A. 
Harnden, proprietors, recently made some very large 
and fine installations of office furniture for several 
of the leading automobile distributors in the Holly- 
wood area. Among these are the following: 

Muller Brothers, 6380 Sunset Boulevard, Oldsmobile 
distributors, were furnished with complete steel] furni- 
ture setup for their general business offices, and gum 
Chippendale furniture in the offices of the proprietors, 
Frank and Walt Muller; complete steel equipment in 
the offices of F. J. O'Connor and Son, Inc., 5800 Holly- 
wood Blvd., Nash distributors; complete equipment for 
the offices of Boyle and Fox, Ford dealers at 4531 
Hollywood Blvd.; Al Menasco, Ford dealer at 200 N. 
Vermont Ave.; the Hillcrest Motors, Cadillac dealers 
at 1440 N. Vine St.; and Packard Hollywood, Inc., 6465 
Hollywood Blvd 

T. O. McClurg, formerly of Chicago, became associ- 
ated with the Hollywood Office Appliance and Furni- 
ture Company, as of October 1, as credit manager. Mr. 
McClurg is a certified public accountant and has a 
great deal of experience behind him, so is considered 
well qualified for this important position. 

> . ~ 

Kurt Fischer, proprietor of the General Typewriter 
Company, has moved his place of business from 4802 
Santa Monica Blvd. to 1105 N. Vermont Ave., Los 
Angeles. The new place has been freshly done with 
newly decorated interior, new light fixtures and has a 
large, modern display window. The furniture has also 
been refinished. The main phase of the business of 
this company is a repair service for both typewriters 
and adding machines 

— — 
JOHN UDENS BUY WALDO BOOKSELLER 

John A. Uden, long identified with the industry, and 
Mrs. Uden, recently announced the purchase of the 
Waldo Bookseller, 404 W. 75th St., Kansas City, Mo. 
The same quality lines of merchandise will be carried, 
along with office supplies and additional gift items. 

Mr. Uden’s connection with the industry began in 
1910 at his brother’s store at Sapulpa, Okla. Two years 
later he accepted a position with the Schooley Printing 
& Stationery Company, Kansas City, leaving there the 


following year to go with the Brush Stationery Com- 
pany, Denver, Colo. Other positions in the industry 
included those with the Brown Pruess Stationery Com- 
pany and Burnap-Meyer organization in Kansas City 
and the Boorum & Pease Company in Kansas as man- 


fice supply division. For 18 months he 
manager of Gallups, Inc., Kansas City, 


ager of the 
was general 
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~ Q Related selling SB plays 


[7 Y a maior role in today's 


retailing picture 
© Successful dealers are 
those who frequently 9 ring up two 
sales instead of one. And these dealers 
look to Dennison Handy Helpers AA 
to help them cash in &$$ on profitable 
related selling. Index tabs @¥f]gummed 


and gummed labels, 


UD 
gS for example, sell readily to 


purchasers of loose leaf notebooks and 





paper. A display of deluxe parcel post 
labels in the gift department moves 
speedily, along with regular gift item 


os |” 
sales. Stock, Pi display, GES sell 
er 


Dennison Goods... make two or more 





sales grow in place of one. 





Dennison 
se 
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Bassick “Diamond-Arrow” Casters ... The 


World’s Fastest Selling Quality Casters... 
Help You Build Profitable Repeat Business. 


THERE'S NO SUBSTITUTE FOR A SATISFIED CUSTOMER 


Any businessman who makes only one sale per cus 
tomer soon goes broke... and complete satisfaction is the 
only way to bring customers back time after time. That's 
why Bassick ‘‘Diamond-Arrow’’ casters help you build a 


solid profitable repeat business. Sell your customer on 
Bassick quality once . .. and he’s sold for life. That's a sales 
effort that really pays off in profits 


THE CASTER FEATURED BY MOST CHAIR MAKERS 


Bassick's ‘‘Diamond-Arrow asters feature the 
famous FULL-FLOATING two level, ball-bearing swivel 
and combines low over-all height with great strength 
Choice of ‘‘Baco"’ soft rubber tread wheels for protection 
to fine floors, and ‘‘Atlasite’’ solid phenolic w pei for use 
on rugs and carpets. When you offer either you off 


Write for catalog. THE BASSICK i 
COMPANY, Bridgeport 2, Conn. Division ates 
of Stewart-Warner Corporatio: 
Division: Stewart-Warner-Alemite Corpo cr RS 
ration, Ltd., Belleville, Ont. 








Mo., and became the sales representative of the Asso- 
ciated Stationers Supply Company, Chicago. In 1946, 
Mr. Uden and Raymond D. Kline purchased the Se- 
curity Stationery & Office Supply Company in Kansas 
City 

: ———- - 
PACIFIC NORTHWEST NOTES 





Cc. M. Litteljohn, Correspondent 


Following the recent death of George B. Pittelkau, 
who operated the Typewriter Service Company at 218 
Marion St., Seattle, both that service company and 
the United Typewriter Company have been moved to 
fine new quarters at 2032 Third Ave., Seattle. 

* > 7 


Rolston’s Pen Shop, specializing in fountain pens 


| and other stationery specialties, which has been lo- 


cated on Westlake Ave., near Pine St., Seattle, is now 

being merged with the main store of this stationery 

setup on Seattle’s main office building and bank 

thoroughfare—Second Ave. 
. 


The Monogram Company of San Francisco, Calif., 


| has established a Seattle, Wash., factory branch for 


its expanding lines of stationery articles and allied 
lines. It has also established factory branches in a 
number of other major western cities. 

~ * a 

W. A. Murphy, the manager of the Seattle offices. of 
L. C. Smith & Corona Typewriters, Inc., at 919 Sec- 
ond Ave., was recently elected to membership in the 
Seattle Chamber of Commerce. 

* * * 

Miller’s Office Supply at 305 S. Meridian st., Puyal- 
lup, Wash., staged a demonstration for both employers 
and employees in featuring its new Stenotype ma- 
chines 

” * * 

Lowman & Hanford Company, Seattle, Wash., fea- 
turing artists’ supplies and drawing equipment, has 
bestowed its annual $100 purchase prize on the sur- 
realist picture of Leo Kenney, “Third Offering,” at 
the recent annual exhibition of Northwest artists. 

= . *~ 

Manager J. N. Gorrell of the Spokane, Wash., branch 
of the ocala ttaat 11 Business Machines, secured much 
interest among Spokane office people with the new 
electric typewriter which he exhibited for the first 
time in Spokane this fall. 

~ - + 

The University Book Store in Seattle has. grown to 
be one of the largest stationery merchandisers in the 
country and a leader in the college supply field. The 
board of control learned this fall that the enterprise 
showed a profit of $76,000 last year, after all taxes 
were paid, the figure not including the $12,000 handed 
back to the college students as a five per cent rebate 
on their purchases. 

oe 
DIXON USES NEW SLOGAN FOR ENDURO 

The Joseph Dixon Crucible Company is running an 
advertising campaign on the new Enduro No. 20 pencil 
sharpener, based on the theme of “Keep Your Pencils 
Happy, They’ll Write Better and Last Longer.” The 
campaign, appearing in Collier’s Magazine, includes 
half-page ads in color and full columns in black and 
white. 

Main selling points of the Dixon Enduro stressed in 
the ads include: one insertion point fits any size 
pencil; a flip of a lever adjusts sharpener for a blunt 
or a fine point; cutters may be replaced without re- 
moving the sharpener from wall or desk. 

To help dealers do an effective promotion, reprints 
of the advertising, mounted upon easels, are available 
for store or window displays. A folder, titled, “Keep 
Your Pencils Happy”—with the dealer imprint—is also 
provided. This material can be secured by writing to 
the pencil sales department, Joseph Dixon Crucible 
Company, Jersey City 3, N. J. 
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- - A-Z Alphabetical Manila Folders, Letter and Legal 
F _— ‘ Size. Double Top Only, One-Fifth Cut. 
ee ee di = Two-Fifths Cut Manila Folder, Guide High. Letter or 
te Legal Size. Heavy Weight, Double Top Only. Extra 
Heavy Weight and Super Weight, Single Top Only. 
Miscellaneous Folder for “Simplex Index” System. 
Blue, Heavy Weight, Double Top Only. Letter or 
Legal Size, Guide High, One-Fifth Cut. 
Kraft Folder Medium Heavy. Extra Heavy, Single 
or Double Top. All Tab Cuts, Letter or Legal Size. 
System Folder Heavy and Extra Heavy Weight, 
: Single and Double Top. Super Weight, Single Top 
i an ; = ss Only Right Center Cut, Guide High, Letter or 
ee te. gd: 5 , By er, Legal Size. 
Pe Fre : Miscellaneous Folder for “Service Index.” Double 
Top, Guide High. Salmon Color, Letter or Legal Size 
a ta) or = ; E Heavy Weight Only 
ee pene Le a * ; One-Half Cut, Heavy Weight, Double Top. Extra 
SHE ke ets. ts Heavy Weight and Super Weight, Single Top Only 
a. Undercut Tab. Letter or Legal Size Tabs Printed if 
tie Desired. 
SOT teats icons : Salmon Manila Folder. All Tab Cuts. Heavy Weight 
: JANUARY Only Letter or Legal Size 
ee ae ; One-Third Cut Monthly Folders. Heavy Weight Only 
4 isc Letter or Legal Size. 
Guide High Kraft Folder. Double and Single Top 
Heavy and Extra Heavy Weight. Two-Fifths Cut 
™ Only, Letter or Legal Size Only Single Top Fur- 
“Ate ~ nished Printed. 
i, oa One-Third Cut Manila Folder Double and Single 
; ; Top. Body or Guide High. Heavy, Extra Heavy and 
Super Weight. Letter or Legal Size. 
Blue Manila Folder. All Tab Cuts. Heavy Weight 
ie, Only. Letter or Legal Size. 
wus —<— |§ One-Fifth Cut. Single or Double Top. Heavy, Extra 
a -— Heavy and Super Weight. Body or Guide High. 
; — Letter or Legal Size. 


eS ee ; Extra Heavy Weight Manila Folder All Tab Cuts, 


























Body or Guide High. Letter or Legal Size 


FOR SIMPLIFIED HANDLING AND GREATER SERVICE! 








As lealer in Browne-Morse Filing Supplies you will approach the coming 
season with the knowledge that you are fully equipped for greater sales. 
You w 1ve at your disposal the most complete line of filing supplies 
Your salesmen will be able to give better service to their 

ners and fulfill their every requirement whether it be light, medium, 


heavy or extra heavy weight materials. 


ng with one reliable source, you can simplify your bookkeep- 
reduce your inventory and have less money tied up in stock. 


For Browne-Morse can give immediate delivery on all cuts and styles of 





lividers and guides. 


Increase your over-the-counter sales... 
add extra profits with BROWNE-MORS 
“Packaged” filing systems. Display car- 
ton contains complete set of dividers and 
folders for one file drawer. Order your 
supply today. 


ARCHITECTS OF EFFICIENCY FOR AMERICA'S OFFICE 


MUSKEGON Browne-Mborse MICHIGAN 


end today for the Browne-Morse brochure of samples and meet your 


ners with confidence in your ability to satisfy their every filing 
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Heres Another Leader 


” SHEBOYGA Q)y 
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Moden 
"Fi - Lo " Bueculive 









NO. 458 
Size: 58” x 32” 
in Oak, Walnut or 
Modern Soft-Tone 
Finishes. 











SHEBOYGAN WISCONS) 
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\OTLATCHING itt! 
REGON HRAILHRAVELERS 


Wilson G. Turner, Correspondent 


A new stationery outlet in Moscow, Ida., is called 
The Moscow Office Equipment & Repair Company, 
ywned and operated by Frank Behling, who has been 
in the typewriter and repair business there for two 
and one-half years. He has just expanded into the 
stationery field 

* 2 - 

C. T. McBrayer and his son, Carl McBrayer, both 

former employees of Pacific Stationers of Portland, 


Ore., are opening the Empire Stationers at 520 S. W 
Ninth Ave., Portland. The store is located in a base- 
nent with an ideal set-up for display rooms. 
“ * > 
In Mount Vernon, the Collins’ have bought out Herb 
Pearson and changed the name of the company to 
Collins Office Supply Company. Mrs. Collins is the 


sister of Mrs. John Craig of Craig Office Supply in 
rhe Dalles, Ore., a firm fairly new to the industry, too. 


As a matter of fact all four of the concerns previously 
listed are anxious to have manufacturers send them 
catalogs and price lists so that they can learn sources 
yf supply 
* a 
If you go to Kling’s Stationery Store in Lewiston, 


Ida. (to see Emma, of course), you will notice that 
there is a great deal of mumbling going on in the back- 


ground. Upon closer checking you'll find that it’s only 
Bill Kling muttering over and over, “I’m sure glad I 
donated $25.00 to the Democratic party.” 
. a 
Some of you stationers may have heard that the 
Oregon Trail Travelers are making up a roster, a copy 
f which is to be sent to each of you. We talked Pres 


Tewsley of the Yakima Bindery Company into printing 
them for us. We had hoped to get them to you about 
the middle of 1948 but it begins to look like you’ll be 
lucky to get them before the year’s end. Chet Williams 
)f Yawman and Erbe Manufacturing Company is doing 
li he can to get it pulled together. I hope they will 


be as much help to you as we think they will be. It 
will give you a directory from which you will be able 
to contact any factory representative of the stationery 
industry li ir territory 


* 


I was in Fred Shield’s store in Pasco, Wash., the 


other day and I heard a lot of giggling in the back 
room so I stuck my head in to see what was going on 
His entire staff of girls were marking Christmas cards 
having the time of their lives. To make a long story 
short, I ca w say I’ve had experience marking 
ards 
> > > 


The Seattle Office Supply Company of Seattle, Wash.., 


moving to First Ave. at Columbia. I understand 
that they will be upstairs but with a little more room 
than they have now 
Speaking of Seattle Office Supply, Bert (Gus) Gus- 
tavson has just recently gone to work there. I think 
will make an excellent addition to their firm 


Ralph V. Maneval will be the new representative and 
listrict manager for A. W. Faber Castell Pencil Com- 
pany on the West Coast. He is their former Chicago 
mMmanagel 
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FILING SUPPLIES 


are priced to give dealers 


a Good Profit Margin on 


MANILA & KRAFT FOLDERS 
ALPHA INDEXES 


VERTICAL GUIDES 
RECORD & LEDGER CARDS 


FACTORY & OFFICE 
FORMS 


The MACEY Line 
for many years past has set and main- 
tained a Standard of Quality that has 
gained it thousands of well satisfied 
customers from coast to coast. 


None better is made anywhere! 


Place a Trial Order 


and let that convince you. 


Write NOW for 
COMPLETE PRICE LIST 





FILING SUPPLY CO. 


GRAND HAVEN, MICH. 
*Phone: Grand Haven 499 
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We Specialize Tn Your 


UNUSUAL 


= auclope Needs 
Bank Exuelopes 


FOR EVERY BANKING 
NEED 












*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 

















Write for Prices and Samples 





For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*Inter-Fold Seal Styles 

*Gummed Seal Flaps 


justrits 








Currency Gift 
Envelopes 


ENGRAVED MONEY 
HOLDER ENVELOPES 
*Holiday G Everyday Designs 
*Genuine Steel Die Engroved 


*Used by Baonks—Sold by Sto- 
tionery Stores ~~ 


Write for Prices and Samples 























DURABILITY FOR 
PERMANENT FILING 
"Fiat and [Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 











* 


Passe Book Covers 


MADE TO STAND LONG, 
HARD USE 












*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 
*An Excellent Advertising Me- 


dia for donation to Schools. 
Write for Prices and Samples 


j Oe 
oe lhe Seles 


ENVELOPE Co COMPANY 
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- 
bo “Seats 


av V*lLeere 


CHICAGO SAINT PAUL 


208 





NEW MACHINES, DEVICES AND SUPPLIES 
(Continued from page 70) 


apart in such a manner that the prints can be removed 
or inserted in their indexed positions. The cabinet is 





DRAW-IN-DEX BLUEPRINT CABINET. 


constructed of fire-resistant steel. Built-in index cards 
and lock are standard equipment. Colors available are 
gray, green and brown. 
Se Se 
C-THRU MAKES ADDITIONS TO LINE 

The C-Thru Ruler Company, Hartford, Conn., has 
announced several additions to its line. These include 
two new sizes in lettering guides, the designing of 
Junior Draftsman, a new five-piece professional draw- 
ing set, and the development of a new lettering pen. 





NEW C-THRU LETTERING GUIDES 


The new lettering guides, in the three-fourths and 
one-inch sizes, are fabricated of green transparent 
plastic. Each size comes in two guides, one containing 
the complete alphabet, the other the numbers and 
commonly-used symbols. Previously, C-Thru had in- 
troduced a complete set of six lettering guides in sizes 
from one-eighth to one-half inch, retailing at $9 for 
the complete set. C-Thru’s new letter pen is designed 
specifically to use with all six of the C-Thru guides. 
The pen retails at $1.70. 

The Junior Draftsman set is fabricated of plastic 
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@ It’s a mew Platinum Gray—the finish that’s earning 
Berger Steel Filing Cabinets a royal reception from 
dealers and file users everywhere. This rich, attractive 
finish blends with all colors—will impart an air of 


distinction to any office. Companion pieces . .. Berger 








Received by the“-rade ° 


Steel Storage Cabinets and Wardrobes—will be -avail- 
able in new Platinum Gray. *® Up-to-the-mintte 
construction, design and styling have brought profit 
royalties to Berger dealers for over 62 years. Learn 
NOW what this line can do for you by writing to: 


BERGER MANUFACTURING DIVISION, REPUBLIC STEEL CORPORATION, CANTON 5, OHIO 







_ & 
~ 


‘mh 
|REPUBL 


STEEL 





Steel Filing Cabinets + Steel Storage Cabinets + Steel Transfer Cases 
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STEEL OFFICE 
EQUIPMENT 


* Steel Book Shelf Units - 


Stee! Lockers + Steel Shelving + 


Special Stee 
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No. 5445 Consultation Desk 
Size 45” x 30” 













Semi Flush 
drawer pulls 


Adjustable height 
29” to 3012” 















ah Dustproof 
underconstruction 


Island base 


rate OT 


adjustable glides 












No. 5486-69 Conference Desk 
Size 86” x 45” 






No. 5786 Pedestal Table 
Size 86” x 45”. Also in 75” x 
40”, 69” x 36” and 58” x 32” 


No. 5469 Executive Desk 
Size 69” x 36” 


desk company EF 4 
MEMBER WOOD OFFICE 
FURNITURE INSTITUTE 


MANUFACTURERS OF WOOD OFFICE FURNITURE ee eee a 


EVANSVILLE 7, INDIANA 
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and consists of a 12-inch T-square calibrated as a 
ruler, a protractor, a French curve and two triangles. 
Packaged in a two-color box, the set retails at $1.50. 








STRUCTURAL DETAILS OF GRAND RAPIDS LEATHER FUR- 
NITURE CO. SOFA.—Using 5/4 dry kiln lumber, all sofas 
feature a rear center leg to support back. Other construc- 
tion details include use of 8-way knotted, tied. springs. 
10-ounce burlap, flexolater over springs, shock absorbers 
under webbed bottoms, and hair and felt filling material. 


—- 


G-F SAFES, CHESTS AGAIN AVAILABLE 








The General Fireproofing Company, Youngstown, 
Ohio, has announced that it again has available a 
line of safes and chests for industrial and office pur- 
poses 

The line includes four Underwriters’ Class B (2- 

NEW GENERAL FIREPROOFING SAFE 
hour) safes, four smaller Underwriters’ Class C (1- 
hour) safes, and two money chests. 


Appropriate Unette and Wydesteel sections and plain 
shelves for interiors of the four B label safes are also 
now obtainable, the company announces. 


=e 


McLEOD OFFERS COMPLETE DESK LINE 

McLeod & Company, 216-220 Institute Pl., Chicago 
10, Ill., manufacturing specialists in popular-priced 
office desks and costumers, is currently offering the 
trade a complete line of staple desks, typical numbers 
of which are herewith illustrated. Their No. 36 is a flat- 
top single-pedestal desk with turned legs, 24 x 30 and 
30 inches high. The hand-rubbed top is made of 13/16- 
inch walnut veneer, five-ply construction. Base panels 
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STEEL TRANSFER 
CASES... 





...Can be Stacked 


and used as a file 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
small offices or vaults. 
Constructed of heavy 
gauge steel to stand up 
for years. High gloss 
olive green baked enam- 


el finish. 





INSIDE DIMENSIONS OF FILES 
Width Height Length Packed 


No. 5 Letter Size........ 12% x 10% x24 1 With or without rollers 
No. 6 Legal Size........ 15% x 10% x24 1 With or without rollers 
No. 11 Voucher Size..... 8Y. x 5% x24 3 On Guides Only 
No. 12 Invoice Size...... 10 « 8 x24 3 On Guides Only 
No. 14 Check Size....... 9 x« 3% x24 2 On Guides Only 


No. 58 Letter Base 

No. 6B Lega! Base 
Write for Literature on Other Sales 
Producing OFFICE ACCESSORIES 


M. E. EHRMAN & CO. 


30 N. LASALLE STREET 


CHICAGO 2 ILLINOIS 
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= °* CATALOG 


Bigger ... Better... 
New lines added... 
Showing the most com- 
lete line of MARK- 
NG DEVICES and 
SUPPLIES we have 


ever offered. 

Write for Copy 
on your 

letterhead 


1 READY / OUR NEW 








MARKING hte 


DESCRIPTION 











Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP Me. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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and drawer fronts.are of walnut veneer and the frame 
is birch and gumwood. Drawers are dovetailed front 
and back, with three-ply bottoms framed in and 





ry 
McLEOD NO. 36 DESK 


finished inside, the whole having a shipping weight 
of 50 pounds. 

McLeod’s No. 60 is a flat-top double pedestal desk 
with square tapered legs. It comes equipped with a 





McLEOD NO. 60 DESK 


complete automatic locking device, brass ferrules and 
artistic metal drawer pulls. The hand-rubbed top of 
walnut or quartered oak veneer is 32x60 inches in 
size and the desk stands 30 inches high. Panel and 
drawer specifications are similar to those of No. 36. 
This number is available in oak, walnut or mahogany. 

Beginning January 1, McLeod will manufacture an 
island desk with a 60 x30-inch top and standard 30- 
inch height. Dealers may write for a catalog. 


—~—— —_— 


PARKER ANNOUNCES A NEW “51” MODEL 

A new Parker “51” pen with 14 major and minor 
improvements of structure and function was recently 
announced to the trade by the Parker Pen Company, 
Janesville, Wis. Public announcement will be made 
early in 1949. 

Structural changes include a new foto-fill mech- 
anism for ease of filling with a visible ink supply. An 
“Aerometric” pressure control has been achieved for 
high altitude protection against leakage and against 
rapid temperature changes. A more precisely engi- 
neered flow governor is declared to feed ink with 
instant adaptation to all kinds of handwriting styles. 
Writing mileage on each filling is claimed to be in- 
creased 25 per cent. 

The simple foto-fill mechanism is concealed when 
the pen is in writing position. The entire barrel of 
the new pen unscrews and slips off, revealed the filling 
mechanism and the ink window housed within a sleek 
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Flat underarm envelope 
Disappearing handle case 
Heavy duty sample case 

12 pocket, fan style case 
Multi-pocket portfolio 

Soft elk leather pouch style 
brief case 
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Salesmen and students are on the move again! And National Brief Case Company's 
9 complete brief case line is going with them — carrying their papers and samples and 


S 


\ making good impressions on prospects and customers. Many new numbers in a wide 


¥ +. 
“hh 
pay ©: Stock the representative National Brief Case line and get 
t > « larger share of the steadily increasing brief case business! 


“Ss 
Concise Httouliud IN NATIONAL MAGAZINES 


Your customers, the men who buy and use brief cases in their business, 
will see National’s advertising regularly in outstanding magazines. 
This advertising is building increased sales for you! 


variety of styles and leathers in every price range. Top grain cowhide in embossed 
and smooth finish, as well as the new popular priced split cowhide series. 





| WRITE TODAY FOR NEW ILLUSTRATED PRICE LIST! 


NATIONAL BRIEF CASE MFG. COMPANY Inc. 


532 S. PEORIA ST., CHICAGO 7, ILL. 
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BETTER than EVER 


The NEW WELLS POSTURE:RITE™ 









Now Equipped WITH 


SENG 


CHAIR ACTION CONTROL 






UPHOLSTERED IN 


DURAN 


BROWN 
GREEN 
GREY 
RED 















OOOO 






Plus YOUR CHOICE OF 


BAKED ENAMEL FINISHES No. 127 ‘OD SAT 40 





@ Lustrous BROWN 

oe cena ak eas 
@ BRILLIANT GREY ten ANCE 
@ GLISTENING CHROME wORLd WIDE 


GENERAL OFFICES 
725 S$. LA SALLE ST. 
CHICAGO 5, ILLINOIS 
o 
TELEPHONE 
HARRISON 7-1100 





CABLE ADDRESS 
WELLOFF, CHICAGO 


OFFICE FURNITURE COMPANY bag 
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white metal inner barrel. The complete filling instruc- it’s the extra value in Cardinal 





tions, in eight words, are engraved on the inner barrel: owe 
[O FILL PRESS RIBBED BAR FIRMLY SIX TIMES.” Products that make satisfied 
Structural changes listed include a new beryllium customers and bring them back 
pper heat-treated clip for maximum resiliency and fo 
point modification for assurance of a wet nib in- 5 we 

stantly 
Colors listed are Midnight Blue, Cocoa, Forest Green, Among the reasons why your customers 


will like Cardinal Products is their modern 
design and construction, the attractive 
smooth finish and good workmanship plus 
best materials—built-in qualities that mean 


Cardinal dependability. 


Anderson- 
Hickey Co. 


FILING 
CABINETS 
Cardinal Sales, Inc. 


SOLE DISTRIBUTORS 








a . : Free-floating, suspension draw- 
THE NEW PARKER AEROMETRIC “S51” ers. Reinforced framework, posi- 


Ge 


Burgundy, Teal Blue and Plum. New items in the line tive side locking compressor. 
| vill inelu pen combining a white metal cap and Steel channels, horizontal and 
yold clip, and a Signet pen, all gold except the func- vertical, spot welded into rigid 
nal hood over the point. frame, which carries drawers. 
The pen will be sold with a new matching automatic 
| pencil featur a continuous feed of 2% feet of lead Heavy torque plates hold 
the point, an extra long eraser, and a three-clutch frame true. 
on th: at the point 
— 
HILCO INTRODUCES A WORK ORGANIZER 
A new type of all-steel card file and work organizer 
has been introduced by the Hilco Manufacturing Com- 
pany, 1721 N. Elston Ave., Chicago 22, Ill. This item Cardinal 
s fitted with three removable filing card trays, parti- WARDROBE 
ned to accommodate nine rows of 3 x 5-inch cards, STORAGE dial 





COMBINATION 
CABINETS 


Handsomely designed 
cabinets that can be put 
to a thousand uses. 3- 
point lock, glider bot- 
tom, semi-flush hinges. 
Body No. 24 gauge re- 
inforced steel. In attrac- 
tive and popular colors 
to blend with any dec- 
orative scheme; Olive 


Green or Grey. Satin 





chrome hardware. 








Write today for 
prices and literature 





ices 
T 
oni Cardinal Products sold only through deaiers 
err a 4 
® 4 J. f ~ 
100 f d ZA Ai 
HILCO CARD FILE WORK ORGANIZER elk ina Pant! (Y ¢/ (Lo 
ae 7 , A 
, protected by individually opening covers. Each tray is * /- 
fitted with a handle for easy removal and covers are 5631 W. Madison Street, Chicago 44, Ilinois 
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THE ORIGINAL Specialists im 


DESKS 


AND 


COSTUMERS 


A Name Made Famous by Good Furniture at Right Prices 








NUMBER 60 DESK.—A flat-top double-pedestal, with square tapered legs. Equipped with Complete Automatic Locking Device. 
Brass Ferrules and artistic Metal Drawer-Pulls. SIZE: 32 x 60 inches; 30 inches high. TOP: 1% inch Walnut and Quartered 
Oak Veneers, 5-ply construction. BASES: Panels '\4 inch thick, and Drawer Fronts % inch thick Walnut and Quartered Oak. 
Legs made of Oak and Gumwood. Drawers dovetailed front and back. Three-ply bottom framed in. All hardwood. Finished 
inside. FINISH: Oak, Walnut and Mahogany. Hand-rubbed top. 


NUMBER 48 DESK.—A flat-top double- 
pedestal. with turned legs. “SIZE: 24 x 48 
inches; 30 inches high. TOP: 13/16 inch 
Walnut Veneer, 5-ply construction. 
BASES: Walnut veneer panels, 4 inch 
thick: Birch and Gumwood Frame. 
DRAWERS dovetailed front and back 
with 3-ply bottoms framed in; finished 
inside. Lock on center drawer. FINISH: 
Walnut and Mahogany. Hand-rubbed top. 
Shipping weight 100 Ibs. 


NUMBER 16 COSTUMER. 
Made of Plain Oak or Gumwood, 
2 inch stock throughout." *Gast 
Iron Hooks, Brass Finish. Fifi- 
ished in Walnut, Mahogany. 
Light or Dark Oak. Knocked- 
down construction. Packed 6 per 
carton. Weight 60 Ibs. 





Prompt Delivery Guaranteed on Every Item 





* We recommend that you send your Purchase Order 
for one desk—any style you prefer—to posi- 
tively prove the High Quality of the McLeod Line. 











WRITE FOR ILLUSTRATED CATALOG OF COMPLETE LINE 


{£00 & COMPANY 


| THE ORIGINAL MSLEODS. MAKERS © OOD OFFICE FURNI 





216-220 INSTITUTE PLACE CHICAGO 10, ILL. 
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given extra 
brackets 
These work 


stability by the inidividual brass-plated 


rganizers are available in file gray or 
olive green baked enamel finish. Dimensions are 53 
inches long, 28 inches wide and 32 inches high, a total 
weight of less than 100 pounds. Portability about the 
user’s Office is afforded by easy-running, ball-bearin3z 
rubber casters. Shipment is made knocked down. 
2 
DORO MARKETS NEW PRODUCTS 

Office tables, telephone cabinets and metal typewrit- 
er stands are being offered in a new line of the Doro 
Manufacturing Company, 362 W. Erie St., Chicago 10, 
Ill. All of the items are of wood with the exception of 
the typewriter stand, which has a plywood drop-leaf 
top on a steel stand, equipped with casters. The tele- 





DORO TELEPHONE STAND 


which is one of Doro’s most popular 
x 15 inches and 30 inches high, equipped 
walnut veneer. The front door is hand- 
rubbed, piano-hinged, and finished with a maple wood 
knob. Interior shelves are of three-fourths-inch gum- 
wood, spaced 14 inches apart. Finish is lacquered wal- 
nut. These stands are sold individually packed and 
weigh 25 pounds. An illustrated catalog is available to 
dealers 


phone 
numbers 
with a top 


Stand 


1 
; 1¢ 
iS iv 


—— - 
INTRODUCE JIM WARD’S ARISTOCRAT STAND 
Shipman-Ward Manufacturing Company, 325 N. 

Wells St., Chicago 10, Ill., has introduced to the office 

machine dealers Jim Ward’s Aristocrat all steel type- 

writer stand 


Outstanding features of the stand include the heavy 


gauge steel with hammerloid finish, continuous 
piano hinges drop leaves, an elbow arm holding 
drop leaf ne-inch tubular steel legs and two- 
wheel locki device anchoring table firmly to the 
floor. With drop leaves up, the working surface is 
14144 x 34 inches and height is 27 inches. The table is 


declared to safely support weight in excess of 300 
pounds. A choice of green, office gray or walnut 
finish is given, but green is shipped unless otherwise 
specified. Shipped knocked down, one to carton, weight 

18 pounds 

—- 

IDEAL SYSTEM DEVISES NEW RECORD BOOK 

A new simplified bookkeeping and tax book was 
recently designed by the Ideal System Company, 340 S. 
Flower St., Los Angeles, Calif., for use by stationers 
and office supply dealers who do not require the serv- 
ices of fulltime or trained bookkepers. 

Following the NSA convention several months ago, 
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Theyre Back Again! 








NOW AVAILABLE IN 
HEAVY WEIGHT |] PT 


SINGLE and DOUBLE-TOP STYLES 


W Check those 
Huperion Qualities 


EXCELLENT SNAP EXCELLENT FEEL 





Smooth, hard, Fy-- - - ces, 
even texture. quality crispness 
found only in DURATEX and 
KRAFOL Will slide in and tion. 





Notice the extreme a and 
steel apne snap which insures 
long life and real filing satisfac- 
There is substantial body 
and rigidity to protect records for 
years to come. 


EXCELLENT WRITING 


out of a file with a minimum of 
wear or effort. 


EXCELLENT TEAR 


piesa’. tiara Vl 
Compare this with other folders. 
ten a — a 

© cracking or ear t 
DURATEX and KRAFOLTEX Both 
horizontal and vertical strength 
and rigidity. 





Hard surfaces permits use of pen, 
pencil, or typewritten recordings 
without a blur. 







Send for samples and additional information. 


Established 1921 


[. L. BARRLEY & CU. 


1220 Ww Von Buren St 


Chicago 
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TOLEDO GUILD 


Office Equipment 





Lower prices, Higher quality make these Toledo 
Made Tables the country’s fastest sellers. Over 
one-half million in use over the nation. They hold 
250 lbs.! 


ALL METAL 


TYPEWRITER 
TABLE 
Holds 250 lbs. — Posi- 
tive self-locking wings 
rounded corners 


Baked enamel finish 
easy rolling casters. 


¥ 


DELUXE 
OFFICE 
TABLE 
Quality grained wood 
top—Extra large work 


surface—2 inch, lock 
ing casters 


ALL METAL 
OFFICE 
STAND 

For telephone, office 
machines, books, etc. 
Rigid construction - 


Holds 250 Ibs. Infra- 
Baked finish. 


WRITE Now “ine ;) FOR PRICES 
monucts 


TOLEDO GUILD 


PRODUCTS, INC. 


BE me ©. 0228-10), Gy. O's See ce) Soleo). ble) 
Merchandise Oy Acipoliay al Merchandise Mart, Chicago. IIl. 
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L. R. Kendrick of the Kendrick-Bellamy Stationery 
Company, Denver, Colo., the new president of NSA, 
was consulted with by William E. Nevis of the Ideal 
System Company regarding a special system for the 
use of stationers and office supply dealers. 

Consequently, the record book was designed in the 
$5.00 and $3.50 sizes, now available at the Ideal Sys- 
tem Company of Los Angeles, Calif.. and New York 
City, and through wholesale stationers in many cities 

>< 
WOOD PROCESSORS SORTER INTRODUCED 

Wood Processors, Inc., 120 N. Green St., Chicago, 
manufacturer of various types of mail distributors and 
office work organizers, has just introduced a new No. 
303 sorter declared to function equally well as a letter 





WOOD PROCESSORS’ NO. 300 SORTER 


distributor, filing rack and work organizer. Illustrated 
herewith, the unit has nine compartments, each three 
inches high, 8 9/16 inches wide ‘and 11% inches deep. 
Over-all size is 11 inches high, 113g inches deep and 29 
inches long. Weight is 18 pounds for the unit, made 
of brown Spanish-grained Masonite. The inside frame 
is of wood with lock-corner joints for added strength 
and vertical supports to assure permanent square cor- 
ners. Die-cut edges, neat plastic nameplates and felt 
pads on the bottom are other features. Shipped in 
individuai corrugated cartons, the sorters list at $12.50 
each and are available for immediate delivery 
*— 
MAYFAIR CASES NOW AVAILABLE 

Mayfair deluxe transfer cases, Manufactured by 
the Mayfair Company, 315 N. Desplaines St., are now 
available to the trade. These cases have new, heavy 
channel iron frame for a firm stacking feature. Four 
alignment pins are used, one at each corner and a 
device at the rear joins the cases together. They can 
be used as a single unit or stacked to the ceiling. 
Drawers move freely on four rollers 

Made of heavy gauge steel, the cases are finished 
in office green baked on enamel. Sizes are letter, 12 x 
1014 x 24 inches; legal, 15 x 10 x 24 inches; and invoice, 
10 x 8 x 24 inches 

o~—-- 


SMITH METAL ARTS APPOINTS AGENTS 


Smith Metal Arts Company, Buffalo, N. Y., has ap- 
pointed, effective January 1, Parke R. Hicok and his 
associate, Glenn E. Ervin, as its Pacific Coast repre- 
sentatives for Silvercrest and Moon Crest. products 

Mr. Hicok has for the past several months repre- 
sented Smith Metal Arts on Moon Crest Products only 
and will, with his associate, take over the sale of both 
Silvercrest and Moon Crest after the first of the year. 

They will operate under the trade name Of Parke- 
Glenn Associates, with office and display room at 801 
Brack Shops Building, Los Angeles 14, Calif. 

The new Parke-Glenn Associates will replace Walter 
G. Bilger, who represented Smith for many years. 

ao 

REMINGTON RAND LEASES HOUSTON OFFICES 

Remington Rand, Inc., has leased space in a new 
building at 2323 San Jacinto St., Houston, Tex., for use 
as a display and sales room, offices, and service de- 
partment.—_JHR 
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Stay Sola 








THE IMPROVED RICE 





GOOD NEWS FOR DEALERS! 
No More Trouble With 






PATENTED 


Made in 2” and 15” 
Wheel sizes—for Wood 
and Metal Chairs. 


b 
qh. Bee 


STANDARDIZE ON 
RICE PRODUCTS 


t aid 


Chair Casters. 


@ ROLL-MASTER CASTERS 
GIVE YOUR CUSTOMERS 
A BETTER DAY'S WORK 


@ ROLL-MASTER CASTERS 
PROTECT THE FLOOR 


@ ROLL-MASTER CASTER 
WHEELS DO NOT SEPA- 
RATE OR ROLL OFF 


@ ROLL-MASTER CASTERS 
ARE GUARANTEED 
AGAINST DEFECTS IN 
WORKMANSHIP 


Dealers—you can be safe in recommending 
ROLL-MASTER Casters to your trade—The 
new soft tread wheels will stand a great deal 
of abuse and should give years of satisfac- 
tory service. 


RICE BROTHERS, INC. 


2900 Euclid Avenue 
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DEALERS and _ ‘ New Handy—Extra Large 
DISTRIBUTORS : Non-Spillable 


WANTED for | Uriity DESK TRAY 
“SS 


For use on desk-top or in drawer. Five deep, commodious 
compartments for paper 
clips, rubber bands, petty 
cash, stamps, eyelets, or 
what-have-you. 






ft edzerole 









Sa 


For the easy handling of large 
or heavy loose leaf post binders 


« 





No. 3301 





Ledger attac , be 3 : 
gerole is a roller attachment that can be attached Retail Price 
easily and quickly to any open end post binder. The binder $1 95 
* 
equipped with Ledgerole rolis easily back and forth in front of 
the operator. It saves hours of time in posting, reduces fatigue, ; , 
Handsomely modelled glossy black or burl walnut plastic 

and eye strain is minimized with non-tip legs. 1542” long x 334” wide x 2 3/16” over 
Every bookkeeper and accountant immediately recognizes the all depth. 

, , Also has factory use as a holder and 
’ J ’ f every binde quipper this 
value of Ledgerole and will want eve: inder equipped with thi sorter for small parts in light assembly work 
new, ingenious device. This means many sales in each office. IMMEDIATE DELIVERY 
Write for information and price list, showing liberal discounts. ‘ ‘ 

P “s Write for Illustrated Literature 


Liberal Dealers’ Discounts 


= Appison Srecia.ty Mee. Co. 
2812 ADDISON STREET CHICAGO 18, ILLINOIS 


WRIGHT BUILDING, TULSA, OKLAHOMA 


PATENT APPLIED FOR 




















STEEL FILING CABINETS 


Immediate Delivery 


New! 


a 
Heavy Gauge Steel full suspen- prO | # 
sion, four and two drawer filing DIXON - ) D 2 0 0 
cabinets. Equipped with steel and ‘4 
ball bearing rollers. Letter and Dhwrponer 








Legal size with or without spring e *Frame of Special Alloy and Steel 
locks. Olive Green or Gray baked Construction! 

, : P * Cutters—extra length, hardened and 
enamel finish. Also available in For sheer good looks, ground for service! 


* Finger-Tip adjustment for biunt or fine 
pointing. 
* Point-Stop prevents pencil sharpening 


Walnut and Mahogany Grain. for longer lasting, finer 
performance, DIXON 


ENDURO No. 20 leads 





* the field—by a wide peep 
; *Automatic chuck accommodates all 
Write for dealers’ prices oe sien penate—9ew angaeng: 
* Fastens to wall or desk horizontally or 
and full information. e vertically. 


AVAILABLE IN 3 BEAUTIFUL PLASTI-COLORS 
ATTRACTIVELY PACKAGED—12 TO CARTON 


LEXINGTON METAL PRODUCTS Inc. . 
565 PARK AVE. ° BROOKLYN 5, <¥. Ihe RITE “RITE 6 
ULSTER 5-3246 


GRE ——“—i—‘“‘“‘“‘iéSC*~™*C*S SR Subsidiary of JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 
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DOWNERS GROVE, ILLINOIS 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


E. J. Mitchell, Correspondent 








Men may come and men may go, but Matt Dillon 
yoes on forever. Matt recently severed his connection 
of many years with Associated Stationers Supply Com- 
pany, to join the sales organization of Metal Specialties 
Manufacturing Company, of Chicago, makers of the 
Presto stapler. We understand Matthew will cover the 
states of Wisconsin, Minnesota, Iowa, Nebraska and 
Missouri—possibly another one or two. 

> > > 

Big Steve, whose married name is Hollister J. 
Stephens, has been transferred by Associated Sta- 
tioners Supply Company from his southern territory 
to cover that which Mr. Dillon has been traveling. 
He plans to make his home in Minneapolis, which 
is back home for the Stephens family. 

> > - 

Karl E. Castle, a former Midwester recently head- 
quartering in Washington, D. C., covering the sur- 
rounding territory for Invincible Metal Furniture Com- 
pany, has added the Smead Manufacturing Company 
filing supply line for the same territory. 

. ” > 

Oklahoma Citians should have enjoyed a fine pheas- 
ant dinner sometime recently because whenever J. L. 
Wren goes South Dakota, someone of his party 
always bags a few for J. L. to take home. He and 
several friends opened the season up there and came 
back with all the law allows. 

Manufacturing Company, Hastings, Minn.., 
recently added to their sales organization Ed Little, 
formerly with Wabash Filing Supply Company, Irving 
Mackey, formerly of Cooke & Cobb Company, and Karl 
E. Castle, as previously, mentioned. 

* > > 

Many Midwest Travelers will be interested to note 
that Ed Storey has succeeded Don Bernard as man- 
ager of Zaisers, Inc., Des Moines, Iowa, stationers. 
Also that Floyd Gabbert, former Zaisers buyer, has 
moved to Waterloo Office Supply Company, Waterloo, 
Iowa. Don Bernard has taken several specialty items 
for the Iowa territory and is spending a good part 
if his time on the road. 

- > s 
meeting of the Wholesale Stationers 
Association, recently held in Omaha, Nebr., at Hotel 
Fontenelle, was presided over by our good friend, 
Herbert Held, vice-president of Blackwell Wielandy 
Company and president of the group. This followed 
meetings in San Francisco, Los Angeles and Denver. 
Among those in attendance at Omaha were W. S. 
Hefley and C. H. Yoder, Swartz Paper Co., Lincoln, 
Nebr.; George Herman, Palatine, Ill., Lothardt Jensen, 
Brinn & Jensen Co., Omaha; Edward Clayton and 
Al Clayton, Sheridan-Clayton Paper Co., St. Joseph, 
Mo.; Orville Dienier and Rey Pallas, Langan Paper 
Co., Des Moines, Iowa; Walter McCarty, Standard Paper 
Co., Kansas City, Mo.; Mr. Inskeep, J. W. Edgerly Co., 
Ottumwa, Iowa; Mr. Burnett, American Stationery 
Products, Chicago; Walter O’Eggen, Tuttle Press Co., 
Appleton, Wis., E. F. Rifenbury, Western Tablet Co., 
St. Joseph, Mo.; Joe Donahue and Earl Erickson, 
W. A. Sheaffer Pen Co., Fort Madison, Iowa; C. H. Lee, 
Heyer Corp., Chicago; Herb Johnson and Jos. J. Rock, 
Wilson Jones Co., Chicago; Harry M. Rogers, Auto- 
matic Pencil Sharpener Co., Chicago; W. B. Bill Bohart, 
Eberhard Faber Pencil Co., Brooklyn, N. Y.; I. C. 
Heineman, Buettell Bros. Co., Dubuque, Iowa; Mace 
Cole, Carlyle Feldman and Jimmy Cuff, Feldco Loose 
Leaf Co., Chicago. H. H. Whittemore, secretary-treas- 
urer of the association, assisted with the program, 
explaining plans for the coming year. 
* * > 

Also seen around Omaha about the time of the above 

meeting were John Pydlek, Cook’s, Inc.; Mr. and Mrs. 


Smead 


A regional 
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© SPACE saver 
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OFFICE DESK 
FOR THE OFFICE*SCHOOL> HOME 


niin tage in A 
Lae 


ie ae 
ee 





Built to SELL 
and... 
Serve WELL 


A Little Desk—But Big Value 


Made of imported cotiva hardwoods 
Beautiful walnut finish 


Sturdy construction 





WIDTH 23%, in. 
LENGTH. . . . . 40. in 
MONT TAL t i. inde 











DEALER INQUIRIES INVITED 


MANUFACTURED AND SOLD BY 


UNIVERSAL 


5248 Hohman Ave. . 


Desk Co. 


Hammond, Indiana 
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Carl Schutz, Eagle Pencil Company; Larry Payne, 
American Lead Pencil Company; Barrett Mitchell, 
Invincible Metal Furniture Company; and Bill Crom- 
well, Eaton Paper Corporation 


* * * 


OL2ZL4. Some little deer down in the heart of Texas reported 

that Art Pfister, O. D. Mann and some of their dealer 
friends took a shot or two, but failed to mention 
at what or with whom. It is reported they all com- 


pleted a successful mission. Art is Smead Manufac- 
{ C ‘@) . turing Company southern representative. O. D. makes 
the jack from all trades. 


Shaw-Walker Company held a two-day sales meeting 
in St. Louis early in November, having their dealers 
from several surrounding states in attendance. Messrs. 
Boyd and Gillett from the home office conducted the 
meetings. 

* - a 


The Davenport, Iowa, fire department is forwarding 
DATING STAMPS it’s thanks - on eee, his — 
assistance in bringing under control the fire whic 
MAKE FOR MORE EFFICIENT BUSI- destroyed Cox Business Equipment Company, and 
NESS OPERATION caused considerable damage to the basement stock of 
Zoeckler’s in Davenport. Bill was on the job late into 
the night assisting Bill Zoeckler in his efforts to save 


SUPPLY THE DEMAND all possible goods in his basement warehouse. Both 
HAVE A GOOD ASSORTMENT ON firms suffered heavy losses. : 
HAND FOR IMMEDIATE DELIVERY Mr. and Mrs. Jess Peck of Springfield Stationery 










WHEN WANTED. Company, Springfield, Ill., recently telephoned, asking | 
for assistance in ridding their home premises of one 
SALES — PROFITS Roscoe Benge of Codo Manufacturing Company, who, 
ORDER YOUR SUPPLY TODAY! with his lovely wife, Lois, dropped in at Peck’s for a 


little chat on a Friday and were still around on Sun- 
day. Our advice was to shut off the rations because 
those Pecks really serve sumptuously. We know. 

7 ” * 

Dan MacDougall of Stationers Loose Leaf Company, 
spent a recent week-end in Dallas, Tex., entertaining 
his daughter, Donna Lee, and two of her classmates 
at Texas A. & M. College, Denton, Tex., where Donna 
is in her freshman year. The old boy found that he 
isn’t so young. After an evening of dancing with the 
co-eds, the old “dogs” were a bit worn. 

7” » ~ 

The underground reports that we have quite a well- 
to-do representative in Oklahoma City these days in 
the person of one “Jennie” (quite apropos of the 
story) Wren of The House of Wren who dragged in a 
goodly sum following the recent national election, hav- 
ing placed his coat, pants and vest on the side of our 
president. 








* *” - 


Southwestern Stationery & Bank Supply held an- 
other of their famous and very successful sales meet- 
ings in Oklahoma City on November 12 and 13, when 
most all of the outside sales force and all store man- 
agers from Oklahoma City, Lawton and Enid, Okla., 
Joplin, Mo., Wichita, Kan., and Amarillo, Tex., took 


part 





x aE * 

It may be hard to realize, but is nevertheless true, 
Bill Smith, Herb Walsh and Hi Linden, all Ace Fas- 
tener men, were reported in their respective territories 
calling on the trade during November. Looks like they 
might have taken lessons from ‘Uncle Harry,” recently. 

a * * 

The governor of District No. 9 NSA, George Rolloson, 

Crowley, La., his lieutenant governor, Howard Dear 


wes\ 
and several Texas stationers met in Fort Worth re- 
cently in conjunction with the Texas Travelers Club 
(0) officers to formulate plans for the region’s spring 
i i convention. Several midwest members were present, 
including Tom Hanson, manufacturers’ representative; 
& GOAN ey AN NA re Mrs. Ellis Ryan, Milwaukee Chair Co.; Art Pfister, 
Smead Manufacturing Co.; Dan MacDougall, Sta- 
ome) DUANE Sh NEW b 40) 54.4 7,N 7, tioners Loose Leaf Co.; Harold Hart, manufacturers’ 


representative; Ray Howard, Esterbrook Pen Co.; Al 
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n 


Mater Addresser 


Retail for Only 














It’s NEW! It's AMAZING! 


New simplified system for envelope addressing. NO 
STENCILS—NO PLATES. Easier to prepare master 
tape than to address envelopes. FAST—prints u 

to 20 addresses a minute. Roll of master tape holds 
500 names—can be used up to 100 times. Simple 
to operate, compact and clean. 


Get your share of this business NOW! Write for literature 
and trade discounts 


Matter Addresser Ca. 


5508 Excelsior Bivd Minneapolis 16, Minn. 





| AA aS ee ee ee 
y= 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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Facts about the “U.S8.°— 


A TYPEWRITER RIBBON MADE IN 
1908 STILL WRITES WELL 


This particular ribbon was taken from stock 
40 years ago for testing purposes and then 
filed away. Recently it was put on a typewriter 
and honestly, it produced a dark write. It had 
not dried out! 


Speaks well for our ink formula and the fabric 
we used, wouldn't you say! 


And remember, the high-quality angle is but 
one reason why “U.S.” Inked Ribbons and 
Carbon Papers are featured by dealers every- 
where . . . they also like the liberal “U.S.” dis- 
counts and the prompt service on orders large 
or small. 


es & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


Greneral Off 


621-623 CHERRY STREET 
PHILA. 6, PENNA 


Established 1595 








Auncouncing the new... 
evuA 
—QNE-HAND TAPE PISTOL 


FOR 
DISPENSING 
AND 
APPLYING 
CELLOPHANE 

TAPE 






HANDY «+ QUICK +» AUTOMATIC 
TIME SAVING Pull the trigger and roll it on... one motion does 


the job. 


PORTABLE Carry it to any job... in your pocket if desired 
. weighs less than 10 ounces. 


NEAT Your hand does not touch the tape... 
fingers . . . tape is rolled on smooth. 


AUTOMATIC Disp and Hi Y" tope... 
and stick it. One hard always free. 


* Write Today for Discounts and Literature to 


Gernris Products Jac. 


1983 East 59th St. CLEVELAND 3, OHIO 


no sticking to 


just click it 
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your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 





| We have broken all precedent with the 
manufacture and production of a dealer file 
and display unit to handle a complete line of 
CLEARTYPE MAPS. 


Ask for details about ho , 
unit, help you to advertise and bring PROFITS 


to YOU. 


w we install this 








Reply Dept. A-1 


AMERICAN MAP COMPANY, INC. 
16 East 42 St. N.Y. 17, N.Y. 














ADJUSTABLE STEEL 


UNIT BINS & SHELVING 


OPEN AND CLOSED TYPES 


Moderately Priced 
Immediate Delivery 
Standard and Special Sizes 
Sturdy, Correct Fabrication 
Available in Olive Green 
Baked Enamel and other colors 
Shipped knocked down 
Easily assembled 








Parts Bins designed for 
storage in many industries 





SPECIAL ORDER DEPT. to fab- 
ricate customers’ needs that 
Gre not ordinarily available. 














Write for Dealers’ Prices and Illustrated Circular 


HILCO MFG. COMPANY 


1721 NORTH ELSTON AVE. CHICAGO 22, ILL. 
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Economy. 
Stool Lotter File 


No. 7645 


CHANNEL REINFORCED 
VERTICALLY 






CHANNEL ROLLER 
| DRAWERS 


| REMOVABLE GUIDE ROD 


DRAWER STOPS 


One set of rollers is in the 
under the 
Another set is on the rear 
of the drawer. The drawer 


frame drawer. 


is always suspended by four 


rollers. 


4 DRAWER ONLY $31.25 
GRAY OR GREEN 100 LBS. 


GOODFREND METAL PRODUCTS 
| 6852 INDIANA AVE. CHICAGO 37, ILLINOIS 





et a Ss aay 


ONLY 


TRU LET 


| 

| 

| 

| PHOTO COPYING MACHINES 
| OFFER YOU A PERPETUAL GUARANTEE 
| 

| 

| 





| 
*% Saving of 90% copying time | 
% Easiest operation | 
% Lowest cost per print 
“The Equipment That Can‘t Make A Mistake” | 


Tru-Copy-Phote makes exact, actual size copies 
of anything printed, written or drawn, as well as 
photographs. No darkroom, no camera required. 
Although equipment is used professionally, its 
simple operation can be handled by a child. 








Copies Surfaces: 
84” x 11" to 24” x 36” 
Prices Only $27.50 to $450.00 
USUAL DEALER DISCOUNTS 
Send for Catalog 


General Photo Products Co. 
Dept. OA | 


15 Summit Ave., Chatham, N. J. 
24 Stone St., New York 4, N.Y. 


; a 









OFFICE APPLIANCES, December, 1948 





PIN / PROFITS WITH 


SIGNALS and MAPTACKS 


GEORGE 8B GRAFF CO 
CAMBRIDGE 40 MASS 


MWOAON’ 


THE TERM FOR A WELL 
POISED BODY IS THE WORD 
FOR A FRITZ-CROSS CHAIR 


ITZ-CROSS 
COMPANY F. 


300 E. Foath & 





OFFICE APPLIANCES, December, 1948 





A great time saver 


Iu Big Demand! 


ALLEN'S “SNAP 


Patent Pendin 


ERASER" 


Eraser is snap-attached to shield . . . Detach to erase .. . 


Snap on when finished. Always tog 
patience. 


ether — Saves time and 





NEEDED IN EVERY OFFICE 





BUILD CARBON SALES 


WITH 


Write for sample and 


SNAP ERASER 


sales plan 


ALLEN & COMPANY 


Manufacturers of carbon papers 
11-15 Vandewater 


and inked ribbons. 
Street 


Dept. M New York 7, N.Y. 





‘STEEx: © stRON i 


Shey, 


(eC ( yy 
\ 
(0) \. 
Ww Ae \ / 
; 


7 


SV 





work. 


Coin Wrappers 

Bill Straps 

Coin Bags 

Currency Bags 

Draw String Bags 
Metal Clasp Bags 
Night Deposito Bags 


oe "Bowe Change T 
ey 





THE C. L. DOWNEY CO. 








TUBULAR Coin WRAPPERS 


Stationers! It's your Line—Exclusively! 





"Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pi-ate your 
customers and cash in on your missionary 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’'s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 
socite Trays 

Coin Storage Trays 
rays 


HANNIBAL, MO. 
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SAVE. ee _ to 60% 


IN FILING AND SORTING TIME WITH 


soRF-()-FILE 


Reg. U. 8S. Pat, On Pat 








3-4. 
FAST MOVING — The SORT-O-FILE Desk Models are among the 
fastest moving specialty items. Applicable in sorting volume office 
apers in preparation for filing, posting, bank reconciliation, mail 
ng, distributing and gathering. 


ONE-HAND SORTING — One-hand sorting is practical due to well- 
rounded tops and lightness of dividers. Sorter can be used flat on 
the desk (rubber-feet protection) or mounted on our Snap-on desk 
rack at convenient angles. 


LIGHT WEIGHT; BEAUTIFULLY FINISHED — With base and end- 
covers finished in beautiful silver-gray hammertone enamel and 
dividers and label-holders enameled both sides in off-white, these 
ALL-ALUMINUM parts are not only soil-free. but make this sorter 
astonishingly light. Weights: 18 and 24 OUNCES. 


DURABILITY — Built 
for durability. Removable 
labels are indexed both 
sides, practically provid- 
ing two sorters in one, 
and each with two sys- 
tems of indexes providing 
four kinds of sorts. 





DESK RACK — Our Snap-on desk 
rack is equipped with a metal post 
which is gripped by the rubber grom- 
met (one at each end) in the sorter, 
providing a variety of convenient 
angles. The post also acts as a stop 
to prevent accidental “spills.” 





ALL-PURPOSE SORTING — In the above illustration, the sorter at 
left is “Letter” size (L-31). All desk mode! SORT-O-FILES have 3) 
dividers in hinged assembly. On the face of the L-3! is a sub 
divided alphabetical index and also a |-to-3! for days of the 
month. Reverse side has a monthly index and numerical index by 
fives as shown in illustration No. 2. This latter sorter, (also 3-4) 
Is a C-31 for cards and checks. Nos. 3-4 have a special index 
spread over two sorters. 


SORT-O-FILES are used by the United States 
} Government and are sold from Maine to the 
Philippine Islands 


ASSOCIATED INDUSTRIAL 
[ om somomus eo 
(THE SORT-O-FILE COMPANY) 


3726 Effingham Place, 
Los Angeles 27, California 








The Serter You'y 
Always Wanted 
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Marschall, manufacturers’ representative; Fred 
Deutsch, Invincible Metal Furniture Co.; and Art 
Carrow, Speed Products Company. All are also mem- 
bers of the Texas Travelers Club. 

Seen or heard from around St. Louis during Novem- 
ber were Scott Denny, Ennis Sales Book Co.; Stratton 
Terstegge, Binney & Smith Co.; Grant Waddle and 
Bernard Moffet, American Crayon Co.; Chuck Lofgren, 
Sanford Ink Co.; Bob Overend, Eagle Pencil Co.; 
Carlyle Feldman, Feldco Loose Leaf Co.; Tom Seard, 
Speed Products Co.; E. R. Sharp, Hotchkiss Sales Co.; 
Edward Teach, Eugene B. Baehr & Sons; George 
Ohland, Metal Office Furniture Co.; W. A. McNichols, 
Amberg File & Index Co.; George Wilkerson and Irv 
Mackey, Smead Manufacturing Co.; George Witte, 
White & Wycoff Co.; Ed Rohrs, Eaton Paper Co.; Bob 
Valleau, Leopold Desk Co.; Harvey Rogers, Automatic 
Pencil Co.; Fred Pitt, manufacturers’ representative: 
Austin Waterbury, Carter’s Ink Co.; Al R. Skibbe, 
Boorum & Pease Co.; Elmer Krumwiede, Elmer Krum- 
wiede & Associates; Burtis Bloom, Western Tablet Co.: 
and that swell topnotch golfer from Kansas City, 
Clarence McGuire, Hoover Brothers. 

ee? 4 eee 
SEYMOUR HEADS NEW L. C. SMITH BRANCH 


The Toledo, Ohio, district office of L. C. Smith & 
Corona Typewriters, Inc., 707 Jefferson Ave., formerly 
a sub-office of the Cleveland district, has been ad- 
vanced to branch office status, reporting directly to 
the home office in Syracuse, N. Y. 

J. Francis Seymour has been promoted to manager 

















J. FRANCIS SEYMOUR 


of the new branch, having been in charge of the To- 
ledo office since 1940. He joined the firm in 1935 as a 
delivery boy in Chicago, gradually advancing to junior 
salesman, salesman, then manager in Toledo. 


The Toledo office will cover 24 counties in the north- 
ern part of Ohio and southern part of Michigan.—AK 
Sas See 


EDWARD G. COBB BUYS SHAEFER BUSINESS 


Recently, Edward G. Cobb purchased the retail busi- 
ness known as Shaefer’s Office Supplies, 617 E. Lock- 
wood Ave., Webster Groves 19, Mo. Mr. Cobb plans to 
operate the enterprise under his own name, spending 
most of his time out calling on trade. Although out 
of the industry for the past year, he was with the 
accounting machine division of the Underwood Cor- 
poration in the St. Louis territory for two years prior 
to his recent experience in another industry. 

Sk 
REYBURN OCCUPIES NEW CHICAGO WAREHOUSE 

The Reyburn Manufacturing Company, Inc., on No- 
vember 15 took occupancy of a new sales office and 
warehouse at 4084 Polk St., Chicago 24, Il., where 
complete stocks are maintained. 

The new location is declared to have a more central 
address, easily accessible, and enables the company 
to give prompt deliveries. 
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This 


STEEL 
STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
& 


Here’s a show 
piece of practical 
value with quick 


turnover and 


priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 


shelves and a three-way lock in handle. 
Finished in olive green or gray baked enamel. In 
two sizes 


36" wide, 18° deep and either 72 or 78” high. 
Shipping weight 150 pounds. 


serviceable as a Cabinet or wardrobe. 


MIDWEST 


Equally 








METAL MANUFACTURING CO. 
1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 











ORIGINATORS OF 


i al Inka 


CANODE TAKES 
ANOTHER STEP 
FORWARD 
® 
NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 
LEADERS IN THE 








MANUFACTURE 
OF DUPLICATING PREemiUM 
DUPLICATING 
yy BLACK 
TRY. THIS NEWLY 
PROCESSED 
CANODE 


HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES 60., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 














OFFICE APPLIANCES, December, 1948 


No. 6637S 


THE CHIPPENDALE 


An outstanding Executive Desk of early Ameri- 
can design with a richness and beauty found 
only in traditional furniture. This is only one of 
the many famous groups Shelbyville has to offer. 


Dealers are invited to inquire how to become 
agents for the Shelbyville line. Write for catalogs. 
and price lists. 


BYVILLE DESK pong NY 


SHELBY VY LLE @¢ ee AWN 


nth wu 


More Sales Features— 
More Sales 


Led by architects and office planners 
the trend is to Office Valet wardrobe 
equipment. By keeping wraps dry, aired 
and open to germ killing light this 
modern steel equipment helps prevent 
spread of epidemics and resulting ab- 
senteeism. Keep wraps “in press” helps 


SHEL 




















employee morale, saves floor space, fits 


in anywhere, ends locker room evils. 


Widely advertised in general busi- 
ness, institutional and trade magazine, 
this line offers an almost unlimited op- 
portunity for profitable sales to offices, 
factories, schools and institutions. 






Write fer 
Bulletin Al3 
% &€%4 


VOGEL-PETERSON CO. 


624 So. Michigan Ave Chicago 5, |! 
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SS er 


MARKING PENS CAN'T LEAK! 





NO SPRINGS = No Leaking 
NO VALVES = No Sweating 
NO GADGETS = No Clogging 





NOTE — THE NEW PRINCIPLE! 











The lightning fost drying ink is absorbed ond 


is self-contained in the borrel. 


Neo. 403 Single Pocket Clip Model, boxed with 
ink end gloss filler. $1.85 each list 


Ne. 443 Double End Multi-Color Pen, boxed 
with bottles of red and black inks 
with gloss fillers. $3.75 each list. 


No. 413 Shipping ond Desk Stend Medel 
$2.50 each list 


Precision machined from o solid aluminum 
bor, polished to ao mirror-like finish. “KANT.- 
LEAK” Pens ore gvoronteed leak-proof. The 
inks ore permanent 








F.O.8. FACTORY 
USUAL DEALER DISCOUNTS 


ABLE PRODUCTS CO. 


5 ALMEDA AVENUE ARVERNE NEW YORK 








Write for Illustrated Price Lists 
s Exclusively 


ADVANCO Bie oy: bc 


Selling thre Dealer 
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The 
BLOTTER-KUFF 


(PATENT APPLIED FOR) 


Sells on Sight to Everyone! 





The Plastic Slip-On Shield That ENDS Blotter 
Edges and Saves 50% on Blotter Bills 


Fits any blotter. Wear-proof, satiny smoothness of rounded edge 
and beveled top prevents tearing or usual scuffing; keeps blotters 
sightly. Also affords handy tuck-away holder for memoes 

Photo shows left hand and top of blotter protected with 

the BLOTTER-KUFF; right hand side how easily it is 

slipped on: the bottom what happens to unprotected 

blotters under daily use 

Available in Green or Wine Colors—immediate Delivery 
Suggested Retail Price, $1 per Set. Liberal Dealer Discounts. 

Sold boxed to trade in lots of | Dozen Sets 
Write for Samples and Literature 


BLOTTER-KUFF CO. 


319 Elmwood Ave. OSHKOSH, WIS. 











as Tinest 
Kia 


HEAVY GAUGE STEEL 


CASH cnc UTILITY 


HAMMERED 
SILVER-GRAY 
! FINISH 


One Large Size (112x6x434"’) . 4 STYLES 


Beautifully designed, rugged for long service, these sell 
readily on sight! All corners rounded, one piece construc- 
tion, counter-sunk handles, every desirable structural 
refinement! 

All styles are individually boxed, and are packed 12 of 
a style to a shipping carton. Available with or without 6 
compartment interior tray. 


LIST PRICES 
BOXES WITHOUT TRAYS 


No. 923 (Flat Key Lock) $2.30 
No. 923CL (Combination Lock) 3.10 
BOXES WITH 6 COMP. TRAYS 
No. 1923 (Flat Key Lock) 3.70 
No. 1923CL (Combination Lock) 4.50 
(Priced Slightly Higher West of Rockies) 

DEALERS If your jobber cannot supply you, write us for ters re 


DEPT. OA. 1248 


- | oy. menor. Uy. Be 
2415 West 19th Street 


Export Representatives 
FRAZAR & CO., 50 CHURCH STREET. 


i a Ley Vere 





NEW YORE 7. N. Y 
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TEXAS TRAVELERS CLUB NOTES 


Virginia Leonard, Correspondent 





The Texas Travelers Club held a quarterly luncheon 
meeting November 8 at the Texas Hotel in Ft. Worth. 
George W. Rolloson, George W. Rolloson & Son, Crow- 

La., governor of the Ninth District NSA, and a 

umber of mers accepted the Travelers’ invita- 
ion to meet with them to plan for-the spring regional. 
Mr. Rolloson stressed the importance of stationers 
joining the National Stationers Association and as- 
sured the Travelers that membership in the associa- 
tion would be greatly beneficial to them also. 





George Reynolds of Reynolds & Bowers, Beaumont, 
ied in Beaun October 14. For 25 years Mr. Rey- 


nolds was a partner in the Lamb Printing & Station- 
ery Company at Beaumont. 

: > > a 

W. F. and R. H. Stayton have opened the Stayton 

Office Supply at 719 Tenth St. in Wichita Falls, Tex. 


W. F. Stayt 
Office Supph 


was formerly a partner in the G. & S. 
n Laredo. 
> > > 
Mrs. Opal Leland, formerly a buyer for Scott-Rice 
Company in Tulsa, has joined the Dorsey Company, 
Dallas, office 1orce 
> > > 
mpathy to Stan Thorne of Paul An- 
San Antonio, whose son-in-law, Leon 
vember 12, a victim of polio. 
o + > 


UOur sincere 
derson Company 
Grobe, died N 


Ft. Worth Office Supply Company has moved the 
» the enlarged balcony, thus increas- 
r display space. 


. > > 


. ¥ 5 
business OMmice 


ng the first 


Frost-Parke 
805 Main St 


Company has moved into a new store 
n Baton Rouge 


> . . 


Good hunt to R. P. (Bob) White of E. L. White 
Ft. Worth: L. H. MeDaniels, manufacturers’ rep- 
resentative; Frank Ducos, Maverick-Clarke, San An- 
onio, and O. D. Mann, manufacturers’ representative. 
Sam Plant of Parkins, Little Rock, may join the group 
their annual deer hunting get-together. 
> > > 
who has operated the Delta Office 
in Harlingen, Tex., for 21 years, and 


Ned Sondock, 
Supply Ci 


has traveled with salesmen throughout the Rio Grande 
Valley, has ened a completely modern, air-condi- 
tioned branch store in Brownsville, Tex. Otto B. Wil- 
kinson, form« alesman at the Harlingen store, will 
manager at Brownsville. 
. > > 


Larry Pues 


] roi 
GQ arOurnad 


f Joseph Dixon Crucible Company is up 
hopes to be on the road again soon. 

> * 
Sterling Barnett, who recently sold the Barnett 
Printing & Stationery Company, Houston, to the Car- 
‘or has joined the sales force of The 
thographers and printers in Houston. 


D. G. Myles of Maverick-Clarke Company, Houston, 


ports that store remodeling is under way, with new 
tore fixtures being installed throughout, as well as 
it muchly eeded air-conditioning system. 
= > > 
rhe firn e of The Hamilton Office Supply in 


Vernon, T* been changed to Blair-Hamilton 
Printing & Office Supply and a move has been com- 

eted into larger quarters at 1712 Texas, across the 

eet from post office. A modern printing plant 
has been installed 

> > > 

Carl Allen, Oakville Company, rates the honors as 
rexas Travelers’ ace hunter and also chef. Those from 
the stations ndustry of Houston seen amongst the 
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The Seasons 
Greetings and Best 
Wishes to All 
Our Friends in 

the Trade 


For All Your Paper Fastening Needs 
DEMAND ‘‘MONARCH’ BRAND 
CLIPS — PINS — FASTENERS —THUMB_TACKS 


VAIL 
MANUFACTURING 


COMPANY 


900 East 95th Street Chicago 139, Illino 
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of the Season to all our many 
Customers and Friends 





CHICAGO SADDLERY CO. 


105 SO. JEFFERSON STREET 
CHICAGO 7, ILL 1 


Manufacturers of Smartly Styled 
PORTFOLIOS, BRIEF BAGS, ZIPPER RING 
BINDERS—SAMPLE CASES 


Quali Fes? Carefully Fashioned for Business, 
" ad and Professional Use 


nase roe IMustrated Catalog. 


 WELEREPSSE PELE SEAS EES 
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crowd at the wild turkey and venison barbecue were: 
Mr. and Mrs. V. O. McGaughy, Carpenter Paper Com- 
pany; Mrs. Jeffie Fulton, Miss Sue Harding and Mr. 
and Mrs. Bob Stampp, Fulton Stationery Company; 
and Mr. and Mrs. Philo Leonard, The Globe-Wernicke 
Co. Carl left again on November 14 for ten days’ deer 
hunting on his lease north of San Antonio. 
* * * 
Walter Thatcher has added an office supply depart- 
ment to the Wood Printing Company in Lubbock, Tex. 
* ” * 


The recently-opened Panther City Office Supply 
Company in Midland, Tex., has been moved to 5ll 
West Wall. H. B. McNeil, formerly with the Ft. Worth 
store, is manager. 

“~ x ~ 

Friends of Mrs. George White, buyer for E. R. Conner 
Company, Ft. Worth, who underwent major surgery 
in September, will be glad to know she is recovering 
nicely and is expected back at the store soon. 

a + * 

Charles Wolff, after representing The Clegg Com- 
pany of San Antonio in the Rio Grande Valley for 
many years, is opening an office supply store in Mc- 
Allen, Tex. Mr. Wolff had hoped to be open by Decem- 
ber 1. The firm name will be Wolff’s Office Supply. 

a - ” 

Blake & Bowles Office Supply in Baton Rouge, La., 

has moved to 2562 Plank Rd. 


* * * 


Robert Johnson, formerly with Maverick-Clarke city 


sales division in Corpus Christi, is now with the new 


Delta Office Supply store in Brownsville. 
. 1 - 

Red Evans is traveling the western Texas territory 
for Stationers Distributor, formerly covered by John 
Lamond, who is now associated with Darwood Office 
Supply Company in Dallas. 

* 7 ” 

The Peyton Goodwins of Goodwin & Carter, Hous- 
ton, are getting settled in their new home in Houston 
and thoroughly enjoying it. 

2. 8 : 

Remodeling has been completed at the Trinity Pub- 
lishing Company at Liberty, Tex., and Mrs. J. C. Smyth 
can well be proud of her new stationery department. 

* + * 

Since the consolidation of Goose Creek and Bay- 
town, Tex., the C. & B. Office Supply of Goose Creek 
is now known as Boyer Printing & Office Supply, 
Baytown. 


* . * 


Henry Sassman hoped to have The Victoria Type- 
writer Company, Victoria, Tex., in the new building 
being erected directly across the street around Thanks- 
giving. Mrs. Sassman will open a greeting card and 
gift shop in the present location. 

. ” . 

H. F. Wottrick, buyer for Wilson Printing & Station- 
ery Company, Houston, is at home following a several 
weeks’ sojourn in the hospital. He is on a leave of 
absence from Wilson’s. 

+ + * 

J. E. Johnson of Sabine Office Supply Company, 
Beaumont, has opened a branch store in Lufkin, which 
he will manage. W. L. Loomis is in charge of the Beau- 
mont store. 


« ~ * 


Texans had the opportunity of welcoming Uncle 
Bill Smith, Ace Fastener Company, for a pre-Thanks- 
giving visit, and the Bob Stampps, Fulton Stationery 
Company, even had the turkey dinner waiting. Herb 
Walsh joined Uncle Bill in Houston for a trip over this 
territory and then returned to Chicago. 

* as © 

Miss Agnes Rathbone, who has been with The Vic- 
toria Typewriter Company in Victoria, Tex., for sev- 
eral years, has purchased Merritts in Victoria and is 
operating under the name, Office Equipment Company. 
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CARDS 
GUIDES 
FULODERS 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 


Prompt Deliveries 








HERE'S WHY YOU SHOULD SELL 
SPEED-MO PADS! 


MORE PROFITS—A fast selling line—a key to 


new profit Sell Speed-Mo for greater sales— 
Diggel t 

PAD NEVER BUCKLES—Speed-Mo’s Sponge 
Rub Pad always stays flat—never bulges in 


the mid ausing poor uneven impressions. 

RE- INKING SIMPLE—Here’s one stamp pad 

that requi! no complicated re-inking devices— 

just brush the ink on! 

NO INK SEEPAGE—Dirty fingers are unknown 

to ust Speed-Mo. Ink doesn’t flow onto cover, 
dges or onto valuable papers. Cleanest pad ever 


produced 


Ww 


Be 


[There’s a Speed-Mo for every 
purpose—special pads made to 
order. To help you sell, we'll 
send you free display material 
and advertising literature with 
your first order. WRITE 
FOR COMPLETE PROFIT 
DETAILS NOW! 





RIVET- Oral lene 


Orange, Massachusetts 


701 Main Street 
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“ABLE’*rHE DESK TRAY OF TODAY! 





SAFER EASIER FILIN¢E 


ROOMIER 


MA 


ABLE PRODUCTS co. INC. 


MANUFACTURERS OF OFFICE EQUIPMENT 


5 ALMEDA AVENUE ARVERNE NEW Y RK 





MASO'S | 


ALL-PURPOSE 


Ch 
sampton 


UTILITY 
STAND 


LOCKING DEVICE ON 
2 FRONT CASTERS 
THE ELBOW TYPE OF 

DROP LEAF ARM, 
THE NEW GRAINED 
WALNUT FINISH 
TOP ON MASONITE 


ALL THESE STEADY SELLING FEATURES! 






Ne. 1618 


€ ™ V2" Masonite Top Contin. Piane 
. Black Composition Hinges 
Casters All Steel Tubing 


Baked Enamel, Walnut 150" Wheels 


improved to Increase Sales 
It is easy to clinch those extra sales 
now that you can offer your custom- 
ers the 1618 Champion with all its 
pre-war quality, plus the new decora- 
tive grained walnut finish top on hard 
. tempered masonite. Add to these the 
Se ., lananek ae Gok Champion's snag-proof, clatter-proof 
wood top. Green baked en- qualities, the easy portability, the 
amel finish on metal with curved legs for greater leg room and 
eomusel oak son: peg you have a winning sales maker, a 
wg he steady profit producer. 


nut finish top. A steady year 
id seller?" Opder Your Needs Today! 


round seller 
MASO STEEL PRODUCTS — Dept. O 
CHICAGO 7, ILLINOIS 




















500-32 S$. THROOP ST., 
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Attached aluminum Hangers that do not slip. 
Slant adjustable metal tabs that do not break. 


EXCLUSIVE DEALER SALES RIGHTS 
im some territories 
Write for Catalog 


ADVANCE INDUSTRIES 


Manufacturers of Stee] Typewriter Stands 


1900 So. California Ave. Chicago 8, Ill. 














TRANSPARENT INDEX TABS 








4») > 


EIGHT COLORS 


CLEAR 
ORANGE 
LEMON 
BLUE 


GREEN 
AMBER 
PINK 
RED 


A Better TAB at a Better Price 


CEL-U-DEX CORPORATION 
1 MAIN STREET 





BROOKLYN 1, N. Y. 


RARRARARARA 
dae take this opportu- 


nity to convey to the trade 
our sincere appreciation for 
their patronage and to wish 
them a Merry Christmas 
and a Happy and Pros: 
perous New Vear. 


ELECE GE $ ELLE 


Bs 
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Want Cleaner, Brighter Copies? 


City 3 


a 





AUTOCOPY Gelatin 
Rolls, because of an ex- 
AUTOCOPY 
formula that eliminates 
bubbles, dents and 


waves, will consistently 


clusive 


give you better copies. 





Scientifically compounded AUTOCOPY Gelatin Rolls 
insure longest efficient use under varying climatic con 
ditions—the Army has used them from the Arctic to 
the Tropics! Amber Fiber or White Fiber back. Will 
Rolls are 15 ft. long. 


INC. 


18 W. 18th St. 
New York 11, New York 


fit any duplicator. 


AUTOCOPY, 


458 W. Superior St. 
Chicago 10, Illinois ~ 











seein 
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NEWS NOTES FROM NSA DISTRICT NO. 7 
Nordstrom, Correspondent 

A letter from our past president, E. J (Gene) 
Mitchell, says that after ten weeks of inactivity he 
has been permitted by his physician to spend a couple 
of hours a day at his desk. Gene says he hopes that 
his doctor will permit him to make a trip sometime in 
January. Gene, your fellow members of the North- 
west Travelers Club have asked me to extend their best 


Be: Be 


wishes to y through this column. They all missed 
you at the Miller-Davis Company grand opening. 
. > * 

Don Bernard, general manager and secretary of 
Zaiser’s, Inc., of Des Moines, Iowa, resigned November 
1. Don will devote his time to the Venetian blind busi- 
ness with the Equipment Maintenance Company of 
Des Moines which he is the owner and president. 


his plans for the future are indefinite 
fice equipment field is concerned. It 
wever, that Don will be back in the 
office furniture business in the not- 


ure 


At this writing 

in so far as 

is rumored 

office supply 

I far-distant 
* 7 - 

Matthew A. Dillon has resigned from his position 
as the northwest representative for Associated Sta- 
tioners Supply Company of Chicago, and is now rep- 
Metal Specialties Manufacturing Com- 
manufacturers of the Presto staplers 
specialties. Matt will cover Wisconsin, 
Dakota, South Dakota, Iowa, Ne- 
and Missouri. He has been in the 
try longer than he cares to admit. At 
century, he started in business with 
Carpenter Paper Company of Omaha, then hied to the 
West Coast where he was associated with the R. P. 
Andrews Paper Company for some time. Next'‘he was 
with the Lowman and Hanford Company of Seattle 
und then wi Associated where he has spent the last 


resenting the 
pany of Chi 
and other metal 
Minnesota, North 
braska, Kan 
stationery 


the turn ol the 


t} 


23 years. There was a period when Matt worked in 
Baltimore, but this was so long ago and Matt was 
so young he says he cannot remember the dates, but 
would have to consult with Claude Fleet for the in- 
formation. When Claude was asked for this informa- 
tion he too had a hazy memory on the subject, but 
says he does remember Matt as a competitor when 
they were both quite young. 

- - > 


litor of the Northwest Travelers Club, 
very well after a long siege of 


Ken Chase, a 


reported 


Ine 
ilip 


illness at his home, 1838 Fairmont Ave., St. Paul, Minn., 
and would be ad to hear from members of the club. 
Drop him a cal fellows 


* 


Roy Clarke a birthday on October 21, same age 


he was 3 ars ago thirty-five candles on his 

LiKE 
* + 

Merrill Hasty met Ed Cooper in Bozeman, Mont., 
where they held an old fashioned gab fest. Merrill 
report pleasant week-end with Pete Master- 
son in Salt Lake City 

More news from Merrill Curtis W. Espe has 
given up on West Coast to settle in Rapid City, 
S. Dak., as partner with his brother, Lyle, in the office 
supply and ting business. Lyle, who is a former 
overnor of the Seventh District, and Curtis have 
purchased the Johnston-Bordewyck Company of Rap- 

City and operate under the name of Espe 


Printing and Stationery Company. Martin Foreshew, 


former F. S. Webster salesman, and as always a re- 

tailer and wholesaler of Pierre, is in tiptop shape 

ind always ready to go, despite his 70 or more years. 
> . > 

And now for news of 20 years ago this month—again 

from the pen that modest young man of the San- 

ford Ink Com] none other than Freddy Schaefer: 
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etter 
your business 
with Berkshire 


Eaton’s Berkshire Typewriter 
Paper line includes a fine paper 
for every office use! Carry a 
complete selection, take care of 
every demand, watch customers 
come back for more! 


eros 
. 
. TYPEWRITER, 


7 USA & 
®Rxsui* 


EATON PAPER CORPORATION 


Pittsfield, Massachusetts 


TEDEECEDNEEROOEDEEEAODEEREROOORRDREEEAEDEREOREOOOEEERERESORDOREROOODORESCRT DOR EEREROORERESEOUGROREDESORAORESEEONODEREEORESEOEUOROROOEOOEDSREROEEOOEOROOEEOROOESS 


.. Fine papers for business and social use... 
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Keeps customers 
coming back 


WON’T CURL 
SMUDGE, OR WRINKLE 


As soon as @ typist has used her first sheet of 
Nev-R-Kurl she's sold. That's because it gives 
her such clean sharp copies, because it's so easy to handle 
She'll always want Nev-R-Kurl from then on. 


Office managers keep coming back for it, too, because it 
doesn't take long to find out how it helps cut office costs— 
better, faster copying, fewer jobs to be done over, actually 
produces up to 50% more copies per sheet. You make the first 
sale—Nev-R-Kurl sells itself after that. 


PROCESS CO., INC 


CLEAR -PRENT 
WOOD Stamp ee 


TYPEWRITER 


CARBON PAPER a 88ON 














233 














Ocw/ice LETTER TRAYS 
WITH STACKING DEVICE—BUILT FOR 





Molded 
plastic corner 
provides vise-like grip 


Proven stacking feature 
provides utmost rigidity— 
easy access to papers. 


No. 912—LETTER SIZE 
(10" x 124" x %" inside) 
$2.00 Ea. List 


a beautifully 
terial that combines extreme light 
ness with exceptional strength. 


No. 915—LEGAL SIZE 
(10° x 15°" x 2%", inside) 
$2.25 


a. List 








2035 Calumet Avenue + Chicago 16, Illinois 


—_ — 






3 COLORS 

SILVER GRAY 

WALNUT GRAINED 

OFFICE GREEN 

These handsome trays are made of 
rained plastic ma- 











ffices ond Factory 701 SPRING ST., ELIZABETH, N. J. 








RIBBON & CARBON 
MANUFACTURING CO.. INC. 
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The Twin City Stationers gave a rousing banquet 
at the Nicollet Hotel in Minneapolis in honor of 
Arthur J. Walker, newly-elected president of the Na- 
tional Stationers Association. 

The Fifth Annual Dancing Party was held by the 
employees of the McClain and Hedman Company of 
St. Paul on November 3. The program for the occasion 
was written on the reverse side of a large turkey 
figure, cut out from pasteboard. During the evening, 
a buffet supper was served. 

Harris and Woodmanse, Bismarck, N. Dak., are mov- 
ing into their new building after the holidays. The 
new store is located across the street from the old 
location. 


cd * * 

Fred says there will be no more news of 20 Years 
Ago until sometime about May when he resumes 
writing the Northwest column. Maybe some dealer can 
do a little reminiscing about that period. 

If you have anything of interest to the members, 
please send it to my home at 116 Pratt St., Minnea- 
polis 9, Minn. 


* ~ * 
A Merry Christmas and a Happy New Year is this 
column’s wish to you all. 
<= - 


NEWS NOTES FROM NSA DISTRICT NO. 5 





Bill Wintrich, Correspondent 


Walter J. Wuebbold of the H. Wuebbold Company, 
Hamilton, Ohio, was married on Saturday, October 16, 
to Miss Elaine Gates at St. Frances De Sales Church, 
Walnut Hills, Cincinnati, Ohio. 

7” ” * 

Mr. Fox, one of the owners of the Adams Office Sup- 
ply Company, Fairmont, W. Va., died of a heart attack 
on October 13. 

” “ 

The West Virginia Office Equipment Dealers Asso- 
ciation held a meeting at the Kanawha Hotel, Charles- 
ton, W. Va., on October 30. 

a om a 

George DeBald, a former buyer of the H. H. Truedley 

Company, Youngstown, Ohio, died early in November. 
cS a * 

Among the travelers present at The Charles Ritter 
Company open house of its two new stores in Mans- 
field, Ohio, October 29 and 30, were H. M. Donisthorpe, 
Rockwell-Barnes Company; Don Swan, Yawman and 
Erbe Manufacturing Company; and Charles Malody, 
National Blank Book Company. 

oo as 

Frank Kennedy, owner of the Kennedy Office Sup- 

ply Company, East Liverpool, Ohio, died in June. 
« . a 


The Columbus Chapter of the Fifth District Travel- 
ers Club is being organized. An initial meeting was 


held Friday, November 19, at the Seneca Hotel. 
<>< 

















MANUFACTURERS HONOR JESSUP—Edgar B. Jessup. presi- 
dent of Marchant Calculating Machine Company, was elected 
first vice-president of the California Manufacturers Associa- 
tion at the annual meeting held recently in San Francisco. 
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Complete New Line of 
Service and FULTON 
DATERS and NUMBERERS 


High Grade Rubber—deeply moulded 
to give clearer impressions 
Prompt Shipments 





NEW — CLEARER PRINTING NO. 40 
PICA DATES AND NO. 42 LONG 
PRIMER DATES. 





STAMP PADS and INKS that give 
you best results. 


DRI-AWIK — FULTON — WoOoD 
BLOCK PADS & INKS 


INKS for ALL markings (submit 
sample of material for faster serv- 
ice. ) 





-——- — — 


Write for Catalog Today 


be Uu so SPECIALTY COMPANY 


Factory and Showroom: 


ELIZABETH 1, N. J. 


82 FULTON STREET 





H | PAW ATE 


ed TYPEWRITER PAPERS 





“1 


Are Recognized 
Standard for 


over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., 
409-411-413 PEARL ST, NEW jake 





OFFICE APPLIANCES, December, 1948 








FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
i” « ie—is" « I7"~—14y,," 
x 6". 


THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats 


Perfect” 









Elastic grip holds 
on stool firmly. Cush- 


lon Is Instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
plece sponge rub- 
her and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 
ters. 


WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 





Philadelphia 24, Pa. 












Modernized to 
Meet Present 
Day Demands 





PRESENTATION and PHOTO ALBUMS 


with crystal clear, transparent 
loose-leaf acetate Envelopes 


Write for Free Illustrated Catalog and Price List of 
Our Complete Line 
Ca. 


Kingshacher-Murphy 


1081 No. Vignes Street Los Angeles 12, California 
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NOW AVAILABLE! 
MAY FAIR A Well Built, 


Quality 
DeLuxe Transfer Case 
Transfer 








At A Price! 









HEAVY GAUGE STEEL 
Cases 
New, heavy channel 
iron frame—Firm Stack- 
ing Feature —4 align- 
New 1949 ment pins (one at each 
Catal corner). Device at rear joins cases. 
cg pl Can be used as single unit or 
—will be ready stacked to the ceiling, drawers 
in December move freely on four rollers. Fin- 
ished office green baked on 
nel. 
Ask for it—see our complete No arenes SIZE 
line of office items. | CR. Letter size 12x10!/4x24 
Card Files Lamps, Desk Smokers Typewriter Tables 2 CR. Legal 15x10!/4x24 
Cash Boxes Letter Trays Sorting Trays Vertical Files 3 CR. Invoice 10x 8 x24 
Desk Dr. Inserts Personal Files Stationery Racks Waste Baskets PROMPT DELIVERY 
Desks Post Binders Steel Box Files Also available, 4-drawer and 2-drawer letter 
File Stools Ring Binders Transfer Cases filing cabinets. For Immediate Delivery 


THE MAYFAIR COMPANY enicico e. iiiinoss 

















PENCIL POINTERS DRAWING AND TRACING PAPERS. 






The 
Ideal Typewriter 
Support 









Sharp eyes, nimble fingers and 
clear brains are essential to con- MODEL Ne. 1 
stant speed and accuracy in business 
service. KARLO, the Ideal typewriter 
support, is unique in this service. No 
other Stand is so rigid, so free from 
wobble and vibration—no other so easily 
moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typ. writers at just the right height. Their 
increased output aud greater accuracy soon pay the cost. 


26 TO 38 
INCHES 





Patent 
“D90848” 


DBALERS: Every business furniture display should include 
this business producer. Write for information and prices. 








MANUFACTURING 
COMPANY 


SW.. GRAND RAPIDS, MICH 





CARDINELL CORPORATION - MONTCLAIR, NEW JERSEY 
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CANADIAN NEWS NOTES 


S. J. Luddington, Correspondent 

J. Be nnett recently pure chased the Maddock book 
ann office stationery store on Broadway St., Tillson- 
burg, Ont stablished in that town and operated for 
the past 60 years by the Maddock family. G. O. Mad- 
dock, fo inder of the business, moved to Tillsonburg 
from Guelph, Ont., and the business has been carried 
on in the same location for the past 45 years. Since 
Mr. Maddock’s death 21 years ago, the business has 
been operated by his daughter, Miss Ella Maddock. 

Mr. Bennett is a veteran of the Second World War 
having served for more than five years in the ac- 
counting department, Royal Canadian Air Force. Since 
returning to Tillsonburg he has been a member of the 
staff of the Beaver Furnace Works. 

- > = 

The Eagle Pencil Company of Canada, Ltd., St. 
Johns St., Drummondville, Que., is planning to erect 
an extension to its plant at the same address. 

> o - 

A. Whitley Ltd., officé supplies and equipment deal- 
ers, 86 Chatham St. W., Windsor, Ont.,' is having 
extensive alterations made to its building at the same 
address for a new upstairs showroom and new office 
supplies and stationery department. The firm handles 
an extensive range of office equipment, furniture and 
supplies 





. » * 


Western Book & Stationery Company, 152 First Ave. 
S., is having a book and stationery store erected at 
143 Third Ave. S., near its present store in Saskatoon, 
Sask. Cost of the one-story building, of cinder tile 


construction is estimated at $11,700. 

. * > 

J. B. Hay, Sr., president of Hay Stationery Company, 

London, as president, most ably directed the affairs of 
the London Western Fair—a week-long show held 
annually in London, Ont. The fair was revived after 
a nine-year lapse due to the war. 

> . - 


The Parker Pen Company, Ltd., Toronto, has 
appointed Edward Shaw to its sales forte for the terri- 
tory of Alberta and southern Saskatchewan, and 
Clarke Moore for the territory of Ottawa and eastern 
and northern Ontario. 

* > > 

James Bowman, secretary-treasurer of the Wilson 
Stationery Company, Winnipeg, Man., sailed aboard 
the “Empre if Canada” recently from Montreal to 
England 


7 > * 
Index Card Company moved recently to its new 
address, 2652 St. Clair Ave. W., Toronto, 9, Ont. 
+ > 


Thomas Brown, who for the past 19 years has been 
ty sales of Reliance Ink Company, 


in charge of ci 
Winnipeg, Man., recently retired. His position has 
been taken over by Harry Ferrier, formerly with the 
Wawanesa Mutual Insurance Company. Mr. Ferrier 
served with the Royal Canadian Air Force for three 


vears during World War II. 


* * . 
William A F.orce (Canada), Ltd., which has its par- 
ent company in Brooklyn, N. Y., recently completed 


its new plant in Montreal. William A. Force III is 
president of both companies. W. H. Harrison is Ca- 
nadian vice-president. 
a > > 

Stationers of Hamilton and District Association, 
Hamilton, met recently and heard with much interest 
an informative talk by J. S. Luckett, Luckett Loose 
Leaf, Toronto, on “Selling Filing Service.” Fred R. 
Smart, Stationers Guild secretary-treasurer-manager, 
discussed telephone directory advertising listings for 
the trade and outlined plans for an international sta- 
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New ...a@complete line of 


G4ito Visual Display 





for glamorized protection 


IMPORTANT FACTORS 


THE 194) 
oa 
CMPLOTMERT 








Printed literature, photographs, testimonial letters . . . ANYTHING 
you want to show or submit can be given perfect protection and 
real appeal with these new AICO Visual Display Binders. 


* Handsome, flexible cover. . = hold A on ~ 3 
sheet protectors 
Smooth - grained — two- pages). 14” =x 11” ever- 
toned. Gold Stamping. all, or 11% x 9” overall, 
« Non-inflammable, transparent Lumarith. 
Write for new Index Catalog and Desk Pad Catalog 


Chicago Sales Office: 336 So. Jefferson 
New York Sales Office: 10 Thomas St. 


yf 


WORLD'S LEAD! ING MANU TURERS OF INDEXES ANE 


























/ 


— bur You Caw Dos: 


— oy LIP TIPPER 








wane Seerereres 


PENCIL POINTER 





Once you “get the knack” of how to use your 
ZIP-TIPPPER you will find that it gives you a perfect 
point—ALMOST AUTOMATICALLY. 
Makes any kind of point desired—long or stubby; 
round or “chisel point.” 

CLEAN ® FAST © CONVENIENT 


Sells for 25¢ each 
Packed 3 dozen to a box, each ZIP-TIPPER individually 


enveloped. 
IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL. 
TELEPHONE— RANdoiph 3341 
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tioners association. Members of the association re- 
cently paid a visit to the Toronto plant of Brown 
Bros., Ltd., manufacturing stationers 

- * * 





Delivery NOW from Stock 


Frank A. Shunk has been appointed to the adver- 
tising department of W. J. Gage & Company, pro- 
ducers of business textbooks. Mr. Shunk, who will be 
assistant in the department, has been with the Gage 
firm for five years studying the problems of produc- 
tion and service. 


* * 7 


CLARK Steel Shelving 





Officers of the Stationers Guild Club of Toronto for 
the ensuing year were elected as follows: Ivan E. 
Card, William Glendenning, Frank Shea, Homer Wat- 
son, Charles Deacon, Ted Fugler, Robert Leiper, 
George Wilson, Ross C. Imrie, James O’Neill, Frank 


Closed or Open Type 
Standard Sizes 





CLARK Steel Shelving, equipped 


“seat : A Abel, Vincent Balfour, George Raymond and R. D. 
for adjustable dividers, la- - ° > 
ble in the Sllowien Ge: < , Creighton. James P. Cook is to be director represent- 
12x 36x84 ing the Senior Guild group. 
18x 36x84 s ye 
24x 36x84 S. A. Redwood, one of the best-known members of 





paper and wholesale stationery trade in Canada, and | 


Uprights are 12 gauge steel. The : 
formerly with McFarlane Son & Hodgson Ltd., Mont- 


“Sj| 18 gauge steel shelves are instant- 


a ~ ly adjustable on 1'2"' centers to real, recently joined the Kruger Paper Company, 
ise “a. fit any need. First and additional Ltd., Montreal, as manager of the paper conversion 
“| shelves can be either open or division. 











b 


ed « 
af _<e| closed type. 


| ING SERVICE. 


hy! _— Write, wire, or phone for parti- 


——— culars. 
@ Being Prompt is a MUST with Us 


@ Dealers and Agents invited to write 








CLARK STEEL COMPANY 


i cbacl ie daelel tines 
PITTSBURGH 20, PA 
WAInut 2770 


oO BOK 8562 


Té ephone 





FREE ENGINEER- 





USED and SERVICEABLE 
“FOFFICE FURNITURE 


for Dealers and Retailers 


PEDESTAL, OAK 
AND WALNUT 

e FILE CABINETS, wood 
and steel, legal and 
letter sizes, with and 
without locks 

@ DOCUMENT FILES 

e CARD FILES 


DESKS, TABLES 
BOOK CASES 
SWIVEL CHAIRS 
TYPIST CHAIRS 
TYPISTS DESK 
EXECUTIVE DESKS 
DOUBLE AND SINGLE 
We offer to the trade office furniture in good condition, 
priced right so you can resell at a good profit. 


Arrangements to ship less than carload lots, and car- 
loads if desired. Seven warehouses located in Washing- 
ton, D. C. Unlimited stock. Priced Right for Resale. 
To any dealers who find it difficult to secure new equip- 
ment today we recommend the purchase of this material. 
Inquiries solicited. 


TYPEWRITERS eo 


MANHATTAN OFFICE 
EQUIPMENT CO. Wholesalers 


639 NEW YORK AVENUE, N.W., WASHINGTON 1, 
Phone: Mes teal 2043 


OFFICE MACHINES 


Maurice Kressin, Gen. Mor. 
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+ * * 


Walter Harmer has been appointed assistant gen- 
eral manager of Acme Carbon & Ribbon Company, 
Toronto, a firm for which he has been sales manager 
for the past 13 years. Charter member of the Sta- 
tioners Guild Club of Toronto, he has been responsible 
in no small degree for the spread of the Guild Club 
movement across Canada. 

Baan. 
NEW ENGLAND TRAVELERS CLUB NOTES 


Chauncey A. Krotz, a charter member of the NET 
Club, who retired to Cape Cod some years ago, has sold 
his home and summer camps at Bass River and left 
October 25 with Mrs. Krotz for a new home in south- 
ern California. 

7 ov 

Joe Murphy, formerly of Ward’s at Boston, Mass., 
and now at Laconia, N. H., associated with the firm of 
Charles C. Rogers Company, was recently elected pres- 
ident of the Laconia Chamber of Commerce. 

” ad +. 

Haskell Office Supply, Inc., of Northampton, Mass., 
has been reorganized and moved to a street floor store 
on the main street. 

- - 

Changes are being made at the Cranston Company in 
Norwich, Conn., where the entire first floor has been 
redecorated. New fixtures are being installed and the 
floor space increased by about 50 per cent. 

* ” * 

George Hayes, Jr., son of George Hayes of Thomas 
Groom Company, is engaging in football, basketball 
and hockey at the New York Military Academy, Corn- 
wall-on-Hudson, N. Y., where he became a student this 
fall. 

* . oo 

These items are taken from the New England Travel- 
ers Club News, edited by John F. Nackley, 63 Franklin 
St., Boston 10, Mass. 





CONSOLIDATED LOOSE LEAF APPOINTS SALESMEN 


Two sales organizations have been appointed to rep- 
resent Consolidated Loose Leaf, 536 Pearl St., New 
York, N. Y. The state of California goes to the Rennick 
Sales Company, San Francisco. Louis O. Hauser will 
cover the Chicago area and Milton Hirschbaum has 
been added to the Consolidated sales force in the New 
York metropolitan area. 

Consolidated has recently marketed a new line of 
presentation books, and is expanding its sales force to 
meet demands for national coverage. Some territories 
are still available. 

1948 
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New...by 


“Taylor 


BEAUTIFULLY STYLED 
CUSTOM BUILT 
Davenport 





\ luxuriously comfortable finest quality davenport, in the smart- 


LORD We est modern styling. Genuine walnut and top grain leather and 
° » ‘ 


/< 
(Taylor Gros Point reversible cushion. Matching Club Chair is No. 4812. 


\ no! * THE TAYLOR LINE IS COMPLETE 
Or » 
ono.” Full line of other Taylor Comfortable-Posture Chairs 


for every office duty. Other lines in full range of models 
and pricing in All-Wood Bank of England and Com- 
mercial Flat Back. Also Turned Leg and Modern Chairs. 
Upholstered Models. Special finishes to match any new 


a. 


HAPPY, PROSPEROUS NEW YEAR a 


The‘Taylor Chair Company 


BEDFORD, OHIO, U.S.A N desk colors. wood or steel. 














if 


BEST WISHES FROM V.P.D. 









fora 


\ MERRY CHRISTMAS 





and a 


: w, 
ttt“ JOswua Wein comPANY, WE. SSSI | Sc => 
| 36 East 10th Street, New York 3, N.Y. 


: NS 
| : Ng TRV KOLA 
NE 












oN , a 
7 lt ded 
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CORN ER-ROUNDER NOW 
} 
FOR 
PORTABLE DESK 
’ 
: 
' 
A natural seller ; 
AND to schools, teach 
ers, clubs, busi 
messes . . To 
anyone who 
wants an ines “EVEREADY” 
;) pensive and prac 
ag habe wd DUPLICATOR 
¢ The Eveready 5 he simplest and most economical method of 
making up to 100 c« s quickly and easily. Complete step by 
step directions make every beginner a full fledged veteran in a 
few minutes | 
The new Eveready Gelatin Films—-8%" x 14% require no 
washing after use Ink is absorbed on to the specially treated 
fibre backing within 48 hours, and printing surfaces are once 
again ready for use. 
HERE'S a simple, inexpensive, sturdy and efficient desk or table rhus—sheet numb: ne would be used on Monday: sheet 
machine which eliminates the time wasting delays encoun- number two would used on Tuesday, and sheet number 
tered in sending out cards and sheets to be corner rounded. tg ag ee. US Tee Soo ee eee ee 
Thousands have been sold and are now operating satisfactorily Each of the three gelatine films will take 2 r more masters 
in offices, print shops and manufacturing industries before becoming filled up with ink. This means that one set 
. + #8 o . i Ww i g é < iin of 6000 « pies vet e & 
Note these exclusive features—{!) ‘Plug-in’ cutting tools ee ae = oe o minimum I t 
enabling Sears to cut various radii (%e", “a”, %” or 2") Refills come in sets of three films with a ection cover and 
changed without tools or adjustments. (2) Shear action blades ire easily replaced. No special skill or tools are required 
give clean, sharp round corner. Cuts | sheet or 100. Capacity up The Eveready all aluminum base is rust-proof and warp-proof. 
to WY” thickness. It s fitted with four rubber suction grippers to hold bass 
firmly to any smooth surface without slipping or marring 
Complete with 1 cutting unit $ 2709°° Attractively boxed complete with ink and sponge. 
Extra cutting units $7.50 each H E C T @) G Rg A P H | A Cc @) R P . 
LASSCO PRODUCTS INC WRITE OR WIRE FOR Manufacturers of Hectographia Metal Tray Duplicators, Celatin Refill 
Composition and All Duplicating Supplies. 
s ° FULL INFORMATION : 
485 HAGUE STREET ROCHESTER 6, N. Y. TODAY. 110 West 17th Street New York 11, N. Y. 
ceeineiienaant aes 

















NEW Lightning 


PNo}o}i Com ve ih, |: 


Every office has a place 


for the new-terrific 


SMOKERACK coy 









It's a “natural’’ — and how 
they'll go for it! SMOKE- 
RACK fits perfectly into re- 
ception room, private office, 
restroom —in any business 
establishment. Here's a 
smoker and rack combined 
into one beautiful, compact 
accessory. Exclusively de- 
signed and made by Nestler- 
Fields, famous for their 
complete line of ‘Smo- 
King" smokers, SMOKE- 


RACK comes in gleaming — , 
*triple-plated chrome finish. New features! Precision built! \ | 


When ordering it, specify f 
“Smo-King #200". YET IT STILL RETAILS FOR 95 
YOU CAN GROSS BIG! 





Forth ig. Benue ‘ 


fl 














*Triple-plated: Ist plating, copper, prevents rust; 2nd plat- 


i ickel, gi dded tection; 3rd plati » , . P . -— 
aiaie aulinne taednaes at ge el clen peateation Nationally advertised in Saturday Evening Post, Collier's 
and service. and others ... . it's America's fastest selling Adding 





Machine! Speedy, accurate, versatile, and as easy to use 
. | : ‘ ‘ es DIALING YOUR TELEPHONE. 
NESTLER-FIELDS r) 1948 IMMEDIATE DELIVERY— DISCOUNT IN DOZEN LOTS 


602 WYTHE AVE. fia LIGHTNING ADDING MACHINE CO., INC. 
543 So. Spring St., Los Angeles 13, Calif. 





6002 WYTHE AVE. 
BROOKLYN TI, N.Y. 
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Gt an 





NOW! TWO 

FAST, STURDY, 
LOW-PRICED 

OFFICE MACHINES— 
COMPACT & PORTABLE 


HANDY CALCULATORS 


® Electricelly operated 

® Direct subtraction ASK FOR 
© Multiply key BULLETIN 
® Credit botence RO-125 
@ Quiet 


ADDING MACHINES 


PREMIER 24no 


















iat BOARD 





s*" 


>, G 
ya? For 
Poet the Best 
Cutting Edge . 


| Buy PREMIER CUTTERS because — 


| eA Jened steel are accurately scored 
; @Ff aces @ Cutting handle secured with 
| e ige 4 satel: spring—will not fall 
| ad 2 base wi @ All boards equipped with 
: rubber bumpers to prevent 
f board s ching or slipping 


| Prat Materials Ca. 


| 334 N. Bell Ave. . CHICAGO 12, ILL. 












ANEW SORTER wack Worn oncanizen 





a/ ie wide » € 
piateria sh-graine + ay 


is 
Orde 


wooo PROCESSORS INC. 120 N GREEN STREET, CHICAGO 7, ILL: 





OFFICE APPLIANCES, December, 1948 


© Weighs 12 ibs. 

@ New bock transfer device 
@ Easy te learn 

@ Nominal service cost 

@ Saves mon-hours 


Ivan Sem all, inc. 


210 FIFTH AVENUE, NEW YORK N 


She" OF FICIAL” 


.—-¥ POCKET SEAL 


1%, y 
DIAMETERS 


FOR SALE BY LEADING STATIONERY AN! 
MARKING DEVICE JOBBERS EVERYWHERE 


MEYER & WENTHE, INC. 


30 SOUTH JEFFERSON ST. eile \clem.. 







Write for 
details. 
Dealer inquiries 
are invited. 


Cramer Posture 
Chairs in use 
all over the 
world. 














Cramer POSTURE CHAIR COMPANY. Inc 


1205 Campbell Kansas City 6, Mo 
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FOLDING CHAIRS 


MANY STYLES—ALSO 
NON-FOLDING CHAIRS 


To Commercial 


STATIONERS 




















f you are not familiar with the DOME 
co , write us on your business TABLET ARMCHAIRS 
letterhead and we will send you a —FOLDING TABLES 
sample copy FREE OF CHARGE 
A glance at the book itself will show : : 
you why DOME is America’s fastest se nar gpe 
selling bookkeeping system. Perfected rom N. 1. Stock or 
for keeping complete records for all Factory 
small businesses, DOME sells on sight 
to oe bookkeepers, profes- Don’t Turn Down Chair 
° sional men and all small business 
Retails operators. No. 65 Inquiries! 
for $3 Don’t pass up this profit maker All styies—for classrooms, cafeterias 
Write today for your Free Copy. sales meetings, etc. 
DOME PUBLISHING COMPANY, INC. ADIRONDACK CHAIR COMPANY 
49 Westminster St. Providence 3, R. |. DEPT. 15-1 1140 BROADWAY 
z Near 26th St. MUrrayhill 3-1385 ay. 60.2, 
































OUR GRADUATE 
TYPEWRITER REPAIRMER aie le =~ SECURITY 


are thoroughly trained in the maintenance of 
all standard machines. They are dependable, 
ambitious young men, skilled at their trade, 
who have chosen typewriter repair as a career. 
Our courses are government approved for vet- 
eran or non-veteran training. 


Write for Full information 
RICHARD J. ZAIDEN 


COMMERCIAL INSTITUTE 


2020 WEST LIBERTY AVENUE, PITTSBURGH 26, PA. 













MAIL 






FREE DESCRIPTIVE 
CIRCULAR *. ; s 
CANVAS PRODUCTS CO. ¥ SSS 
Corner Marquette {= - =: 
& McWilliams Sts. 







































NEW MODEL 

RB tt M A p T EI N rs 
arre TYPE CLEANER 

GRAYTONE THE 

a: MM PERFECT FLUID 

ectric Printing Penrtens A 

CALCULATOR Ets) appicaror 

DIRECT SUBTRACTION Yall detats on your 








Pvntemotion Barrett Adding Machine Division 
Lanston Monotype Machine Company, 24th ot Locust St., Philadelphia 3, Pe. THE MARTENS TYPE CLEANER co. 
DIAMOND POINT 2, N. Y. 














ete 
e nse ' 
we 


Orriiliilinse 


of STAPLERS, STAPLES, ~ empl? xa a= d= 
S K UD 
and PAPER PUNCHES + NG an 


eR 
METAL SPECIALTIES MFG. CO. — . DAYTON STENCIL 
3200 Carroll Ave. Chicago 24  felte a. Ef). a oe 
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Make Those Extra Commissions 





D CHECK COVERS 





E 
pERSONALIZ 
OOKS SHEETS 
INGS PASSE TEMENT 
oe passBooKs OKs MACHINE POSTING PASSSOOKS 
ASSBO 
MMERCIAL P LL STRAPS 
cone CHECK CASES poe WRAPPERS 
. ENVELOPES FORMS 
passBooKk PEN RULED 


DEPOSIT SLIPS 


William 


1270 Ontario Stree? 


XLINE %«c. 


Cleveland 13, Ohic 











Just Ask US 


For an attractive "Silent Salesman” 
for 


BEACH’S 


“Common Sense” 


EXPENSE BOOKS 


Displayed like - 
this in your 4=— 
window or on 
your counter, 
the Books will 
sell them- 
Se selves! 


Beach Publishing Co. 
Detroit 2, Mich. 
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ENTHUSIASTICALLY RECEIVED 
BY DEALERS ...BY USERS 


Lemme Dealers and users, alike, on actual 
inspection of the new Rest-All Alum- 
inum Stenographic Posture Chair. 
have been unanimous in their whole- 
hearted approval! 

Here are the features which are at- 
tracting every day more and more 
dealers the nation over to place their 
sample orders for the Rest-All. 

1. Full, five-point adjustability. 
2. Squatly streamlined pedesta! on ball- 
bearing casters with soft rubber 





wheels. 
3. Amply dimensioned seat and back 
cushioned with one-inch foam rub- 
DEALERS a for ber. 
complete detalis, 4. Simulated leather upholstering in 


green, brown, maroon or gray. 
Gleaming, natural aluminum finish. 
6 Extra reinforcement at parts junc- 
tures. 


OHIO Chair Co., s13 North stare st., GIRARD, OHI0 


erate price, 


 raltante 
territories. 5 

















CASH REGISTER 


WORLD WIDE SERVICE 


HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 


Chicags Cash Re 


2810 W. ADDISON ST 


gisler Parks Ca. 


CHICAGO 18, ILL 
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NATIONAL 
2S 
“EYE-EASE” 
RECORDS 


-Save Strain — Speed Work 


SEE YOUR STATIONER 


NATIONAL BLANK BOOK CO 
HOLYOKE, MASS 





chests 


SELF-RELEASING 
CHEMICAL PROTECTION 


silver-gray steel casing — full 
hinge—tumbler lock. Luxurious- 
tly lined. 


WALZ MANUFACTURING CO. 3 SIZES: 


808 SO. HARVEY AVE., OAK PARK, ILL, pay *4 LIST 


. ; PRICE 
WRITE FOR FULL DETAILS BDISCouNtT $22.50 








ROLLING STORE LADDERS 
“A” Type Ladders 


1 














4535 MN. Ravenswood Ave. 
CHICAGO 40 


I. D. COTTERMAN 














FILING CABINETS 


Presenting our line of quality filing cabinets! 
4 DRAWER 2 DRAWER 
3 DRAWER 1 DRAWER 


Check These Features: 


@ Non-Suspension @ Plunger Type Locks 

@ Ball Bearing @ Green Finish 

@ Full inside Drawer @ Letter and Legal 
Shield Widths 


Order a sample today. These cabinets come 
packed in regulation cartons. 


Several distributor territories open. Write 
for quantity prices and further information. 


ST MARKS METAL PRODUCTS, INC. 


1700 St. Marke Ave., Brooklyn 33, N. ¥ Telephone sVestath 68-1188 
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LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


In Constant Use for identifying contents 
of boxes, shelves, bins and drawers 
Available in any desired sizes. Low cost 
Also furnishing Pricing Devices, etc 
Send for Samples 
immediate Delivery 


Write for illustrated Price List 


MASTERCO SALES CO. 


Manufacturers 
1721 North Elston Ave 
Chicago 22, Il! 











SPRING 
CUSHION KEYS 


for typewriters 


Master Speed Keys increase type- 
writer speed, soften the touch, and 
reduce fatigue. Their characters 
are long-wearing, clean and legi- 
ble. 

Speed Keys are ideal as an addi- 
tional money maker. Let us show 
you how you can make extra money on your office calls. 
Write us today. 


SPEED KEY CORPORATION 


268 Chauncey Street Brooklyn 33, N. Y. 


























Fioor 
— cA ae a a 
BETTER OFFICE APPEARANCE 
AND PROTECTION 
Chair Casters — Glides — Tips — Rub- 
ber and Fibre Chair Mats — Rubber 


Desk and Chair Guards — Plush Fend- 
ers — Rubber Desk Shoes. 


WRITE FOR CATALOG, 
DEALER PRICES AND DISCOUNTS 


THE FLOORCRAFT COMPANY 


393 BROADWAY, WORTH 4-5810, NEW YORK 13, N. Y. 
Gu 














PREFERENCE! 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 
er. No liquids to spill 
or splatter...no mess 
.. quick, efficient and 
longer lasting. A favor- 
ite since 1924. 





NORTA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10, N. Y 
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Low Prices! High Quality! Repeat Sales! 


DACO “Superior” 
ROLL LABELS 


3 good. reasons why you 
should sell ‘Superior™ 
DACO ROLL LABELS: 
Evenly gummed, uniformly perforated, they tear clean, and 
White, buff, blue, green, canary, 





evenly. Packed 12 to box. 





and orange. Order To-day! 


DACO CARD & INDEX CO. 


301 Congress Street Boston 10, Mass. 





the original and still the best! 


ASaY « 
BINDER CLIPS 
Anke 
















° 3 Sizes: %", 142", 2” 


In demand — because they ore strongly 
made, long lasting, economical to use. 
L.E.B. Binder Clips are precision made 
of rustproof tempered spring steel, 
Nickel-ploted removable handles. 

Order now for volume sales and turnover. 


CUSHMAN & DENISON MFG. CO. 


135 West 23rd Street, New York 11, N. Y 




















Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card 
and save e—wo and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. 3it Neth ck. st 














J-S.STAEOTLER,INCG. 
53 Worth Street + New York 13, N. Y. 


STAEDTLER SINCE 1662 
1948 
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A Very Happy 


(Trotatrisaia 


and sincere thanks to 
so many good friends. 


George S. Long & Sons 
Ny 





CINCINNATI 13, OHIO 








ines) ater 


NIKE ) SHIP 


es means 


LEADERSHIP 


What line offers as much? 
STYLE Authority 

INTEGRITY of Product 
Nationally Advertised 

Dealer Advertising Aids 
Exclusive POSTURE Mechanism 


Write for details 


The SIKES COMPANY, Inc. 
20 Churchill St Buffalo 7, N. Y. 





vVahbwwn — 











Genuine Engraved 


WEDDING 


Announcements 
$@4.95 


100 Calling Cards $1.65 


(less trade discount) 
DEALERS WANTED 


Soc a Engr : Sample Book mailed for deposit of $1.00 which is re- 
} "$10 00 net of engraving or return of sample book 


NATIONAL ENGRAVING COMPANY 


BIRMINGHAM 5, ALABAMA 














DEALERS... 
WHY CARRY / 
LARGE 
INVENTORIES ®@ 


IMMEDIATE SHIPMENTS 


Made from our large stock of office equipment 
on hand at all times 


WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 


Write or call for complete information, 
prices and dealer discounts 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 





WOOD OFFICE TABLES 


POPULAR PRICE RANGE 
PROMPT DELIVERY 

No. 6000.——60” x 32” — 30” 
high: 144” hand-rubbed top-— 
5-ply quartered oak and walnut 
veneers. Edges banded and 
shaped. Finished natural with 
heavy-bodied lacquers. 

Phone Cabinets—Typewriter Stands—Desk Trays 
Write for illustrated literature of complete line. 


DORO MFG. CO. Gree ion 


Chicago 10, Wi. 






















AN INNOVATION 
& SENSATION ... 


WOLVERINE STAMP INK 


For ANY make of Stamp ped. In- | 
sort in bottle neck makes BRUSH 
UNNECESSARY. Simply tip bottle 
and spread with bottle top. Quick 
drying. Blue, Black, Green, Violet, 
Red. |-oz. and 4-oz. Excellent seller 
= and repeater. DEALERS: Write us 
4 Other on your letterhead for sample. State 
Profitable Items COLOR. 


C. H. MILLER CO. 


7240-A St. Paul Ave. Detroit 14, Mich. 











MARK O 
CELLUWLO/0 PRODUCTS 











74 Broad St., New York 4, N. Y. Bowling Green 9-823! 
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12 Drawer 
LEGAL BLANK CABINET 


For Legal Blanks, Insurance 
Forms, printing cuts, etc., 
Available in Olive Green, 
Gray and Walnut Brown. 
Rubber feet. Inside Drawer WS 
dimensions, 9"x1%"x15". Ne. $5128 

Also avaliable in 3” Depth 
LIST PRICE $26.40 aa 


4. 
Van, Leemtcsintars 


PHONE 5-1154 









______ HAROLD DO. 
~ 401-3 RAND ST 
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BOOKKEEPER’S 
RULE 


Made of carefully selected Rock 
Maple. Two coats of varnish, gloss 
finish. 19%6 inches wide, %«4 
inches thick. One brass edge, 
scaled in 1éths on one edge both 
sides. Flexibility is the outstand- 
ing feature. If actually bends 
with the ledger. 


GENERAL 
OFFICE RULE 


Made of corefully selected Rock 
Maple finely varnished, natural 
color. 194 inches wide, '4 inch 
thick. Packed 1 dozen in a box, 
single brass edge, and scaled in 
léths on the bevel. 


TYPIST’S RULE 


Scaled pica type, 10 characters to 
the inch on one edge. . . elite 
type scale, 12 characters to the 
inch, on the opposite edge. 

Opposite side scaled 6 lines to 
the inch on one edge with a six- 
teenths simplex scale on the op- 
posite edge. One brass slanting 
edge and a wide green celluloid 
opposite edge. 


CHECK THESE 
EIGHT HILCO 
FEATURES: 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 


Automatic Counter. Counts only printed sheets. 
Enclosed Drum. Automatic Inking. 


Hilco Slipsheeter can be attached. 


§g22 Plus Tax Automatic Feed. 
4 IMMEDIATE DELIVERY. Paper Pusher is automatically lifted and carried 


back to feeding position, to eliminate lint on the 
stencil. 
DEALERS are REQUESTED TO WRITE FOR 8. Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 7 


Se 


OFFICE APPLIANCES, December, 1948 

















Mr. Dealer: Don't accept a substitute .... When 
Youcan easily DOUBLE your Sales with BLACKBOURN’ S— 


‘# DBlackbourn Systems America’s most Complete 


cricas Most C te Line of Simplitied. and Fastest Growing Line 
BO OKKEEPING SYSTEMS - APPOINTMENT BOOKS of 


ECORDS 
TAX R Simplified Bookkeeping 


” OME 
SOCIAL —— > 8 ES. TRADES AND PROFESSION® 
ey , Les igned For.. VARIE ee ee 
uv am and Income Tax Records 


for | tor j 
| i GISTERS 
. oil GENERAL RENTALS aprowtments | REGISTER ly 


Salesmen airports CONTRACTORS 
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| ano G AR agt 
a counts crores Most Every 
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sas 88 é 
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Write Today 


For Broadside on Cabinets—and our New Illustrated 
Catalog of over 60 systems and records with sales helps—and liberal dealer discounts 
—New Display Cabinets Available—Choice of size and style—The Livest Merchandising Plan in the Industry. 


The BLACKBOURN SYSTEMS, INC. 222, 5¢. Seder take Ra. 


Minneapolis 5, Minnesota 








ARMA ! 


PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 
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Huge Home Market wide open 
for Low-Priced Sentry Safe 


Profit-minded dealers find that farm and city homes alike are today 
ready prospects for the improved Sentry Safe. Designed right, priced 
right, Sentry rids folks of the fuss. cost and bother of safe deposit boxes 


provides them with 24-hour easy-to-get-at protection right on the 





premises, 





Vermiculite insulation now in every Sentry more than doubles its heat 
resistance. Embossed-in-door dial ring renders it absolutely meddle- 


proof. 


Tell householders in your area about Sentry. Then watch it boom your 


profits. Write for detailed information. 





545 West Avenue, Rochester 11, N.Y. Outside 2414°x1714"x17'4 
Inside 15”x12"x12'4 


{ BRUSH-PUNNETT Co. ioe 











WHY STOCK COSTUMERS? 

















» if LET OUR IMMEDIATE DELIVERY SERVE YOU. / . 
7 SHIPMENTS LEAVE WITHIN 24 HOURS > "if 
NY al 
i STEEL-FLOOR COSTUMERS—TRIPLE CHROME 
No. 300 No. 350 REVOLVING || 
e 4 STEEL TRIPLE e 25 LB. NON TILT | 
CHROME HOOKS | OVEN BAKED BLACK 1| 
CRACKLE BASE | 
e CHROME STEEL TUBE ° 8 STEEL TRIPLE | 
e 15 LB. HEAVY CAST CHROME HOOKS | 
IRON BASE BLACK e CAST REVOLVING 
CRACKLE OVEN RING 
BAKED FINISH ¢ CHROME STEEL TUBE 
$1 39 LIST PRICE $9 5% LIST PRICE 
SOLD THROUGH AUTHORIZED DEALERS ONLY 
WRITE FOR CATALOG AND DISCOUNT 
Terms C.0.D. unless rated. 
312-14-16 BLUE RIDGE 





FIXTURES B sned KANSAS CITY 3, MISSOURI 


PHONE—CLIFTON 9034 





*. 
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SERIES 3650—Handsomely designed, 
beautifully finished sofa and club chair, 
typical of the beautiful values in 
office furniture in our new catalogue. 


Write today 
for your 
copy of this 
useful 


catalogue 





CHAIR COMPANY-I1NC, 
127-133 BLEECKER STREET, NEW YORK 12,.N. Y. GRAMERCY 7.566 














WHERE SCIENCE “GOES TO TOWN” 
‘. ON LIGHTING! 


Visual Work Field 
by Sight Light 


Provides an Adjustable 
Controlled Light Source 
Affording Correct 


“BRIGHTNESS DISTRIBUTION" 








The Pad Which Is Part of Complete Unit Is a Grained Beige Linoleum 
Eliminating Reflected Glare and Eye-Tiring Contrasts 


protien West of Rockies, 
$4500 Dimensions of “Visual Work Field”—24’x38” $475° 


Sight Light Sales Division 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


218 Greenwich Street New York 8, N. Y. 











948 
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Mistakes 





Corre ct 


They 


No. 399 — TRI-PLY 


No. 3900 — TRI-PLY ‘’WHISK”’ 
with new style brush 


CENTER PLY — soft gray ink 
and type eraser 


OUTER PLIES — red rubber, —._ ~>_-_- ~~ 
for erasing carbon smudges and pencil. 








TYPISTS’ 
FAVORITES 
FOR 


WELDON ROBERTS RUBBER COMPANY CLEAN 
Newark 7, New Jersey ERASING 


Mone and more DEALERS éach the CHAMP {02 smooth, 
fast action in Sales and Profits! 


USE ON SINGLE OR 

DOUBLE DESK 
2%” DEPTH AFFORDS 
MAXIMUM CAPACITY 


ALUMINUM 


D E Ss K R AY DISTINCTIVE \4 " RADIUS 
I STREAMLINED CORNERS 


WORLD’S QUALITY STANDARD 











































































STANDING on the pedestal of popularity “THE 
CHAMP” is by far the finest desk tray on the Ps 
market today es 
The graceful streamlined design together with CORNERS FOR 
the rich baked enamel finish combine to make GUARANTEED SAFETY ss 
this tray a welcome addition to any office ; 4 i 
The solid one piece construction of heavy gauge | t 
a.uminum affords the utmost in strength, dura ae Gar 90 ane — Hi 
bility and service. Another feature of these trays EASY ACCESS AND AVOID ‘ 
which is most important are the four soft rubber FUMBLING FOR PAPERS U4 
feet. No fear of scratching the most expensive or -* 
oe — desk. These feet are not glued or | a 
pasted on, but securely eyeletted s that they —$$$$______ ie 
cannot come off. RUBBER — 
“THE CHAMP” is now being sold with increas- FEET I . ; ~ yer 
ing success by all leading stationery, office equip- ; Se i ra 3. oe no 
ment and office furniture dealers throughout the - * PRS <* » 
United States. When your customers ask for desk ee ae PE 
trays, why not introduce them to “THE CHAMP.’ [s ROY ALUMINUM POST a : > . 
® STACKING INT FIVE NISHE 

Write today for illustrated circulars and — MAHOGANY — WALNUT — GREEN 

SATIN FINISHED ALUMINUM 


mpl infor ion on dealers rices GRAY-S 
ae 4 AVAILABLE IN LETTER AND LEGAL SIZES 


and discounts. 


NU-CRAFT PRODUCTS CO. 


95 Atlantic Avenue, Brooklyn 2, N. Y. 
, TRIANGLE 5-8831 Dept. A 
en ll EEE ES LAE 
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The Wright Co: 


MINNEAPOLIS, MINNESOTA 








SPIRIT DUPLICATOR 


~~ 


on 
bc ae 






i. 


eee ee ae 
woah oo ge) ean 


LOOK AT THESE FEATURES 


Light weight 
Portable 
Simple operation 

Sturdy construction 

Quvelity work 

Enclosed self-draining fluid moistener 
Automatic release handles 

Low price 
Low operoting 


cost 


NO STENCILS — NO INK — NO GELATIN 


THE New Wright Spirit Duplicator does everything that 
even the highest priced machines do. Perfect copies from 
typing or hand drawing or lettering—as many as 500 from 
one master carbon—and up to four colors with one opera- 
tion. Handles any size sheet up to 9 x 14. Improvements 
in the new Model C Wright Spirit Duplicator inciude longer 
paper guides, a new type moistening unit designed to save 
fluid and insure better distribution, and a new automatic 
release crank handle. A handsome dust and moisture proof 
cover is included with the new Model C and a counting 
device is available at slight extra cost. Compare the Wright 
Spirit Duplicator’s work and features with any other ma- 
chine. Then look at the price. The Wright Company. 
1330 Quincy Street N. E., Minneapolis 13, Minn. 


J 








MEET THE BIG 


SIX" IN NUMBERING!! 









Model 95 
Outstanding in 
multiple move- 
ment machines 


Model 49 


Foremost in the 
low price field. 


700 JAMAICA AVE. 








Most popular in 
combined num- 
bering and dat- 
ing machines 


ROBERTS NUMBERING MACHINE CO. 


Model 53 


The superior die 
plete dater. 






) Model 37 


Leader in lever 
action machines 









Roberts “BIG SIX” will answer practically all of the 
numbering problems with which you are confronted. 
Now available for prompt delivery, with generous 


distounts. 


ROBERTS FOR NUMBERING 





Medel 90 


The most versa- 
tile gf all stand. 


andy pemborag 
machines 
BROOKLYN 8&8, N. Y. 


a 
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Every Requirement for 


*% DISTINCTIVE BUSINESS OR PROFESSIONAL 
USE * THE FINEST IN OFFICE FURNITURE OR 


INDUSTRIAL SEATING... from one source! 


CTUALLY you get three profitable selling 
l \ “packages”! Superbly styled, supremely 
durable ROYALCHROME ... . colorful all metal 


. 4 square tube designed ROYALSTEEL . .. and tubu- 
offers you a 


lar, fatigue-reducing ROYAL INDUSTRIAL CHAIRS. All three lines 


are offered under ROYAL’s Ten Year Guarantee Plan — your 


complete selling added assurance of customer satisfaction and rapid turnover. 


ee - % 
ill Wee 


, ive FURNYIy 
d { 


rinct 


ROYAL METAL MANUFACTURING COMPANY 


175) NORTH MICHIGAN AVENUE e¢ CHICAGO | 
25 W. 26th St. 949 E. 31st St. 
New York City 10 Los Angeles 11 


Preston, Ontario 
Canada 


ae ee ks i 
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OTECT' O' FILM* * 


Only with HEYER quality stencils can you get all the plus-advantages exclusive 
with PROTECT"O”’ FILM a clear, protective film covering which is dis- 
carded after stencil is cut. PROTECT“O” FILM makes stencil cutting ecasie1 
faster better PROTECT“O” FILM is a premium quality product, you 
pay a little more get a lot more 


niers of “OO” and 


cil produces uni 


iracters oT cCACesS- - 
tO" Film provides . 
otic film coverine S 
mats. Each letter is 
\\! 
. 
20 


PROTECTS rbgainst “Type Cleaning 


cs 


Typewriter type stays clean no matter 
how many stencils are cut. Protect“*O”’- 
Film prevents type from filling. And it’s 
not necessary to remove stencil from 
typewriter to make corrections, Protect- 
“O"''Film is easily lifted away from 
stencil to make quick corrections. 


good stencils re- 
provide pliability 
Protect *O"' Film 
¢ 


rollers from 


‘ 
el eliminates 


coated parts 


PROTECTS Zuality Kesalte 


ER 


k 


its 


Operators preter Protect’*O"’ Film sten- 
cils because th speed the work, make 
tencil cutting tool-proof, and most im- 
portant, produce cleaner more legible 


copies ve a new high in consistent 
quality reproductions 


Archer. medieval symbol of protection, 


improved premium stencils. Like all 
Protect’ O Film stencils meet and ex- 
stencil users regardless of duplicator 
finest materials time tested formulae 


century of manulacturme experence as- 


nance under all conditions 








Step out 


with a Leader! 


Stay out front with Underwood 


“Typewriter Leader of the World”’ 
... 4 Stand-Out in the Portable Sales Parade 


See what great values the new 


Underwood Portables offer! 

They’re wonders in craftsman- 
ship. They’re beauties in appear- 
ance. In convenience . . . in time- 
saving features . . . in price they 
provide the greatest profit-build- 
ing opportunities in Underwood 
Portable History. 

Two great Portables! The Uni- 
versal . . . priced right for pro- 
motion! The Champion, for “‘step- 
up” sales that bring extra profits. 


© 1948 


It pays 
to promote 


The new Underwood Portables 
are backed by a continuing adver- 
tising program. In national maga- 
zines, in school and college publi- 
cations, these smart new machines 
are being advertised to millions. 

So, for sure-fire sales, be sure to 
promote the popular Underwood 
Portables . . . made by “The Type- 
writer Leader of th. Worid.” 

Portable 
Underwood Corporation 


New York 16, N. Y. 


Sales and Service Everywhere 


Typewriter Division 


One Park Avenue 


Underwood > 


Look at these Features 
of Underwood 
Portable Leadership 


DUAL TOUCH TUNING. This Under- 


wood feature 
touch of all keys, or changing single 
keys to suit any individual. It helps 
make possible the finest quality of 
work for the longest period of time. 


permits tuning the 


FINGER-FORM KEYBOARD. Scientit 
ically designed concave keys cente 
the fingers for fast, accurate stroking 
Pleasant to the touch 


RIGHT AND LEFT MARGIN RELEASE. 
Conveniently located just above the 
keyboard, a push button release en- 
ables an operator to write outside 
ither margin. Returns automatically 


to original setting 


VARIABLE LINE SPACER. Pull! out the 
left-hand knob for variable line 
spacing. Push it in to re-engage 
normal spacing. Positive, accurate, 
ration 


one-hand oper 


CARRIAGE CENTRALIZING LOCK. 
Locks carriage securely to prevent 
jarring while carrying. A special pro- 
eans longer, trou- 


Underwood 


tection whicl 
ble-free service fron 


Portables 


STANDARD RISBON. Underwood 
Portables use the same size ribbon 
as the famous | 
chines. No confusion 


everywhere. Spools are 


nderwood office ma- 
For sale 
reversible, 
too, for longer wear greater 
economy 


PRECISION CONSTRUCTION. Observe 
the Underwood Portable construc 
tion. It's precisi 
and top pert 

and pride of ter craftsmanship 


built tor accuracy 


with the care 


wd. 


UNDERWOOD 
a, 
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